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SALES TRAINING BULLETIN 


How Do You Rate On Customer Referrals? 


Answer yes or no to the following questions: 






Do you ask satisfied custome to refer you to their friend 





Do you carry a list of the 






If you have serviced an office in a spe zed field, do you carry sa nples of the sup- 







plies you have sold them when calling t possible new customer in the same field? 


If you answered no to any or all of the above questions perhaps you don’t realize that your pr 






ent customers can be valuable leads to new business. If your present customers think well of you 






and the products you sell, so will new ones. And if you have done a good job of filling special 





orders, why not take advantage of it and gain more business in the same field? 


How do you rate on product information about Webster MultiKopy Durametric Carbon Paper? 






TRUE FALSE 





Answer true or false to the following statements: 


Webster makes the only ca pape th the Micrometric edge. [| 
MultiKkopy Duramet ( iS cul ng even n the nost extreme te f {T€s. LC] [J 
MultiKopy Durametric w ed scale edge means clean, qu carbo? bges [ [| 


assures neate sf he ller spa 








If you answered true to these three statements, you really know your product. If you « 





maybe you can improve your sales by knowing more about Webster’s MultiKopy. It star 







reason that you can’t bs nvincing to a customer if you aren’t sure of the facts yourss 


S) ot | oO) | ee) od 


Webster’s~ 


CARBONS AND INKED RIBBONS 





F.S. Webster Co., 13 Amherst St., Cambridge 42, Mass 


Webster warehouses in New York «+ Chicago «+ Philadelphia « Pittsburgh + San Francisco + Cambridge 
5 








ward Noy iqn 


... tomorrow's office today! 


A great achievement by Haskell . . . a great name in office 
steel! A truly classic ensemble! Desks, Tables, Credenzas 
and Cabinets—all the pieces needed for today’s coordinated 
grouping. Rare beauty and executive efficiency ... on a 
budget price level! Nothing like it anywhere. . . 
: at its modest cost. Write for colorful brochure. 
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Double Wall Drawers 
AC-6830 


Credenza 
68x18 




















New, Selective — 
Locking Mechanism 








“Round Corners—Viny! 
Molding—Textelite Top 





AD-6403 
Executive Desk 
60x30 

















Adjustable, Anodized 
Aluminum Legs 





Write for new 


= ae P. 0. BOX 5273 PITTSBURGH 6, PA. 


NEW YORK SHOWROOM 
440 Fourth Avenue, New York 16 
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A big, new executive chair 


value from {7/57 








Model 28-STA 
Retails for only $6725 


(Zone 2, $71.95)* 


| 7 Raar 


atm aim | | | 


28-T A, $59.95 25-S, $42.95 27-LA, $39.95 23-LD, $19.95 
$63.95)° ($46.95)* ($43.95)* ($21.95)* 





1 western states) 








@ It's a red hot sales iten 
comfortable TU 
posture chair 


$67.95 with fu 


by the largest fu 


COSCO hist 


son why it v 
feature COSCO 


more to offer 


HAMILTON COSCO, INC.- COLUMBUS, INDIANA 


*(Zone 2: Texas a 
shown are f p 
tat 








] - | 
! 
COSCO also offers comparable values in 


chairs. settees. sofas, tables 
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In This Issue 


22 How To Mix Merger with Efficiency, Gain Profit. Here’s a story of what 


happened when Millington Lockwood, Inc. and Eagle 


Ee * Office Equipment Co., Inc., both in Buffalo, N_Y., 


merged. It’s a recital of how problems were met and 
how the integrated operation resulted in more efficient 
operation. Particularly, the story points out how a new 
multiple form results in rapid invoicing, co-ordination 
of purchases and sales, and improved perpetual inven- 
tory keeping. 


26 Don't Let Automation Scare You. John D. Horne, official of Eberhard 
Faber Pencil Co. has some reassuring advice for office supply and equip- 


ment dealers. He points out that automation in the office opens up a 


profitable new market 


blished on the 23rd of each 
month preceding the month of 
issue by The Office Appliance tion 
Co., 600 West Jackson Boulevard 
Chicago 6, Ill. Cable address 
App Chicago. Phone: DEar 
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l year 2 years 3 years 
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Second-class post 


Sell an Application, Not a Safe. George Martin of Martin Office Equip- 
ment Co., Jacksonville, Fla., says 
Martin explains how his customers want to be sold an idea. 


‘I never sell a safe. I sell an applica- 


Office Planning. Well-played Hand Wins Installation. The Brownfield 
Savings & Loan Association of Brownfield, Tex. was equipped by The 
of Lubbock, Tex. How the dealer secured the job, how the 
manufacturer and architect combined in co-operation and how a satis- 
installation was achieved—basic information here on office 


34 Automation, Exhibits Create Excitement. Orrick APPLIANCES presents 


comprehensive, illustrated and behind-the-scenes cov- 
erage of the NSOEA convention. What the speakers 
said, what the dealers did in business sessions, what the 
manufacturers and field representatives did in this in- 
dustry conclave makes informative reading. All of this 
is accompanied by photography coverage which spans 
every convention activity. Here are 25 bonus pages 
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OA Press-Time Bulletins 


THE POSSIBILITY of Swu fF issuming 
tive role’ in Wilson Jor ( anagement after the 
close of Wilson Jon 5 rent fiscal year October 31 
is discussed following r« t developments. Benjamin 
Kulp, chairman and president of Wilson Jones Co 
has announced that h {1 a group of associates 
including George Wolcott have sold to Swingline 
Inc. a block of Wilson Jor stock which could bring 
about change in control. Mr. Kulp also announced 
his retirement as chair! ind president effective 
October 31, the same date on which Mr. Wolcott, 
veteran sales official and ood will ambassador’’ is 
slated to retire. Mr. Kulp did not make known the 
number of shares involved the sale or whether the 
block constituted control of the company. Swingline 


JACK J. KUSCHER was recently app: 


meanwhile has indicated that it has “become Wilson 


Jones’ largest single stockholder” with an active role 


in management ahead. Swingline, led by its president, 
Jack Linsky, failed in an attempt to get control of 
W-] earlier this year and later offered $23.75 for at 


least 25.000 Wilson Jones shares 


president 
of f sales of the De 

Corp. He will be 

for all sales in the 
phi business equip 
d industrial division of 
iny K.uscher 


} 


salesman tor Pathex 


started in 


he introduced home 


the Amer 





an cCOonsum 


Jack Kuscher er. During the next 32 vears. he 
held key management posts with several firms in th 
photographic industry 

LILLIAN W. BOYD has b ted president of the 
Stationers Corp. of Los A les. Calif. Mrs. Bovd. 
former vice president, has been act n the man 
agement of the company sit the death of her hus 
band, Omar E. Boyd, founder of the company. Shc 
is well qualified to head the corporation, having a 
background of 20 years of business and organization 
al experience. Other officers elected are Omar Boyd, 
Jr., executive vice-president d secretary-treasuret 
Walter M. McNevin. resident of yperations 
and Robert L. Hoven, \ president for sales 

THE OFFUREPS CLUB will hold its first Fall sales semi 
nar and dinner November t the Brass Rail Restau 
rant. Guest speakers will be J. | Mann, pres! 
dent of the Sturgis Posture Chair C nd L. R 
Addington, vice-president for sales tl} Art Metal 


Construction Co 











OLIVETTI OF ITALY has acquired a substantial interest 


in the Underwood Corp. A statement issued jointly 
by Frank E. Beane, president of Underwood, and 
Adriano Olivetti, president of Ing. C. Olivetti & ¢ 

S.p.A. of Italy, reads Through an agreement to 
purchase 405,000 common shares of Underwood 


stock at a price of $2.50 per share, Olivetti will ac 


I 
quire an important degree of ownership in the Un- 
derwood Corp. . The capital of the Underwood 
Corp. will thus be increased by nearly $9 million.’ 
The statement continues saying the expanded base 
of operations and combined staffs of the two firms 
will increase activity in research, product develop- 
ment, manufacturing techniques and sales operations 
Details of marketing policy are now under examina- 


tion and will be revealed in the near future 


A PRICE DECREASE covering the Burroughs | 289 ele 


tric, 10-key adding machine was announced at the 


NSOEA Convention in Chicago. The new list price 
of $199 is a reduction from $209.50. The company 
reports a large volume of sales were made at the 
convention as a result of the new price. The seven- 
column list and eight-column total model was intro 
duced to dealers in June, 1958 


JAMES D. KINGERY was recently elected president and 


a director of the Elliott Address 
ing Machine Co. He was vice 
president of Bell & Howell Co., 
Chicago, and president ot its 
subsidiary, Bell & Howell Phil 
lipsburg Co. The new chief ex 
ecutive officer will make his 
headquarters at the general of 


fices of the company in Cam 


James Kingery 


bridge, Mass. Plans for the 
future include the application of the systems concept 
to strengthen and accelerate the research and engi- 
neering program. The Elliott company was recently 
purchased by Bessemer Securities Corp. of New 
York. Not long ago, it made national headlines when 
a $1,450,000 trust fund was liquidated and the cash 


distr but ad to employees 


FLOYD FENN, 60, of California Desk Co.. Los Angeles, 


vice-president of the National Office Furniture Co 
1956-58, died suddenly at his desk October 9. The 
heart attack followed recent failing health. One of 
the best-liked men in the office furniture industry, 
Mr. Fenn was the first secretary of SCOFA chapter 
of NOFA in Southern California 


onterences on the West Coast. H s survived by his 


and active in area 


Widow and two daughters 
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A REDUCTION OF 30° @ in the retail price of Steno 
ord’s combination § dictating-transcribing machine 

has been announced by Pacific Instruments Corp., dis- 
tributors. The unit which formerly cost the consumer 
$289.50 is now retailing at $199.50. Announcing the 

price decrease, Lennart Appleqvist, president of the 
company, said, ‘Due to rapidly increasing sales since 

the introduction of the unit, factory facilities and 
production have been expanded, permitting a saving 
manufacturing cost.’ In line with the new pricing 

policy, the number of franchised dealers is being in 
reased. New programs of dealer training, sales pro 
motion and advertising have also been launched. The 
Stenocord unit is manufactured by the Atlas Works 
West Germany and is sold 39 countries through 


ut the world 


LESTER W. LAWTON AND ELMER KERNAN were 
recently promoted within the company of Everybody's 
Office Outfitters, Inc. Lawton, who has been with 
the Dayton company for 26 years, is now general 


tore manager. During this time, he had been man 





Elmer Kernan 


Lester Lawton 


ager of the pen department, which has grown to be 
of the largest in Ohio. Previously, he traveled 

the Conklin Pen Co. in the Illinois and Iowa 
ritory. Kernan now assumes the duties of manager 
the office furniture department. With many years 


perience, he is well known in the equipment field 


RALPH A. BENDER, manufacturers’ representative of 
Atlanta, Ga., has been appointed sales agent for the 
furniture and equipment division of the Brewster- 
richener Corp. He will cover Tennessee, North and 
South Carolina, Georgia and Florida for the com 

iny. Before starting his own business 10 years ago, 
Bender had been district manager of Art Metal Con 


tion Co. tor 17 years 


ED ERIKSEN. general manager of Eriksen’s, Toledo, 


Ohio, reports the appointment of Robert D. Erdmann 


nanager of the retail sales machine department 

d the addition of Harry C. Brush to the firm's sales 
staff. Mr. Erdmann, with Eriksen’s for five years, 
rly was with Olivetti sales in Amarillo, Tex 
Eriksen’s is the Ohio distributor for th Italian tirm’s 


sincss aching and typewriter line 
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WENDELL G. REYCROFT, vice-president and a director 
of the Bassick Co. and one of 
the major pioneers in the caster 
industry, retired recently. As 
general sales manager of the 
company, he has been responsi- 
ble for outstanding sales growth 
in domestic and international 
markets for all types of casters 
and office chair controls. He has 
directed the company’s sales 





W. G. Reycroft 


activities for 37 years. Graduated from Dartmouth 


College in 1917, Reycroft joined the Bassick sales 
department in 1920. He became sales manager in 
1922, vice-president in 1938 and a director of the 
company in 1942. He is also a founder of the Caster 
and Floor Truck Manufacturers Association and a 
director of the Materials Handling Institute. 


THE BECKLEY-CARDY CO. of Chicago and E. W. A 
Rowles Co. of Arlington Heights, Ill., have agreed 
to combine their operations effective January 1, 1960 
All sales and service functions after that date will be 
performed by Beckley-Cardy. Until that time, either 
firm will be of service to the dealer. The chalkboard 
and furniture manufacturing will Be done at the 
former Rowles plant in Arlington Heights by a 
Beckley-Cardy subsidiary to be known as Norcor- 
Rowles Co. General offices and all other manufactur- 
ing will be combined in the Beckley-Cardy building 
in Chicago. Sales personnel will also be consolidated 
into one unit at the B-C building. Any unfilled Rowl- 
es orders on hand December 31 for immediate or 
future shipment will be completed by B-C. All mer- 
chandise previously shipped will be serviced by B-C, 


PITNEY BOWES, Inc 
celebration of the completion of the $8.5 million 


recently held two open houses in 


expansion and modernization of its plant and na- 
tional headquarters at Stamford, Conn. The first, held 
the afternoon of October 3, was for employees and 
their families. The other, two days later, was for 
community leaders and Stamford-area and Washing- 
ton officials 


BERT PARISS, formerly with Fowler Bros. of Los Angeles, 


has joined the Smead Manufac- 
turing Co. and will work out 
of the Smead-Yale plant in Los 
While with Fowler 


Bros., Pariss had a well-rounded 


Angeles 


experience in shipping and re- 
ceiving, in the stock room, on 
the retail sales floor and for 





three and one-half years repre- 


Bert Pariss 


sented the firm in outside ter- 
ritory. Representing Smead-Yale in the Los Angeles 
area, he will live in El Monte, Calif 








GF dealers 





sell 


ITALIC STYLING 








Ernst & Ernst, Kansas City, Mo. Southern California Mortgage Co., San Diego, Calif. 
Installation by John A. Marshall Co. Installation by Mara-Long-Marsh, Inc 
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Local Federal Savings & Loan Association, Louisiana Companies, Baton Rouge, La. 
Oklahoma City, Okla. Installation by Louisiana Office Supply Co. 
Installation by Western Bank & Office Supply Co. 




















Reynolds Metals Co., Richmond, Va. Tyson Bearing Company, Massillon, Ohio 
Installation by Cole, Harding & James, Inc. Installation by The Office Equipment Company 







ED DEALER 





AUTHORIE 









- e*eees 
GENERAL We a) sn unite Management's growing awareness of the importance of taste- 
most \n Wet ¥ as ful office furnishings and decoration has opened a vast new 
fore market for the sale of contemporary-styled Italic furniture. 
7 And GF dealers are taking full advantage of this fact by 


selling Italic Styling, not only for executive use, but for general 
office and public business areas as well. Leadership in both 
styling and the functional design of its complete line of busi- 


ness furniture and equipment is just one more reason wh 
GENERAL quip y 


the GF franchise is the most valuable in the industry. The 


FIREPR Oo Oo FIN G General Fireproofing Co., Dept. X-25, Youngstown 1, Ohio. 





Italic, Mode-Maker, General/aire, 1600 Line Desks * Goodform Chairs * Super-Filer + Shelving * Partitions 
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Two days before tl nt ) ; on Lily that was Roo i19-A, Hilton Ho editorial head 
and already nearly halt taff is in res quarters of Daily OFFICE APPLIANCES during the | 
dence at the Conrad Hilt Hot ( vo, scene of nvention. An uninitiated observ would conclude 
the big annual assembly he N il Stationery & that confusion reigned and results would be negli 
Office Equipment Asso I 9 ount ble y litor, reporter and photographer has 
ing in August, a vacat onth | st business his assig and works co-operatively with every 
organizations but a ve! >" OA peo} le ther mber of the team. Like a well trained toot 
because much of the work prod the Octol ll s g through maneuvers, the seeming 
issue, biggest of the year ver 3 pages, is dé S well organized pattern that leads to 
in August. Gathering at reparing material for the victory the race against the tum ts imposed by 
five convention issues of Daily OF APPLIANCES lead 
is also in process in At > 

Early in September t rms f October ar Ey NSOEA convention time 
OKed, assuring publ h S take advantage of favorable circum 
for distribution at the Effort 1s cor stances by holding pre-convention or post-convention 
centrated on the convert lailies And the Ni sales 1 tings. Dealers, of course, are not volved 
vember issue, which cart st NSOEA nm most cases, but the prevalence of sales meetings 
convention as well as s h significant edito points to their value and seems t dicate that deal- 
rial features.) Suddenly Sept i and thr rs might well “go and do likewise’ on a regular 
editorial staff peop! t the Hilt Hotel begin basis with 1 bers of their sales staft 
ning convention coverag { ties. [hr ore W 
join them in time for ( tion luncheot 
sponsored by the Great Lakes Travelers Club. A 
count of noses brings OA 
tendance to 15 /y e" 4 , = 

Never is the pow 1 3 2d Ob % bd tree .te fo om 
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or three typewriters rat pictures being : 
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OFFICE APPLIANCES re this quest tations of what they expect in sales ume next 5 
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Office Appliances ( 5: B os I — 

( () Outhtt ( g ~ 


Publisher i 
Assistant Publisher ( was 
Treasurer M. Daugt DVERTISING REPRESENTATIVES: New York ¢ 
iia a Rox \ x ry i x I d ew o! ity 
X i x Monty ( ing f R t S 
Assistant Circulation A H D. Met | St. New Yorl \) Phone M 


Production Manager ' S| 


° , 
Circulation 


H 
OFFICE APPLIANCES H. } 
terson and developed t Chicago: H t L. Sin V k M 
; i . McD WV. Jackson I Hl. J ¢ 
ESTABLISHED 1904: § ge A — 
can Stationer, New York 
trade journal serving t t Los Angeles: | t E. Ahrens f k O 1, Stan 


Trade Journal & Office Syst k 1 i R. E. Ahrensdorf ¢ 3 Bly 
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THz COMPLETE LINE FOR RECORD STORAGE 


8 top quality products . . . each exactly right for its particular purpose. They 
offer customers specialized equipment that meets every record storage require- 
ment. They give progressive dealers unequalled coverage of the market. Among 
them are 3 modern, efficient NEW items that are in a class by themselves. For 
further facts on these products, write today for information and dealer packet. 


BANKERS BOX 










ASK FOR OUR NEW CATALOG— 
Completely new, completely differ- 
ent and just off the press. Ask for 
Catalog No. 1460. 


BONUS STORAGE UNIT LIBERTY RECORD 
STORAGE BOX 


LIBERTY “‘400" STORAGE FILE 


STAXONSTEEL TRANSFER FILE 


TANDEM STORAGE FILE 





BANKERS BOX COMPANY « 2607 N. 25th AVE., FRANKLIN PARK, ILL. 
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. Selling Tips by Smead ‘i 


INSURANCE OFFICES... 


as shown in the photograph 
offer unlimited possibilities for 
your sale of Smead products. 


Every file and desk drawer, 
every desk top and table top 
is a logical place to find some 
of the 4300 items made by 
Smead for insurance offices, 
small or large. 





1. Smead Pressboord Vertical File 
Guides 


- leather-like Material Wallet with 
Elastic Cord 


Smead Self-Adhesive File Folder 
Labels (Roll) 


+ Binder Covers 


+ Vertical File Pockets 
. Kraft Expanding Fite 


+ Posting Machine Guides, Numeric 
System 


- Open Shelf Filing Guides and 
Folders 


2 
3 
4 
5 
6 
7 
8 
9 


» Smead Redrope Wallet with Elas- 
tic Cord 


+ Two-Pli Top Folders, letter size 

- Smeod Card Control Filing System 
. Embossed Fastener Folders 

- Tabbed Open End Pockets 

- Vertical File 

- Tell-l-Vision System, letter size 

. Brief Covers 

« Memo Pad Advertising Wallet 


. Card File with flat angled insert- 
able tabs 


+ Tabulating Machine Guides 

+ Vinyl Portfolio Carrying Case 
» File Binder 

« Insurance Policy Wallet 


. Miscellaneous Foider with insert- 
able tab 


- Vinyl Desk File with Metol Tabs 
» Exponding Wallet 
- Flex-l-Vision Hanging File 








FOR ) Bus 





Ennis 
PRODUCERS OF A COMPLETE 
LINE OF BUSINESS FORMS 


There’s never a customer you can’t serve. . 
never a job too big to handle .. never a new form 
you can't supply... when you rely on Ennis. 
Ennis is the foremost producer of business forms 
in America, offering dealers every needed 

form from the newest Snap-A-Part, Register or 
Continuous forms to the full range of everyday forms. 
Service is fast, prices are competitive and 

the profits are yours .. because Ennis products are 
sold through dealers ..we're your supplier, 
not your competitor. 


Write today for catalog and complete information. 


h ANNIVERSARY 1909 * 1959 


t ; 
(} Ennis 





BUSINESS FORMS, INC. 


(formerly Ennis Tag & Salesbook Co.) 
Home Office and Factory 
Ennis, Texas 


Western Factory Eastern Factory 
Paso Robles, Calif. Chatham, Vo. 


Warehouses — Birmingham, Houston, St. Louis 
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onstrate them, I am not a paper expert “5 
not tell the specific kind or brand of paper it 
which ball pens do mot skip. There is pag 
quality of paper used in scratch blocks on which — 
ball pens write very well, but on all other rae 
they do skip, especially on loose leaf fig 
The second defect of ball pens is that 


pencil. 
If the time ever comes when they ere a per- 
fect ball pen by eliminating these two defects, 








enllaiil and it is like writing with a oni ora 4-H ¥ 


they will have a perfect writing instrument, su- 


perior to a fountain pen. Until then, I will con- 

tine using a fountain pen which is a perfect writ- 
ing instrument and never fails, unless the ink 

dry, which is not an instrument defect but rather _ 

a human failure. 


I use both kinds of writing instruments — tie” 2 


fountain pen for entries in loose leaf memo books 
and the ball pen for letters or other matter of a 
brief nature. It is much easier to write with a ball 
pen than a fountain pen, due to the nature of the 

point. 
In view of my experience, I hope they will 
never cease making the old reliable fountain pen. 
ANONYMOUS 


St. Louis, Mo. 


Mr. Anonymous is a bit confused. The article 
neither stated nor implied that the fountain pen is 
“disappearing from the market.” There is an ob- 
vious change in the market, but, as Frank King, 
executive vice-president of the Fountain Pen & 
Mechanical Pencil Manufacturers Association, is 
quoted in the article, "Many contend that the ball 
pen has created an entirely new market for writ- 
ing instruments and is encroaching only very 

lightly on the sales of other types of writing” 
equipment. This fact seems to be borne out by 
this Association's statistics, 
fountain pen and mechanical pencil sales are hold- 
ing their own.’ 

The extent of the confusion that exists in the — 


which reveal that 


7 


mind of Mr. Anonymous is indicated by the con- 
tradictions in his letter. He asserts that only one 


kind of paper — high grade bond — assures non- 
skipping. A few sentences later he states that a 
“soft quality” receives ball pen wviting —_ 
well,” but all other qualities cause shipping. 
Doubtless, ball pen producers would have little 
difficulty in refuting the arguments of Mr. Anony- 


WIONS 
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STAY UP TO DATE 
IN STYLES AND SALES 








wm G&S Mnis 


FOR 50 YEARS THE PACESETTER 
IN QUALITY BUSINESS FORMS 


New machines and new methods have greatly 
increased the number and kind of business forms 
in use today. To stay ahead in sales and profits 

. your forms must stay in step with progress. 
And to sell the complete field, you need 
a complete line. You get both with Ennis . . the most 
complete line, with all the most modern forms. 
That’s because Ennis is the nation’s 
foremost producer of quality forms for business 
in the nation. It’s your most profitable 
line and it’s the line that’s sold through dealers. 
We're your supplier, not your competitor. 


Write today for catalog and complete information, 


eu 


th ANNIVERSARY ie 1959 
Ennis 





USINESS FORMS, 


(formerly Ennis Tag & Salesbook Co.) 
Home Office and Factory 
Ennis, Texas 


Eastern Factory 
Chatham, Va. 


Western Factory 
Paso Robles, Calif. 


Warehouses — Birmingham, Houston, St. Lovis 
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Underwood Produces 
‘‘Word Detective’’ 


Underwood Corp., 


writers have minted uncountable bil 


whose ty pe 


lions of words, has come up with 


“natural” in radio programming. Ir 


i 
a cooperative educational 
Underwood and some 300 radio sta 
tions have launched “Word Dete 
tive,” featuring Basil Rathbone, ut 
bane hero of countless Sherlock 
Holmes adventures 

In this new series, Rathbone tracks 
down the origins of many of the col 
orful 


usage. 


words in common American 

For example, did you know that 
hoodlum’ was created out of feats 
by a crusading San Francisco news 
paperman who was determined 
pose a notorious racketeer of the 
1870's? He put the facts in print but 
saved his own neck by spelling th 
gangster Muldoon’s name backwards, 
changing the last letter as safety 
catch. 

The show is being aired five « 





a week through transcriptions broad 
cast as a public service by more than 
300 radio stations. A featured per 
former on each show will be an Un 
derwood typewriter, on which Rath 
bone taps out the crucial w rd as 
though musing to himself in his flat 
at 221B Baker Street. 

As no Sherlock Holmes addict need 
be reminded, Mrs. Hudson will be 
there to change the ribbon 





BASIL RATHBONE, » 

his new role as the “W 

on radio, gets: some point 

derwood portable. No, that t | 
Watson with him; it's Geo: L.H 
field, ten times world’s 

typist and now manager 

wood's business educatio: 
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SHIPIBO INDIANS of Peru 


the mt 


B. L. Marble Labeled 
‘Showplace Plant’ 

Manu- 
magazine highlighted the 
B.L. Marbk 


inniversafry 


A recent issue of Furniture 
ClHYIN: 
Chair Co. tn its 80th 
series of outstanding 
furniture Operations 

Termed a “showplace of a modern 
the Marble 


plant operation 1s picked ipart from 


plant’ by the magazine, 
the design of a chair to the finishing 
work. Each 


ind then 


operation is explained 
recombined into the well 
ntegrated program that 


pr duction 
Marble conducts in Bedford, Ohio 


Peirce Renamed 
Trustee of CIRF 


Ja nes I P irc vice-president and 
I 

troller A. B. Dick Co.. Chicago 

s been renamed a trustee of th 


Controllers Institute Research Founda 
tion (formerly Controllership Founda 
t10Nn, In ) 


Peir who first became a trustee in 
59, is chairman of the board of di- 
tors of the Institute and was na 
onal president in 1957-58. He has 
lso served the parent body di 
r and regional vi lent, as 

" s chairt of th Kecuti 
ttee. In 1956-57, he was chair 


learning to write with Venus pencils 
note litera 


‘ sanv in + of _ ' r fF 
( Panhy IM SUPPOTT OT a ft Ta tO pl 


shipped recently 


Pencil Pioneering 
Still Appreciated 
In Space Age 


The Shipibo Indians of Peru are 
having the time of their lives . . . with 
are other tribes people in 

Brazil, Bolivia, 
Ecuador and Colombia 

One of the 2,000 peoples of the 


world whose languages still have not 


pencils, as 


Venezuela Peru, 


been reduced to writing, they are 


among the recipients of a supply of 


writing instruments from the Venus 


Pen and Pencil Corp 
In August, Venus pre sident Richard 
Lewisohn, Ir., sent a load of be 


ribboned pen 
of South An 


plane “Condido Rondon”’. 


ils and pens to groups 
rican Indians via the 
goodwill air 
the aircraft esented by the City of 
Orlando Fla 


of Linguistics whos« 


to the Summer Institute 
ull juc mission- 
aries reduce primitive languages to 
writing 

pencils (at 
mber) and 


PEN-cils (for 


ad to govern 


Twenty-f eross of 
least one for each trib 
two dozen Venus ‘365 
the chiefs) wer presente 
ment oft ils at ceremonies along the 
inaugural flight route 


These were a compani d by a letter 


trom Lewisohn offering th gift as a 


token of support of their work in 
promoting literacy imong _ thei 
neonl = = 

peo} es, a 1 aS a SymbpDol OF encour 
agement to the men bers of the tribes 
now learning to write 
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Advanced Styling 


Chis truly distinctive design incorporates all of the 
relaxing comfort of a “contour” chair with the quiet 
dignity and atmosphere of the modern, efficient office. 
All of the exposed wood is Solid Walnut finished in 
a warm, natural tone. Upholstery combinations of 
top grain leather or Elastic Naugahyde with Gros 
Point or Trilok fabrics are available in a wide range 
of colors. Metal trim is furnished in either brass or 


chrome finish. 





EXECUTIVE 
SWIVEL CHAIR 


the 


not 





are 
ol 
nus 
Your special attention is called to . . . the 
ard extra thick (over 214”), reversible foam 
be rubber cushion which sits on a 4” foam 
il rubber pad over a deck of rubber webbing. 
” The inside back and all surfaces of the 
pt arms . . . wherever the occupant’s body 
iat —_—" touches the chair . . « the upholstering 
on ane CHAIR material is tailored over foam rubber. 
O Here is foam rubber seating comfort at its 
long-lasting best! 
¢ Note, too, the design detail in the solid 
e spmeemesesiniiiiliins metal scuff plates and ferrules. 
rm ! / 
th 8800 
SERIES 
tter i Our 55th Year | 
| | | BOLING CHAIR COMPANY 
! i 
- _ SILER CITY, NORTH CAROLINA 
| betil _ 
59 
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OA Editorial 


MODERNIZATION... 
what it is and what it offers 


HE first step in any modernization program is psychological. It concerns 
' pro, 

ittitude, mental acceptance of the idea. Involved is the kind of celebra- 

that approves of modernization for what it will do in terms of lifted 


morale of personnel, increased operating efficiency, improved appearance 


greater sales and better profits 


lo be worth the cost, modernization must be much more than changes 
in physical structures which exert a strong visual appeal through design 
harmony and attractive colors. A beautiful store invites customers. People 
like to shop and buy in pleasant surroundings. But the purchase-inclined 
shopper soon loses the interest engendered by the beauty of appearance if 


the service is slow. the clerks ine pt or inventories inadequate. 


\ significant aspect of modernization is the factor of Operating pro 
cedures. Management must not only beautify the store, it must systematize 
its methods of handling business. This ‘behind the scenes’ modernization 
may include physical remodeling in order to make feasible the goal of im 

i 
proved service. Many a small office equipment and supply business has 


thout specific planning for handling the greater volume of busi 





ness because the principals have concentrated on selling. In such cases 


systems modernization is needed more than store modernization. They can, 


and should, go hand-in-hand 

In the automobile industry manufacturers have set minimum standards 
for the show rooms and shops of their dealers. To meet these standards 
many dealers were forced into remodeling or building programs costing 
ons ble sums of money. Initial trepidation was forgotten by the dealers 

profitable results of modernization became apparent 

[he force exerte on office equipment and supply dealers CO modernize 
must be self-generated. Many dealers across the country have continued tryin; 
to get along with facilities not adequate to meet the challenges of the fast 
pa f business today. Those who have responded thoughtfully to the urg 
to get up-to-date and stay there have places of business of which they are 
pr 1, 1 important, commercial et terprises that Operate at a ZOOd 
pron 


Modernization starts with the right attitude, continues through careful! 





study, leads on to concrete plans and actual remodeling or building, and 
les with a maintained schedule of superintendence to assure maxi 
mum efttective use of the new facilities and the improved procedures that 
ition made possible. It offers the means to fuller realization of 
\! { 1 
[o paraphrase a well known slogan modernization, intelligently 
' ) Anes nm et i . ; 
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The new look in executive comfort: the C 902 high-back posture 
chair, fully adjustable, handsomely tailored. Firm, yet very relaxing. 


Write for our brochure showing complete posture chair selection. 


JENS RISOM DESIGN INC., 49 east 53 STREET, NEW YORK 22. 


HICAGO: 626 Merchandise Mart; DALLAS: 260 De ative Center; LOS ANGELES: 144 North Robertson 


Bivd.; ATLANTA: 926 W. Peachtree Street, N.E.; MIAMI: 111 N.E. 40th Street; TORONTO: 11 Jutland Roed 








Oops! No matter... 


ASE furniture is made to keep your investment safe 


Our careless friend is fortunate... that’s ASE 
furniture and the Styledge molding around the desk 
top prevented damage to either the file or the desk. 
And the dealer who sold the order is fortunate, too, 
because the durable beauty of ASE furniture will 
keep his customer happy for years. 

The ASE line is easier to sell... 
of these important ASE sales advantages: double 
shell desk tops have a honeycomb structure inside 
to give rigidity and deaden office noise; Styledge 


compare some 
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molding around desk tops protects against banging 
chairs or office machines; Bonderite treatment 
anchors baked enamel finish to metal... protects 
against mars, scratches, corrosion. 

ASE’s national advertising and promotional pro- 
gram is pre-selling thousands of prospects for you 

. making doors easier to open; and the ASE line 
is complete... you can offer your customer a com- 
plete, matched line from one source. Write today 
for more information. 





ALL-STEEL EQUIPMENT Ine Aurora, Illinois 


Desks « Chairs « L-units « Cre 


denzas « Tables 


I : ses « Filing Cabinets + Storage Cabinets 
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if you were editor... 


Would you, if you were editor of OFFICE APPLIANCES, 
have included the features and departments found in 
this issue? Which of our articles and departments had 


the most interest for you? 


Why not take a pen or pencil and check off your 
evaluation from the following listing. In this way, we 
an make sure in future issues that we are giving you the 
kind of editorial material that interests you—insurance 
that we are providing ideas and information of value to 


you in operation of your business. 


Just check the appropriate boxes in the coupon below, 
according to your individual feelings about the material, 


tear out the coupon and mail to: 


Managing Editor, OFFICE APPLIANCES, 600 West Jackson Blvd., Chicago 6, IIL. 


Intense Moderate Little 
Interest Interest Interest 
| rs, Page 14 | | 
| S( nals Ics Page } i 
I rial, Page 18 |_| 
Here's How To Mix Merger with Efficiency 
( n Profit, Page } 
, Dai on | ] 
Don't Let Automat Scare You, Page 26 
, i= 
S at Ap} lication, Not a Safe, Page 28 
Office Planning: Well rived Hand Wins 
| 1 } f 
if stallatiors Page 5 } 


Automation, Exhibits Create Excitement 
t NSOEA Convent Page 34 


} } 

New Products, Page | 

' 

| 1ustry Ne ws. Page 

Advertising Clinic, Pa 103 
Appointments, Page CJ 
Men on the Move, P a 
| gional News Not } 
I s, Page 158 } ] 

‘ B Page } 


(Name and Address Optional ) 


Firm 
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How to mix 


efficiency, 





FIRST FLOOR layout presented a problem because of integra 
tion of supply and furniture lin Management kept shifting 
format and studying traffic | st é iximum 


pulse stimulus 


ake two large and successful office and equipment 
supply firms, pour them into a large pot, mix well, 
and chances are that you'll come up with an integrated 


operation that does better rall, than the sum of what 
each did before 

That's what happ 
Inc., and Eagle Offic juit 
Buffalo, N. Y., merged it 58 


roblems were endless But 


Li 4 kwon dd. 


~ 


Inc., both in 
It seemed to top man 
agement, at first, that th 
the end result was well worth the effort, from the stand 
point of improved operating efficiency ncreased vol 
ume, and reduced overh 

Viewed in retrospect, there were se\ problems that 
took up most of management's tin those first three 


quarters—an office system, personn onsolidation of 


lines, conflicting salesmen accounts ntral quarters 
consolidation, salesmen training, and efficient layout 

Millington Lockwood, Inc. is the oldest stationer i 
the area, recently celebrat ts 75th anniversary. Eagk 
Office Equipment, Co., | had a 30-year reputation, 


and, contrasted to Millington Lockwood's stationery 
volume, was particularly strong in off furniture. Both 
firms had been doing about $600,0 0 annual volume 
and had been located wit! block of 1 other 


22 


merger with 
gain profit 


= 
TRAINING posed another serious problem, particularly 


EMPLOYEI 
in Supply lines and informal 


Marginal lines were dropped and fort 


} ] ! 
seasons scheduled to familiari employees th new ines 


The Millington Lockwood name was retained after 


) 


the merger, and the integrated operation was housed in 


Eagle's five-story building Hugh Wharton became pres 


ident of the merged corporation Ray Hoemke vice pres 


ident, Russel Koen treasurer, and Charles Smith secre 


tary 
The objective was to keep the best of both systems 


and work out a new multiple form which would allow 


} 
ror rapid invoicing. Also, management wanted the new 


form to co-ordinate purchases i sales, and facilitate 


perpetual inventory keeping 


The result has been a carbon insert form in triplicate, 


inches, which, combined with a copy machine, 


thousands of dollars a year in labor cost and in 


SaVeEs 


sures that the customer will get the invoice almost simul 


taneously with the merchandise 
Both inside 
hand, printing the information for 


} 


1 


and outside salesmen fill out the form by 


clarity There is no 


nvolved The first COP) is white, and is used as 


The second copy is pink and constitutes the 
| 


ivery copy. The third copy is yellow and 


S used as 
packing slip 
The carbon between the white and pink sheets 1s two 


sided, in order to produce a sharper copy for reproduc 


machine. Any additional copies of the in 


tion on th 
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w Millington Lockwood Corp. in conference. From left: Hugh 






















TOP MANAGEMENT of the 


: n, president; Russell K surer, and Ray Hoemke, vice-president and sales managet 
eeded are reproduced on the machine, the color screening of each employee and analysis of his or her 
the reproduced paper stock used dependent upon job 
er information will be used for salesmen com- Management has discovered that an industrial engi- 
ons, sales analysis, salesman copy, or customer du- neer is not necessary to improve employee effort. Pe- 
ite. (Form illustrated on page 24). riodic evaluation of both the work done by each em- 
After a salesman writes up an order, the form goes to ployee and the duties given each, with a view towards 
the perpetual inventory girl, who checks the merchan- consolidating similar type work and reshuffling the 
lise cards to ascertain if the items ordered are in stock work pattern can bring worthwhile results 
they are, the number on hand is reduced accordingly, Seniority, although an important factor, was not the 
the form is passed onto the comptometer operator, sole criterion used at Millington Lockwood, after the 
kes necessary extensions on the form merger, to determine which employees were to be re- 
Then, the form is passed onto the copy machine girl, tained. Management wanted those with a company 
o makes as many duplicates as are required in a spirit, who would take pride in the firm’s achievements 
of seconds. By the time the form reaches the and be on the lookout for methods of improving their 
g department, the invoice has already been particular job. Lest a misimpression be created, it should 
1 in a window envelope, ready to be mailed when be kept in mind that Millington Lockwood treats its em- 
handise is shipped ployees well 
[here were 54 employees on the payroll of both firms There are periodic upward salary adjustments, in- 
rger. The roster after the merger was centives, bonuses, and fringe benefits. Turnover is ex- 
37. It was necessary, though, to arrive at a tremely low. But since the merger necessitated a gen- 
selecting employees to be retained. The im eral house cleaning because of the many job duplica- 
1 operating efficiency which the merged firm has tions, it presented the officers of the corporation with an 
1 is attributable not only to the new office opportunity to streamline personnel as well as system. 
triplicate form, but also to the thorough re- As is natural with many successful dealers, each firm 
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265 MAIN ST. SUFFALO 3, N.Y. 
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Prone MA 1772 
“Courteous, efficient and 
dependable Service 
since 1884" 
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PLEASE NOTE 8.0. 


INDICATES ITEMS NOT SHIPPED WHICH 
WH 88 SHIPPED AS SOON AS POSSIBLE 













continued 


had lines. M 


wood lines and two steel 


exclusive 


lines and four steel lis 


Also, although Eagle had 


recent years, it still had 
of top ones 

What 
lines, so that its salesr 
volume in the lines reta 
to one executive and or 
lines 


and wood were 


analysis was made of s 


Sales since the merge 
A firm wh 
versity of lines, manag 


a wise once 


able to do a good 10b 
sively merchandising th 
is facilitated, salesmen 
more rapidly and the 
profit factor 

This problem seeme 


after the merger, 


nNrove 
I 


of each company’s salesn 


since many customers had 
Since Millington Lockw 
in supply or furnitur 
tween the salesmen in 


What 


little controv 


ill PTO! Lockw d had 


management dic 


DISTRIBUTORS OF STEEL AND WOOD DESKS AND CHAIRS, FIREPROOF OFFICE EQUIPMENT 


VISHLE SYSTEMS — FILING SYSTEMS 
COMPLETE OFFICE PLANNING AND LAYOUT 
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wood 
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stances where a salesman in 


r furniture department had 
which also purchased the same 
om the other. In most of thes 
juesti 1 OF management dec ail 
the greater dollar volume, and 
the entire account 

Out « 00 combined account 
serious salesmen conflicts, and 


just sat down with the two emp! 


until an ami 


isseaq thn matter 
ached between the two men 
were [I uentty swapped 


Both firms had cut their 


ver Mill neton Lockwood moved 
a } 


floor 3 + Wide 
/ 


ana secs nd 8! 
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PERPETUAL inventory is now possible 


through the new form on which an 
employee here checks off inventory 








after receiving a copy from salesmen 
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inventory girl to 










selling areas, and the third, fourth and fifth floors were 
utilized for storage of overstock. Lockwood's stock was 
moved gradually into Eagle's building, over a period of 
three months. Furniture and supply lines dropped were 
cleared with markdown sales, which also served to orient 
the public to the combined operation. 

This was a real problem, particularly in the supply 
lines. It first required making up a completely new cata- 
log after management had reached decisions regarding 
the lines to be retained. After the catalog had been 
readied, a series of semi-weekly meetings were sched- 
uled, and manufacturers’ representatives contacted. The 
meetings were usually held on the selling floor, during 
store hours. 

This eliminated any employee inconvenience that 
might have resulted from night sessions, and made per 
sonnel more receptive to the ‘cram sessions” because 
they were held on the “‘boss’s time” 


Street Floor Gets Changes 


The street floor was the biggest headache, from the 
standpoint of layout. It has been completely remodeled, 
with improved lighting, and new fixtures to accommo- 
date the enlarged supply department. Management ex- 
perimented with various formats before it arrived at the 
setup presently employed. 

Objective was to expose furniture lines and the pack- 
age office studio to supply customers, and impulse sup 
ply items to furniture shoppers. The front half of the 
store, therefore, was utilized for key furniture merchan- 
dise and the design studio, the rear portion, for the 
supply lines 

The basement was set up for economy-minded furni- 
ture customers, and the second floor is used mostly for 
model executive offices 


Layout Still Experimented With 


Management is still experimenting with the layout, 
particularly with allocation of lineal feet among the 
supply lines. Traffic flow is constantly analyzed to de- 
termine which sections of the store pull the most traffic, 
and whether display of certain lines in other sections of 
the store can force traffic to them 

Nine months after the merger, the new Millington 
Lockwood Corporation was operating like a smooth ma 
hine. The improved office system, centered about the 
triplicate form, has picked up faster billings, to the tune 
of $50,000.00. There is now a perpetual inventory and 
1 continuous record of customer purchases 

Customer comment has been very favorable because 
service to them has been improved in many ways. Cost 
of operation has been substantially reduced. The sum of 


the two separate operations has been materially im 


prov ed 
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hy JOHN D. HORNI 


vice-president, marketing 
Eberhard Faber Pencil Co. 





ODAY a lot of people are being scared to death 
by a word. Many of these are well represented at 
this convention, and the word I’m referring to is “auto 


il 


mation 


It’s a word that doesn’t scare me a bit, but has both- 
ered me ever since it came into common use in such 
phrases as “office automation” or ‘‘business automa- 
tion’’. And then I suddenly realized why it had bothered 
me. It’s a word that seems to mean something that it 


really doesn't 

The thing that put me on the right track was the 
word “automobile.” I’m not a language scholar, but 
every high school boy knows that “‘auto,’’ combined 
with some other word, indicates a quality of self—by 
itself, of itself, for itself as in autograph and autobi- 
ography. He knows that “mobile” has something to do 
with motion. So if our schoolboy had never seen an 
automobile, but tried to picture it from the word, he 
would conclude that it is something that moves by itself 

When was the last time you saw a car driving itself ? 
lo serve any logical purpose, it must be operated by an 
old-fashioned, non-automatic contrivance called a hu- 
man being 

So it is with the word ‘‘automation 

It conjures up a frightening picture of entire busi 
nesses and industries run by machines. We forget that 


these machines, however IMpressir wouldn't be worth 


LET 
MATION 
ARE 


the space they take up if it weren't for people to make 
them work—to start and stop them, to use old-fashioned 
pencil and paper to figure out the facts and figures to 


feed into them 


Automation was inevitable. It had to happen in order 
for a large company to stay in business in this age of 
multiple invoices, bills, inventories, reports and records 
required by the federal, state and local government 
agencies. But it hasn't replaced people, and it never 
will 

There have been revolutions in the offi equipment 
field before. Those dealers who regarded them as a 
death knell were right, at least as far as their own re 
actions were concerned; they sighed, shrugged, rolled 
their eyes to heaven— and went out of business 

Those dealers who regarded them as gateways to 
greater sales opportunities were right, too; they moved 
with the changes that were taking place, with new sup- 
plies and equipment, with a newly adapted sense of 
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rvice to serve fresh needs. They stayed in business and 

rospered 

We are all familiar with the old-fashioned clerk im- 

yrtalized by Charles Dickens—the round-shouldered, 

d old man standing at a lectern writing out bills and 
nventories with a quill pen. Later, came the roll-top 
lesk as the supreme status symbol of executive impor- 

ce. Today, quill pens have disappeared like the dodo 

be replaced by hundreds of writing tools that look 
better, work better, and are especially designed to do a 
ty of jobs. 

The roll-top desk has disappeared, thanks to our good 
friends in the wood or metal office equipment business 
who vie with each other to come up with the happiest 
weddings of design and utility. All of these things 
old and new are marketed through the same place, 
the office equipment dealer. And I'm sure the business 
is pretty punk for the one who is still trying to push 

ill pens and roll-top desks 


Typewriter Opened New Field 
When the typewriter came along, there must have 
been a few left-headed stationery supply dealers who 
figured that this marked the end of the kind of business 
they had been doing. It did. It opened up broad new 
is for expansion. A whole new line of related prod- 
ts came into being typewriter ribbons, typewriter 
vicing departments, dictation notebooks, improved 
ils for taking dictation, typewriter tables, secretarial 
lesks with a special compartment for the typewriter, car 
on paper, dozens of different typewriter erasers, onion 

ror carbon copies, and so on 
In historical fairness I should mention that the type- 
writer was responsible for the adaptation of one old- 
fashioned product to a brand-new use—girls learned to 
operate the machines and, for the first time, the office 
became co-educational. A few die-hards still regret this 
in unfortunate development. While the adoption of 
th typewriter frightened some little minds, it opened 
loor to unprecedented business and profits in the 
nery and office equipment field, because it opened 

r to a new era of conducting business 

And so we come today to automation. Let's take a 
some of these ma 


hines that are supposed to live 
f their own, untouched by human hands 


Communication Field Extensive 


Obviously, communications is a field in which mech 

1 methods are of paramount importance Long ago 
epted the fact that however personal it might be 
la message from New York to San Francisco by 
red wagon, the telephone and telegraph made a 
re sense. Modern methods of communication by 

include direct wire rowave relay, closed 
television. two-way radio, and electronk print 
blueprint the 


if 5 ot our pur pose her mechanics 


but to stress the thing they have in com 


underline an obvious truth. All of these ma- 
nes are designed to carry communication, but it ts 


to human beings to gather, organize, and feed 
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into the machine the news, data, information, opinion 
or instruction to be communicated 

In the same way, large automation systems for office, 
business or industry rely for their efficiency on people. 
The more extensive and complicated the installation, the 
larger the staff required to make it operate at maximum 
efficiency. Today you find a modification in the sharp 
definitions that distinguished “‘office’’ from “‘plant.” 
The modern plant now contains a number of offices 
staffed with people to supervise the various systems that 
keep manufacturing at maximum efficiency. 

Supplies Await Your Selling 

These sub-offices must have desks and chairs, type- 
writers, paper, special forms, writing tools—all of the 
supplies that the office equipment dealer is in business 
to provide. 

Over and above this opportunity for an increased 
market for standard office supplies, there is the even 
more challenging area of the new products and services 
that the age of automation is generating. 

Various types of copying machines require special 
kinds of marking devices — pencils of a specific color or 
consistency, or with a unique lead that responds predict- 
ably to electronic impulses. Photo-copy machines use 
various kinds of sensitized paper. New tools and gadgets 
are coming on the market to use with these automated 
systems. 

You must know about these products, and be suffi- 
ciently familiar with their functions so that you can do 
an aggressive and intelligent job of selling them to the 
companies that have automation. As the trend continues, 
there will be an ever-growing demand for these supplies 
in your territory. A decade from now, the salesman of 
accessories and products related to automated systems 
will be skilfully trained specialists in rendering service 
to industry. But it just won't happen if you don’t start 
planning for it now. 


Must Evaluate Customer Needs 


As in any other commercial endeavor, success in the 
office equipment and supply field results from a thorough 
knowledge of what your customers are doing so that 
you can properly and accurately evaluate what their 
needs are likely to be. Those of you who are not fright- 
ened by a misinterpretation of the word “automation” 
have accepted it as a fact of modern business. 

We must learn all we can about the what, why, and 
how, of automation in business and industry. We must 
be alert to new automation-related products and services. 
We must understand their function and their impor 
tance 

So stop for a minute and take a fresh look at that 
word “automation.” It's nothing to be scared of—it 
doesn’t mean that people are obsolete. On the contrary, 
it represents a tremendous step forward for businessmen 

your customers—by which they can significantly in- 
crease their productivity 

By keeping pace with them, by anticipating and know- 
ing the new products and services that you can provide, 
you will find it richly rewarding in this modern age of 
automation to be in—the business of business. 
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‘People want 


to be sold an idea.’ 





| Sell an 
- APPLICATION 








George Martin, Jacksonville, 
Fla., dealer, has built a 
successful protective equipment 


business by selling the ““i77le.” I i OW can an oftice equipment dealer build volume 


sales of big ticket items such as safes ? 

If you ask George Martin of Martin Office Equip 
ment Co., Jacksonville, Fla., the secret of his success, 
he will tell you, “I never sell a safe. I sell an applica 
tion.” 

Because of his selling technique, Martin sells ex 
perience to his customers. ‘People want to be sold an 
idea,” he says, ‘but they must have faith and confidence 
in you and your product.” 

According to Martin, the sale of a safe opens the 
doors to many other products. 

When Martin sells a safe he tries to sell an entire 


package. He has a layout service and 


sells rugs, drapes, 
and other furnishings. 

When an office layout is made, his layout man 
sketches in a safe, along with desks, files, other equip 


ment and accessories. Martin determines the application 
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the safe and then sells that application. Once a 


ustomer is sold on a safe application, he said, it is easy 
orade the sale 


M never sells down. Anyone can sell down, he 


t the trick is to sell up 
In addition to himself, Martin has six outside sales- 
overing Jacksonville and outlying territory in his 


r state and in some Georgia counties. 


Martin is a student of construction reports and fol- 


ws up every lead gained from that source. Whenever 
he notes that a new building is going up in his area, 
es to the office of the firm and asks if he can make 

Cy 


By his examination of the company offices, Martin 

ntly sells a vault door for record storage and at 

time finds applicatic ns for record safes and 
handling equipment 


Grateful Customer Is Easy Repeat 


W] i national bottling organization opened a new 
nN Jacksonville recently Martin studied the 

used by its route men and showed officials that 
was being imprope rly handled. As a result, he sold 


rn 


pany a night depository. Later he sold a record 
rotect the routemen’s records 

Martin insists that when you show a customer a 

pplication for equipment and sell him the 


ment, he is usually grateful and further sales are 


Martin keeps in touch with insurance companies and 


ilways asks for an opportunity to survey their needs as 

vy Offices are opened. He then makes a presentation 
llow-up 

When he finds an application for a product, Martin 

the department head involved, sells him the 

1 tries to get him to ask for an appropriation 


the equipment 
g this technique, Martin has sold a lot of equip 


to the cities and counties and commercial firms 


Advertise Service As Well As Product 


. heavy advertiser, Martin uses all media on a 


isis. He buys 10 radio and TV spots weekly 


gs a product line each week 


When a factory serviceman is Jacksonville, Martin 
s the fact that the man is in town and asks 
rs to come in with any special problems 

Martin believes in keeping a large inventory of 

juipment. “When someone has been sold on 
he wants that protection right now,” he says, 

That’s why I stock 12 to 15 items of one line 

Martin is convinced that in order to sell, you have to 


the field. Since cust rs don’t have time to 


your store, you must go to them 
Always k ep ilert for business,”” Martin tells his 
He followed his own advice and made a big sale 
noted that clerks at al chain food store 
th change bank into a bag each night. In the 
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‘When someone has been sold 


on protection, 
he wants that protection right now!” 


morning the money was counted and divided again. 

Martin went to the headquarters of the chain and 
showed management that time and effort could be saved 
in each store by installing large money safes to hold 
cash register drawers. This also halted comingling of 
funds. 

The chain’s management invited him to address a 
meeting of all managers and discuss money protection. 
After the talk each manager ordered a money safe for 
his store. 

This experience, Martin said, proves that you sell 
know-how and experience as well as safes. Martin is a 
Mosler dealer 

After selling the money safes, Martin asked the 
chain’s management where they store corporate records. 
He then asked how they could replace their records in 
case of loss by fire. While they were mulling this over, 
Martin explained the importance of protecting records 
against fire 

By calling attention to a problem, Martin sold an A- 
label safe and 6-hour vault door for the executive 
office’s protection of their original records. 
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Well-played 
hand wins 
installation | 


The Baker Co., office supplier of Lubbock, Tex., 


ete 








recently played an expert hand in co-ordinating the 
interior design of the Brownfield Savings and Loan 
Association in nearby Brownfield 

The savings and loan firm had been a regular ac 
count of Henry English, salesman for the Baker Co 


Because of this fact he was able to work on the instal- 


; 


lation from the beginning, though he faced two 
problems which could not be waived by earlier con- 
tacts 


Client, architect, designer and The first was an $18,000 limit on the job imposed 


by the savings and loan company. The second was the 


supplier were deftly co- architect's original plan for built-in units and extremely 


. modern furn *, a condition which isn’t successfull 
ordinated by the Baker Co. ilitiid-clinalindialk Unaahs wee soovital = 


1 when limited funds are 
Here's the way the Baker Co. met the problems 


inthe Brownfield(Tex.)Savings The Lubbock firm does not have designers or 


decorators on 1ts staff. English ontacted Raymond D 


& Loan Association installation. Reed, N.S.I.D., of the design department of the Gun 


locke Chair Co., in Dallas, Tex. The two contacted the 


building architect, Schmidt & Stewart Architects and 


Engineering Co., for blueprints and preliminary discus 
sions 

Following this initial contact, Reed prepar d colored 
renderings of the various rooms and areas of the 
interior. All colors were taken from the ledge stone 
which was used in some of the interior walls. These 
olors, terra cotta, orange, gray live, gold and white 
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COLORS OF THE LEDGE STONE used in the architecture of the Brownfield (Tex.) Savings 


and Loan Association were incorporated in the interior decoration by the Baker Co. Blue was 


used as an accent for the terra cotta, olive, white, gold and gray shades 


used throughout with blue added as an accent 
he wall decor and accessory items were chosen to 
nate with the architecture and also to depict the 
of savings and banking 

Swatches of upholstery leather showing the natural 
irkings, carpeting, draperies and samples of 

to be used were attached to the rendering 
All of the furniture and accessories specified were of 
p quality that Baker's suppliers offered. English 
Reed took this presentation to the architect, who 
placed in the capacity of advisor by the savings 


firm. He, therefore, had 


to pass on the plans 
the prospects would see them 
s at this point that English deftly co-ordinated 
es of the prospect and architect. 
Naturally, the architect wanted the best interior 
to complement his building. Being next best 
ustom-made furniture, the quality merchandise 
in the Baker presentation won the favor of 
hitect, who as advisor had much to say in ap 


r the proposal 
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The quantity was also upgraded, extra furniture was 
included which would take care of expansion in the 
future but which was not actually needed for the initial 
installation 

The architect suggested some changes in this first 
presentation to allow for fixtures which were not in- 
cluded in the blueprints. This revised, first proposal was 
made to the prospect. 

During this first meeting with the savings and loan 
directors, only the total price was discussed. 

They were given the net figures to accept or refuse. 
Though each item was listed with the net price, the 
lump sum was offered for the purpose of not having to 
show a discount. Actually, there was no mention of dis- 
count throughout the entire presentation 

When the directors balked at the price of the installa- 
tion package, English and Reed prepared a second 
presentation in which the quantities were cut but the 
same quality maintained 

The selection of furniture, upholstery, carpets, floor 


terrazo and tile, wall finish, drapes and accessories were 







.. continued 


Third presentation is ace-in-the-hole 





RAYMOND REED, designe: 
for the Gunlocke Chair Co 
discusses the Brownfield In 
stallation with one of the as 
sociation’s directors 
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eping with the evel ceiling and geo- 


hitecture. The 7 of certain ap 


no way disturbed the balance of the 


proposal, identical to the first except for 


involved, was presented to the directors 


ipproval of the archit Again. the directors 


t the price 


was learned the outcome of the assignment 


tallation was dependent upon low bid, Baker 

1 proposal offering less expensive mer 
This gave English the opportunity to show the 
in quality. The 


his sales presentation 


English 


architect 


agreeing 


rogram 
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was able to satisfy all parties concerned and make one 
of the biggest installations in West Texas 

All of the seating used in the Brownfield Savings 
and Loan Association installation is from the 
Momentum Series of the Gunlocke Chair Co. The desks 
are of the Predictor group by Stow-Davis 

Other suppliers include 

Tables, Gunlocke, Leopold Co., Nucraft 
Co., and the Excellent Cabinet Works Co.; 

Carpeting by Duraloom Carpet Co.; 

Drapes by Caro & Upright 


Furniture 


Desk Accessories by Polar Manufacturing Co.; 


Lamps by Steffel Lamp Co and Lucia Arkin: 
Wall Decor by Harold Studios and Tom Tru; and 
Paint by Pittsburg Paint Co 











aaa 
BAS. 4 


DEALERS throng model store to gain display ideas for better selling 


FROM LEFI rsi arshall, assistant treasurer; B. Brain, retiring president; Robert Sanf 


Bruce Ad ' president, manufacturers: Clarence W lent, distributors, and Charles Huck 
Clemen, \ hairman, field divisior W. Neill Stewart livision. Several other off 


Ir., president: ¢ les Mortensen, general manager: John President Stewart is from D 
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i 1959 convention and market showplace of the 
National Stationery & Office Equipment Associa- 
held September 26-30 in the sprawling halls and 
s of the Conrad Hilton Hotel in Chicago proved 
the largest and most exciting exhibition of new 


lucts in the industry's history 
But this convention was notable in other particulars, 


e The registration shattered all records, more than 
paying to see one or more of the exhibit ses 
attend business programs 

e Automation for the office was explored as a new 

of the stationery and office equipment dealer's 
prise 

e A model stationery store was created to improve 

Sellir fy in the 60's 


e Return to the former five-day format for exhibits 


welcomed and the crowds remained throughout the 
t10n 
e Direct mail advertising and sales meeting methods 


xplored at two profit clinics 
It was a convention which reflected a genuine interest 
tionery and office equipment dealers in new 


ts to sell and ways increase profit Thus the 


Automation, exhibits 
create excitement 


by CLARENCE O. SCHLAVER 


managing editor 


MISS CHICAGO, Carol 
Rubin, snips ribbon open- 
ing the main exhibition 
hall. 


emergence of the office into the automated age brought 
keen interest and this subject, explored in the October 
issue of Orrick APPLIANCES and highlighted in ses- 
sion led by Harbridge House speakers and researchers, 
promises to alert dealers’ thinking and action in the 
months ahead 

Industry leadership as exemplified by NSOEA presi- 
dent John B. Brain, General Manager Charles “Chuck” 
Mortensen and other NSOEA divisional heads, staff 
members and association officers culminated in a 
satisfying convention. General Chairman John E. 
Fellowes, Bankers Box Co., co-chairman Ralph T. 
Lowe, Minnesota Mining & Mfg Co., and their com- 
mittee helpers contributed to a smoothly-operated con- 
vention. 

Picking up the torch of leadership in NSOEA for a 
new year is W. Neill Stewart of Stewart Office Supply 
Co., Dallas, Tex., son of a former president. Thus for a 
third time a son leads the association which his father 
headed before him, the Stewarts joining the Allens of 
Atlanta, Ga., and the Diechls of Columbus, Ohio, in 
industry presidency. 

New vice-chairman of the distributors’ division is J. 
Howard Patrick of Patrick & Co., San Francisco, as- 
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Salesmen 





THE SWINGLINE, INC. salesmen, all arrayed in Seafarer hats, assemble for sales 1 eeting prior 
| to the convention opening 


A TABLE at the Great Lakes lravelers 
Club pre-convention luncheon. From 
left: Robert M. Cleary mfrs rep 
chairman of the affair; Walter Len 
nartson, who gave the invocation; C.O 
Schlaver, president of GLTC; John B 
Brain, president of NSOEA: Charles 
Mortensen, general manager ot 
NSOEA; Ralph Lowe, convention co 
chairman; Charles Gilbert, co-chairman 
of ladies’ entertainment, and John 


Fellowes, convention chairman 





CUSHMAN & DENISON Mfg. Ce 
holds a sales ting for its representa 
tives. New items were introduced and 
selling policies were discussed by Pres 
ident David L. Parks, Sales Manager 
Robert E. Gooley and Advertising Man 


ager James P. Dw 


WOOD OFFICE FURNITURE Insti 


tute leaders confer during convention 
From left: Rudy Sturt Jasper Office 
Furniture Co Bob Fleming The 
Leopold Cx Robert Spelr an, WOFI 
executive secretary; Jim Boling, Boling 
Chair Co Gilbert Bossé¢ Imperial 


Desk Co.; Charles E. Haysworth, Alma 
Desk Co., and Ed Lavenstein, Cotton 
smith Furniture ¢ 
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n in ‘pep sessions ... 


Robert M. Sanford, Sanford-Hall Co., Jackson- 
Fla.., elevated to the vice presidency. 
Bruce Adams of Pelouze Mfg. Co. was chosen vice- 
sident of the manufacturers’ division. Norman Han- 
und it impossible tO a ept the position to which 
uly would have been advanced this year after 
ng as vice-chairman. New vice-chairman of the 
is Tom Pitts of Myrtle Desk Co 

Heading up the field division is Charles Hucke, 
ufacturers’ representative of Atlanta, Ga. Clarence 
W. Clemen, G. J. Aigner Co., was chosen vice-chairman 

Izzy Voda, Wallace Pencil Co., secretary 
joseph B. Runnels, Commercial Office Furniture Co.., 
Washington, D.C., was re-elected treasurer and Marsh 
S. Marshall, Ginn’s Stockett-Fiske, also of Washington, 


[1).C. was again chosen assistant treasurer 


Rahe Gives Budget Report 


| r G. Rahe, Globe-W ert ke Co.. presented the 
Sid Butterfield, Smith 


Butterfield, Evansville, Ind., the credentials report 


f the budget committ 


William G. Kimbrell, Office Supply Co., Green 
Miss., the resolutions report. George Tice of 
( McAllister Publications presided for the ne- 
eremony. William R. Diehl, Jr., Diehl Office 
nt Co., Columbus, Ohio, made the nominating 
ing oratory, Kimbrell, former governor of 
9, could not refrain his resolutions’ summary 
nting on the fact that his state of Missis 

where Miss Americas bloon 
\ by-laws change raising Association dues was ap 
O gain, the business-man-conducted non 
tional church service was a feature of the Sun 
ram. Howard Butt, Texas millionaire evange 
d NSOEA onve oners as lay people to 
religious responsibilities. Mr. Butt was as 
|. Grant Howard, former NSOEA president, 
g of the § ripture ai 1 by Fred Smith in song 
Reception Is An Innovation 
presidents 1! ceptior 1 convention innovation, 
1 thousands to the Grand Ballroom for refresh 
1 good fellowship Saturday evening. On the 
Friday noon before the tion opened the Great 
Lakes Travelers Club was host to a kick-off luncheon 
Boulevard Room. Robert Cleary, manufacturers 
ser\ 1 as chairt n for the informal ses 
M » x ) [wo days ol tensive 
wing, had two topics—automation and 
The first was delineated by Paul R. Ignatius and 
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Second Stewart Takes 
Presidency of NSOEA 





W. Neill Stewart, Jr. and Sr 


W. Neill Stewart, Jr., the new president of 
NSOEA, was born August 31, 1917 in Dallas, 
Tex., attended Dallas schools and was graduated 
from Southern Methodist University. He is a 
member of Kappa Alpha Fraternity. ~ 

After spending 13 months in 1938-39 with 
Horder’s, Inc., Chicago, he joined Stewart Office 
Supply Co. of Dallas in October, 1939. He served 
with the U. S. Army Air Forces from April, 1942, 
until December, 1945 and holds reserve rank of 
captain in the U. S. Air Force Reserve 

Mr. Stewart is a member of the board of 
deacons of First Presbyterian Church, Dallas, the 
Dallas Rotary Club and Salesmanship Club of 
Dallas, a strictly local luncheon group which ex 
ists to support a year-round camp for unde rprivi 
leged boys. He has been active in Community 
Chest work and in the affairs of the Dallas Civic 
Opera Co 

He served as governor of District 9 for 1955- 
56 and rose through the offices of the distributors 
division of NSOEA, serving on NSOEA’s execu 
tive committee for two years 

Present business title is executive vice-president 
and general manger, Stewart Office Supply Co., 
Dallas 

His father. W. N. Stewart. Sr. is the second 
oldest living ex-president of NSOEA, having 
served for the year 1926-27, the first being Ivan 
Allen, Sr. Mr. Stewart, Sr. helped organize the 
present regional system of NSOEA and served as 
first governor of District 9 

If the new governor has any hobby, the closest 
approach would be his interest in his high-fidelity 
system 








37 

















In the NSOEA Convention Lenslight ... 





ane 


— 


DOUGLAS W. GAMBRILL, president 
of Yawman & Erbe Mfg. Co., opens 
the annual district manager sales meet 
ing with a review of the past year's 
expansion highlighted by the acquisi- 
tion of the C. E. Sheppard Co. and 
Atlas Loose Leaf Co. He told of the 


varied pro lucts now available to Y and 


E dealers 





COMPLETION of a successful convention of increased attendance and dealer profit brings smiles 


to the faces of General Manager Charles 


( huc k 


Mortensen (left), Retiring President John B 


Brain and their wives Wilma (second from left) and Ginny, photographed in the Imperial Suite of 
the Conrad Hilton where they were gracious hosts to many during the convention 


Dr. R. A. Brooks, Harbridge House vice-presidents, and 
the second by Senator Hubert Humphrey, Minnesota 
democratic possibility for U.S. President 

Introducing the automation session, Vice-President 
W. Neill Stewart declared 

“With electronic machines that may do away with 
envelopes, ledger papers and writing instruments of 
many kinds, it is easy to see why so many stationers 
regard the world of automation as a crisis. For the very 
machines that obsolete the stationers regular lines of 
merchandise may also obsolete the stationer himself. If, 
on the other hand, the stationer can participate in the 
office machines revolution if he can share in the 
tremendous new volume of business generated by auto 
mation of the office, the future need not be a crisis, but 
rather the greatest opportunity we have ever had 

Automation of offices throughout the United States is 
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moving ahead at such a fast pace that manufacturers and 
suppliers of automated equipment and supplies are 
having difficulty keeping up, the Harbridge House, Inc 
speakers asserted. 

Ignatius and Brooks illustrated the extent of the 
boom in keeping and handling of business information 
by automated equipment. 

In 1956, the number of “tab rooms” (areas where 
actual processing of data by tabulating machines and 
electronic computers is done) in the United States was 
14,000. Today there are 35,000, representing an in 
crease of more than 200%. 

In 1954, computer sales were not even mentioned as 
such in the Census of Manufacturers; today the sale has 
grown to 540 million dollars. In other words, a half 
billion market has developed in less than five years and 
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st beginning, NSOEA conventioners were told 


Sa f supplies used in connection with the automated 
ent increased from 86 million in 1948 to 210 

in 1958 
Translating these growth figures into actual situa 


s Dye 


n the United States will all have been converted 


Brooks stated that within the near future, 


4 


system of “push button’”” banking, using mag- 
ly-imprinted checks, electronic computers and as 
ited items Of equipment 
Dr. Brooks alerted the off supply and equipment 
ler to the need to prepare himself as the source for 

the essential supplies for automated equipment such as 
hed tape, standard forms, ribbons, binders, mag- 


and files and shelving to house the tape and 


rding Russia and its Premier Nikita Khrushchev, 


A MODERN version of the roll-top 
desk drew convention crowds to the 
Myrtle Desk Co. space. Here, Jack Bol- 
ing (seated), president of Boling Chait 
Co. expresses his satisfaction in the new 
model in conversation with the designer 
Luther Draper (left), Jim Boling, vice- 
president of Boling Chair Co., and Tom 
Pitts, secretary-general manager of 
Myrtle Desk Co. The pigeon hole units 
are removable and the 15-inch over- 
hang on three sides of the desk pro 
vides conference or writing space. A 
concealed electric motor operates the 
roll top and locks it automatically. 


Senator Humphrey asserted that America must not be 
lulled by the recent Khrushchev visit into blindly ac- 
cepting his doctrine of “live and let live’, as attractive 
as the Soviet leader has made it sound. 

“I reject this attitude and policy, both as unrealistic 
and as unbecoming our great nation as a leader of the 
free world. : 

“To accept co-existence as a policy is to be slowly 
chipped and whittled to pieces, because to Communist 
imperialism, co-existence means the growth of Soviet 
power through propaganda, subversion, economic 
penetration, trade wars and the expansion and develop- 
ment of the Soviet satellites’ economics. 

“Khrushchev has declared war on us, but a strange 
and a new kind of war,” declared the Minnesota 
senator. He continued 

‘This is a total war, fought with the weapons of 





-N CO. made this unusual tie-in with fashions on State 

Chicago during the convention week, placing its modular 

Fashions for the Career Girl’’ setting at Mor 

> § store The display keynoted H-O-N's seven-color 
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theme portrayed in the seven color ads appearing in OFFICE 
APPLIANCES’ October issue. The furniture was shown by the 
courtesy of Horder’s office furniture division. Similar tie-ins of 
furniture with fashions have been arranged by H-O-N Co 
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¢ 
tlie. 


A WINNER! W 
Neill Stewart, new 
president of NSOEA, 
pulls ticket from box . 
winning a Gunlocke : = Be 
chair for David Hester 
of Hester's Office Sup 
ply Co., Lubbock, Tex 
Kenneth F. Davis of 
W H Gunlocke 
Chair Co holds _ the 


a 





box. 
political maneuver, econor ompetitio ence, tech 
nology, propaganda—ai | directed toward making 


Moscow the center of world power. with Asia. Africa 
and Latin America th w frontiers to bi explored 
exploited and controll 
“Khrushchev may not intend to blow the world to 
pieces,’ Humphrey asserted, ‘He prefers to pick it up 
piece by piece. This is ¢ peration N bb] 
What is the U.S. goal in meet 


Senator Humphrey spelled it out in this manner 


this challenge 


“Our goal must be ife-guarded system of dis 
armament to reliev nkind of the crushing arms 
burden. We should launch and maintain a works of 
peace program. Our abundance of food in a world 
where starvation, mis le poverty and disease sur 
round us could enable bring s r and assistance 
while the Soviet Unior furnish such people only 


discontent.”’ 


Discusses Discount Operations 


“Dual Distributive Practices and Discount Opera 
tions’ were discussed DY) 41] t A. Carretta of Caretta 
& Counitham, Washi D.C., preceding the Senator 
Humphrey address heard by both men and women of 
the convention 

Mr. Carretta warned d rs that profits cannot b 
realized unless goods a rketed. But this does not 
mean that the mere selling of goods will result in 
profits. Profits can only be realized if goods ar sold at 


a price above all costs. As distributors of many different 


types of office equipment 1 supplies, do you know what 
your over-all costs are? If you do, you are in a good 
position to determine your selling pr ;. If you do not 
know, then you are i osition to iudge whether 
you can afford to redu rder to obtain 


important order 
On Monday afternoo rs 1 tl hoice of at 
tending two profit 
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Pictured at right... 


Lemuel S. Stevens, Ezyindex Products Corp 
R. N. McCarrol, Klipto Loose Leaf Co 
Robert Seat, Valco Co 
i. Helen Cooper, John J. Ward, In 
5. Alvin B. Bresler, Gulf States Sales Corp 
C. L. Rifenberg, Martin Office Equipment, Jackson, Mich 
7. J. L. Crossman, B&C Office Supply Co., Stillwater, Okla 
8. Al Marschall, mfrs. rep.; Chas. Wood, Bob Walther, Bill 
Putnam and Fred Berry, all Stationers Distributing Co., 
Fort Worth, Tex 
9. D. Lyle Wynn, Steve's Office Supply, Ogden, Utah 
Mr. & Mrs. Roy H. Gross, Mr. & Mrs. John Duymooie 
and Mr. & Mrs. Claude Pitt, all Lakeshore Drafting Sup 
plies, Inc., St. Joseph, Mich 
Lloyd Kloeffler, Richard R. Dering, R. E. Hodge, T. I 
Dering, W. H. Croll and Joseph Sargent Gary Office 
I ent Co., Gary, Ind 
Vernon C. Kehoe, McAuliffe P Co., Burlington, Vt 
Girls from Horder's, Inc., Chicago, III 
Mr. and Mrs. L. C. Walters, Adams Bros. Sa k ¢ 
Cl ind Lawrence Phelps, both Nest s Offi Supp! 
Detroit, Mich 
I (Mrs. Don) Ferris, O'Brien Ptg. & Staty, Co 


eb]; Colo 
W. L. Cooper, Cooper Oft Equip. ¢ | ison Cit 
lenn.; Dempsey Cook, Ennis Business | 
18. Eugene H. Koehl and Eugene L. Koehl, both Stark ¢ 
endars, In 
19. Charles W. Busk, Ezyindex Products Corp.; Ed. Levanthal 
Bid Purchasing Co 
Albert Hask vec Ennis Busines Forms In George D 
S ng, Spurling Prtg. & Office Supply ¢ Chattanoog 
Tenn.; Dempsey Cook, Ennis Business I s, In 
L. Thomason, Transylvania Prtg. Co., I gton, K 
R. H. Hammer, Lois Fahsbend iB A I} 
G Wernicke Co 
Mr. & Mrs. W. Fletcher Prull, M: Leaf Mfg. ¢ 


C. M. Richey and John M. Robinson, both A 1 Carbon 
& Ribbon Mfg. Corp 


Mr. & Mrs. A. F. Cote, and H. P. Venet I n Mtg 
( 
Walter M. Gillman, Philip Hano ¢ In 
M n W. Drake, Jr The Drake Ce Shreveport, La 
|. N. Christianson, Quality Park Envelope ¢ 

8. M nd Mrs. D. C. McMillin ph Dixon ¢ ble Ce 
Frank B. Greer, Utah-Idal Sct Supf Salt Lake City 
Utah; Irving M. Levy, Art Steel Co., Inc. 

30. Ruby Green, Arrow Fastener ( In Sol Schreiber, Bar 

tt Miami, Fla.; Herman W. Yurman, Pinellas Prtg. & 

Staty. Co., Inc., St. Petersburg, | 


Mrs. W. K. Kerr, Jr., Changepoint, Inc 
I L. Wyrick, S. T. Wyrick & Co., Greensbor N. ¢ 


Ww L. Cooper, Cooper Oft I ( Tohnson 

Cit Tenn 

Mrs. Don Rubinfield, Master Mfg. ¢ Mel G. Wheel 

Sight Light, Inc 

M Mrs. Fred H. Guyant, George B. Graft ¢ 

Mr. & Mrs. A. R. Harris and Ron A Harris Of 
I pment, Inc., Harttord, ¢ 

I S s, F. A. Searles ¢ i ra, N. ¥ 


A. W. Goller and Dona 
| nituf Co Milwaukee W ts 


8. B Pearson and John H. Rear ul | 
Aget Chicago, Ill 
9. Cl ( en, G. J. Aigner Hen i. 3 er, Lit 
} ts Co 
Ss. | n, Art Steel ¢ I I Stephens | OF 
s ( Clarksdale, Miss 
Berg, Ezyindex Products ¢ 
( Mortensen, NSOEA ( l 
G ge B. Graft ¢ 
Met Brewster, Ennis Bus I I Harry R 
S rd, The Pittsburgh Staty. Co., Pitts! p 
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DECI-PAK IDEA SUCCESSFUI Introduced for the first 
time at the NSOEA convention, Burroughs ‘‘Deci-Pak’’ package 
for business machine ribbons was well received by dealers and 
by other manufacturers wv re studying or have undertaken 


the decimal packaging concept for their products. Reporting 


this, J. T. Suydam, Burroughs Corp., dealer sales manage 
stated the response was more than enough to justify this meth 
od of merchandising ribbons. Here Mr. Suydam (center) ex 
plains the new packaging to Betty Grieffendort (left), Business 
Supply Co., Benton Harbor, Mich., and Pat Judd of the same 
firm 


Advertising Pay Off’’ was directed by Ferd Nauheim of 
Kalb, Voorhis & Co., Washington, D.C. and “Making 
Sales Meetings Productive’’ was staged by Michael San 
your of Harbridge House, In 


Sanyour selected the panel from NSOEA’s members 
at the convention. These men had no previous knowl 
edge of what they would be called upon to do and say, 
and thus the mock sales meeting was completely 
spontaneous and provided a fine example of the many 


questions and answers Sanyour’s methods encourage 


Panel members included Jack W. Coleman, Coleman 
Office Supply Co., Wichita, Kan.; George L. Stuart, 
George Stuart, Inc., Orlando, Fla.; Marsh S. Marshall, 
Ginn’s Stockett-Fiske, Washington, D.C.; Lloyd W 
Birdwell, Industrial Office Supply, Dallas, Tex.; Del 
Deming, Farnham Stationery & School Supply Co., 
Minneapolis, Minn.: William W. Goss, Shaw & Borden 
Co., Spokane, Wash.; Willis R. Wolf, Horder’s 
Stationery Stores, Inc., Chicago, Ill.; W. G. Kimbrell, 
The Office Supply Co. of Greenville, Inc., Greenville, 
Miss.; and Caldwell Harper, Harper Bros., Inc., Green 
ville, S.C. 


Four tape recordings were run, each an example of a 
typical selling situation. After each tape Sanyour (acting 
as a sales manager conducting a sales meeting) would 
pose questions to the panel (salesmen) about the 


recorded performance of the “salesmen on the job 


These tapes, of course, were not meant to directly 
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Pictured at right a i 


Moe I. Aaron and Max S. Levin both A rican Stencil 
Mtg. Cc 

A. L. Colpitts, R. R. Colpitts & Son, Ltd., Moncton, N. B 
Canada 

Mr. & Mrs. Hal J. Wise, Huntington Oftice Supply & 
Staty. Co., Huntington, Ind 


i. Bob Reifler, May Tag & Label Cor; 
Mr. & Mrs. Jack D. Getz, Office Equipment Co., Cedar 
Rapids, Iowa 
6. Mr. & Mrs. Al T. C. Benassi, St. Louis Typewriter Cc 
St. Louis Mo 
7. Dave Weiss, Reliance Pen & Pencil Corp 


8. Mr. & Mrs. J. R. Gessner, Tri-State Supply Co., Cincinnati 
On 

9. E. C. Beutler, Typewriter Specialists, Chicag Il] 

10. Mr. & Mrs. J. M. Dedman, Wallender-Dedman Co., De 
catur, Ill 
Mr. & Mrs. Bob Ferguson, The Office Supply ¢ In 
Columbus, Miss 


12. J. Edward Conlon, mfrs. rep 
13. Mrs. W. E. Mitchell, Sanford Ink Co.; Mrs. Alfred F. Cote 
The Reyburn Mfg. Co., In 


14. Hanney Daniels, Valley Office Machines, Cincinnati, Ohi 
John E. Lucks and Ernest Stern, both Continental Office 
Supply Co., Columbus, Ohio 
Richard Widmyer, Koch Office Supply C Baltimore 
Md.; B. Geiger, M. Moldow As New York City 


17 aiter Ruedy, S.G Adan Ee st ] Ouls M 


18. Mr. & Mrs. Erwin W. Doepke, S. J. Olsen Co., Milwauke« 
W is 


19. Nelson J. Waters, Waters-Fitzpatrick, Inc Chicago, Ill 


). O. E. Howerton, Meissner Engineers, Inc., Chicago, III 


David G. Rucker, B. H. Hallin & Asso In Chicagi 
II 
lames C. Gorden and Jerry Us k, both G r-Dearborn 
Corp., Chicago, Il 
A. E. Simons, Diocesan Purchasing Comr Pittsburgh, Pa 
Russell R. Lynch, Emmons Staty. & Office Supply C 
Stevens Point, Wis.; David A Etheridge | ons Staty 
& Oftice Supply Co., Wisconsin Rapids Wis 

24. Joseph L. Sargent, Gary Office Equipment (¢ Gary, Ind 
john C. Mobberley, Woodhouse Staty. C Washington 
D. ¢ Art Poliquin Hordet S Stat Stores, In Chicago 
| 


26. M. H. Chute, Jr. and Mortimer H. Chute, both Bainbridge 


Kimpton & Haupt, In 
7. E. W. Davis, The Stationers, Elkhart, Ind 


28. Mrs. Robert L. Wilhelm and Mrs. David Hunt, both Van 


Wert Book Store, Van Wert, Ol} 


Murray Cohen, Murray Cohen & Assi l Angeles 
Calif 

30. Herb Couchon, Providence Pay ( Providence, R. I 
Ray Long, Wiemer & Long, Bridgeport, Conr 
Mrs. & Mr. A. C. Finger, S. J. Olsen ¢ Milwaukee 
Wis 
Joseph F. Dussault, Dussault Staty. Co., Inc., South Miami, 
E| 


3. Hilda Kurbs, Wells Chair Cory Mrs. Pat Patterson, Pat 
terson Sales Co., Cleveland, Ohi 
Bob Wallin, Equipto Div 
Arthur Wasser and Ed C. Fis! both Business Equipment 
& Suy Co., Atlanta, Ga 
Mr. & Mrs. Gerald Olsen, Weis Mfg. Ci 
A. Leonard Hagey, Ontario Off Outfitters, Ltd., Kitch 
ener, Ont., Canada 


38. Jos. Horness and Lee Lowe, both Browne-Morse ¢ 
39. Al Sokolec, Almil Staty., Inc., Chicago, II 


) E. T. MacIntyre, Definace Calendar Div B Durchslag 
Ste is, Maloney & Co., Chicag I 


Mr. & Mrs. William J. Tayl Tucson Oftice Supply Co 
Tucson, Ariz s6 
Carlton S. Fernyak, Mansfield Typewriter & Office Supply 
Ci Mansheld, Ohio 
Mr. & Mrs. Peter C. Masterson, A Products, It 

1. Fred Faia, National Cylinder G 
E. F. Burkholz and Moe I. A both American Sten 
Mtg. ¢ 
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Discussion 
over morning 


coftee cups... 


} _ n ry thr 


demonstrate commenal 


show a typical sellit 2 tuatior wh 


makes common fumbles, fan 


listener. It is the job of the panel to « 





Rather, they the third salesman’s discour 

h the salesman pecific to talk about the mor 
experienced ouldn't get anywhere beyon« 

the various Here are just a few samples 








their co 
py Chand! 
Albe 


Frankfort 


gate 

ing Co. ant 
ing the cé 
E. A 
W. Met 


KENTUCKY 


K it the General 


Purt 


TRAVELERS CLUB PRESIDENTS gather for convention breakfast. From left clockwise 

Clarence O. Schlaver, Great Lakes Travelers; R. C. Strafford III, Texas Travelers; Charles 

Hucke, vice-chairman Field Division; Nat Blish, representing New England Travelers 

Club, In J Cont . esenting Metropolitan Travelers Club; Robert W. Vater, 

Northwest Travelers; John B. Brain, president NSOEA; P. A. Covey, Penn-Mar-Va Trav 
Club: ¢ Max Keating, Midwest Travelers; and Cl es Mortensen, general man 
NSOEA 


COLONELS 


rns from Gov 


CIN 
ror Hap 
1 presentation by his de 

rt McDowe (center), of 


Fireproot 


vual dinner tor dealers. Hold 
rtihicates (left right) are 
1 Charles Mortensen, D 


nd Hor er Lay 


had something 


se. He 


ent he walked in and 


1 his demonstration 


the problems 


Of some oO! 


approaches used and suggest which tack the general liscussed on the basis of this short, five-minute tape 
line salesman might h tak ssure himself The most effective salesman was the ‘demonstrator 
of success he had som« product knowledg 

Here is an examp! how it works. The first tap Th rsonality man was ited as irt of the 
heard presented three kinds of sel rs lities. Al i 
sold office supplies Yo ouldn’t just demonstrate to the purchasing 

The first salesman h vas ness-like and formal gent of a larger company. He can’t be bothered to 
at all times. He engag of small talk listen to a sales line on only one item when he has to 
He came solely to sell to “get h it’’ and leay nsider the manifold needs of several offices 

The second salesman was th glad-hander™’ and th One salesman should b nglomerate of all of 
man who took that over-personal interest. After first these types 
stepping in the door | ide the rounds with all the Play it by ear,’ change your approach a rding t 
secretaries, asked ‘‘th ss’ how sister was doing the customer and the situatior 
in the hospital, had h lad any ldit 5s to th Sanyour himself then acted as the customer and th 
family lately, etc., et inel members, one by one, tried to ‘'sell’’ him 

This week’s gadget was th he only one-of Perhaps the stock answer a situation like this 
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io Wh t vo 


fsen, Bartlesville Stat ’ kI son, Jr., Office Machine & Equip. Co. Inc., Clarksville, 
Brain's Store fax Keatit lenn.; G. M. Gregory, Ennis Business Forms, Inc.: Lewis 
wiede & Associat D. Johnson, Sr., Office Machine & Equip. Co. Inc.; Byron 
sllefsen and Mrs. & . fsen, a Smith, Ennis Business Forms, In 
Staty. Co., In tlesville Wm. Levin, Harry Yager, A. C. Mueller and Martin §S 
Marv Koursh and Robert olt iert Kahn, all David Kahn, In 
nt Co., Minneay int Walter F. Krause, Krause Office Supply Inc., Freeport, 
Thompson and | alt ‘ rot Tex.; Murray Cole, Ennis Business Forms, In« 
Office Equipment Co., Fort Lauderda Ray Wingfield, Jaqua Co., Grand Rapids, Mich.; Bill Stan 
krell, NSOEA; ¢ Barth and Ilz pureres ley and Dick Runyan, both Harter Corp 
Fort oe filler (baby). Cliff Wert 16. Chas. L. Stuart and Geo. L. Stuart, both George Stuart 
ssolidiaed We ti: Gin Inc., Orlando, Fla 
l Mr. & Mrs. Thomas Lison, Stuebe Binding & Prtg. Co 
Green Bay, Wi: 
Bob Carter, American Offi yuipment Co., Macon, Ga 
Lester Madans, Wilson Jor o., Clark Bragg, American 
Oftice Equipment Co., Mac 
> 7. a ne, Amplex ¢ " Anthony Donofrio, Doro 
Mite Ce 
Note Picture ‘ pp vith an incorrect caption 
1 the September is f Daily OFFICE APPLIANCES 
Lester Madans was listed nnected with a manufacturer 
other than the Wilson Jones ¢ The errer is sincerely re 
eretted. Myr Madar , stil! ery active member of the 


Ww sor | n tot 
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THI DOME GIRI 
f Dome Publishing 


( booth, Sandy Lip 

n is flanked by 
Nicholas Piccione 
(lett), president, and 
Har Meiss of Spit: 


taden, In Cincinnati 
ealership Social S¢ 

ity booklets were 
igain distributed by 


girl in Uncle Sar 


SEAFARERS AHOY'! 
Displaying two of the 
popular convention 
giveaways for dealers, 
the Swingline, In 

carry-all bags, are Jack 
Mintzer (left) and 
Harold Heyward 





TWO DEALERS find s ething of nterest in the 
Desk Pad & Novelty Co. booth. F: eft: Fred Kahn, Sey 
Geller and Al Mayo, a t Artisti John E. Waller of W 
Bros., Inc., Mobile, Ala H. C. Smit f Grand & J 
Ltd., Toronto, Canad 
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It takes all kinds of people 





MAKING A TOUR of the convention exhibits, Mr. & Mrs 
William W. Zieger of the Geo. D. Barnard ( St. Louis, Mi 
hind themselves loaded down with gifts. Mr. Z managet 


nery department 


could bi well, it depends pon the situatior Sat 
ssed his own role as th hard-nosed meeting 

director whose re sponsib lity 1s to see that the discus 
sions 1 nt stop dead at this point Th s tapes ire 
intended to provide a lively stimulus to salesmen to 
think responsively in a selling situation. But part ol 
their value lies in the ability of the sales manager to so 
lead the discussion back to the individual panel 
mber's  s¢ If -« xaminatio! W hat t! various 


Situations and how would I deal wit! h 


1 were the man on the tape 
The profit clinics were tollowed by | f divisional 
tings and election of ofticers by distributors. manu 


racturers and field divisiot 


Under discussion at the field division was a move 
ent to classify the group Travelers’. | voted 
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le to make a convention... 


end to the executive board that the division 
sponsorship of the pre-convention luncheons 


st of the Great Lakes Travelers ( lub 





I Tuesday convention luncheon was addressed by 
K. Smith of Opinion Research Corp., stressing 
Inflation and Politics—Three Critical Problems 
Businessmen in 196I 

Action and not griping is needed, asserted Smith in 

out that business management wastes tim 
and fidgeting about labor, inflation and 
oblems when it could be acting to correct 

Mr. Smith began by stating that his organization had 

terviewed top executives of both large and 
ess firms, all of whom shared three major 
the futur actions of labor, progress ol! 
d activities of | il leaders yet were 
} ibout the 
Shouldn't Blame Others 
ss x utives al i ng some problems in 
is today said Mr S tn they had better 
g to remedy the situation by blaming some 
The only way the situation can be remedied 
od selt-examinati f their own handling of 
as and taking the right actior 
! ns nt action, Mr. Smith 
| s to assume th i rship needed to trans 
basic attitudes inte slative or c mpetitiy 
tf tl f leadership I a 
the sj k rted demands actiot 
s em] loy ol type ot business 
ple who are interested in maintaining a 
ite that will let on with the job of 
lucts and produ ge services that will aid 
welfare and provide jobs 


ment. Mr. Smith finds, however, is hesitant 


the responsibil 1use of pessimism 
oO Such pess m is largely uncalled 
Mr. Smith's organization reveal, becaus« 
orable attitud f the public toward 

t thas rally realized 


Two Factors Block Management 


how r. block inavement s efforts to 

P ‘ ‘ lat; t] | b r 

OSS lations with labor! 
aerstand ti | economic facts ol 

1 CI { nt care about ther 
rons Vs Mr 
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JOHN 


ccives gold 





B. BRAIN re 


rountain pen 


matchin 


Si 


box 


| 


; 
( 


itably 


he an 
veld by 
r the 
lent of 


gional 


g pencil 


engraved 


Parker 61 


and 
in a 


g iid 


from George 


(right), during 


nual breakfast 


Parker Pen C 


national 
NSOEA 


kovernol 


p 


resi 


and 





ROBERT BENTSON, 


(left 


), president of 


Western Mfg Co., 
presents a watch to 


Bill 


who 


outsts 


Francis, mfr. rep., 
won a contest tor 
anding sales effort 


in 1959 





MRS. JAMES JOHN 
SON examines __ the 
gold General-Gilbert 
Corp. adding-subtract 
ing machine which 
was given to a lucky 
dealer In addition 
there was a daily 
drawing for a special 
s20 gold piece 
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I HEAR MII Bob 
Cartet American 
Oftice Equipment, Ma 
on Ga., says as he 
attempts to guess < 

learn the combination 
of the Protectall safe 
offered to anyone who 


could get the right 





combination Monroe 
Kress, New York Cit 
distributor watches 


the proceedings 





JENS RISOM new Group Nine series in walnut with natural 
finish is shown by Chilton Brown (left), merchandising 
nager of Jens Risom Design, In to Kelly Gardner (left) 
Marsl Field & Co. contract office furniture department, and 
H. W Buz’ Hamby of Burford’s, Indianapolis. The occasion 
‘ ktail party and reception held in the Merchandise Mart 

s to the NSOEA convent 





SPEAKER Senator 
Hubert Humphrey of 
Minnesota shows his 
charm for the OA 
camera preceding — his 
luncheon talk which 
dealt mostly with his 


lated to themselves, and ¢ x plain and nterpret fringe 


enchts, good working conditions, etc. to prove manage 
ment’s concern for the individual and you can create 
in attitude favorable to the understanding and accept 


ance of management decisions in operating — th 


USII , 
concept of Russia and 
Khrushchev's aims is Inflation IS the second al i ording tO Mr Smith, 
they concern the where business can and should take action, since it 


United States 





threatens the basi Strength of American business 


Ava he says. better communications at needed. A 
four-point program to halt inflation was proposed 


HEAD TABLE at meeting of Fountain 
Pen & Mechanical Pencil Manutactur 


ers’ Association held befor: opening otf 
NSOEA convention. Fri eft: Wilbut 
K. Ols W. A. Sheaffer Pen Co 
chairman executiy nittee 
George Bart Ill, ¢ Howard Hunt 
Pen ¢ «- president: Charles K 
Lovejoy, Script In president: Frank 
L. King tive vice sident; Mrs 
Alice Kerst nd Ivan D. Tefft, Parker 
Pen (¢ 
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Model store emphasizes modern display methods ... 








OFFICE MACHINES display in 
Not ttractive manner in which B 
Center platform allows St 
lel store \\ 
t) 
I urage search tor cost 
Urge restraint in personal 1 
Persuade organized labor 
ge-price spiral; and 
Demand reduction of gov 
or new mone 
- Regarding the final problen 
: scene, Mr. Smith decl 
~ done by mana 
tivity in local ps 
hy pat rsonally in politics 
Each of these problem a: 
n be solved if busi 
kle the problem head 
; tion and more active 
‘ q 
\ f the Harbridge H 
n | nost graduat 11S 
1/59 
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ducing 


lel stationery store 
n units show typ 
to be seated and try 


convention high 


methods 
stallation purchasing 
o-operate in control 


and 


inder discussion, the 
lared that two things 
nt (1) encourage 


, 


il affairs: (2) partici 


labor, inflation and 
ssmen and industrial 
on with better com 
ipation,”’ concluded 


s( sales Management 


ussion meeting Tues 





ONE SECTION of the office supplies department in model 
Stationery store which attracted throngs to the Normandie 
Lounge. Here are displayed in easy-view, easy-access fashion 


fling supplies, marking devices, card files, letter trays and other 


Stationery items 


Tuesday night's convention entertainment centered 
around the annual party attended by thousands in the 
Grand Ballroom. Here, an appreciative audience cheered 
a well co-ordinated program featuring Mimi Benzell, 
Metropolitan Opera star; Yonley, international musical 
humorist; George Cole and Arlene, pantomine; Sutton 
Nicki Noel, 


male quartet, and dancing to Henry Brandon and his 


Dancers; and dance team; The Encores, 
Chez Paree orchestra 

Preceding the annual business meeting on Wednes 
day forenoon the convention heard two thought-pro- 
voking presentations, ‘Profit Sharing and Pension Plans 
That Can Build Your Business’ by the Wyatt Co. of 
Chicago and ‘‘How Planned Marketing Can Help You 
Cash in on the Big 60's’ by Edwin Sonnecken, Ben 
Gedalecia and Joseph Brouillard of McCann-Erickson, 
Inc., New York City 

Excitement at the colorful annual 


banquet through the appearance of the talented Van- 


was created early 


HANS FLORY (center), sales man 
ager of Eberhard Faber K. G. Neu 
markt. who attended the NSOEA con 


vention, is shown a display of Eberhard 


Faber products by President Louis M 
Brown. Seen also (left to right) are 
other Eberhard Faber officials: Eric Q 
Bohlin, vice-president, manufacturing; 
Treasurer Frank L. Willis; John D 
Horne, vice-president, marketing; Sales 
Manager C. Paul Mailloux and Secre 


tary Duncan C. Taylor 
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REWARDING MOMENTS 
Mortensen presents Anthon 
Buftalo, N. Y. with award 
(2) Ivan Allen, Sr. (center) | 
Salesman of the Year, Frank H 


of the Everett Waddey Co 


Manager Mortensen presents tl 


to Mrs. Norma Summervill« 
for outstanding advertising 
happy Mr. & Mrs. John Brais 
Hawaii from the Association 


rendered 
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For service rendered, 


vuard Drun ind Bugle Corps of Skokie, II through 


co-operation of Mitch Markovich of Tops Business 
Forms, Chicago, with Governor Willis Wolf of the 
Sixth District NSOEA and President C. O. Schlaver of 
the Great Lakes Travelers Club. To the tanfare of 
drums and bugles the boys and girls unfolded a banner 
ful of greetings from Sixth District and the GLT¢ 
Although disturbing to some sensitive eardrums, the 
music left the banqueters in a jolly mood tor the pro 
gram which followed, highlighted by General Manages 
Mortensen and Retiring President Brain presenting the 
tollowing awards: 

Garvin-Wolcott award for the best idea in im 
provement of the industry—to Vernon Beaver, buyer 


for Stationers, Inc., Indianapolis. (Received by Henry 
Chesick, of the Fifth 
absence ) 
IBSA Award for the best job of store modernization 
to Don H. Wilson of the Wilson Office Suy ply Co., 


Wichita Falls, Tex 


governor District, in Beaver's 


Ivan Allen Award for dealer salesman of the yeat 
Bowl presented by Ivan Allen, Sr., to Frank H Thacker 
and his wife, Sally, of the Eve: Waddey Co., Rich 
mond, Va 

Sterling Silver Platter Awarded 

William C. Clegg Award of sterling silver platte: 
for outstanding advertising program to Norma Sum 
merville, buyer of Summerville’s Inc., Akron, Ohio 


Award for best newspaper advertising—To Anthony 
Paul of Otto Ulbrich, Inc., Buffalo, N.Y 
Governor's Trophy—to Caldwell Harper, governor 
District 
Traveler's Club Trophy 
for the Metropolitan Travelers Club, New Yor! 
For service to NSOEA and the industry 
G. “Risky 


division 


Four 

received by Emil Contreras 

City 
watch to I 

manufacturers 


Morris, vice president of the 


and the industry—watch to 


NSOEA 
Earl Collins, vice-president of tield division. In addition 
Schaub 


For service to 


y Howard 


he was presented with a plaque by 





: 


(1) General Manager 


p t Otto I 


® hap 


£ 


hi 


Ibrich, Inc.., = 


newspaper advertising 


bowl to Dealer 


sil 


Fr 


sents 
| er and his wife, Sally 
R mond, V (3) General 
( ry S platter award 

S rvi Akron, Ohio 
(4) Bill Diehl tells 

cation trip to 

st shed services 





COME BACK AGAIN” is the message from Region an 
Great Lakes Travelers Club in banner unfolded to 1S! i 
ompaniment by the famed Vanguard D & Bugle Corps 
Skokie I 
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d. NSOEA rewards its faithful helpers ... 





BANQUET HIGHLIGHTS (1) L. G. “Risky” Morris, 
Eaton Paper Corp., retiring vice-president of manufacturers 
division, is presented a watch by John B. Brain for service 


\ i ( DTT SLIDDIN ) ‘ ‘ | ° > ' mo . “ 
upply Co., Minneapolis, representing to NSOEA; (2) General Manager Mortensen presents a 
NEL Sevel plaque to John Fellowes, Banker Box Co., for his services 
Fy f to the convention—plaque to John Fel as convention chairman; (3) Caldwell Harper receives the 


f committees Governors’ trophy as governor of District Four; (4) Emil 
all UV 4 itl 
Contreras reecives the Travelers’ Club trophy in behalf of 


Association presented honorary membership to ‘ , 


he Metropolitan Travelers Club, a repeat honor 
\X f Mi eT Otto [ Ibric h ( ( Buftalo. N , = rormer 

Cort Horr. Associated Stationers Supply { 2.. 
Ch i Earl Opie, Weber-Costello Co., former 


of the manufacturers’ division 


l ring President John B. Brain and his wife, 
| G vent a vacation trip t Hawai They voiced 
thanks for this gift which recognized 
services to NSOEA and the industry 
W. N Stewart, newly-elected president, pledged 
nd energy to service of the Association in 


year, paying tribute first to his father and 


lt fast-moving program culminated by dancing 


T'} lies. attending this 1959 convention in record 


well-coordinated program opening with 
tion on Sunday in the Grand Ballroom 


Senator Humphrey at noon Monday, en 





. 





—— \ 
TWO BIG MOMENTS in life of Earl Collins, Rockwell 
Barnes Co., retiring vice-president of the field division 
Upper picture: He gets a watch from John B. Brain in 
token of service to NSOEA. Lower picture: A plaque is 


presented him by Howard Schaub in token of service to 
the Seventh District 





ae ae ee 


HONORARY MEMBERS of NSOFA accept their awa 
nquet. Fro left: Cortland B. Horr, Asso 

. Supply Cx Chicag | Opt Weber Coste 
Walt H. Miller, Otto | ( Bufta N.% 


=) 
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Smith-Corona's 
_ new portable push 
_ Is under way! 





1ew in style..s 
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f 


Octobe 


led in mid-September by the biggest 


er advertisement in Saturday Evening 


y, Smith-Corona’s new portable push 


Viv. 


off to a rousing start! 
Corona continues its new portable 
with full-page, four-color ads in the 
I3th Look and October 17th Post...the 
r 28th Post and December &th Look. In 
there’s a complete advertising program 





CORONA 


PORTABLE 


OA—11 
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that’s tailored to the school and college market. 

With Christmas coming up, this support for 
the new Smith-Corona Portable will mean even 
more pre-sold prospects, more profits for you. 
For this is the one portable that is perfect for 
Christmas giving — and holiday selling! 

Be sure to feature, promote and sell Smith- 
Corona — the portables more people buy than 
any other make in America! 


.speed...spirit! 
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IVAN ALLEN, Sr 
former president of 
NSOEA, at long last is 
a winner at one of the 
business meetings 
drawings. He holds 
the camera received in 


the drawing. 





MEILINK’S 60 years of progress 


ress of costuming between the 


the right. Between are Hal Johnson 
(second from left) and W. G. Ki 


Miss 
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exemplified in the 


A NEW PROTECT- 
ALL file combination 
1S nspected by Dick 
nd Arleen Lowe 
Newly-appointed Pro 


representatiy 
Di k Li we 


Oklahoma 


an ind Arkansas 
H shows his 
vite I IK drawe 
insulated file that Pri 
tectall ¢ e aw to 
lealet 10ong with 
$100 | S savings 


left and the one 
Meilink Steel Safe Cx 


I i¢ f Greenville 


serves Tex 


prog 


Louisi 


; 


at 








SHAW-WALKER 


THE reception in the Imperial Suite at 
tracted hundreds of dealers. Here, ofticials talk with conver 
tion visitor George L. Stuart, dealer of Orlando, Fla. Fro 
eft: J. A. Shi Shaw-Walker Co.: R. C. Fitzgerald, Master 


Craft Cort ind R. ¢ Boyd of Shaw-W 


joyed a luncheon and style show in the elegant setting of 


Ambassador Hotel's Guildhall on Tuesday, thrilled to 


Mimi Benzell’s singing on Tuesday night and ap 
plauded the “The Music Man’ at Shubert Theater on 
Wednesday afternoon before attending the innua 
banquet 
Many Helped on 
Model Store 

Behind the scenes in construction of the model 
store was the labor of many stationers in our indus 


try, men who worked and planned for days before, 


arrived at the convention early and labored far into 


the night in assembling the merchandise so effectively 
displayed on Bulman fixtures 

Homer Lay, manager of NSOEA, was the co-ordi 
nator of the project for the Washington staff, with 
Paul F. Steever of Office Equipment Co., Harrisburg, 


i 
] ’ > | + 
i Store Ins 1LiOn 


driving force in the actua lle 
Mike Runnells and Jim Bryan of W 
selected the merchandise, ordered from 


D.¢ 


Pa., the 
Steever, Lay 
ington, D.« 

Washington, 


‘ash 


and shipped to Chicago where it 


was stored ourtesy of Associated Stationers Suppl; 
Co 
A group of dealer employees completed the instal 


lation and display of merchandise in co-operation 


with the Bulman Corp., which supplied all of the 
fixtures with the exception of the Formica greeting 
card racks furnished through courtesy of the Gibson 
Art Co 
The d alers rating n th 


and employees co-op 


ijt 


project not only set up the store but completed its 


dismantling following the last exhibit hours. Mer 
chandise, worth $35,000 at cost to dealer, was re 
turned to the manufacturers me 


hours 


the store were sold within a few 


F. Thomas of Findlay Printing 


Fixtures of 


its opening to W 
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OUTSTANDING IN VALUE...Metalistand’s Son 





OA—11 





Line 














» , . "Registered 
because it offers the most modern combination of design, 


construction materials and production technology. 


Each product is carefully researched, engineered and tested before presentation— 
without regard to ultimate cost. Only then, and after perfecting it, do we devise 
manufacturing techniques to offer it at equally outstanding value. 


neady soon { AMERICA’S FINEST SELLING-TOOL MBBETALSTAND 
FOR OFFICE FURNITURE and EQUIPMENT a4 


| |... METALSTAND’S FULL COLOR CATALOG! 





METALSTAND COMPANY 


STATE ROAD, PHILADELPHIA 36, PA ° DEvonshire 3-7900 


Manufacturers of STEEL DESKS AND MODULARS ° SUSPENSION FILES 
NON-SUSPENSION FILES ¢ STEEL CABINETS © Hilo TYPEWRITER STANDS 
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BOARD OF CONTROI 
Hotel. 


OUTSIDE, reading left to 
brich, Inc., Buffalo, Past-president 
Co., Salt Lake City, past-president 


& Equipment Co., Phoenix 


art Offiee Supply Co., Dallas 
Allen Co., Atlanta, past-president 
Office Furniture Co., Washingt 
Sanford-Hall Co., Jacksonvi 


sion; W. Neill Stewart, Jr 
dent, Distributors’ Division 
president, NSOEA; L. G 
vice-president, Manufacture 


eral manager, NSOEA; Charles 


man, Field Division; Doris 
Homer Lay, manager, NS¢ 
Stationer; Homer Smith 


Henderson, County Station 





FIELD DIVISION offi 


left: Charles Hucke, mfrs 


Clarence Clemen, G. | 


Izzy Voda, Wallace Pencil 


lins, Rockwell Barnes (¢ 
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District 14; George Reichman, Mooney's, Inc., New York, gov 
rnor, District 13; William Mort Morris Brothers, Stockton 


ilif., x nor, District 12 

INSIDI ett to right: William R. Diehl, The Diehl Office 
Equipment ( Columbus, Ohi past-president; Earle Opie 
Weber Costello Co.. member of executive committee Elmer G 
Rah The Globe-Wernicke Co ember of executive committee; 
James Haye Blake & Rebhan, Boston, governor, District 1: 
Anthony Pa Otto Ulbrich, Inc. Buffalo, governor, District 2 
Irving Roth, Roth Brothers, Philadelphia, governor, District 3 
James Smith, Jr.. P. K. Smith & Ce St. Petersburg, governor 
District 4; Henry Chesick, Century Press, New Castle, Ind., gov 
rnor, District Willis Wolf, Horder’s Staty. Stores, Inc., gov 

ne District 6; E. T. Saftord, Saftords, In Superior, Wis 
governor, District 7; Karl Tolletsen, Bartlesville Staty. C Inc 
Bartlesville, Okla., governor, District 8: ( W’. Chancellor, Jr 
West Texas Office Supply, Midland, Tex., governor, District 9; Al 
Bachman, Bachman Office Equipment C Greel: Cok vove! 

Dist 


& Supply Co., Findlay, Ohio, and a duplicate set uy 
will be made by that firm 

The entire front window of the store was designed 
nd executed by Dick Owen, advertising director of 
Horder’s Stationery Stores, Inc., Chicago 


We had wonderful co-operation on this project 


ind our thanks go to all who helped in providing a 
visual presentation of display packaging and mer 
handising for selling in the 60's,’ Manager Lay told 


OrricE APPLIANCES 


* 


Tom Seward Finds 
Puzzle Profitable 


Every year Herbert Held f Blackwell-Wielandy 
Ci St. Louis, goes to some pains “to dé something 


y) 
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The fine quality look of a Cole Steel office— 
the careful attention to personal comfort— 
the skillfully crafted construction —all 
combined create an office of quiet good taste and 
matchless efficiency. This is why so many of 
Your company is judged America’s blue chip companies select Cole Steel 
when furnishing their offices. See for 
yourself why Cole Steel furniture is 
so far ahead in the office equipment field. 
Send for our Free color catalog today. 
Cole Steel Equipment Co., Inc., 
Dept. 52, 415 Madison Avenue, New York 17, N. Y. 


by the office you keep... 











COLE STEEL 


ADELPHIA e LOS ANG 4 FRANCISCO « HOUSTON ¢ ATLANTA ¢ TORONTO, CANADA 
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New Products 








Aluminum alloys and _ plastics 
greater strengt 


utilized for 
additional 
portable typewriter. The 
lever is made of Aluminur 
lengthened to cut down the 
operator's hand has to travel 


weight in thi 


color with a carrying cas¢ 
covered aluminun Made 
rona Marchant Inc 

Inquiry Card No 


syracuse 





Design of the drawing table 
to set up and convenient 


; 


not in use. Provides artist ¢ 


room and solid, adjustable working 


23 x 31 inch, 24 x 36 incl 

Made by Anco Wood Sp 

Glendale 27, L.I., N.Y 
Inquiry Card No 
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Inquiry Card No, 4 

















nt hand Stapler and stapling pliet date. and s of n 
D K tapl hen ti! D BAMI ot which can a) ssi ba k t 
mount on a b plat ( guests. Cx th white 
v n en l, surf s of Dright stamping on Made b 
kel plat Mad by Bank & Mer .. 9 & M. \ D < 
f Inc N. Shef A Cl New York N.Y 
I Inquiry Card No. 3 
Inquiry Card No 
t i ni ihese ! I e) 
i i! 4 h dept n cle 
tw " t ng s sit acting 
gisters an sp! I t Sitive 
t¢ Da f rti l DI k 
tal postings gs, Si 
} function t stiff It S 
v f { idding Ss nan 
{ | sub if ¢ 
er an s peri 
ithout 1. H signe 
t } S 1on-add wid 
dD in first ice lo 
non-ad A it 
fn bers in first k ‘ n be n 
S n ill 5 | f if de 
1, ' gh use of a M , , , 
Ma 1¢ by Haske | P.O B 
xX In 4 Park Pitts g P; 


N York N.} 





Handsor 


Sheaffer's | 
nm ith and matchings 
h St ioading scotcl Ill has 
phane or f bach t Fac barrel witl 
ss across the top of t . gold clip. 1 
. pla 9 ‘ i * 
p. For us vrap] exclusive 
Made by Mint ta Mit & Mtz. ¢ by W. A. SI 
Bush A St. Paul M lowa 
Inquiry Card No. 7 Inqui 


For More Information Use Inquiry Card on Page 75 


Inquiry Card No. 5 





M pens 
| gL PFM 

g Mad 

I ( t Madisor 
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IT’S LATER 
THAN YOU THINK! 


















Year end transfer time is not many 
months away. Now is the time to 
check your inventory in anticipation 
of consumer demand. Early contact 
with the trade will enable you to 





secure an ample stock and also insure 
your obtaining a fair share of the 


VICTORY 
Transfer Storage Case 
Fibre Board Trunk Type 


transfer business. 


Let Weis help meet this demand. 


Our durable, economical and pop- 





ular transfer line will assure you 
of many repeat orders. 


Popular 





Vertical Letter Transfer 


Shell Line Agate Card 


Transfer 








Document Transfer File 





WizarR) 


Pull-Out 
Drawer Storage 
Case with 


° 
Stacking Frame Sj Clr 
TT 


The Weis Manufacturing Co. 
Monroe, Michigan 
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New Products 








The new “easy view labs 
been especially introduced f 
books and ring binders, sturd 


long usage. Light in weight, 


plastic holders give a neat and 


pearance. Their patented clips 
ht. Can be used to color code 
the trimmed edges of ivor 


blue or black. Available in ring 


inch, 1%-inch and 2-inch. M 
Products, Inx 26029 W 
Road, Detroit 40, Mich 


Inquiry Card No. 1! 
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(ea 
Mode ffset, table top [his office n features 
t es just 24-1/1¢ hexagonal fluting that ta- 
ith g inches in pers up to a rounded fin 

hes in height ger grip Dining non 

es top qualit linework ing intages of a 
is ftone nd solids pencil with 
black Image area ritin fort of a 
nes Capable pen ] rehllable 

plicating impression pa a 5l4-1 artridge 
ging tt nches it has ; y ib] supply 
to 1 nches x fast rying ink. Its re 

S ‘ [ t opera table point may he 
ibled | tic feed thdrawn twisting the 
stat fee tabs ilf-inch long t p section 

t k various MKS are Diu ed, green 

S M the A B lack i 1dentinca 


Darrel oO! atches 
ik. Made by All Rite 
Pen Hudson 
St.. Hackensack, N.] 
Inquiry Card No. 10 


Inquiry Card No. 9 











[The No. 4 stapling machine has been 

apped giving it re rehned, crisp look 

£ £ portabl Key Keybe l blending with toda trend tow is lighter 

t fortaDly in the ps ru n brighter, more geed equi ent tor the 
encased in durable gold f oftice Sa tapling features as before 

g Has broad apy t Available i orat S: jade 

. : dust i t topaz, pe rl th of for 

te n transmuss inches r g elg i halt 

Weighs 12 S i inches. Loads stri f standard 

M gi f ¢ M staples. Mad Swinglis In 32-00 


Victor Adding Machine ‘ N Skillman Ave., Long Island City 1, N.Y 
Inquiry Card No. 13 


Inquiry Card No. 12 


Inquiry Card No. 14 by B ks Mfg. (¢ 134 W. 54th St.. ¢ g 
Inquiry Card N 15 


For More Information Use Inquiry Card on Page 75 
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Mr. Dealer! Join the GUSSCO 


BRAND NEW! —_ : = 
FILE FOLDERS -—— EY 


Flush fastener folder 


The cut, stock and price to ,- . 
fill every file folder order, in iat Ss, See / GUSSCO now gives | | Paes | 
on t! a source of ue = 


manila, kraft, pressboard 




















special stock. The GUSSCO sup] i long A 

line of stock items is con popular it never be eo / 

plete from A to Z. We at ilable to the -. 

able to turn out special sizes leal Available on | ‘i 

weights, et in the shortest anil tt and press J 

possible time ——— board f Send — = ees 
SSS R ' aa aes 








filing needs now available from 





INDEX 
CARDS 

, GUIDES 
Made in a vari- 
ety of _ sizes, ind les 
stock rulings & iny applica 
colors. Clean Ay ble i 
cut and = attrac- : nd 


tively boxed. 





quality products plus the kind of 


TRANSFILE 
in the popular GRAY finish 
Now TRANSFILE steel reinfor 


board files match the new look of fern 
offices. Your customers can keep all thei 
semi-active and inactive records right at 


their finger tips. TRANSFILE Files can 
be stacked as high and wide as desired 
The patented Interlock feature 

into staunch batteries. 3 styles and 

In the new Gray finish and of course in 
standard Green. 


full GUSSCO line—send for our 
GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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‘Fall Profit Parade’: All of your 





‘*‘GUIDE-O-FOLDER’’ 

oy ADJUSTA METAL 

The hanging folder with G & ona ae on 
adjustable metal tab SS : every “‘Guide-O-folder”’ 
| ‘ 1e-U-1 : te sy = 1/5 cut and 1/3 cut ad 
tot ca — justable metal tabs can be 
| a ay eo | used in any of the five 
: & | regular positions or in any 
. ng “ pos a S l] ombination including 
a a SS. | misc. Or name headings 
Pun | labs slant at a 45 degree 
5 angle, for better visibility 


one source A complete line of 


‘*GUIDE-O-FRAMES”’ 
SUBDIVISION steel drawer frame 
GUIDES for ‘‘Guide-O-folder”’ 


Sets right into the 





; empty hile drawer 

s without any effort or 

of fuss. The frame is ad 

day justable so a snug ht 

\ tabs can be obtained in file 

black drawers of every make 

board No cutting of frame 

f k all iS necessary 

Qui 


service you want. For a look at the 


‘*GUIDE-O-FILE”’ 
‘*GUIDE-O-TRAY”’ 
with disappearing top 
steel desk drawer unit 
A personal file, desk high 
M t nt t 1Ower The Slid-O-Matic top com- 
all pletely disappears at a 
( es slight push of the finger 
. O Gray or green finish 
pie Mounted on rollers and 


equipped with 25 Guide- 
O-folders, adjustable metal 
tabs and inserts Also 





ivailable minus the stand 





GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL 
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New Products 








Designed for the average tax | 
space for tax papers, serves as 
and as a permanent record. It 
bound in a black, gold Stamped 
Charles-Howard & Co., 5935 | 





The “A” 


a new electric shift which 


model electric typew 


either side, responding to the 


touch found on the keyboard. A 
ent, built-in card holder is contr 
the front of the machin 


operator to type any place, on 
Typing material may be inserted 
moved from the Electrite with 
the bail. Made by R. C. Al 
Machines, Grand Rapids. M 
Inquiry Card No. 18 


with pe 


with st 


new ba 
hill wh 
ink that 
formul 
with 

eq p 

ht Park 
ballpoint 


iS pack 


clear { 





Pen Ce 
Wis 


Re pro-Rite 


Made by the 





Inquiry Card No. li 





inn in cartridges iS now 


ivailable tor the Rex Rotary 


BLX M-4 iplicators The 
hb iS a Nigi ” ide el ulsion 

f Hering k irving 
ilities. It can be obtained 

in a choice of colors as wel 
black. In addition to the 


for the 
M-4, this ink is also available 


cartridge containel! 


4 


in artridges ror the Rex 


Rotary D-270/D-280 the 
Gestetner automatic inker and 
one-pound tubes tor hand 
rated twin ylinder ma 


ines. Manufactured by the 
American Oftice Equipment 


& ( i I bs s >) New 


the Tax Saver provides filing bh 
slifed vet reliable tay guid a York 10. N.¥ 
i elial ax guid igcgrc«' rk I 
rf eavy kraft envelopes ‘ Inquiry Card No. 17 


binder. Made b 


Ave Indianapolis, Ind 














f 
eas 
he ighs f 14 to lbs. The top Designed to appeal to the feminine market 
4 tor oF the sca is fitted with a clear the mew Stenorace pencil shaped erasers 
« tl sheet nder which is inserted a come in a delicate shade of green and pale 
a t 1 giving worid ing in pink with brushes to matcl These sticks 
’ formation. Guaranteed for f irs. aS are packed one dozen in specially de 
kmanship. Made by t lower! signed slid id sleeve box Mad by the 
S Ci A Division of Ri Industries Eberhard Fal Pen ( Crestwood 
PO. Be > Valley Strea LI. N.Y Wilkes-Bart | 
Inquiry Card No, 19 Inquiry Card No. 20 
tte 
nk 
is 
fain 
in 
A 
n 
sk H i sters pre Of 1 beyond the normal height limitations of 30 inche: 
t x t pre this f ling table is suitab 1 wide riety of uses 
tion against scuf vl people must stand up while th work. Made of 
| g f hose if 18-gauge tubular ste it has finger tip contro 
‘ shoes. Double bal spring operated for raising vering. Made by the 
ng action. Master I ft Co., Mendota, Minn 
21 Mfe. Co.. 9200 Inman Inquiry Card No. 23 


Inquiry Card No 


Ave., Cleveland 
Inquiry Card No, 22 


For More Information Use Inquiry Card on Page 75 
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...LHE 
NEW ROYAL 


Here comes Christmas-gift time. Get ready. Because 


the Futura’s® getting ready to move this Christmas 
like no typewriter ever has before. 

Why? Because the Royal people are going right 
on with the big advertising bonanza they started 


way back in early fall. They just keep stacking 


that advertising behind Futura without let-up. 
Look Futura’s in LIFE in November with a 

two-color Christmas page reaching 28 million people. 

Futura’s in LIFE again in early December with a 


159 OA-11/59 





~ FUTURA... 


socko three page Christmas spread reaching 28 million. 

And Futura’s in Junior and Senior Scholastic and 
Scholastic Roto all through the Christmas season, 
reaching a selected audience of students and educators. 


WOW! Order now. Merry Christmas! 


QYAL 


of Royal McBee Corporation, 





Product 


World’s Largest Manufacturer of Typewriters 
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New Products | cotinwed 


This ‘contract’ bench 
system consists of va 

ous seating table top 
and planter compo 
nents and steel frame 
bases which can be 
assen bled in count 
less arrange ents 
Dual function se 
tions are the slat unit 
and the solid unit 
which can serve as 


hard benches or table 


tops. Plant can be 
alternated with other 
units or used with 
identical boxes as a 

cessory Made by 
Herman Miller Fut 
niture Co., Zeeland 
Mich 


Inquiry Card No. 24 





top accessory 





pencil sharpener 1s 
a highly practical 
and decorative desk 


Made 





The larger paper cutter is built heavier and 
cuts stronger materials, such as linoleun 
The hand cla p or foot treadle insures pre 
cision. The new 32-inch size also comes as 
a treadle operated floor model. Made by 
Michael Lith Sales Corp iS W. 45th St 
New York 3 N.Y 


Inquiry Card No. 25 


The glamour-styled 





of solid brass 1s 

ava lable in a 

choice of gleaming 

brass f bright 

chre l finish, 

and is also handy 

as a paperweight Designed for old fashioned foot-rest 
eplaceabk blade comfort the Pedrest gives secretarial 
is fine quality j mpior 

. i n Dusiness machine employees as 

: , if 1 nots ’ ; at 
Measuring 4% inch by 1 inch wid hardened steel with well as executives new comfort and 
x 2 inch, this small, compact che » edg , 

“ ~ honed cutting edge efficiency. Covered with high quality 
writing device is easy to car! in the for sharpest points. ribbed rubber surfacing with a egra' 
pocket, hand bag or briefcase Includes Made by Ketcham as ial Made bw Precision Dnstuase t 
tube of ink, extra replaceable roller and an & McDougall, Inc Chair Cort 100 W. Carroll Ave 

4 x ’ i Ort i arroit “AN 
illustrated instruction sheet. Made by Klik Roseland, N.J Chi » Til 
Industries, 2110 Warren. Evanston. I ‘ 3 Nicag i a 
. _ Inquiry Card No. 2 Inquiry Card No. 28 


Inquiry Card No. 26 


Constant daily use will not wear out these 
Mylar reinforced ring book sheets. Ad 
tion of a clear strip of tough polyester 


gives further strength to the company’s 





ne of ‘tear proof’ sheets. Thin flat strips 
nt bulking-up of the binding 
Ease of application and cleanlines e tw ges of the sheet. This enables binders to 
features of this new applicat bottle f hold re Mylar reinforced sheets than 
white base glues. Squeeze and it spreads norma Easy t ise in duplicating 
Individual display packs are ble fe hines. Faint rules, duplicator and mimeo 
the 2-oz. bottles. Made by Tri-tix, I: l tyle so availal Made by W | 
N. Lake St., Port Washington, W ( S. Jefferson St., Chicago, | 


Inquiry Card No. 29 Inquiry Card No, 30 





ee IIS 
Called Ad-on the new interlocking 
plastic n ral and letter kit is used for 


pricing and identihcation erchandis¢ 


on displa The plastic 1 erals, letters 
symbols, et nteriock even! ind securely 
unit t nit ind stay that way until 


separated. A price or short essage can be 
assembled in seconds. Each character has its 
own pedastal base enabling it to stand 
side support. Durable 


washable, wit easy-to-read hgures It may 


without bach 


on-identifi 


be used is irker Or infor at 
ation sign show window, or on display 
ounter, setting near or on the product 


marked. Specia lip attachments make it 


possible to be used on Peg Board « 
pinned into soft materials. Made by Pry 
Marking | Te | t } } » \w b Ave 
Chicago I 


Inquiry Card No. 31 


For More Information Use Inquiry Card on Page 75 
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Of 





.~ 


Sa hice 
















for Allied 





Mr Walter A. Wentworth 
Allied Carbon & Ribbon Mfg. Corp 


Duane Street 








New York 135, N. Y. 
line 
- 4 a + e 


ince the Chicago Convention I have intended for some time *43 
writing you regarding our continued enthusiasm for 
the Allied carbon and ribbon line. As you know we have 
een in business only going into our eleventh year; 
nd of course when we started in 1946 we had no major line. 


Therefore it was necessary that we buy what we could line among 
et a 


t and that of course was an open line. Then, through an 


ict of the Fairy Godmother, you folks came along and top brands. 
ffered us your line. However, we did not buy it until 


4s = ¥OLs 




















your established Birmingham dealer had communicated 


ith us giving us his positive assurance that the line was 
among the top brands regardless of who they were. wholeheartedly 
recommend 
quality 


em € 


We thought there might be others in some of your 
ritories who might be contemplating adding a new line 
carbon and ribbons, or making a complete change to 

nother line, and we would like to add our little bit in 
wholeheartedly recommending the quality, advertising 
laims, and the unexcelled service that Allied Carbon & 

Ribbon Manufacturing Corporation offers its dealers. 








lter, I sure would not want to overlook the willing help 


unexcelled 
service 
nd assistance rendered in our territory by your capable 
epresentative, John Robinson, and our relations 
with your fine firm have been, I believe, the most relations 
pleasant of all manufacturers that we represent; and I 
hope our continued mutual relations will project (most plesant } 
h bigger and better business throughout the year 1959. most plesant 
of all 


manufacturers 


we represent 


With warmest regards, 





(name on request) 





ALLIED carson and RIBBON MANUFACTURING CORPORATION 


Genera! Offices and Factory: 165 Duane Street, New York 13, N.Y. © Western Office and Warehouse: 3425 So. Main, Los Angeles 7, Calif. 
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New Products 





Called Office Stain Remover, the 
a small, moist towelette wi 
attractive foil envelope, which 





ried easily in clothing or handb 


moves duplicating carbon stains 
many other types of stain res 
office work. Complete cleaning 
itself, requiring no water 
final clean-up. Contains lanolin 
hands against chapping wil 
nail polish. Special appeal f 
ple. Made by The Carter's Ink ( 
ment S, 239 First St., Camb 


Inquiry Card No. 35 
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A new n 


tary can fre 


Letter ind 


joined tog 
tne IeSK | 
birch itre 


th hor 


cloth both 


74 
P« 


nnishes anc 


[ 
Hutchinson 


without having to check index 
is coded and identified by its or. 14 colors are available 


signed Oa 


ept in modular secretarial desks in which the secre 
ach for the file drawer she needs (while seated) 
ards or labels. Each file drawer 


} 


legal size files may be wrdinated, and may be 


ther with a continuous top Decorative screens for 


onts are available in frame of solid walnut or solid 


joined. Inset of hardboard comes with either grass 


sides, lacquer colors both sides, or walnut. The new 


nodular desks are available in four natural wood 


1 14 colors, with interchangeable units, and are de 


dd both a decorative and a functional note to any 


oom. These versatile units are featured in a new catalog on the 
Itra group, manufactured by the Robert John Co., 202 § 


St., Philadelphia 7, Pa 
Inquiry Card No. 32 


Che ¢ series of cha An inexpensive solu 
i the magic told tion to your oftice sup 
tablet a chair with a . ply shelving problems 
chair tablet which oves et eit, - am | is Erecta-Shelf, which 


into position (as here) or 


yids away in one fold at 


flick of the wrist. This 
tipurpose chair is avail 
ible in a choice of 25 steel 
1 ipholstered 

it styles and duran, n 
r monatt upholstery 

A chol of seven baked 
en Tram o1ors oO! 


1} } 
eoid-pronze 


iting Manufactured hb 


} ix, \ 

the Bela division of J&] 

I & Machine Co., 9505 

S. Prairie Ave Chicago 
8. ] 


Inquiry Card No. 33 





—— LEGAL COPY 


rom rramanen’ 


= reek O07 BALL PEN IE 
GAL RECORDS ron most cOPTINS MAC 


nes 








I gal cop etractaD 
n has special ink which can be used 
p ords, permanent signatures 
ther data. Equipped with a #602 | 
g opy rehil that carries spe n 
kK in four colors bla i. DI red 


green. Made by the Lindy Sales ¢ 
’. Jefferson Blvd., Culver City, ¢ 
Inquiry Card No. 36 


For More Information Use Inquiry Card on 











assembles quickly with 
out nuts or bolts. Its 
slender, but strong 
steel rods provide loads 
of spa without the 
usuait DUIKY dust col 


lecting surfaces. Comes 


on large ball-bearing 
casters asi positioned 
to receive and stack the 
automati re 1 OF Office 


tabulating achines 
Chrome steel. Made by 
Metropolitan Wire 
Goods Cort N. Wash 
ington St. & George 
Ave., Wilkes-Barre, Pa 
Inquiry Card No. 34 





int 
f use tn ttractiv ) gh t De Sé 
and in the h Available ir 1 or black 
ndy 6 inches hig hd nest ¢ pactiv for stor 
lible age. Cannot st or peel and will never 
ind need refinishing. Will not r books 
shelves Mad [ the Est ( p On 
Catherine St., Red Bank. N 
Inquiry Card No. 37 
Page 75 
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Speed -O- Print 


THE GREATEST 
PZee0- ‘Opter OF THEM ALL! 


NOTHING TO MIX 
. . . NOTHING TO SPILL. 

COPIES IN SECONDS. SPEED-O-PRINT 

AUTOMATIC PAPER 1801 W. La: 

EJECTION. 

CAPACITY TO LEGAL SIZE. eee ity: : 
PORTABLE —LIGHT WEIGHT. MAIL COUPON TODAY. NO OBLIGATION 
SIMPLE TO OPERATE. PO eB Re a 


LOW PRICE. Please send me complete information about the new Speed-O-Print 
Photo-Copier. 
Nome 
Compony 
AVE CHAPMAN Address___.. 
City 


SPEED-O-PRINT DEALERS AND DISTRIBUTORS THROUGHOUT THE WORLD 




















New Products . ntinn 








The roll-top desk is back with mpanion credenza featuring tops of 
India teak wood in an oil finis! hile the tambour unit and the base 
of the desk are in walnut wit itching finish. Pigeon hole units 
are removable, and the 15-inch overhang hree sides of the desk al 
low room for working or storage sp Che total size is 76 inches 


10 inches and the credenza is 68 inches » 

inches x 40 inches. Concealed ele 

tomatically. Made by the Myrtle Desk C 
Inquiry Card No 











New Stenotape dictating machine weighs 
six and a half pounds, is four inches x 1 
inches x five and a half inches Desk 
top microphone for relaxed tation sys 
tem and conference recordings 

’ : 


usable magnetic tape, precision word coun 

er and complete line of option al a ssories 

Made by American Geloso Electronics, In 

251 Park Ave. S., New York 10, N.Y 
Inquiry Card No. 42 
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Called the Compu-Troni 
this new electronic desk-siz 
accounting machine can hg 
ure a weekly payroll or pre 
pare customers’ bills in one 
third the time 
Combining in a 


pre vious 
require d 


single unit the functions of 


the conventional office cal 
culator, adding machine and 
accounting machine, it can 
compute real estate taxes 


ortgage interest const 


tion costs and a wide vari 
ety of other accounting job 
requiring extensive caicula 
tion. Has many automati 


features enabling its easy 
operation. Manufactured b 
the National Cash Registe 
Co., Dayton 9, O 


Inquiry Card No. 38 


inches: available in 8 


p and locks 











Twenty new 1 lels of 
steel stools, all permit 
the overall stool height 
to be increased up to 
three inches in one 
inch increments. With 
or without adjustabl 
back rest, and with 
plain steel or pressed 
wood over steel seats 
Stool heights range 
from 18 nches to 33 
inches Legs are 


equipped with choice 








or steel glide foot | 
black rubber foot | 
ibber 


foot with steel glide, or 


con b nation 


swivel casters. Made by 
Lyon Metal Products 
Inc., Aurora, Ill 

Inquiry Card No. 39 





Designed to fit most 
oftice machines, the ex 
pandabl« pad is con 
structed of hardboard 
to assure firm, durable 
Moss rubber 


support 








on top to prevent slip 
ping and sliding on 
the achine and pliant 
multipreen on the bot 
tom to cushion the ma 
chine and absorb an 
noying noises Pad 
irms are bound with 
hard metal to add long 
life and streamlined ap 
pearan c Hinged arms 
which open to 20! 
inches re in excl ISIVE 
reat nm ti l W4 
inch f pad 
Made | the Raymond 
Packer (¢ 12 Hamp 
den St Springheld 
Mass 
Inquiry Card No. 41 : 
t 
This handy, compact ( fast, anodized, aluminum name E 
Postomatic’’ pocket plat leal for use as a trademark fi 
ile weighs letters insignia and for marking and S 
1 to two ounces i iting on equipment and fix 
t gives the correct tures tomotive parts, vending n 
nt oF postage chines nd for types of comme! 
need almost in li justrial, and institutional ma 
stant and can be hin They are cust made it 
tor frst class Ss, designs, and in one or 
[ r mail. It ts Can be supplied in vario 
kaged in a plas f adhesives for fast and eas 
ti ise i new tion wit! t rews or fasten 
chart rs. Highly resistant to organic s 
Especially ideal to ents nd extre weather condi 
sold among your tions. A colors and copy (print 
gift items. Available ing) are sealed into the anodized 
West Coast plates. Can be applied to any flat 
Sales. P.O. Box 64 ( i r ang surface. Made t 
| Gatos, Calit A Decals I ( and 


Inquiry Card No. 43 Ol 
Inquiry Card No. 44 


For More Information Use Inquiry Card on Page 75 
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New! Boorum & Pease 


‘ 


‘“Slide-O-Matic” Nylon Post Binders 


for burst forms 





in gi ee 


for unburst forms 
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Easier to Load: 


Easier to Read: 


Flexible Nylon Posts Sheets lie flat with 
for quick threading of no hidden entries or 
heets margins 
Boorum & Pease also offers a 
omplete line of thin ring binders 
und 4 inch thin steel post bind- 
ers. To see these and other top- 
quality Boorum & Pease prod- 
icts, contact your B&P represen- 
tative or write today. 
OA-—11/59 





Easier to Store: 
Flush construction 
saves shelf space, per- 
mits stacking 


Safer: No protrud- 
ing posts, smooth work- 
ing slide covers exposed 
ends. 


Hold More: 


Boorum & Pease Nylon 
Post Binders hold 
many more sheets. 





Boorum & Pease 


SINCE SA INC O\AIRO\ «18a 





Loose Leaf 














Blank Books 
B«P 
af 
seneral Of 84 Hudson Ave 


10: 80 Summer Street 


. Chik 


rk 13: 349 Broadway « St. Lo 


Brooklyn 1, N.Y. 
310 W. Polk Street 


; 2: 155 South 8th Street 
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FLEXOGRAPHIC ) 
LABEL MAKER : 
~tee 
4 
Perey re ~%y i at peed 


Model 10-S Addressing Machine bri 

automatic list handling and addressing 

lectivity within reach ot 

user. It “reads” infe 

card masters and addresses 

out disturbing file seq 

Scriptomatic Inc., Philadelp! 
Inquiry Card No. 49 


72 





One of the giant-size 
decorative murals now 
offered 1S calic¢ Moun 
tain Retreat (t the 
lett) a 12-foot by 


j 


6\4-toot full-wall sell- 


er added to the Grand 


view line of full-color 
Another sub 


ject available 1s Cy 


murals 


press Gardens.” A full 


color broch ‘ show 
ing these large-size mu 
rals along vith the 


complete line of small 


er ones available to 
dealers fro Glenview 
Products In 1O N 
Jefferson St Milwau 
kee 2, Wis 

Inquiry Card No. 45 


the flexographic printing 
ress prints and die cuts 
m pressure sensitive label 
papel oO! score cuts on 
gu heat seal of plain 
paper. Portable size—only 
9 x 9 x 9 inches, without 
rd case. Precision 
le, rugged construction 
weighs only 10 pounds 
and is simple to operate 
Prints 6,000 labels per 
hour. Colors and printing 


plates change in seconds 


Quality printing claimed 

t eliminate huge in 
, , 

ventories »bsolete labels 


holdup shipments’ while 
waiting for labels. Made 
by Sohn Mfg., Inc., P.O 
Box 87, Plymouth, Wis 
Inquiry Card No. 47 


For More Information Use Inquiry Card on Page 75 











This four track stereo and 


corder and playback tape re 


on three speeds 


per second—-for maximu 


monaural re 
ordet operates 
and 1% inches 
economy. Made 


for the North American Philips Co., In 


30 Dufty Ave 
Inquiry Card Ne 


This is 


recenti' 


equipn 


ture ] 
bles loc 
loy cyl 
which 


eral util 
yr oper 
throw 


counte! 


position 
tional | 
Divis 


Inquiry 


New icrophone holder tf 


bolt thro 


sunter clockwise 


Hicksville, L.I., N.Y 


1© 


ne f four locks 
added to a 


complete line of built- 


in locks for oftice 


nt and furni 
hese plate-tum- 
ks are cast al 


nder cam locks 


are low 1n cost 


and designed for gen 


ity. Three types 
ation: 90 bolt 
lock wise or 
ockwise: 180 


\ clockwise 


it throw key 
able in both 
and unlocked 
s. Made by Na- 


ck Co Lock 


n, Rockford, Ill 


Card No. 48 


the Stenorett 


dictating ichine easil ips on right of 
lett side of stand with no bolts or nuts 
Holder is stable is it slides smoothly 
into position from front t ck of stand 
can be moved full depth. Another new fea 
ture 1S ge three ibber casters 
equipped witl noisest rs for office 
quiet. Made by Kol, In Ellis Ave 
St. Pau i, Minn 


Inquiry Card No 


Justrite Quick-Dry ink 
in a two non-break 
plicator Mad of f 
with a roll-on appli 

has a whit rew cal 
with a ball-bearing 
the tut in olling t 
ink pad. Inkis is « k 


Inquiry 


50 


iv ailable 


ble plastic ap 


ethylene tubing 


ad, the unit 
nk is applied 
DY squeezing 
ink across the 
and cleaner 
ator. Contain 
supplied by 


>| tre 


iS Packaged 
1} P 


( k st 


OA—11/59 O4 
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The Lettera 22 and the Studio 44, Olivetti portable favorites the 
world over, offer dealers these important advantages: (1) Full 


profit opportunities on every sale. (2) Superior quality that . ry 
makes satisfied customers. (3) National advertising. To share in 4 { ivett i 
Olivetti portable profits in the gift season just ahead, write to 

Portable Division, Olivetti Sales Corporation, 375 Park Avenue, 

New York 22, N.Y. 
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I 
nd k n s KS 
i ilabl pen 
] if DacK mod They a! 
n te eS Wide inches Ne 
itically Without ; deel and either Ss r Y 
ndling the f m inches high. The i made To 
ndling tl finest, heavy r furni nev 
git t Both t sloping key 
kes t I ind ti hat inter res} 
| ‘Pa SRESVes — rigt 
lialing | it 
for. 
| } 1 t » ste 
shin tton { stre 
\ by H i Xero I A 6 
i| I R s N.Y 
Inquiry Card No. 52 Inquiry Card No. 53 
' 
i 
Pay-Rite Distr » owt Sa 
Suet hb : 
; ley To « 
! . - inf mar 
: 3 issu 
* : t righ 
- Se Sores a =- 4 . 
| : ; sign 
! — >} . pror 
: pa : 
= am : nts f n 
2 / =| Ss 
3 f = | 
: Pf ai soa 
> 
/ riting that prepares Ne 
7 re ‘ , P 
at fe check oF sutement To « 
aS" Ff 3] ung fecord § card , 
= , M4 j 3| nN D re urnal At stud f ade by the compan S reported to show that wont 
Sy eg ae Made by Colonial sn Electro-Binder, first a ectric plastic binding num 
> / Salesbook Cort 199 im ) to 100 per cent fast than peration spon 
Latayette St.. N.Y. 1 MM the General Binding ¢ [ North} k | Cate 
Inquiry Card No. 54 Inquiry Card No. 55 forw 
A new fabric ribbon has been t ked 
as Nylith, Offset Ribbon, claimed to writ *This 
like printing and making an pression salers 
distinct enough to produce p offset 
plates. With this ribbon yo i8 


yards to an IBM typewriter sp: 
yards to all other typewriter sp 


ribbon can be used for offset 5; v as 
regular typing without damaging its con 
tents. Nylite ribbons are also 1 le | this 


company but they are exclusively t 
for regular typing. Both Nylith and Nylit 
are supplied in the copi-mate twin pack 
Made by Leedall Products Mfg. ( In 
Milltown, N.J 

Inquiry Card No. 56 


In the October issue of Orrt \ 
PLIANCES (p. 98) diversified cast 
and glides were illustrated. Th: als 


available with hundreds of tiny 
reach right through heavy | 





as carpet guards, allowing  furnitut Phe 1 depot chair has undergone a ete restyling to keey t with st t 1. Ne 
weight to rest on the tough ' wcepts have been int lesigner Ellis Crawford Fost give ti 
ing. Designed to stop carpet d ge, | sion of floating in sp A f Contemnncare of TD PO R Tens 
crush, etc. Made by U.S. Caster Cup ¢ 

208 W. 15th St., Kansas City, M Inquiry Card No. 58 


Inquiry Card No. 57 
For More Information Use Inquiry Card on Page 75 
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»A's 


New Products 


To obtain more information about any of the 
new products in this issue which carry the 
key numbers 16 to 90, simply circle the cor- 
responding numbers on the card at the 
right and mail at once. Your inquiry will be 
forwarded without delay 


Sales Stimulators 


nformation about any of the 
manufacturer sales aids described in this 
ssue, circle f key numbers on the card at 
right which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 
sromptly 


To obtain nore 


QUICK SERVICE 
: INQUIRY CARDS* 


Seowice Bureau... 
OFFICE APPLIANCES 
Please ask the manufacturers, indicated by the key 


numbers | have circled, to send further information 
without delay. 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 











NEW PRODUCTS 


i 3} € 3 6 7 68a SS a eee 
i6 17 18 19 20 21 22 23 24 25 26 27 286 29 30 
3! 32 33 34 35 36 37 38 39 40 41 42 43 44 45 
46 47 48 49 50 5Si 52 53 54 55 56 57 SB 59 60 
5! 62 63 64 65 66 67 68 69 70 7Il 72 73 74 WS 


SALES STIMULATORS 


101 102 103 104 105 106 107 108 109 110 
iit 012 013 114 SNOT NBN 120 
NEW CATALOGS 


121 122 123 124 125 26 127) #128 «#4129 = «©6130 
131 132 133 «134 «#©613506«6136)6«6137)0 «6138 = 139s «140 


November 1959 issue of OFFICE APPLIANCES, 
Card void after Janvery 1, 1960 





Name 





Position 





Company 





Business Address 











New Catalogs 


=A To obtain copies 


of recent catalogs or price 


ists described in this issue, circle the key 
numbers on the card at right which corre 
spond to the bers assigned to the New 
Catalogs. These requests will be promptly 


forwarded to the manufacturers 


*This service 


dy subscription card at 
is enclosed here for 


wenience. Use it to 
renew your own sub 
or tear it out and 
a friend, salesman or 
active in the retail 
rationery machine, or 


re business 





you will be helping 
of greater service to 


ndustry 
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estricted to dealers and whole- 
salers in the office equipment and supply field 
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continued 


New Products .. 








is a portable desk top 
punching and 
lastic Dinding operations on a 


con bines 
single 
hasis. Designed exclusively for use in the 
ffice, the compact, lightweight (under 10 
removable handle 
vhich can be inserted in either the right 

left side, enabling it to be used by 
Made by 
Equipment Ce 


DS. } nit reatures a 


ight- of ft-handed persons 


Photocopy 
Evanston, 1 
Inquiry Card No. 61 





The Perfecta, new office copying machine 


es e\ thing that is visible on the 
gin It is engineered for accurate higl 
ng in single copies or in 

in automatic feed that gives 

es if nds. It features all steel con 
tridge fill and automatic cur 

Made by International Photo 


( { W. Randolph St., Chi 


Inquiry Card No. 64 


For More Information Use Inquiry Card on Page 75 
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This #82 Bucket 
Chair is a blend of 
sculptured, modern 
styling and billowy 
foam _ cushioning. 
It is available in a 
wide range of plas- 
tic coverings. Stur- 
dy, gleaming brass 
plated metal legs 
with _ self-levelizing 
glides making this 
chair a favorite for 
reception, confer- 
ence, hotel and mo- 
tel rooms. Manufac- 
tured by the Mur- 
phy-Miller, Inc., 
Box 516, Owens- 
boro, Ky 

Inquiry Card No. 59 





Designed to give greater visibility to files, 
especially in lower drawers, the attachable 
triangular index tab protrudes and slants 
up at a 45° angle. It comes in two types 

self-adhesive for permanent attachment 
and slip-on for interchangeable installation. 
Since the inserts slide into the permanently 
clear plastic windows, flexibility of index 
arrangement prevails. Made by Cel-u-dex 
Corp., New Windsor, N.Y. 

Inquiry Card No. 62 


Che Diebold Alpha Numeric system gives 
the advantage of both alphabetic and 
numeric direct access to the operational 
file. Suffering no “breakdowns” from an 
excess of new accounts, this new system 
provides an orderly routine for assignment 
of a special number to an “excess” account 
and keeps it within easy alphabetical ac- 
cess in the operating file. Adaptable to any 
number of accounts and any condition of 
separate or combined ledgers for different 
categories of accounts. Provides a sequen- 
tial number easily, accurately, without calcu 
lation, while maintaining direct alphabetical 
access to accounts in the operational ledger 
and media files. Provides not only a 
scientifically constructed system for the ap- 
plication of numbers, but all the procedure 
and materials for doing the job. Intro- 
duced by Diebold, Inc., Canton 2, Ohio 
Inquiry Card No. 65 





Redesigning its full sus- 
pension file line to include 
a finger-tip control follow- 
er block, the drawer now 
responds to the slightest 
touch. Another feature in- 
corporated in the new line 
is an automatic locking 
nest which prevents the 
drawers from rolling out 
on uneven floors. The files 
are offered in a choice of 
five, four, three or two- 
drawer models in letter or 
legal size. All models are 
available with plunger 
locks, except the two- 
drawer files, which are 
equipped with cam-locks. 
Made by Modern Steel- 
craft Inc., 2973 Cropsey 
Ave., Brooklyn 14, N.Y. 
Inquiry Card No. 60 





A new single-unit photocopy paper dis- 
penser which holds both—8¥ x 11 and 
8, x 14 inch size—positive and negative 
photocopy paper has been designed to 
eliminate the need for two different dis- 
pensers. Attractively finished in two-tone 
gray enamel with a nickel-plated name- 
plate. Made by Copease Corp., 425 Park 
Ave., New York 22, N.Y. 
Inquiry Card No. 63 


In conjunction with tabulator supervisors, 
a mew marginally punched, pressure- 
sensitive label has been developed. It 
easily and efficiently flows through auto- 
matic tabulating equipment using the pin 
feed platen principle, according to the 
company. Available in rolls or fan folded. 
When removed for application, labels 
won't curl; accept imprinting immediately 
without smudging. Useful for file folder 
labeling, to change data on master IBM 
cards, as shelf and bin markers, for carton 
content imprints, and inventory control. 
Standard stock formats are ready for im- 
mediate delivery. They include: label 
width of 3% inches, holes (center to 
center) 33% inches; label width of 4 inches, 
holes (center to center) 414% inches; label 
width of 5 inches, holes (center to center) 
514 inches. Made by Pee Cee Tape & 
Label Co. 521 N. LaBrea Ave., Los 
Angeles 36, Calif. 
Inquiry Card No. 66 
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lat inate 


estown Cor ( 
ry Pa 


Inquiry Card No. 6 


| new special purpos 

if inks have been developed 

Th first 1s a magnetic nk «ae 
} / 

signed to De sed nm conjuncti 


ith high speed data processing 


techniques. Also a new black 


proof press preprint ink, designed 
be used for preprinting direct 


' 
age paper plates on proof press 


I 
qulf ent frot type set yf 
t position. Black dual-purpos tt 
set and lette rpress preprint h 
" I q ick dry jet black i K wi I 
: t S n be used on all types n 
n It s lels of lithogr phic na lett 
nus press equipment. It 1 so D 
nes ised as egul juplicat if 
\ e if 18 necess t 
ster f nothe ist De 
c ped by the Colitl D I 


Co bia Ribbon & Carbon Mfg 
Glen ( ve NLY 
Inquiry Card No. 70 





f in 
of 1eSKS 1S U 1¢ 
with a desk top surt yf 
‘1 
ull steel core self ge 





this series ¢ 

with rl plast i 

mate and a et I 

tops. with steel, f s 

al imu! [ es 

large ange f ad 
panels Lops ol Designed as a irpet Saver the iéal l/, 
panying modular units are inch plastic chair mat permits carpet and 
steel re, selt-edge plasti floor colors to show through. This material 


is extremely resistant to scuff and scrape 


narks and will not chip. A esists stain 
ing and can be kept clean with 
cloth. Made by Evans Specialty Co., P.O 
Box 8128, Richmond, Va 

Inquiry Card No. 68 


a damp 





This complete unit, for storage of valuable 
records that cannot be replaced, has two post 
ing trays. The chest has 1-¥ inches of ULI 
Approved insulati which gives it a certified 
hre protection rate to w thstand 700 F. heat 
for one hour. Made by the Ever-Safe Co., Div 
ot Schwab Safe (¢ Latayett It 
Inquiry Card No. 71 
Pieces I tne new irl I nine series 
are rendered in walnut t natural 
oil finish The louble pedestal lesk fea 
tures cube-shaped drawer nits essed 
fron the front f the desk T} ecessed 
drawer cases fill a double purpose 
When ex t s hold nferences at R. 
their own desks, the re sed pedestals 
] ’ 
provide plenty of leg space f their st 
visitors [he wider di cases also 
make interiors mo ssible au 
T urned, st ent woodeé! gs n desk 
and abine nits rest f irg adjust 
bh! in be ; nc f an 
auic a i Ric ‘ IMncnes iil 
lian eter I s thre + , Limet rar 
Cie I ice M ipine rep ac 
: 
resents of f any binations using 
hi : 
eight variations of draw and storage co’ 
components. Shown her s the execu 
tive high-bach hair wit pholstered ad 
arms, resting on an al inum_ bas 
Available t gh Jens Ris Design 


In i9 | ard St. N York N.Y ae 


Inquiry Card No. 72 Mor 
Mac 


For More Information Use Inquiry Card on Page 75 Jorg 
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The Master Mind of Cash Control 


COMPLETE 
PROTECTION 


GNA 


Sensational ! 


Cash Maste! Simply Fantastic! 












“For friendly 
shopping”’ 







REGNA 
Cash Master 
“The Dream 
of every 
Retailer” 


Revolutionary new 
streamlined Cash Register, with 
automatic, itemized receipts, numbered 
and dated, stamped with the Firm’s name; 


Mail the coupon—Mail it today—Mail it now! 


Yin 























r 
. . I 
accumulating automatic customer j REGNA CASH REGISTERS INC., 
—— | 175 Fifth Avenue, New York 10, N. Y. 

counter, as well as built-in | Gentlemen: 

ddi . | Please rush more information on the new Regna Cash 
adding machine. | Master and outline advantages of becoming a Regna Dealer. 
In Canada: Regna Cash Registers Name 
of Canada Ltd., 704 Notre Dame St. W 
Montreal, Que., and Business Equipment Address 
Machines, 489-R King St. W. Toronto, Ont 
OUTSIDE CONTINENTAL U.S:: City Zone State 
Jorgen S. Lien, Box 507, Bergen, Norway 
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Sales Stimulators, Catalogs 


Pi are . 





- 





Featuring entirely new additions to their 
chair line, this company has issued a new 
color brochure. As an adjunct to display of 
A merry-go-round of ink-stiks are attractively the chairs, this brochure can be used to 
displayed in the new “carrousel’’ holder. It is profit advantage either as a ailing piece 
a compact, one-stop pen department. This high or as a selling reminder to leave with po 
ly colorful display holds 16 dozen ink-stiks tential customers. There is a space on the 
and occupies less than one square foot of coun back for the dealer's imprint. Offered to 
ter space. It revolves for easy selection of point dealers at a fraction of their actual cost 
styles and ink colors. The ink color is the The brochure itself is accompanied by a 
same as the pen blue, red, black, green practical price 1ist which pictures in minia 
brown, lavender, gold, turquoise. Replacement ture the same chair shown in the catalog 
stock for the display is available in four dozen along with its order number and the page 
drums or single dozen boxes. The price of each on which it appeared. This enables easier 
pen is coded in the stock number. For exam- ordering and there is little chance of send 
ple, #1039 would retail for 39c. This display ing an unwanted product to customers. Of 
is offered by Micropoint, In Sunnyvale fered by The Milwaukee Chair Ci 3022 
Calit W. Center St., Milwaukee, Wis 
Inquiry Card No. 101 Inquiry Card No. 121 
Picturing ‘model offices” utilizing movable 


partitioning, the new Workwall catalog 
gives pictorial advice to customers on how 


A new type of sales tool for the sale of to arrange their adjustable walls. It also 


modular furniture has been developed for 
the cataloging and pricing of this con 
pany'’s distinctive line of wood furniture 
Called ‘‘Fundamentalogue,”” this combina 
tion catalog and price list is designed t 
eliminate the possibility of error in figuring 
the modular components of various desks 
work stations, tables, credenzas, etc. Literal 
ly thousands of combinations are priced as 
complete units and can be ordered as such 


illustrates the many attachments sold as op 
Is such as 


tional features with these wa 
light fixtures, letter files, desks and tables, 
etc Published by the Workwall Division 
of L. A. Darling Co., Bronson, Mich 
Inquiry Card No. 123 


Available for immediate delivery is this nev 





without involved consideration on the counter display for the Slide-Lok cover line 
dealer's part of the pedestals, tops, legs, et: This display will be furnished for orders of * 
Seven new basic units have been added to assorted covers in both the SL118 and SL119 
their ‘“‘Fundamentals’’ line, as well as an lines. The container comes in two colors and 


measures 91/, inches wide x 61/ inches deep 


able from Eisen Bros., 1601-16 W illow by 15 inches high. Offered by the Smead Mfg 
Ave., Hoboken, N.] Co., 309-311 E. Second St., Hastings, Minn 
Inquiry Card No. 122 Inquiry Card No. 102 


increased number of accessory parts. Avail 








A new two-color folder il A “Blueprint for record A colorful new 20-page 
lustrating a portable roon protection” booklet is atalog has been issued il- 
livider line features line available in quantity to strating and describing 
etchings which clearly pi dealers from the Mosle: in detail the latest steel 
ture the materials and con Safe Co. The four-pag« hair models added to the 
struction of the frames folder includes a “‘prote< mpany’s furniture line 
bases base and panel tion survey” form for use This full-color _ booklet 
mountings and _ panels by dealer salesmen as an tastefully reproduces the 
Line drawings suggest var aid in selling insulated lelicate pastel shades now 
ious ways in which these hles. The survey form in being emploved in so 
room dividers can be ar- ludes columns listing rec ny modern office interi 
ranged. Providing descrip ords, their location, and rs. In addition to execu- 
tive material on specifica the number of insulated tive and secretarial seating, 
. ; tions and engineering fea files needed. By filling out the catalog also contains 
This company describes the manufacture, tures, this compact, 6-page the form, salesmen are <t eeethtene of some ae 
qualities and use of their product pong folder succeeds in getting able to show prospects the ind side chairs, large and 
ine press-board”— Per ted folder. The 1 great deal of information degree of protection small. Issued by Reming- 
folder contains technical data, relating to on 8 x 11 pages without needed. Supplied by the ron Mand. Dicisien of aa 
the qualities of the product, and sample luttering. Offered by the Mosler Safe Co., 320 Fifth Sperry Rand Corp., 315 
sheets of the pressboard, illustrating its Barricks Mfg. Co., 134 W Ave. New York 1. N.Y Rousth Ave. New Wail 
color range and characteristics Offered by 54th St., Chicago, III Inquiry Card No. 126 NY 
Case Bros., Inc., Manchester, Conn Inquiry Card No. 125 Inquiry Card No. 127 


Inquiry Card No. 124 


For More Information Use Inquiry Card on Page 75 
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UCCESS 


with exclusive features 


upto 





No. "485" 


Here’s a desk calendar that answers a special need. 
New, separate pages makes appointment scheduling 
easier at the office, in the home. Full size, 5 x 8” 
page. Half-hourly appointment spaces. Extra 
pages, too, with the exclusive SUCCESS 
11-year calendar feature. See SUCCESS. 
There’s more to sell, more profit. 
For full facts, write for SUCCESS catalog. 





NEW SHRINK-FILM OVERWRAP— 
better display, better handling, easy 
identification, self-service. 


@ NEW SLIT-LINE TAB— 
for quick, easy opening. 


® EXCLUSIVE INNER BAND— 


no loose pages. 
c) ssanmuprdianan Gaadens 
RIPTION on dated end flap and 
COLUMBIAN Ft WORKS, INC. top sheet of each package. 
2300 WEST CORNELL STREET *© MILWAUKEE 9, WISCONSIN ® HANDY POCKET CALENDAR. 


when you think 


of CALENDARS think of 
SUCCESS 
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Catalogs continu 


A new promotional booklet entitled 

Ideas That Save Time and Space 

is an informative, illustrated 12 A new kind of drafting table recently made 
pages designed for executives and in France is described and featured in a 
personnel in all types of offices. The bulletin devoted to a detailed presentation 
26-photo presentation highlights key of this product's exclusive features. This 
items in this company’s line, describ two-color brochure emphasizes the comfort 
ing the advantages of each in meet and workability of this new drafting table 
ing different hling and binder re by picturing a draftsman while working on 
quirements. Designed as a “silent the board at its various levels. On the back 
salesman the booklet is claimed to page of this 4-page folder is a short de- 
have valuable retail selling time be scription of the company’s other main lines, 
cause it enables the customer to see designed to stimulate interest in the com- 
the line pictorially. Available fros pany's catalog of its full line of products 
Acco Products, A Division of Natser Obtainable from the Stacor Equipment Co., 
Corp., Ogdensburg, N.Y 285 Emmet St., Newark 5, N.J 

Inquiry Card No. 128 Inquiry Card No. 129 








A new 100 page catalog covering 
pany'’s entire line, will soon be ready f 
distribution. Announcement of tl talog 
was made by a “'pre-catalog spe 

ing a discount on items order: 

Drawing Instruments Section 

as a part of their upcoming ' 
Offered by Charvoz-Roos Corp Colfa 
Ave., Clifton, N. J 


Inquiry Card No. 130 





An 80-page, complete-line catalog has beer 

published by this office equipment cor It emphasizes the fact that economy, 
pany. In addition to the four-color book is both in space and housing, and quicker 
a “confidential’’ booklet listing the net access to wanted folders, are advantages 
prices to be used by dealers. This serves not of the open shelf system. As an objec- 
only as a handy index to the catalog itself tive presentation of this system, it also 
but supplements customer information with 7 ain the disadvantages of open-shelf 

+ al . lor » ‘ . 

dealer information on all items mentioned Oy \ : FILING fling. These disadvantages are stated 
This supplementary booklet prints prices SHELF , and answered, providing a hypothetical 
in black, pertaining to shipments { New argument with a convincing conclusion 
York, and printed in red, pertair t in favor of their products. A helpful 
shipments from Chicago warehouse. Pub sales aid to be sent to company manage- 
lished by the Cole Steel Equip. ¢ In ment before sales calls are actually 
Pronto File Corp., 1111 W. 38th St., Cl made. Offered by C. L. Barkley & Co., 
cago 9, Ill 1220 W. Van Buren St., Chicago, Ill 


Inquiry Card No. 132 


Inquiry Card No. 13 


This manufacturer of filing supplies has 
prepared a non-technical folder on the 
relative advantages of open shelf filing 





‘hag? ae 4 booklet listing 5 ways a A new )-page catalog has [wenty-fve models are pic- 
tocopy machine can_ be been published featuring a tured in a catalog recently 
ilized to save money has red, white and blue cover published for 1960 sale of 
st been published. Hundreds which bears a strong resem this company’s smoking stands 
p are listed, with blance to the package designs and sand urns. Obtainable 
brief description of the wa planned for this company's from the Stewart Office Fur- 
toc eproductions art entire line rhis catalog in niture Co., 6520 N. Hoyne 
ploy Tl ympan cludes a visual presentation Ave., Chicago, Ill m 
ns that ost every type yf stickers, addressing labels, Inquiry Card No. 135 
f business, industrial. gov parcel post and shipping la 
n , cational and in bels as well as other commer- A special 40th Anniversary 
stitutions tivity is covered ial stationery items. The full three-color catalog has been 
fr se which reprodi line of Unicorn brand prod published illustrating and de- 
respondence. accounting ucts made by Unidex, Inc scribing in full the many com- 
personnel data the company’s subsidiary, is pletely rebuilt and new ma- 
ng specialized also described. Available on chines Available from Ad- 
photocopying needs. Offered request from the Eureka Spe lressing Machine & Equip 
by F. G. Ludwig. Inc l¢ ialty Printing Co., 530 Ele Ci Inc.. 326 Broadway New 
( t | Old Savbrook tric St., Scranton, Pa York, N.Y 
Gonn Inquiry Card No. 134 Inquiry Card No. 136 
Inquiry Card No. 133 bi 
For More Information Use Inquiry Card on Page 75 LIT-NI 
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WRITE FOR YOUR CATALOG AND DISCOUNT SCHEDULE 


NATIONAL SALES OFFICE 


LIT-NING PRODUCTS COMPANY + 170 N. Robertson * Beverly Hills, Calif. 


Please send me your new catalog and discount sheet 


FIRM NAME 
ADDRESS 
city 

VY NAME 


STATE 
TITLE _ 


ONLY ONE 


more than 166 items 
They 


once 


y 
ing 


design, careful attention to « 


may all look alike from 


ifty feet or so, but 


you get close, you have no trouble understand- 


why Lit-Ning is the leader in steel office acces- 


+ 


s 


Unsurpassed quality, modern up-to-date 


very engineering detail 


are some of the reasons why thousands of dealers in 


the 49 states make money 0! 
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COMPANY 
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t-Ning. 


FREMONT 


OHIO 


* P 33 


70 FRESNO, CALIF 


LIT-NING 
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industry News 





WOFI Directors Meet, 
Push Dealers Helps 


A market survey to determine the businessman's 
office furniture preference, a second cost reduction 
seminar for production supervisors, t levision spots for 
dealer use, a new movi ind many other items were 
considered by the Wood Office Furniture Institute's 
board of directors’ meeting held at the Pick-Congress 
Hotel recently in Chicago. The purpose was considera- 
tion of plans for 1960. 

The possibility of a motivation study to help both 
manufacturer and dealer to better service business with 
the type of furniture it needs, was seriously studied 
Several opinion research organizations submitted pro 
posals. 

Repetition of a cost reduction seminar, such as the 
first successful one held at North Carolina State College 
in May, will be recommended to the membership. The 
need of dealers, who sponsor local TV programs, for 
spot announcements concerning office modernization 
with wood, was considered by the board. Also discussed 
was a sequel to the highly successful cartoon movie 
“Dear Boss’, premiered at last year’s NSOEA conven- 
tion. 

“WOFI's plans for 1960 will continue to concen- 
trate on helping the office furniture dealer to sell even 
more wood”’ said Institute President J. K. Boling. “The 
members feel that the dealers will directly benefit from 
the exchange of technical information that has been 
stepped up between members during the past five 
months’, Boling continued 

“Our recent Canadian tour of manufacturing plants, 
in August, helped many members to take money and 
time saving ideas home and put them immediately to 
work. These ideas will help improve delivery and hold 
costs in line. We will definitely step-up this type of 
program in 1960,” con luded the Institute president 


ivan Allen Gross Increases 6.6% 


William H. Glenn. Ir.. president of the Ivan Allen 
Co., recently released figures for the firm’s 1958-59 
fiscal year, which showed an increase over the previ 


ous year of 6.6% 
Consolidated gross sales from July, 1958, through 
June, 1959, totaled $7,13 50 for the Ivan Allen Co 


and associated stores. This ompar 1 to $6.690.930 
for the previous year 

Marked increases in sales were noted for technical 
supplies, office machi: uick copy and copying 


products. 


In spite of a decreas oth operating and net 


profits, the company mad substantial contribution 
of $69,503 to its empl profit-sharing plan This 
was the second largest contribution made by the com 
pany since the plan was established in 1951 


New Carter’s Sign Brings 
Company Image Up to Date 


A giant new eight-ton sign has been erected above 
the Carter's Ink Co. building, Cambridge, Massachu- 
setts, displaying the names of eight of its many product 
categories 

Installed by a giant 140-foot crane, the sign contains 
hundreds of light bulbs and hundreds of feet of neon 
tubing. The crown in the company trademark is in 
twinkling golden lights and the outline of the design 
and lettering in the name ‘‘Carter’s’’ are in sparkling 


red 


Cs 
ADHESIVES ARTIST COLORS WRITING & MARKING INKS 
PRESSURE SENSITIVE TAPES W STUMP PAOS-WARKING DEVICES 


- *° io. 





TELLING BOSTON of the diversified line of products car- 
ried by the Carter's Ink Co. is this new sign atop the company’s 
building on the Charles River 


Below the trademark, the eight product categories are 
shown in white letters against blue panel backgrounds 
for daytime visibility. At night, neon tubing in green 
and gold tells the product message 

Carter's signs have been famous Boston landmarks 
for over 45 years. Located atop the company building 
along Boston’s famous Charles River, they were visible 
for miles from many locations. But they told an incom- 
plete story that Carter's makes only inks. The new 
sign plays a vital role in overcoming this long out-of- 


date image 


Codo Opens Branch 
On West Coast 


Codo Manufacturing Corp., whose factory is at Leets 
dale, Pa. for manufacture of carbon papers, inked rib 
bons, and master units, has opened another new offic« 
and warehouse at 49641/, Valley Blvd., Los Angeles 32, 
Calif. 

Under the direction of William Dickneider, the new 
warehouse provides ample stocks of the company’s 
products for immediate shipment to customers on the 
West Coast. The new branch will enable Codo to serv 
ice all accounts much more quickly and to take care of 
inquiries promptly. 
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THE ONLY ‘ SOUND YOU HEAR IS 
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Model 1210 
Executive 
Swivel Arm 

Chair 


Model 1230 
Side Arm 
Chair 


Mode! 1215 Model 1240 
Executive Side Chair 
Swivel Chair 








: é i 
“i select dealers are now being chosen to profit with the chairs 


guaranteed for 10 years 


. FREE to a limited group of dealers 
Because our production facilities have been expanded 10- Mail this coupon today; it will bring you the 
1, we are now able to consider the addition of new dealers Precision Four-Caster and money-making details 
who uintain a high level of relations in their business on the line that’s soundly made, satisfyingly profit- 
activil Precision-Posturect, the chairs that give quality a able to sell. 
new meaning, mean profit for such dealers. The metal con- coun aires SS SS NS SD SS SS SSD SS SED ED SD SED 
these chairs is guaranteed for 10 full years. PRECISION-POSTURECT CHAIR CORPORATION 











5 his i r assurance that Precision-Posturect is the line | Department OA-119, 3100 West Carroll Avenue | 

that w itisty your most parti ular ¢ lientele. q Chic ago 12, Illinois 4 

DESIGNED AND ENGINEERED to the highest standards of t Gentlemen: We want complete information on the Precision- j 

qualit you'll find your Precision-Posturect users sighing satis- i Posturect line of seating—the line that gives quality a new meaning. | 

hedly at their sound investment. Profit with Precision-Posturect i | 

now than ever, truly the seat of q ity. y NAME___ — es I 

, . . © 4 . ry i 
: recision-Posturect Chairs 1°" ae 

) | ( S os h A / ae . ! 

as ervewesminne rans ——_—— ; ADDRESS . ee : 

ee Se er f cry __ZONE___STATE I 


ee 
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Shaw-Walker 
Remodels in Chicago 


Under the talented direction of Shirl Shender 
terior designer, the Chicago showrooms of the 
Walker Co. were recently 
ing of a new S-W line of furniture 

Involved in the display was 


Shaw 


leled for special featur 


Moftett Studio, Chic: 


if 
Ail 





one of the country’s foremost ports photography 
houses. Moffett provided color portraits on non-glare 
glass and Miss Shender hung them artistically in the 
private office and directors’ room displays 
In reference to the clerical furniture in the new Cat 
lyle line, Warren Hirt, Chicago sales 1 ger for Shaw 
Walker, said, “Our new desk gives the user 33° more 
work surface by providing specific in-drawer space for 
all work and working tools. Also, our low-vision files 
located adjacent to desks. ’ th el and distrac MONARCH line of paper fasteners, long familiar for anony 
: mous orange cardboard packaging, now has a stylized lion on 
tions caused by having separ 1 Wor tations Lames Boston Goldsh Design Associates of 
The new executive desks or disp] iy have rich teak Chicago designed the new containers for the Vail Manufactur 
wood or walnut tops and brushe d aluminum bases. Th ing ¢ 
drawers are lined in cork finished wood, reducing 
operating noise. cone 9 
"Wdisbitinn involved structural changes. The Monarch ‘‘Lion” Gets New Face 
“new look’’ was achieve hifting ovable parti The little cardboard box, of raucous shade of 
tions, new lighting, new wall coverings and a beautiful orange, in which literally billions of Monarch brand 
selection of accessories. Included in th w factors are gem clips, at 100 clips per box, have been sold by Vail 
a Georg Jensen Danish ndelier in stainless steel Manufacturing Co. over a period of more than half a 
Japanese hand-woven grass cloth wall paper, Louis century, has been redesigned 
Bowen wall paper, Lightolier lighting units, pre-Ce Vail missioned Morton Goldsholl Design As- 
lumbian sculpture, Mex pottery wind bells, and sociates Chicago to do a complete packaging design 
Ming lamp bases rogram for its multiplicity of products, not only for 
modernization but because competitors were imitating 
the Monarch container 
Smith-Corona Marchant The result is a coordinated packaging line that was 
ntly chosen by AIGA for nationwide exhibit 
Sees Sales, Earnings Upturn seats “ath | : 
Th tried orange cardboard of the former pack- 
“Business conditions irkets ontinuing ve, susceptible to fading, is succeeded by a flat-white 
improve,” Edward H. Litcl hairman of the boat stock ted in a light orange-red that marks the 
of Smith-Corona Marchant, told th mpany's stock paper clip boxes as unquestionably a chip off the old 
holders at their recent ans We look for at M k. Other basic products are also color 
upturn in both sales and earnings in the current year keyed: dull gold for brass fasteners, magenta for pins, 
Executive vice-president, | rsi E. Mead, gav bronze for tacks, and blue and black for staples 
stockholders a detailed report of the company’s progress \ rmerly conventional lion head trademark, 
since the beginning of its f | year ] 1. He said that heret on boxes only, shows up on boxes and car- 
portable typewriter sales a nning substantially ahead tons in stylized form. This new Monarch emerged from 
of last year and that the pr str tur n the por al Gol isho S impressions ot th wiry nature of the 
industry was beginning t strengtn ] s themselves and takes its facial features from 
President Elwyn L. Smit! trod 1 Emerson | staples 1 other paper fasten 
Mead as the company resident Below maned and circular head, the lion’s deep 
and “one who will play ncreasingly important rol hest and clawed feet comprise issive | r M sur- 
in shaping the future growth of this bu Ss 9 name Monarch 
“Sales of calculators,’’ Mr. Mead i ontinued Further identification of brand and contents is af- 
to increase and are now their pre-recession level forded | listinctive hobnail dots in areas on three 
Military sales of comt tions t continu des of tl pack Printed in th color, they provide 
strong and commercial sal xpanding | tality suitable to th npany's new insigne 
Mr. Mead said the « looks for expansior Ex r the trademark rectangle, th ver bears 
only in its present product s but al n new lines nly an actual size drawing of the product, the product 
such as data processing. H hat the con u ind adjoining quantity and stock figures, all 
pany's research efforts ar ted both at strengthening laced { irity with attractiveness 
present product lines and also ps om] kage display, customary in the stationery 
with additional representat n tl lata processing ide easy. One end of each box carries the 
business communications fields : lescription as on the cover and is color keyed 
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Tablet arm 
slides down 
when not 

in use 


Guaranteed 
for 

10 

years 
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MODEL 3417GGTA 


OnSOws im One Chait 


CLARIN 


CLARIN Manufacturing Co., 4640W. Harrison, Chicago 44, Ill, 















NSOEA Issues Manual 
About Globes, Maps 


“How to Sell Globes, Maps and Atlases,’’ latest sales 
training manual in the 22-course series, has just been 


issued to members of the National Stationery & Office 


Equipment Association 


The 40-page, highly illustrated two color manual was 
over a year in preparation and represents thg combined 
efforts of the NSOEA merchandising staff and manu- 
facturers of globes, maps and accessories. Actual 
conferences with sales and merchandising executives 
were held in the offices of these firms by Hamer Smith, 
NSOEA merchandising manager, to collect,important 
selling ideas: American Map Co.; George F. Cram; ¢ 
S. Hammond; Rand McNally; Replogle Globes; and 
Weber Costello. In addition, George B. Graff and 
Moore Push-Pin were consulted for the section on Map- 
tacks. 


In addition to the complete coverage of types, styles 
and features of globes and aps, a typical sales outline 
ways to uncover prospects, how to increase the average 
sale and merchandising i display techniques are 


presented. 


A separate 4-page Leader's Guide gives suggestions 
on scheduling and conducting training meetings around 
the text, including specifi 


specific products and local selling problems into the 


ctivities for bringing the 
training session. The popular question lists and glossary 
are retained in this manual as with the other course in 
the series to assist in self-training or to check learning 


Western Manufacturing Co. 
Now Uses GE’s Textolite 


In an exhibit of a complete office suite, the Western 
Manufacturing Co. introduced to NSOEA conventioners 
a number of recent innovations in office equipment and 
furnishing, including a new development in laminated 
surfacing plastics General Electric’s Textured Texto 
lite (registered trademark 


The new laminate, with the appearance and feel of 
textured material, was designed especially for desk tops 
table surfaces and other 
tion, quality appearance and durability are important 
factors, according to George Rassman. director of design 


at the G-E’s Laminated Products Department 


ations where glare redu 


The new textured surfa s said to eliminate objec 
tionable glare and to off mproved wearability over 
conventional satin finishes. It also adds even greater 
realism to wood grain patterns and does not show fin 


gerprints as readily as traditional plastic surfaces 


These features open up a number of new equipment 


design and office decorating poss es, Rassman said 


These include not only desk and tab work surfaces 
but walls, doors and other vertical applications 

Textured Textolite is available in selected colors and 
patterns, including solids ists, linens, and grains in 


standard sheet sizes 





NEW OFFICES AND PLANT of the Garvey Corp. in St 
Louis 


Garvey Corp. Moves Into 
New, Modern Office and Plant 


The Garvey Corp., manufacturers of a complete line 
of price marking equipment and shipping room sup- 
plies, has transferred its operati ns to new offices and 
plant at YsU4 Page Blvd.. St. Louts 32. Mo 


The new facilities are housed in a one-story masonry 


> 


structure with approximately 22,000 square feet of floor 


Space 


Ronald Duke, president of Garvey, announces that 
production facilities have tripled as a result of the move 
New equipment has been installed and the company 1s 


drafting 1 program of product expansion 


Barkley Urges Sampling 
As File Folder Sales Aid 


Manufacturers who make file folders are lucky be- 
cause their products are sO easy to carry around and 
show the customer,” says Peyton Barkley of C. L. Bark- 
ley & Co. ‘There's nothing like a demonstration to close 


a sale 


One of Barkley’s important products is a heavy duty 
file folder with cloth expansion ‘“W” gusset and slanted 
magnifying index tab. Built for rugged, heavy duty, in 
extreme filing conditions, its price is naturally above 
that of. ordinary manila molders, so the prospective 
ustomer must see and feel the quality to understand 
them. That makes it imperative arry samples of this 


folder, Barkley points out 


To co-operate with dealers in telling the quality story, 
Barkley offers sample folders with dealer name and 
gnifying tab 


salesman name inserted in the 


Spak & Natovich in New Location 


Late in September, Spak & Natovich, Inc., prominent 
office furniture dealers in Chicago, moved from 30 § 
Wells St., the firm’s business home for 32 years, to 2500 
S. Michigan Ave. The entire four-story building at the 
new location has, been leased, providing a big increase 
n available space so that warehousing as weH as store 
ind general business activities are now all under one 


As the building was formerly occupied by an auto 
mobile agency the company offers inside parking serv 
ce to customers. More details and pictures will be pre 


sented next month 
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THE 
PRESIDENT 
OF 
SWINGLINE 


BUILDS BIGGER PROFITS FOR YOU! 


Bigger stapler profits and faster turnover are yours with SWING- } 


LINE’s “Big Three” staplers: the No. 4, the No. 3 and the No. 27. 
[hey’re seen on more desks across the nation than any other brand. 

They pin, they tack, they staple. They have all the wonderful fea- 
tures that make them sales positive : open-channels for split-second 
oading, ingenious stroke contro! for jam-proof performance, 
iltra-modern design and jeweltone colors. They build a marvelous 
repeat business in staples, too! 

No. 4is a master desk stapler, holds 210 staples. No.3 is a shorter 
7 is a rugged one, holds 210 
taples, and you can have your customer’s company name im- 
printed on it, too! Contact SWINGLINE today—for BIG business 
omorrow 


lesk model, holds 105 staples. No. 2 


7 Full-page, two-color ads 


like this are appearing 
in PURCHASING 
WEEK, OFFICE, and 
a host of other publica 
tions to pre-sell thou 
sands upon thousands 
of purchasing agents 
and stationery supply 
buyers for you. This, 
plus a continuing di 
rect mail campaign to 
over 10,000 major busi 
nesses, will make your 


sales job easy 


Swingline INC. LONG ISLAND CITY 1, NEW YORK 


in Canada: Saxon Office Equipment, Lid., | 56 Evans Avenue, Toronto | 4, Canada - Werld’s Largest Manufacturer of Staplers for Home and Office 


SEE US AT BOOTH 89 N. Y. TRADE SHOW BUILDING EASTERN COMMERCIAL STATIONERY SHOW 
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Visibility 


Sells for 
Sarasota | 


Dealer 


param: 





OUTSIDE of the remodeling job at Bradenton which brought the company a phenomenal 
increase in gross sales 


wor 


¥ empenmersa + 


Realizing that visibility of merchandise is essential 
to selling any product is the major impetus behind the 
expansion and modernization program undertaken by 
the Bradenton Office Equipment Co., now the largest 
such establishment on the west coast of Florida 

Fred W. Kushmer, Jr., sales manager of this firm, 
says that they have sold more merchandise in the first 
three months of 1959 after the first face-lifting 
than in the entire preceding year 

The expansion is built around office furniture. This 
company had long been cramped for space and knew 
that something had to be relieved. Visibility, they 


decided, is as important to selling office furniture as 
j 


1S 


a 





sales-appeal packaging is in small goo« 
ENGINEERING 


+ 


and drafting sup- 


Room Ample for Display 





Incorporating two sales floors, a mezzanine. a ware plies are kept ie 

, tnis custo made 

house on the store’s top level, and another warehouse shinet BELOW. 

nearby, the new store has close to 5,000 square feet of furniture 1S dis 

S.. mr! > . ' fey ] 

furniture display space, 4,000 square feet of service and played = in — 

» " groupings for mos 

office area, and 10,000 square feet of warehouse appealing presenta 
facilities. tior 


Previously, the firm struggled along with a total area 
of 5,000 square feet. The latest in a series of expansion 
programs launched by the Kushmers over the past 
quarter century, the company’s original store weathered 
the depression, and*its growth necessitated the con 
struction of a building on the present site in 1936. Ten 
years later, the store was doubled in size with the 
erection of an adjoining building. Which means that 
27 years of courage and foresight are represented in 
this spacious new enterprise which is hailed as an im 
pressive addition to the commercial lifeblood of down 
town Bradenton 

“We feel that our business is other people’s business 
says Fred, ‘‘and that our prime need was to have display 
set-ups throughout the store, in addition to the needed 
Space to carry an inventory in depth and scope.’ 
_Hoping to test the success of the modernization 


' ( 
nued on page 97 
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STEELCAS E 


“Steelcase is 
always the first 


with anything 


new... 


.and this is the reason we have been able to stay ahead 

of our competition,” say C. S. and John Ober, who repre- 
sent two generations of successful Steelcase merchandising. 
Thirty-seven years ago C. S. Ober started the Business 
Furniture Company of Indianapolis, Indiana, and the very 
first order he wrote was for Steelcase furniture. 
“Since that day Steelcase has kept us head and shoulders 
above our competitors by being first with every important 
development in steel desks, chairs and filing cabinets.” And 
even after John took over the business ten years ago, 
Steelcase remained as a principal supplier because, as 
John adds, “Steelcase is still first with anything new.” 


INTERESTED IN SUCCESS? 
Write for our complete line catalog and 
details of our valuable franchise plan 





IN © 













FIRST FLOOR of 
modernized Braden 
ton store displays 
the most expensive 
furniture. More 
modestly priced lines 
are on the mez 
zanine (seen uppe! 
left) and upper 
floors This is in 
keeping with trend 
set by executive to 
buy more expensive 
furnishings 










Modern Store... 






ntinued from page 90 









program, the Kushmers hesitantly purchased an entire 
carload of desks in anticipation of opening day. Ninety 
days later they are selling their second carload, and 
while the first shipment was offered as ‘‘specials,’” by 
the time the first car was gone, demand rose to the 
point where this office equipment company found no 
price reduction necessary. And the desks were only one 
of the many items it sold 

In the veteran dealer's opinion, modern, attractive 
stores are not a luxury that only some office suppliers 
can afford. On the contrary, they are vitally necessary 
as profit insurance for a// store operators who expect 
to keep pace with today’s rapidly expanding economy 
An investigation and comparison of his store's operating 























results, with pertinent economic statistics in his trading , 

: P FULL LINE OF MACHINES is carried at Bradenton. Service 
area, can reveal whether expansion 1s n¢ eded in order department employees are sent to manufacturer's training 
to attract a logical share of business volume schools at company cost 





There’s Potential in Florida 





For example, as in other communities, Bradenton 





is experiencing a mass exodus of retirees to Florida 
In the wake of this horde, an infinite variety of 
businesses comes to serve them. Many of these mer 







chants are wetting their feet for the first time in trad 
and commerce, and they need the merchandise Kush 
mer has to sell. 

This Sarasota, Fla. company considered a major 
modernization program as the best method of attracting 
these people. Following their blue prints of the 
customer's needs, they stock and display everything 
from toilet paper to a complete office set-up 

At the same time, Kushmer decided it isn’t necessary 
to sell cheap junk or cut prices to merchandise big-ticket 
items. He gives customers credit for having the intelli- 
gence to understand the difference between low-priced 
components and a quality line. Instead of confining 
















GREETING CARDS AND BOOKS beguile browsers; help 
continued on page 96 lure tourists to shop the attractive mart 













92 OA-11/59 





distinguished (Milwouker chairs 
Auperioe eligud (or Civalemporary Clutrilan. buidivtse 


4 pie & 
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Milwaukee Chai Co. 
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Copyright 1959 
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| 
* QUALITY PROTECTED 


BY LYON 
“POINT-CHECK’ SYSTEM 


Vv FABRICATING | ¥ ASSEMBLING 
Vv FINISHING v¥ PACKAGING 





Look for the "‘QP”’ 
on every Lyon Carton. 
It is your assurance 
of quality equipment. 


See your Lyon Dealer 
MMe 
— nae the: for prompt delivery of 
| the world’s most diversified 
line of steel equipment 


LYON METAL PRODUCTS, INC. 
General Offices: |'28 Monroe Ave., Aurora, Ilinois 
Factories in Avrora, Illinois and York, Pa. 
Dealers and Branches in all Principal Cities 


T ORAWER FILES 











THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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Don’t send a boy 
to do a man’s job 


Don’t sell inexpensive stands to support expensive 
electric typewriters. It may be easy but it isn’t 
smart. On the contrary. The truth is you do both 
your customer and yourself a favor when you 
convince him to support his valuable machines 
on the very best typewriter stands available. 


| —and the very best means HERCULES® 


Hercules all welded Arched-Strut tubular con- 
struction gives rugged, un-tippable, vibrationless 
support—and gives it for many, many years. A 
heavy electric typewriter is safe and secure on a 
Hercules stand. You can sell it with confidence. 
Our catalog tells all. Send for it today. 












With or without Magic- 
Lok wings on left, right or 
both sides. Gray, green, 
brown, desert tan, lime 
green or black baked 
enamel! finish. 







MEILINK STEEL SAFE COMPANY - TOLEDO 6, O. 
Producers of the most complete line of 
EILIN insulated products: A, B and C label 

safes, insulated files, money chests, vault 
doors, home VAULTS ®—as well as busi- 
ness machine and typewriter stands. 














Modern Store 


Continued from Page 9: 


their sales effort to selling only a chair or desk or ma 
chine for the occupant of a new building or office, the 
Bradenton Office Supply Co. makes a complete layout 
that includes every item he might possibly need for an 
efficient operation, down to the wall decor and carpets 

In many cases, the Kushmers have the opportunity to 
make the furniture fit the office and not the revers 
Thus, builders do not erect walls or partitions until they 
have Fred's layout as a guide to the best placement of 
these in view of the type and variety of the office 
furniture to be installed. 

They may get an order to equip an office to be oc- 
cupied by 4 or 5 lawyers. Kushmer feels that it’s a 


lot easier—and far more efficient—to space walls and 





ANOTHER OF THE MODEL OFFICES which Bradenton 


uses to sell complete office installations 


partitions to accommodate the furniture, than to first 
erect them, then try to squeeze the equipments in, hav- 
ing little assurnce that his clients will get the utmost 
comfort and convenience they desire 

He offers a complete office planning service from 
blueprints to finished products including furniture, 
machinery, fixtures, accessories, interior designing and 
decorating for distinctive business operations OF any 
type 

Kushmer boldly expresses his attitude about upgrad- 
ing sales: ‘‘selling a $385 chair to a topflight executive 
is ON a pat with his firm's purchase of a $4,000 auto- 
mobile for one of their salesmen or representatives. The 
salesman needs a good car to keep him comfortable and 
safely and speedily deliver him to his tasks. But the 
executive whose worth to the firm may be many times 
the salesman’s salary, also spends most of his time in 
his chair. Isn’t it equally important to keep comfortable 
the high-salaried exec upon whose decisions may rest 
the entire welfare of his firm? Why wot make a sales 
pitch for a $385 chair to an outfit that thinks nothing 
of spending ten times that amount for a car or delivery 
truck ? 

Moreover, customers frequently find that despite the 
expensive looking displays, Kushmers prices are no 
higher and im some cases are even lower than the 
competition's This could perhaps be traced to the 
store’s better bargaining position now that the Kush- 
mers have become volume buyers. Operators of the 
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Dear Mr. Dealer: 


Our most sincere thanks to you. At 
the N.S.O.E.A. Convent stopped 
Pp 
looked at, and bought Fundamentals 


If by some chance, you missed our ex 
hibit, the story of Fundamentals is simply 
this . . . it's the most complete, most flexi- 
ble, most salable line of modular wood 


furniture in the industry 


The Fundamentals desk is of beautiful 
ly styled wood, with each pedestal built 
around a sturdy, completely integrated 
angle steel frame 


Fundamentals offers you an exclusive 
franchise, an outstanding advertising 
program in your city 
— and the hottest, most profitable modu 


lar line available 


Write us for the franchise details 
and a copy of the Fundamentalog — the 
combination price list and catalog, that 


illustrates and prices hundreds of com 

plete assemblies. It is no longer neces 

sary to figure all the components of a 

modular group it is done for yc 
Sincerely yours 


's gh Morgan 


Write for our new brochu 
TERRITORIES AVAILABLE FOR MANUFACTURERS REPS 





amentals ~ 


RNITURE DIVISION OF EISEN BROTHERS INC. 





fledgling businesses blossoming in and around the area 
are finding they don’t need to go overboard financially 
to equip an office commensurate with their present 
needs and future growth and stature 

By planning together with the Kushmers, and 
eliminating guesswork, they get an office which looks 
expensive but isn’t, and a decor is achieved which 
reflects the customer’s ideas, along with good taste and 
efficiency 

Since any modernization needs to be planned from 
the front door, this store is spotted with numerous 
settings displays. Kushmer arranged his most expen 
sive office furniture on the first floor, retreating back 
from the store's front entrance to the rear. That way 
the prospect's first glimpse is of Stowe, Davis-Leopold, 
etc. and he has a better chance to upgrade the customer 
because this merchandise is extremely attractive. Kush- 
mer finds that when low-price goods first greet the 
customer's eye, he quickly develops sales resistance and 
is quite apt to end his quest right there. 


Furniture To Fit Pocketbook 


However, when it becomes obvious the customer is a 
price shopper, he is taken to the mezzanine and upper- 
floors where middleline (Jasper) is displayed and 
where he may see less expensive units in wood and 
metal construction. 

With ample display facilities, the store buys 75 desks 
and 150 chairs at a time—snagging contracts from the 
Board of Education at a good profit. Kushmer won't 
bid otherwise. His policy is to charge list so he can 
afford to service his wares. The Kushmer firm netted 
$11,000 on Underwood typewriters alone. 

Traded-in merchandise, under the impetus of fair 
prices, moves out so fast the store invariably has a wait- 
ing list of buyers. 

Since this is a tourist area, travelers are beguiled by 
the supermarket-type, massed array of merchandise like 
greeting cards, and everyday dollar makers like office 
supplies. This makes the store a mecca for such items 
and has given it the reputation of being a “One-Stop” 
Organization 


Sales Credited to Impulse 


There are times when a shopper for a minor item 
becomes entranced by their set-up displays, makes a pur- 
chase on the spot. Kushmer then delivers it either from 
the store or direct from the factory, or lets the customer 
take it with him. 

Kushmer credits such sales to the fact that the 
customer sees such items—desk, chair, credenza unit, etc. 
and visualizes them in his own distant office. Kushmer 
has shipped thousands of dollars’ worth of office equip- 
ments as far west as Illinois 

He feels that the impressive appearance brought 
about by the store’s modernization inspires confidence 
in its wares and services. “When our customers see what 
a nice job we did for ourselves, both in our building 
and in our own offices, they feel rightly we can do as 
well to solve their office problems 

Kushmer has his reasons for the use of considerable 
open displays. For years he flicked dust from shelves 
of unsold merchandise, like typewriter ribbons, 
stationery, bookkeeping needs, et 

While basically all orders are filled from the upstairs 
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SELL MORE, EASIER 


with the enormous 


Shaw-Walker franchise 


Shaw-Walker’s enormous franchise is the trade’s 
most profitable. The exclusive Shaw-Walker dealer 
offers his customers 5000 items from one factory — 
matched in appearance, matched for results. 


All 5000 items are pictured, described and priced 
in Shaw-Walker’s 292-page Office Guide, the biggest 
order-producing Junior Salesman in the industry. 
All bear the best known trade-mark in office equip- 
ment, “Built Like a Skyscraper.” 


Among the 5000 items in this enormous franchise 
are many exclusive products that cannot be pur- 
chased from anyone but the Shaw-Walker dealer. 


No Other Franchise Gives You 
All 9 Profit Making Features 


(1) All 5000 items from one factory. (2) Most complete 
franchise. (3) 292-page Office Guide to simplify selling. 
(4) Many exclusive fast-selling items. (5) Flow of sales 
helps. (6) Best known trade-mark. (7) Intensive, order- 
producing national advertising. (8) Fourteen Panoramic 
Stores to help close big jobs. (9) Warehouses stra- 
tegically located throughout the nation. 


“Built Like a 
taper” 






GHAW-WALKER 


Factories and Home Office — Muskegon, Michigan 





Right now there are a few cities in which we are willing to 
make a change. Yours may be one of them. Write today. 
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/ 
/ 
Customer-keeping because it’s customer satisfying! Exclusive, : 
“spotseald” feature on each roll minimizes waste, saves time. 
Every roll uniform in quality, weight and texture... wound 
without breaks or patches... with a red warning signal about 3 feet 


from the wood core. 
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R-B means REPEAT BUSINESS—Prove it to yourself! 


Ask about Personalized Labels — another customer. keeping aid! 


Rockwell-Barnes Company 
Specialists to the Stationer Since 1903 








NEW! Now 


in self-shipping 
carton—1 doz. 
rolls 2% inches 
wide. 





L 

{ 

35 EAST WACKER DRIVE @© CHICAGO 1, ILLINOIS 
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warehouse, shelf space is sufficient to carry a fully 


: 


representative line for immediate delivery to the 

istomer. The visual display is so beneficial to sales 
ind impulse buying that the stock moves fast enough 
to stay clean and fresh-looking 


Another advantage of the added shelf and island 
displays is that by thus changing the stock control 
system, Kushmer knows what he has in up-front, every 


day stock. When he gets low on an item in the up 
stairs stoch its time to re-order 


That way. a complete stock of office and stationery 
supplies creators of store traffic—treduces selling space 


yet shows an infinite variety of merchandise. 


The Bradenton firm finds a lush field in handling 
architectural and drafting supplies. Volume runs from 
$150 to $500 a month, and this is traceable to promi 
nent display and an adequate stock and variety ac 
ceptable to the professional architect as well as to the 
do-it-yourselfer building his own hom« 


Five Salesmen Visit Trade 
Five outside salesmen, including Fred Jr., contact the 
trade. One specializes on typewriters, the other four 
on off appliances, furniture and supplies. It's also 
their responsibility to follow up the merchandise and 
expedite ts delivery 
In his belief that the servicing of modern office 
machines is so complex, Kushmer sends his topflight 
repairman to schools like Sunstrand to learn troubl 


shooting te hniques ; and pays the re pairman 5 expenses 


Office furniture dealers are painfully aware that one 
of the biggest headaches in selling a complete set-up is 
that the pre spect has perhaps only a general and some 


I 


what vague idea of what they require to insure an 
efficient office operation The Kushmer’s planning 
service takes the customer in tow and crystallizes his 
deas of what he seeks, thus squel hing his desire to go 
shopping elsewhere after he’s picked the brains of the 


dealer about the project in general 


Customer Offered A Choice 

For example, a good variety of price lines gives the 
customer a varied choice in a number of price fields and 
establishes the price range that the customer has in 
mind. By giving one total price of the office equip 


ment desired, rather than the pr of the separate 
tems. When the customer gets a total price, he knows 
where he stands. Whereas when the individual items are 
1 there is a te ndency on the part of the prospect 

go shopping to see if he can beat these individual 


rices before signing on the dotted line 


The Kushmer renovation fulfills the ultimate ob 


jective in store modernization by improving business 
and attracting more new customers while at the same 
time keeping the patronage and respect of regular 
ustot 
In th ise of this oldline Florida firm, perhaps sales 
creases cannot always be pinpointed or otherwis« 
measured and attributed to modernization alone. But 
even a layman's examination of the sales boost, reveals 
the wisdom of modernization i mbatting obso 
lescen ind keeping pace with the area’s economi 
progres 
9 OA—11/59 
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IN SEATING AND SEATING ONLY 


ALIST 


Criterion means “a standard to fol- 
low”. No chair was ever better named. 
It sets the pattern for today’s and to- 
morrow’s concept in styling and func- 
tion with a new freedom factor in 
comfort—plus revolutionary construc- 
tion for lightness and strength and 
a new advantage for inventory and 
ready availability. 


New unitized construction . .. This new 
standard of design gives the pleasing 
and unusual cantilever arm styling 

and lightness with even greater 
strength through one-piece welded 
seat, back and arm framing. Supports 
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over 200 pounds on its futuramic arms 


alone, 


New upholstery wrap-around design 
looks better 
the famous Harter deep molded foam 


seat and back. 


New 
bulky springs and retainers. Cleaner, 


longer — and retains 


tilt-back torsion control ... No 
lighter, stronger, simpler to adjust 


nore positive, too. 


New Criterion lightness with alumi- 
num base...and integrally cast steel 
inserts retain all of the Harter tradi- 
tion of strength and durability. 





FOR OVER SO YEARS 





Self-leveling, . decorator-slim steel j 
legs in side chair companion. The tri- ] 
tapered look is a new criterion in itself. | C 
But there’s more! This chair has self r 
leveling glides and precisely calculated y 
flex to keep firm aground, always. ' 
A new price, too? No, Criterion 
heralds Harter’s new leadership — but ¢ 
it’s still in the same price range as the n 
ever popular C-1500. ‘. 
You'll get your literature by return mail if c 
you Just attach this coupon to your lietter- fi 
head and ma 
HARTER CORPORATION S 


1025 Prairie Ave., Sturgis, Mich. |: 
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Ad Clinic 


by JACK BEDFORD 


edvertising consultant 


Classified Ads Uncover 
Red Hot’ Prospects 


PROBLEM: An office equipment dealer asks a 
dual question which will be of interest to most dealers 
He is interested in knowing whether or not classified 
advertising is worth while and if so how it can be made 
most effective 

SOLUTION: Classified advertising provides an 
office supply dealer with an effective, well-read, and 
low-cost sales tool. Unlike regular display advertising 
which must attract the attention of prospective offic« 
equipment customers, classified advertising is sought out 
by “‘red-hot’’ prospects who are looking for the equip 
ment you are advertising. 

Survey-after-survey has shown a higher-than-average 
readership for classified advertising. For instance, in the 
Continuing Study of Readership, the classified advertis- 
ng pages ranked highest of all pages. In fact, in some 
of the publications studied, the readership score for 
lassified advertising was 97%—almost everyone read- 


publication read some of the classified advertis- 


Another readership study of newspaper advertising 
has shown that more than 50% of the newspaper read- 
ers read some classified advertising every day. This same 
study revealed that newspapers in the smaller com 


nunities had 


an ever better readership of the classified 
aves 

Weekly newspaper classified advertising receives a 
high percentage of readership. Even though published 
less frequently and usually with fewer pages than a 
daily newspaper, a weekly is retained longer and hence 
read more. Thus, your customers who subscribe to a 
weekly newspaper have more time to read your classified 
advertising and can locate the needed information 
quickly and easily 

Then, too, classified advertising is of interest to all 
eople. Wealth and education have no bearing on who 


reads th lassified advertising. The primary factor 
letermining readership of classified advertisements is a 
eed for the item being advertised. Thus, a reader of 


yur Classified advertising is more than a reader—he is a 


red-hot’’ prospect for your office equipment. 
Classified advertising, like any advertising technique, 
an produce extra business at low cost, or it can be a 


nonproductive business expense. Here are some sug 
zestions that you will find helpful in making your 


lassifie 1dvertising more effective and at the same 
k ng your cost at a minimun 


SELECT MORE EFFECTIVE FORM 
Classified advertising is sold in two forms: (1) dis 


lay classified; and (2) regular classified Display clas 
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your line 
the Sengbusch nine... 


BUILD-UF 
DESK TRAY 


& 


| 
<< | 
ik 


HANDIPEN 


DESK SET CATA-RACK 


IDEAL 


ADAPTO-RACK 
MOISTENER ’ - 


—— 


-* 


NO-OVER-FLO 
SPONGE CUP 


eTelslhiclti as 


MOISTENER 


Faster Selling Office Aids 


Everyone's selling more Sengbusch Distinctive Office Es- 
sentials! Chances are, your morning mail was signed, 
sealed, and delivered to file, through the aid of these 
eye-ond-buy styled Quality Desk Items. Free sales pro- 
motional pieces. Write for details. 





5 rel 
3-10 Sengbusch Building 
Milwaukee, Wisconsin 
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CURRENCY GIFT ENVELOPES 
Justrite’s exclusive line of Currency Gift 
Envelopes appeals to all banks Besides 
being positive good-will builders, these 
envelopes provide dignified advertising 


appreciated by clients 


Banks furnish Currency Gift Enve- 
lopes to their customers to enclose cash 
gifts for Christmas Holidays and other 
festive occasions. The advertising value 
comes from the bank name imprinted 
on the envelopes 

Justrite offers the 1959 currency gift 
envelope assortment in 22 beautiful steel- 
die engraved designs and 8 attractive 
lithographed styles, both in 2 colors and 
furnished on classic white vellum stock 
with matching outside envelopes the 
ideal line to stretch your profits and 


please your bank customers 


YOUR JUSTRITE SALES PLAN 


Check these features of your Justrite Sales 

Plan 

e Complet ne of standard, specialty, and 
unusual envelope products 

bd Easy-to-rea \\ esale ind retail catalogs 


for dealers 
@ Full line-up of samples and sales aids 
Be a Justrite dealer and enjoy the benefits 
of your dealers sales plan. Write for your 
Currency Gift Envelope samples and Price 
List 910S 


Tro Modern JUSTRITEH Factories 





NORTHERN STATES ENVELOPE CO. 
300 East Fourth Street * Saint Pau! |, Minnesota 
20 East Jackson Boulevard * Chicago, Iilinois 


JUSTRITE ENVELOPE MFG.CO., INC. 
523. Stewart Avenue, S.W. * Atlanta, Georgia 


a 


PSE BS) EOS only 
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sified advertising is not sold in all newspapers, but when 
it is offered by the newspaper it may be more effective 
for an office equipment dealer. This gives you an op- 
portunity to attract attention to your particular ad after 
the potential buyer has looked into the office equipment 
classified section for what he wants. 

Devices used to make display classified more atten- 
tion impelling include: Large size type, white space 
around copy, illustrations, trade marks, sig-cuts, and 
unusual borders. These techniques will help direct the 
classified reader's eyes to your classified advertisement 
rather than to that of a competitor 

Regular classified advertising—the most common 
form of classified advertising—is a listing of merchan- 
dise offered for sale. This is less expensive, and even 
though it will not attract as much attention as display 
classified, it is well read. A potential customer may read 
the display ad first, but since he is in the market for 
the office equipment, he will usually do a little shop- 
ping in the other ads in the classification. 

OBTAIN BEST COST 

Most newspapers have several rates for classified ad- 
vertising. There is a national classified rate that does not 
apply to local office equipment dealers unless advertis- 
ing in out-of-town newspapers. This is usually higher 
than the local rate and should be checked carefully with 
nearby newspapers planned in the campaign of clas- 
sified advertising 

Regardless of whether the newspaper has a ‘“‘word”’ 
or a ‘‘line’”’ rate, it will probably have a special rate that 
will apply for multiple insertions. For instance, a news- 
paper might have a Sc a line rate for one insertion or a 
10c a line rate for five insertions of the same copy. This 
multiple insertion rate is particularly effective for ad- 
vertising specials on your office equipment in the clas- 
sified columns. 

Many newspapers will give office equipment dealers 
a contract on their classified advertising. These con- 
tracts are usually written up to cover an agreed on 
number of lines or words at an agreed upon rate. As a 
general rule, the rates are based on the number of lines 
or words used within a definite period of time and the 
rate scales downward—the more you advertise in the 
classified columns, the less you pay per unit. 

Be sure to check this classified contract to be sure that 
it is an informal agreement that guarantees rates and 
space. Thus, if you do not use the contracted number of 
lines or words you will be billed at the next higher rate 
rather than for the full amount of the contract 


JOCKEY FOR BEST POSITION 


In any classified advertising, there will be some ads 
that will stand out from the crowd. There are tech- 
niques that can be employed to give your classified 
advertising this top priority of reader attention. 

Some newspapers permit an office equipment dealer 
to set his own classification for his ads. Thus, it would 
be possible for a dealer to place his classified ads in 
lassifications of his own choosing. This gives you a 
definite advantage because your ad might be the only 
one in some special classification 

Other newspapers, however, do not permit you to 
make a classification selection. They have definite rules 
that determine the classification for the ad. In these 
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Things are looking up for the office crowd =, eo 
and for everyone who sells to them, thanks to Eo 


. newest office furniture by Corry 


Feast your eyes on the striking desk that forms the 
focus of this productive working environment. It’s the 
brilliant new DORIC design by Corry Jamestown. This 
new furniture line may well be the best news in years 
for those who sell furniture to the office crowd. 
Sensitive interplay of line and plane... imposing selec- 
tion of color, material and finish combinations .. . a 
happy blend of function with dramatic eye appeal. . . 
broad modular flexibility. This is DORIC. This is care- 
ful coordination of furniture design to inject personal- 


ity into the working environment. This is a furniture 
line to design with—not around. 

Because of the unique qualities of the DORIC line, 
it will be represented by dealers with outstanding 
design contacts, excellent display facilities, and a repu- 
tation for comprehensive service. A limited number 
of franchise opportunities are available. For detailed 
information and a copy of the new, fact-filled DORIC 
catalog, drop a note to Corry Jamestown Corporation, 
Corry, Pennsylvania. 


COORRY JAMESTOWN: 
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“NBB Binders Give us Good 
Looks and Good Mileage” 


states Winston V. Morrow, Jr., Executive Vice President 
AV/S RENT-a-CAR SYSTEM 


Avis rents late model cars and naturally wanted late model 
binders to house their company literature. The choice? The custom- 
designed NBB binder shown. Attractive to the eye, it also resists 
tough handling and wear. 

For your own Manual, Price List or Catalog, you’ll be sure to 
find what you want from many NBB virgin plastic cover materials 
or our conventional covers and in a wealth of decorative treat- 
ments: 3-dimensional applique, silk screening, embossing or stamp- 
ing. Our representative will submit cover designs for your approval. 


= NATIONAL BLANK Book COMPANY 
Dept. 311, Holyoke, Massachusetts 
Please send your National Binder folder to help me plan a custom-made 
cover [| Have your representative call 
NAME 
COMPANY 


STREET .. 


CITY ZONE STATE 
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. Your Customers 
are being pre-sold 


ADVERTISEMENTS 
LIKE THESE 


in magazines |like 
THESE 
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ases it is important to jockey around for the best 
position in the assigned classification. 


Some of these newspapers arrange the different ads 
in alphabetical order based on the first word of the ad. 
Thus, you might start your ad with something like, 

All office equipment’’, to get your ad placed at the top 

f the classification 


Another technique used by some office equipment 
dealers wanting a first of the classification placement 
A-1” or “AAAA” as the first word. News- 
to discourage this practice and if the rates 


is to us¢ 


papers try 


are based on a word rate, the newspaper may charge for 
each of the “A's” as a full word at the regular word 
rate 

Position is important, but there is one other thought 


that should be considered: Don’t try too hard for top 
you might discover that you can 


billmg. For instance, 
get your advertisement placed at the top of the list by 
the “AAAA” lead word. This would be the first read 
id by people looking for “Office Equipment” in the 


( lassifte d a is 


Howe if the potential customer was interested in 
buying a used typewriter, he might skip the first words 
ind move on down to the classified ads that started with 


the word ‘Typewriter exactly what this customer ts 
looking for. Thus, by trying too hard for a good spot 
in the classification, you might be by passed by some 
good prospects for your advertised office equipment 


Smith-Corona Marchant Names 
Two New Vice-Presidents 


Edwin |. Graf has been elected vice president of 
Smith-Corona Marchant and will serve as vice-presi- 


dent and general manager of a newly organized divi- 


sion which combines the company’s typew riter, add- 


ing machine and cash register operations 

Emerson F. Mead, executive vice-president who 
made the announcement also said George F. Burns 
has been elected vice-president and national sales 
nanager of the division 

Mead nted out that all three of the company’s 
major operations including Marchant and Klein- 


schmidt as well as Smith-Corona have now been 
divisionalized 

As vice-president and general manager of the divi- 
sion, Graf will be responsible for manufacturing, en 
pineerit uwccounting and personnel activities. 

Burns ll be responsible for the sale of Smith- 
Corona products 

Graf, v came to the company in 1950, had been 
lirector of manufacturing with line responsibility for 
anufacturing at Syracuse, Groton and Cortland 
plants and staff responsibilities for the manufactur 
ng operations of the company’s division and sub- 

Prior to his current appointment, Burns had been 


tional sales manager. He joined Smith-Corona as 


portable typewriter salesman in 1945 and has held 


ial posts since 1947 
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Latch onto this hot profit 
opportunity. ..the new 






$ 50 
Selling like wildfire 


suggested list price 
Slightly higher West of the Mississippi 


Leaves both hands free while telephoning 

Permits others to participate in important calls 

$10.00 extension speaker included at no extra cost 

No wires, no installation .. . operates on a battery 

and transistors 

® Instantly ready ... no warm-up required . . . vol- 
ume adjustable 

= Easytooperate...placephonereceiveron 
MAGNA- phone, then answer or dial 
Portable . . . takes up little desk space 

= Invaluable in offices, file rooms, order depart- 
ments, stock rooms, where-ever there is a phone 
in use 

® National advertising program generating greater 
interest in MAGNA-phone . . . preselling .your 
customers 

= Newspaper admats and folder to be available free 

of charge to dealers ‘Midget miracie of electronics 


Test-try the new MAGNA-phone . . . mail this coupon today 


MAG NA- phone cables co. 


301 N. FOURTH AVENUE, ROME, GEORGIA 

Rush my personal macNna-phone for a 10-day trial at my desk. 
If I don’t agree this is a terrific value, I will return this unit 
for a full refund, no questions asked. Complete money-back 


guarantee. 
[] I enclose check or money order in the amount of $59.50. 


It is understood dealer discounts will be allowed on this unit 
if I become a macNa-phone dealer. 


Please send MAGNA-phone C.O.D. | enclose $10.00 deposit. 
I will pay balance on delivery plus C.O.D. charges. Same 
money-back guarantee and dealer discount arrangement. 


NAME TITLE 


COMPANY 
STREET 
ZONE 


CITY STATE 


107 

















e2uessedxe pure Ayjenb sojsadns {0 $ie@04 OF 40AC 


L oBe214D + “PAIgG UOSHIeF "M LOPE * ‘OD ‘S4W ‘SOUS NIZLS 


[0] @j4IM UO/BUIOsUs JBUO//Ppe 404 


jSsBaA Ny G peajUuRBsENDS Ajjeuoyipuooun 
*‘OSHRA-B41,, SJOUL “(LZ2'999'% © * * LOS'SPS'z 

*** 316'0Z2'ZH Sjuejed) "yoNo} ejHujs eB yyIM 
Ajasndes pue Ajjuejsu; Sesoj> pue uedo sy90; 
yey} ,,YOO7}-O/pueH,, OY} YIM eWeRy WNUWNye 
MOU Busy IOJJe}U! OY} ‘UONINISU0D pepjow 
920/0-98U0 jO Ayyiqesnp awijejl| Oy} :}e19e8 $}) 
SOsNjV9, PO}Ue}eEd OOGe}G @e44} Pa}eU/BIO jeU} 
YIsB9S9i jO SIBAA O| O} SHURY) ‘B/QuONssepu; 
AWENWIA $1 FOISNL Pepjow ui , ,esyweA-es1,, 
PesNojUO AyjnjyyNeeg Meu ‘WHS SIV] 


..4207-0/puey,, Meu puesgq 
JO SQ0}Ud}¥q pue ss0}eEUIBUO 


(L0S‘SpS'z# jue}ed) 


"UOHINISUOD ewe 

Susyo0js0}uU! Gu01s ‘epim e1jxe 

‘@seMpseY Peysijod sseiq pos ‘eOpe jes ,,1,, 
—,,S8SSNid,, J824IO "IGIANL 40 Seg jog ewes, 
,,UOdQ-BjS,, Pe}usjed Si4y} }O BINjeas GUO isn 

j UO} & Yt] 0} UBAS ‘eSOO) 189} 10 yROIq 1eAQU— 
@U1}9})] @ JSR] 0} pesjueseNH Ss; sjpueyH UOo!ysND 
SIU] “UOHIOjJEd 10; YDILES $S9)}S0) S,09qG9a}S 

jO Bjdwexe soyjoueR S,}) ‘ZEEE Ul peyeUBG 


SO|/PUBH{ UO!IYSND ,,9Us1}9j!T,, 
JO Seo}Us}Eg puke sid}EUIBUO 


(pZL'S6S'Z# jUe}ed) 





“*MOUY 


pinoys 
Nod 








*sOuys .Z 40 .Y% | 48y}J@YM Odd ewes 

"SLIWIOd 4704 “FOIANL PeejuBsen pue 
@iNsoOjd seddiz ,,,ueIH,, @ YIM ‘@d/AJOS Bs}xe 

JO} WING Ajipsnys sepuig Ajnp AaeBey exnjeg e 
—j@pOW }Sa}e] 9y} S,ds0}4 ,,"PUly AJUO Oy},, SB 
Aepo} pejdecce ‘suepuig Suly seddiz peseeuoid 
0249}S Jey} ,,AepsajsaA Ajuo,, ay!) SWees }j 


suopuig Buly seddiz 
yO S1dAOIdWy puke sioj;eUlBUG 





("S404 |) G) 

SYy}JUOW Og 10) pesjuBIeNDS ‘Aq)/4NL ANP 

AaBey JO ‘@seMpsey pesejd-ssesg ‘ejpuey 
ewes] pepjow ‘sjeyD0d SGulipuedxe eeiyy 
‘edeys j2ejJed u) Beg je11g O2qG9}5 INCA sdeey 
‘syo0Ouy psey Squosge puNdOue je UojAU peuepseYy 
jO e6pe jes ,,1,, S14} ‘OBR sueeA C4 pejyeelzD 
j@SB2 JNOA 10; ,,psenGApog,, & yeUM 


.8e6pyz Oujes!y,, 
JO S80}Ua}eq pue si0j;eUIBUO 


(LS6°Lep'Zz# }ue}ed) 


(/j2exa 2g 0] [t)— seinjeas Ajenb Auew os jo saajuajegy pue ssojeuibiiC 





‘sjonposd Ayijenb pue ajAjs Bulpuejsjno vo sejesjueau0d 


O2ga19 esneceqg jseueg NOA UBD ODGaIg YIM AjUDC ‘sesnjee, 


@A/SNjOxe puke Meu AueUW OS {Oo 84NS eg NOA UBD CDGILS HL1IM AINO 


“SUB9K |/Ny G 128M 0} poojUBIeEN5— 
IAIINL YON} jo epey *s}e4900d easy} °°” 
eseMpsey SSBiq |je ** * ewes jee}s Oes-uoU 
*** se6pe pejoejold jes ,,1,, peyuejyed *** 
ejpuey pepjow pejuejed ewsjeji]—, sessnid,, 
Ayyenb ooqejg as0y “ynd sAv}s }j “sjeejew 
AABOYy PUB SOjdWeSs 10) Pe}INsjsSUOd Ajipsnis 
—SOSBD {911g WOYWOG PIjOs pepeeu Ajas0s 
8804} peseeuc!d O2qGe}g OBe suBeA AyIOY4 


Sesed jog WO0HW0g Pll9S 
jo ss0zeulbyO 


"@D1AJ8S 40 SuBeA pesjuRseEN 

WM} GAY 405 FQIANL “8304900 papyaip 

J2wWs OM} PUR |jN} OM} YIM edojeAUg sjpue}H 
wARBM-W-HONL,, O9G81S SIU, “eSN Ul JOU UeYUM 
@S29 Oy} Oj}u! sweddesip Aoy] [O}S0ig 

*dj16 wy @ 105 SBD OY} JO JNO pus}xe 

sejpuey Bulyd0}-190}U! ese) ‘Seg, Ul) pedojeseg 
"HOJWOD pue s/A}S pouljWeRes jnoOge ye] 
.8ejpuey Guyeeddesig,, 

JO $90},U9}eqg puke si0}EUlBNO 


(0881 L0'z# jue}ed) 








“IAlIINL Pe*uBeNdS-180,\-¢ JO 

*yOyDOd Jeddjz episu snjd sjey0d z ‘sjessnd 
UO/SUBAKS OPM .F OH)| ,,SBIJXO,, OJON “@OUB}SU! 104 
‘sepuig Suly Oquing sy) ‘ese e440 O45) 

Oy} 10) peejuBseNn Ajeynjosqe pue *** spueq 
@882 OY} SV SpUeg ‘a\q|xe1j $,}; “@eQUeWIOjed 

jO S1B0A Gz 4@A0 Aq USAOIC ‘, eOpepjem,, 
Pe}uejed siy} 0} SyuRY) ‘Ouleeq 10 dwng 

Aue 0y8} ued Sesed WIBIEPUN OdqGe}g AjUD 


.P6pepjem ow1395!7,, 
}O Seojus}eg pue siojeUulbuG 





(0Z9'299'Z# }ue}ed) 


"Suva |1Ny G pesjUBIeENG Ajjeuojjpuocsun 
‘JAIANA F192yseM YyIM poul Aje}e;dWos 

PUB P2J9AOD “SsepjoOy jioued-pue-ued 

Snjd s}eyI0d pepysip Z puke Gujpuedxe »—jye vu; 
$}04300d g Y}IM ‘OjdWexe 10; ‘eased exnjeg Siu, 
“ANUSNPU! OY} 105 @Oed OY} JOS Jey) OBR SuReA Gz 
peyeuG10 09qe4g Aq ,,}84}j,, JeyYJOUY 


seses }ey4200/NW 
}O Seo},Ua}eg pue si0jpeUulBUC 


> 


eR Cr i= Aq seseo juSspNn}s pue sssuisng jnoge 


S LOV aL. 


0: 


OA—11/59 





Over 40 years of superior quality and experience 


concentrates on outstanding style and quality products. 





Appointments __ 


Jerry Banbury Named Manager 
Of Ivan Allen Technical Supplies 


Jerry Banbury has been ap- 
pointed manager of the technical 
supplies department of the Ivan 
Allen Co. of Atlanta, Ga., an- 
nounces William H. Glenn, Jr., 
president 

Banbury has been associated 
with the Ivan Allen Co. since 





1956, serving as sales manager in 
Jerry Banbury 
m4 = ; 


north and central Georgia for 


the Thermo-Fax sales division. In 1958, he was named 
sales supervisor for the Thermo-Fax brand microfilm 
reader-printer 
In his new position he will be responsible for the 
entire technical supplies department in the compa 
y's 10 stores located in four southern states 


Columbia-Hallowell Sales Manager 


Donald C. Buecker, a member 
of the Standard Pressed Steel sales 
force since 1954, has been pro 
moted to Inside Sales Manager, 
Columbia-Hallowell Division. In 
his new capacity, Buecker will be 
concerned with the sale of two 
lines of SPS products Hallowell 
shop equipment and Columbia 





D. C. Buecker 


office furniture An industrial 
salesman for the past ten years, Buecker most recently 
was att d to the SPS Minneapolis office, covering 
Mint ta and western Wisconsin 


Royal McBee Names W. J. Newman 


William J. Newman, Jr., has 
joined the Royal McBee Corp 
as appliance merchandising man 
ager 

In his new position with the 
company, Newman will direct ap 
pliance promotion and merchan 
dising activities. He will be head 





quartered at the Port Chester, 


W. J. Newman ipeeh 
N. ¥ home office 


Cook Represents Ennis Business Forms 


Dempsey Cook, sales representa 
tive for Ennis Business Forms, Inc., 
will now contact the company’s 
dealers in Indiana. A native of 
Dothan, Ala., he formerly served 
on the Ennis sales force covering 


the states of Tennessee and Ala 





bama and part of Mississipp! 


Dempsey ( ook 
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THIS 
MONGOL 
BULLS EYE 
AD 
WILL 
APPEAR 
IN 


MONGOL 
IS 

THE 
NAME 
THAT 
BUSINESS- 
MEN 
KNOW 








a 
P| 






WOODCLINCHED <&®> EBERHARD FA 











T.M. Reg. 
U.S. Pat. Oj}. 


IF YOUR AIM 
IS ECONOMY 


WRITE WITH A 


MONGOL [j 


You'll recognize this pop- 
ular quality pencil by the 
bull’s-eye marking... 

“F” stands for FIRM. 
MONGOL’s exclusive “F” 
lead is soft enough for 
smoother writing. ..firm 
enough for longer life. That 
spells economy! 


110th Anniversary, 1849—1959 


EBERHARD FABER 


WILKES-BARRE, PA. © NEW YORK « TORONTO, CANADA 
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Executive Vice-President for Art Metal , 
Arthur G. Whyte, Jr., recently 


For Busy Executives... 


; T 
was elected executive vice-president J 
of the Art Metal Construction Co a 
He had been vice-president and 


assistant to the chairman of the 
office equipment manufacturing 
firm. Prior to joining Art Metal in 
May, 1959, Whyte was vice-prest 





dent in charge of sales at Capitol A. G. Whyte, Jr. 
Products Corporation. 





so eee Simple as ABC to select James Wisner Named by Lindy Sales 


any of your cards on file Jack Hillman, vice-president of 


* ALPHABETICAL SLOTS 
HOLD UP TO 500 
CARDS 


* TOP SELECTOR KNOB 
POPS UP THE CARD 


the Lindy Sales Co., announces 
the appointment of James Wisner 







as regional sales manager for the 
company 
He will direct sales for the 
YOU WANT firm's line of ball point pens 
* ATTRACTIVE be 4 f throughout the Eastern, Atlantic 
* INEXPENSIVE &y rf 


FOR COMPLETE INFORMATION AND PRICES, WRITE 


» 





and Southern area. James Wisner 


E-Z-FILE mfg. by T&H INDUSTRIES Madsen To Represent Gunlocke Chair 


8528 FISHMAN RD., PICO RIVERA, CALIF. 


Stewart M. Madsen has been ap 
pointed to represent the W. H. 
Gunlocke Chair Co. in southern 
New Jersey, the Philadelphia area, 
You Get Delaware, Maryland and Virginia 


He joins the company with con 


S A M E D A Y siderable retail experience, having 


been employed by an office equip- 


S E R V I C E ment dealer in White Plains, N.Y Stewart Madsen 






























D: 
on \anliinls 
Mw OAL Ivan Allen Names Gadsden President 
Pleas Manley, manager of the 
Ivan Allen Co. in Gadsden, Ala.., 
has been elected president of the 
Gadsden branch 
NOTARY ane CORPORATION Associated with the firm for 
eight years, he has made an ex 
ceptional record in the sale of 
#4 Pocket Seals office supplies and equipment 
He was elected the company’s Fac 
Man of the Year, last year. Pleas Manley Sto 
' 
$900 os 
our 
ee The LaPorte Press, Inc., Opens 
SEP 
Sold Only Retail List The LaPorte Press, Inc., has opened an oftice furni- 
Thru Dealers DEALER DISCOUNT 40% ture and supplies store at 713-15 State St., next door to 


the Herald-Argus, LaPorte, Ind., daily newspaper 


LO U | S M E L | N D C O , A complete stock of desks, chairs, filing cabinets, stor 


3524 N. CLARK ST CHICAGO 13 age units, typewriter stands, bond papers, ledger forms 


and binders and other equipment is being carried 
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An Apology ...anda “Thank You” 


To the many dealers who attended the NSOEA convention and were unable to see our complete 
lisplay of desks, credenzas and bookcases because of the overcrowding in our room . . . we 
apologize 
lo the large number of dealers who left orders with us we wish to thank you for your 
confidence and assure you that we will fill your orders to your utmost satisfaction. 








D200-2-M ... made to retail for Jess than $200.00 at a handsome profit. 


BETTER DESIGNED © BETTER PRICED © BETTER CONSTRUCTED © EASIER TO ASSEMBLE 


e One piece genuine walnut steam-bent panels 


¢ 4 annodized brass moulding strips placed vertically alongside 
drawer fronts 


* Writing arm slide in larger pedestals 

® Modesty panels of latest basketweave design 

* Dove-tailed drawers with walnut fronts, oak interior and dividers 
® Tops are 1'/,” self-edged Nevamar plastic, white or walnut 





Factory located in Henderson, Kentucky. 
Stock available from factory or New York City warehouse. 


Get acquainted with 
our line NOW! 


SEND FOR LITERATURE. 








WILLIAMS OFFICE FURNITURE CO. 
- ED GOLDEN, President 
175 FIFTH AVENUE e NEW YORK 10, N. Y. ¢ ORegon 4-8087 
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Carter Names New District Manager 
ae 


Cyril H. Trenholme has been ap- 
pointed district manager of the 





newly-formed Carter's Ink Co 
Sales District VII, with head- 
quarters in Kansas City, Mo. Tren 
holme has been associated with the 
company for three years, having 
most recently served with the sales 
force in Rochester, N.Y. Joining 


C. H. Trenholme 


him in the new sales area are sales- 
men Al Lent, Ralph Pratt, Otto Johnson, Bob Koob 


and John Trude 


New Wolber Southeastern Manager 


Edward Barley has been named 
the new southeastern dealer man- 
ager for the Wolber Duplicator & 
Supply Co. of Chicago. He as- 








sumes the responsibilities formerly 
covered by E. Mulvaney. Barley has 
an extensive background in the 
sales of duplicating equipment and 














allied supplies, having covered this 


Edward Barley 


field as a sales executive as well as 


conducting his own dealership. 


Pacific Copy’s Denver Branch Manager 


Raymond Meyers has been pro a: 





i 


moted to the position of manager 





of the Denver branch of Pacific 
Copy Corp. He has been associated 
with the company’s Los Angeles 
branch office for the past year 
Prior to that time, he enjoyed a 
successful sales career with IBM 
in New York City for more than 
10 years. He will be in charge of 
Denver sales for the complete Photorapid linc 


Raymond Meyers 














@ Refillable with re 
tra table teature 
@ Unique shape for max 
» OFFICE-RITER : writing comfort John Conrad To Manage 
f r SIZE visible in 
ket suc fi 61 lor ’ H H 
Heicecisity designed tor ac supply 4” long Gunlocke’s California Branch 
Ail lanting, bookkeeping and @ Choice f blue. red 
rit ia! office use green or blacheink. John L. Conrad has been named 
ny models without Medium or Fine tine . 
4a ahd clip @ Packed in handy slide vice-president and general manager 
4 . lable boxes with perforated ' ‘ 
} r ink colors trays of the Gunlocke Chair Co. new 
#59 Medium Line Pen branch factory in Whittier, Calif 
¢ ea. ee : 
#592 — Ex, Fine Line Pen The new plant is expected to be 
39¢ ea. 
ready for occupancy at the begin 
#059 —M : ; 
| # edium Refill ning of ' 
z msgs 20 pet #y ; ning of this month. 
# au x Fine Refill ( , | oY De 2 > OW 
Ss 50 ter one onrad’s early experience ith 











John Conrad 


the company was as a traveler in 
“HIDDEN HELIX” PEN $1.00 each ees, 


Hidden Helix* reguiates ink fiow the Midwest and in the Rock 
yling: sparkling chrome caps and rich Mountain zone. For the past two years he has been 


ink supply in giant refill serving at the home factory in Wayland, N.Y. 
jum and fine tine points ‘ ] d 













The 28,000 square foot Whittier plant will assemble, 


finish upholster, warehouse and ship the company’s 
I pan) 







*U. S. Patent #2,775,956 


Lal. products to the Far West states, including Alaska and 
f For Every Purpose Hawaii. It continues the growth program begun with 
PEN, INC., HACKENSACK, N. J. the modernization of the headquarter facilities and es- 


| tablishment of branch fatcories at Almond, N.Y., and 
Dallas, Tex. 
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Gislivetii@ 






The high-speed Divisumma 24 calculator features a 
unique automatic constant and memory. Such exclu- 
sive product advantages, plus aggressive advertising, 
create abundant full-profit sales opportunities for 
Olivetti dealers. For dealership information on this 
and other Olivetti figurework machines and office 
. typewriters, write Olivetti Corporation of America, 
375 Park Ave., New York 22, N.Y. 


on pene 








olivetti 

























For constant use... 


ADVANCO PUNCHLESS 
PAPER HOLDER... 


Holds papers in place 
firmly. No holes to punch, 
no holes to tear in 
removing or inserting 
papers. Holds up to 

150 sheets. Samples 

on request. COLORS... 
Black and Gray. 

25 Point Pressboard. 


For permanent use... 


ADVANCO’'S 
PRESSBOARD BINDER... 
Scored hinge, to file away 
or store away. Size 
814” x 11”. Holes punched 
to fit any size sheet up 
to 11” x 84%”. Equipped 
with 842” fastener, with 
compressor. COLORS... 
Red, Black, and Gray. 
25 Point Pressboard. 


ADVANCO COLLATED 
MANILLA FOLDERS... 


In legal and letter 
sizes, made of 

11 point, 150 Ib. 
durable stock. 
Also in 942 point, 
133 Ib. stock. 


Also manufacturers of .. . Manifold Books © Printed Stock Forms 
e Pressboard Guide and Folders ¢ Bristol and Pressboard Guides 
Suspend-0-Folder ¢ Filing Supplies 


eis an ag pet ADVANCO 
alog and Price List! 
PRODUCTS, Inc. 


C 76-05 51st Avenue, 
©O Elmhurst 73, t. 1, N. Y. 
mousraumronct Tel... Hickory 6-4848 
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Brewster Elected President, 
Crouse Moves Up To Chairman, 
At Peerless Photo Products, Inc. 


Selah S. Brewster, Jr...who has 
been with the company since 
August, 1939, and has been 
executive vice-president and a di 
rector since April, 1955, became 
president and chief executive: of 
ficer of Peerless Photo Products, 
Inc., Shoreham, L. I., New York 
October 1, 1959 





S. S. Brewster, Jr. 


He takes over the responsibilities 
of George B. Crouse, who was one of the founders of 
the company, in January, 1939, and has been its presi- 
dent since February, 1947. Crouse has relinquished the 
position of president in order to devote his full atten 
tion to long-range planning for the continued growth 
of the company. Crouse has been elected chairman of 


the board of directors. 


Selah Brewster has been with the company almost 
from its beginning. He started as a laboratory assistant, 
and subsequently worked in the compounding depart 
ment, the coating alley, and just about every other de 
partment. He was made plant manager in 1950 and 
elected executive vice-president and a director in April, 


1955 


He has been active in the work of the National As 
sociation of Photographic Manufacturers, and for more 
than five years has been a member of its Walsh-Healey 
committee. He has also served as a director of the As 


sociation of Photo-Sensitizers, [nx 


D. L. Barnard Named Sales Manager 


Don L. Barnard, most recently 
VICE president for Barlin Sales, 
Inc., and Barlin Warehouse, In« 
Akron, Ohio, has been named sales 
manager of -Convoy, Inc. In th 
industry for some years, he was 
sales manager for the York Safe & 
Lock Co. between 1952-56. Prior 


to that he had been general man 





, Don Barnard 
ager with Zaisers, Inc., Des 


Moines, lowa 


Carrow, Buerk Form Sales Team 


Art Carrow, Houston, Tex., and 
Harold Buerk, Dallas, Tex., ar 
now associated in the sales work 
involved in calling on dealers in 
Texas and Louisiana. Carrow is a 
veteran in the area and Buerk has 


had considerable experience in sell 





ing the G & C Merriam line of 


dictionaries. For a number of years 


Harold Buerk 


he was connected with the Student 


Marketing Institute. 
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COMPARE THEM ALL. - - 


a és 









No. 1400 
Budgeteer 
Costumer 











No. 56-S 


Regal Sand Urn 














No 25 


Torchier 


COMPLETE LINE FOLDER 
AVAILABLE AT NO COST 


Write today for the complete folder 
that contains all specifications and 
price data of the complete VALCO 
Line. It’s designed to fit a standard 
file and includes separate reproduc- 






_ You'LL CHOOSE 


“ 


fel tt 





No l 4 { 
Monarch 
Costumer 





tions of each item. 











No. 60-8 
Smoking 
Stand 


LIFETIME 


OFFICE ACCESSORIES 


1311 ANN AVE. ST. LOUIS 4, MO. phone PRospect 6-2660 


OA—11 
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No. 408 
Statesman 
Costumer 








No, 504-WGM 
Wal! Garment 
Master 


No. 1900 WGR 
Bel Air Wall 
Garment Rack 


LIFETIME ACCESSORIES 


No. 204-GM 
Garment Master 






MAIL THIS COUPON NOW 





FOR FOLDER of ENTIRE LINE 


Valco Company, Dept. 1159 
1311 Ann Ave. 
St. Louis 4, Mo. 


Please rush file folder that contains 
mation of your entire line. | understand | am under no obligation. 


NAME 
COMPANY 
ADDRESS 


CITY 


spec. sheets and price infor- 


TITLE 


STATE 
























ROSE RIBBON & CARBON MFG. CO., INC. 


HARRISON, NEW JERSEY, U. S. A. 


Ai (7? MAKERS OF THE WORLO FAMOUS 
& PATENTED STA CLEAN METALL! 
PROTECTIVE COATED MASTER UNITS 

U.S. PAT. 2.671.734 


Here are just three of the many important reasons wh 
J y Pp y 
you should use Rose products: 


® Quality. Stringent production controls are main- 


tained. Each Rose master unit is “quality coded” so 
its history can be traced. 


Service. Your order will be handled promptly. And 
you can depend on rapid delivery of Rose products. 


Creativity. Rose created “STA-CLEAN” and 
*“Gold-sealed” master units . . . and many other 
innovations. Rose chemists are constantly seeking 
still better duplicating materials. 


SPECIALIZING IN MASTER UNITS 
SPIRIT & HECTOGRAPH CARBON PAPERS 


SUPPLIERS TO DUPLICATING SPECIALISTS EVERYWHERE 





A Subsidiary of Bemis Bro. Bag Co. 
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Wilson Jones Offers 
Ad-Promotion Program 


4 1s 

of program pf 
Stathoners and offi 

support of carbo: 


1 in a 24-pag 
. AN 4 Ss Jones Co. of 
t 
n rst time at the 
NSOEA convention, the pr 
I 
mats Wil 


wspaper 


rs, envelope stuff 


nnouncements, as well 

il Sal ple pf 

tlined in the book 

1 can De readily 

| 
sll proyral 
] rs 

k 5 t! ompanys genera! 
says the sample pro 


lariy effective means 


ich their customers 
ple, a GrayLine snay 
k cut in the amount 
dealer for th 
1 cri ustomer net 
stionnaire on his 

rl aved rorms ind 

rorms 
Lnotl rking sample’ offered 


ng these rorms to 


his customers is 


< seTs 
nO, point OF pur 

ite! ils I S 

so that dealers 

gram [for promot 

or binders as 


lable from the Ad 
5 l { Wilson Jones Co 
{ ( h ivo O, Il] 


S left S 


LePage’s Plasti-Pak 
Gets Packaging Award 


Metuchen, N. |]. has 


st is wer id¢ 
ss ons. LePag 
ipe d spense 
‘ } 
Sta i \ ( 
S pen ( i 
OA—11/59 








merchandise, 


suppliers of packaged 
sold by any variety department store 
1959. LePage’s, a division of John 
n & Johnson, manufactures cello 
phane tapes and adhesives for home 
ad offi ust It was one of 450 
mMpanics participating in the com 


petition 
Plasti-Pak cel 


dispenser is a round 


The award-winning 
rf phane tape 

ar plastic ontainer with a Hip top 
utting bridg 

The award will be presented to 


LePage’s at dinner November 10 


the Waldorf-Astoria Hotel in New 
y ork ( ity 





ESTERN MIC CO 


AESEI 


AURORA. iL 





Cincinnati Time Recorder 
Co. Purchases 
New Building 


In a major ste] to « Xpand its pro 
Time 
has purchased a build 


duction facilities, Cincinnati 
Recorder Co 
ing adjoining its present headquarters 
at 1733 Central Ave., Cincinnati, 
Ohio 

The new 


building will increase 


present facilities from 45,000 square 


feet to 105,000 square feet, or nearly 


» times. The company is doing ap- 
proximately five times the business, in 
dollar volume, that it did in 1948. 


FOR 
EASIER 
SALES, 
MAXIMUM 
PROFITS! 





atigeh*Mmolelsl bia! ondlols 
advancec engineering and 


sompetitive price 


make 


alk Lalhy 
Wesco files easier to sell, more 
satisfying to your customers 

and prospects. There is a Wesco 


size and finish for every 


need. 


Exclusive WESCO interlock 
welded joint construction 
completely eliminetes side 
swoy 


WESTERN MANUFACTURING COMPANY 


AURORA 2, ILLINOIS 





STORE 'EM 


PRONTO 


] 


FILE ‘EM 





Free your expensive files by transferring your old 
records into low cost Pronto storage cabinets and use 
your expensive steel cabinets over and over again. 


20 DIFFERENT SIZES 
a size for every office record 


LETTER 
SIZE 






Find out why top companies everywhere use PRONTO 
STORAGE CABINETS for their old records. Fill in the 
coupon below and attach it to your letterhead...We will 
arrange a Pronto Demonstration at your convenience. 


PRONTO FILE CORPORATION 


415 Madison Avenue, New York 17, N. Y 


0) Please send me your latest Pronto catalog. 
O) Have your representative cal! for demonstration. 


Name ee - 





Address sh 





dn com cams come coun een ane han exten cute anil 


City a 





TILLLILIttLLttittttttt tt. 











Wholesale Stationers Show 
Dates Set for March 2-4 


The Wholesale Stationers Show will be held in New 
York City on March 2, 3, 4 in 1960, says William Booth 
by, pr sident of the Wholesale Stationers Association 
and vice-president of Central Ohio Paper Co., Columbus 
Ohio. This Trade Show will be held at the New York 
Trade Show Building and space is now being sold to 
manufacturers 

Attendance at the show to view the exhibits ts 


limited to wholesalers of school Supt lies, art, home and 


office supplies About 100 wholesalers have already 
signed up for attendance 
( Ou} led with the trade exhibits will be ré und tabl« 


conferences with attending manufacturers and whol 
salers on practical marketing problems facing the indus 
try,’ says Don Frey, secretary of WSA 


The distribution of school supplies to all retail out 


PI 
lets throughout the United States and Canada is a tre- 
mendously growing business. It is reported that more 
than $200 million of retail sales of these supplies were 


made last year 


Zac Smith Stationery Co. 
Elects New Directors, Officers 


The stockholders of the Zac Smith Stationery Co 
held its annual meeting September 8 and elected the 
following directors 

Daisy Dean Smith Russen, Douglas H. Russen and 
David E. Wainwright. 

Officers elected for the year are 
William ¢ 
ind comptroller; David | 


Douglas H. Rus 
Harden, vice-president 


Wainwright, vice-presi 


sen, preside nt: 


dent and sales manager; C. P. Watson, vice- 
and educational director; 
W | \ 4 omac kK. Jr » 


sales manager: Lewis T. Gilardon: 


vice president ind assistant 
ice-president and 
engraving promotion, A. Earl Casey, secretary; and 


Mildred B. Thornton, treasurer 


Dealer Installation for Louisiana Cos. 


«- ¢ a e 





MODERN DESIGN of both furniture and architecture higl 


ights the interior of the Louisiana Cos w offices in Baton 
Rouge, La. Generalaire desks, Consolidat units and Good 
form chairs by the General Fireproofing ¢ Inter rating 
by GF Studios, Inc. The installation b e Louisian 
Office Supt ( 

OA-—11/59 











59 





at a: pS odin s 


‘NOW you can out:sell competition anywhere * 
| with /4lamo Standardized Register Forms! 


* ‘ 














NEW MINIMUM ORDER: 2500 SETS 


= 


This is new. Hano dealers asked for it. Now Hano Standardized 
\ Register Forms are available through Hano dealers to any customer in 


minimum orders of 2500 sets . . . duplicates, triplicates or 





quadruplicates. Here's another aid to new business for Hano dealers 
. an opportunity to increase your customer list . . . a door opener . . . 


the chance to start highly profitable repeat business, 


New 8% x 8% Standard Body Register Forms 
now available 




















Another business builder for Hano dealers. This popular size 
with recognized Hano quality, can help you meet . . . and beat... 
competition. Fits all registers. Available in duplicates, triplicates _ 


or quadruplicates in white, canary, pink or goldenrod papers. 











—— a RRP RI AS pCR Ne 
¢& 
4 
i 















ie 
‘ Compete on your own terms 
x , —_ with the direct-sellers and 

% % wes “down-the- street” 

# % eo ey - BE competitors ... sell Hano forms. 
- ria 


























3 “se 





and samples of Hano quality 8!/2 x 8!/, 
Standard Body Register Forms. Hano 
dealerships available . . . write for 
information. 


COMPANY, INC. 
Main Office and Factory, Holyoke 111, Mass. 


4 Branch Plant, Mt. Olive 111, Il. 


COMPETITIVE LEADERSHIP AND QUALITY IN LITHOGRAPHED BUSINESS FORMS SINCE 1888. 





> . 14. © ys} wa SL Ree vee ey pa ave : 
\ = 7 eas : a * 2°24 ’ sr ste . -* C4 we 
ser afew OEP ae Os I an ed ee , Sota & 
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7 Men on the Move 


Start Planning for the 


Selling Clyde Lowe has returned to Ennis Business Forms, 
, Inc., formerly Ennis Tag & Salesbook Co., as sales rep 

ny resentative in the states of Tennessee and Alabama and 

a ) 










portions of Mississippi. He returns to the territory : 
> . . a 
by First Selling which he has served for many years prior to his tempo- 
greats rary assignment in the firm's Birmingham, Ala., branch 


e/>, STARK oft ice 
CALENDARS 
. Miniton d tating systems has ippointed two new 


representatives in the Plaines area. Robert O. Townsend 
will be responsible for the territory comprising Minne 
sota end North and South Dakota. In Iowa, Nebraska, 
Kansas and Missouri, B. Gilbert Arnoff of the Arnoff 


Sales Co. will represent the company 


John McPeak recently was elected comptroller ot the 
Art Metal Construction Co. He has been assistant treas 
urer since 1956. Prior to that, he had been associated 
* Easy To Read ; 

with Johnson & Johnson 
® Easy To Use ' 


STARK... 


A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high W. A. McClure has been promoted from sales super 
grade, white — 16# paper. Stands available in bronze and visor to branch manager of the Corpus Christ Tex., 
grey. DAILY FIGURES ON SMALL MONTHLY PAD heanch office of the Therme-Fax Seles Co 


PRINTED IN REVERSE FOR QUICK REFERENCE. 


Slot punched for neater appearance after removal of page. . 
No more perforation. |. W. Davies has been promoted to the post of New 


write or phone for complete details Orleans district sales manager for the Royal Typewriter 
ffice at 601 Baronne St. He formerly served 


GTARK CALENDARS incorporated ey ia vm? for the compas y in Tacoma, Wash.., 


100-112 BISSELL ST. * PHONE }i%° * JOLIET, ILL. and Burbank, Calif 











ALL 


ae. NEW 


VALUE 
VOLUME 


and 


VERSATILITY 
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with Executive tilting swivel chair. 

the List Price $72.00 
Model 1523 

iy WF Suggested Retail Price 


$ 95 
-LINE nl 
1500 SERIES © v 





Feature for feature, no other chair offers so MUCH for so 
LITTLE as the new “V” line, Every chair you sell will sell 
another, and ANOTHER — when customers learn the un- 
matched comfort, easy adjustment and scientific seating design 
that helps produce better work with less fatigue. Sell the “V’ 
for extra profits and increased volume 


Write for details! 
CR, 





CRAMER POSTURE CHAIR CO., INC., 625 Adams Street, Dept.OA!! Kansas City 5, Kans. 
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With Remington Rand for 45 Years 





ARD COSTUMERS 


Hooks Bolted 
On—Not Riveted 

















or Welded! 
PROFIT MAKERS for YOU 
Above: No. 42-C Wall Coat and Hat Rack. 
Modern design, strongly built of heavily 
plated 1" chrome tubing. Bottom tube 
PHIL W. KURZ, New York branch dealer sales representative holds coats on hengers. Attach to wall 
Re n Rand Division of the Sperry Rand Corp., re a screws. Length 42”, omen ies 
. GHW <cscesee ceoeeeeeseeeeeeseee . 
t ngratulations and best wishes at a retirement LECTERNS (Also available in 72” length end in 
York's Gramercy Park Hote With him as he double-decked styles.) 
neuished 45-vea! re with the company No. LW-1 pictured. Hard- Right: No. 14-CB, 8-hook Revolving Pedes- 
' ‘ gine . p egy 6 wood base and standards tal Costumer; 1-‘%" tubular chrome, 25-Ib. 
rm 1. FRCKS Wh ecently retire S vice-president i natural wood top, front black crackle base, triple-bend heoks on 
panel for decal. Base 12” polished wheel. Catalog price . .$31.90 
15” x 21”, top 16x22” 
’ , ete ee We Sell Thru Dealers Only 
Machines importers Opens in NYC Also furnished with gen- Maximum discounts, direct factory cooper- 
vine Formica top. Floor ation, quick shipment. Some dealerships 
. 7 = i a - mitors models and folding lec- available. Write for Catalog £17 showing 
[he K. I Phelj ° Agency, imp ind distributor terns available. Write for more then 77 profit mokers for Ard 
I rian-made Adwell Adding Machine, has catalog dealers. 
210 E. 34th St., New York City 
K. P. Phelps, former president of the R. C. Allen 
Business Machine Co., has becom LiSS¢ iated also with °7 INC. 
Ludwig Schnapper, president of the All-Make Typx 13. VINE STREET EVANSVILLE, INDIANA 





same address 


NEW! orier 


VALUE 
VOLUME 


and 


VERSATILITY 
with 


the 


Executive swivel posture '" Ww 
chair with tilting back. 


“LINE 
MODEL 1553 


1500 SERIES 





A complete line of chairs designed to fit every worker, every 
type of work. The new Cramer “V” series of matched steel 
chairs is engineered to last a lifetime, without expensive main- 
tenance. Finger-tip adjustments. And all Cramer chairs have 
easy to replace seat and back covers . . . choice of colors and 
fabrics. You're “backed by the best”. . . when you sell Cramer! 
Increase your volume with the new “V” line 


Write for details of the new “V” line steel chair. 





CRAMER POSTURE CHAIR CO., INC., 625 Adams Street, Dept. 0A-11, Kansas City 5, Kans. 
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Corry Jamestown Publishes Color Brochure for Dealers 


Utilizing the occasion of their 40th 
anniversary, 
Corp. has presented an imaginative 
and integrity-bound image of its stru 
ture and goals in a recently published 
brochure designed for the dealer and 
his customers. 


In itself a testimony to a statement 
found in the text-—“We do _ not 
produce inferior produ ts, ther 


under our own name, or under con 
tract’’—the brochure emphasizes how 
the men and women of their company 


The complete 
drafting-table 
desk combination 
designed for 
maximum efficiency 
increased 
production 


STACOR-MATIC TABLES 
WITH TOE-TOUCH CONTR 
FEATURING: 


@ Easy top and slope adjustments with toe-touch foot lever. 
@ Full-width plans drawer, tool drawer, 

lock, deep file drawer, large book shelf. 
© Precision-built of lifetime stee! with 3-receptacle elec- 


the Corry Jamestown 





ire constantly occupied with the needs 
tf their customers: that is, produ 


ty. As these needs are continual 
ly changing, the catalog asserts, only 


ompany that looks and moves ahead 
in meet these demands 

The Over 18 a modern mosaic Ot 
black and white halftones, reproduc 
tions Of pictures found inside of the 
personalities of th 
Thes« are 


busy activity and 


orporation assembled on 


I 


edominantly black page, effective 


ly broken up by an off-center cut-out 





with tray and 


Stacor-Matic Tables 


trical outlet, modern island bases with floor leveling NS oe 
. ~ « 
devices. AN & Tabies 


the line that’s 
engineered for | 
lifetime quality | 
and designed for 






ir 
r 


4-Post Drafting Tables 


c PROFITS =::.-- 


Stay with STACOR >| 


and prospects already kr TA R 


pre-sold through strong and 
advertis ng. Make th r 
sell STACOR Lifetime GC 


room needs. 


WRITE TODAY FOR BIG NEW CATALOG 
STACOR EQUIPME NT 


Manufacturers of Qu 


Warehouse Stocks in: Bostor 
S 





I 


309 Emmet Street, owerh 5, N. J. ete same 2. 6600 
Detroit 


Francisco 


CO 


| ”) 





Hartferd, Los Angeles, Montrea Philadel pt 
Saint John, N.B. Toronto, Washington, D.C 
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which frames a full color picture seen 
from the first pag: 

The words “the focal point 
appear in blue diagonally from the 
upper left hand corner of the page 
and point to this colorful scene of a 
modern office in which workers busily 
and happily pursue their day's work 
in its clean, modular, well-lighted 
atmosphere 

Large, halt page studies ol the 


members of the company’s highet 
echelon take up the first part of the 
brochure, devoted to the founding 
and beginnings of the company and a 
full statement of the philosophical 
base that has brought it success. This 
section, as well as the entire brochure, 
helps sustain interest by presenting 
these larger issues in terms of their 
significance and applicability to the 
dealer and the consumer 

The next pages are tied together by 
the phrase 


Corry's 


teamwork is the key to 
capacity to produce and 
sell..." They describe a decentralized 
management structure so coordinated 
between its various autonomous levels 
maximum 


to give efficiency in the 


interest of delivering quality products 


at competitive prices to the dealer 
Co-ordinate is the key word in 


philosophy We co- 


many service and 


their selling 
ordinate all the 
product factors which are important 
to a dealer. He in turn co-ordinates 
these, and other ingredients which he 


himself provides, for his customer, 
the ultimate user of our products. We 
are proud to share this positive and 
productive role with the men and 
women of our dealer organization 


Keenly 


vertising and promotions, full color 


aware of the value of ad- 


reproductions of successful advertising 
layouts tell the story of part of their 
effort 
aids and service literature 


to provide dealers with selling 


Ending on a note of gratitude for 
the company’s heritage, D. Armour 
Hillstrom, vice-president and general 


takes 


over the text on the last page of the 


manager of Corry Jamestown, 


brochure, upon which the founder of 
I 
David Hillstrom, and 


ictured. Their son re 


the company, 
his wife are | 
calls the original ideal of his father 


and promises an adherence to the 


same basic values in the future up 
litt the dignity of man by ct ating a 
working atmosphere of trust, honesty, 
and personal ntegrity 

OA—11/59 














Acco’s 
bold new 
ad campaign” 
plus 

free 
“idea’’ 
booklets* 
help you 









trade up 
your 

customers 

to 





ACCO HELPS YOU 


JOTTEASTER! 


Keeps papers spillproof, secure, in place. Saves 
re-filing. Speeds finding. Ends “missing paper” 
panic. Durable, genuine pressboard folders are 
trim, firm, sag-proof. Save finding time—and 
drawer space. Fast transfers—old file slides out, 
new fastener slides in! 


ASK FOR ACCO’'s new booklet ® 
“Ideas That Save Time and Space” 


—available free at office outfitters. 
GENUINE PRESSBOARD FOLDERS 











Or write: ACCO PRODUCTS, 
A Division of Natser Corporation, Ogdensburg, N.Y.- In Canada: Acco Canadian Co., Ltd., Toronto 


@® aco tm 
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COLUMBIA-HALLOWELL Division $ 


New AMPLA desks /by COLUMBIA 


KNOCKED-DOWN 


spell out a better profit story for you 


EASY ASSEMBLY in 15 min- 
utes. All bolt and screw 
holes are pierced and cage 
nuts fitted. A wrench and 
screwdriver are the only 
tools you need. 


SAVE VALUABLE SPACE in «@ Wo 
your warehouse. Ampla 
Knocked-Down desks are 
shipped in cartons—take 
40% less space than as- 
sembled desks. 









ny one of ten different desk models can be assembled from your 
inventory of interchangeable components. 





inimum inventory for you to carry. You can actually offer a 
broader line with less money tied up in stock. 





rofits go up! Ampla K-D desks cost you less than set-up. The 
difference is extra profit for you. 


ess warehouse space is needed. K-D desks take 40% less space 
to store, and are lighter, easier to handle. 


ssemble any model you need, double or single pedestal, in only 
15 minutes from a minimum basic stock. 








Ampla desks can be ordered either K-D or Set-Up. There are 10 models, 
with tops from 46” to 60”. 





ADP60 ASP5OR ASP46L 


See your Columbia representative or write direct 


JENKINTOWN 79. PA, « SPS WESTERN, SANTA ANA, CAL 
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4th District Notes 


R. E. HILBURN, correspondent 





? P.O. Bex 2935, Greensboro, N.C. 
A 
hings are really poppin down here in ye ole 
that is. Moves and expansions every 
with Bishop Office Equipment Co., down in 
n make the biggest Mentioned 
rew til that they were in the ess of build 
age g the new home at 1800 East Colonial 
and [ 
nly ) 8 they had their forma pening and 
iging fr the pictures, reports et coming 
ther tl have a ‘show place’ to show off thei 
s rniture, supplies uipment 
Some { square feet, all but of which is 
ng used for dist lay, gives them plenty of breath 
ng ireéa is room for expansior ofr lines once 
wc ¢ 
» lete individual off rangements 
dif ting, drapes pictures and ill access« 
es, backed by unique, modern-day hnigues of 
Lyin plies gives Bishop's ( f the most 
ed 1 up-to-date stores in th ntire South 
Headed by W D. (Sonny) Bishop as resident 
X N. Ward, vice-president and § managet 
Mrs. X r D Bisho} secretary and treasi 
loys 2¢ ¢ le which 
i nis {’ Ors sa 
firm's modest begins : wk in 193 
Mr Mrs. Wilmer Bishoy; ned a smal 
t 3 X’. Colonial Drive few bl 
w home 
st npress s tha 
4 I 1s le. N. C. I rginia h 
g ot their new stor t 1 S. Sci 
S oss the stre ne 
S iber s 
l NW Store eas MK 
leled the lates with 
g d r-cond 1 A_ secor 
§ the rou ves | I 
~& machi epar 
ndividual IT splays. S 
le rol ne s th 
< | the 
9 da g show t the st 
h ish epist revgist¢ 
On riz iwn for 
S Kk N ¢ 
iete ‘ 
™? s< Ww 
- 
CAL the old git 
: oves sh 
K I ( 
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NOW AVAILABLE TO YOU... 


A DRAMATIC NEW COLOR MOVIE 
TO HELP YOU SELL OFFICE FURNITURE 


Hailed by dealers from coast to coast as the most 
unique, dramatic and effective selling aid ever 
introduced to the office furniture industry. 


Arrange today for a private showing 


Contact your nearest Columbia Representative or 
phone, wire or write to the Audio-Visual Dept. 


COLUMBIA-HALLOWELL 
DIVISION 


JENKINTOWN 793. PA. « SPS WESTERN. SANTA ANA, CAL 
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N. C., will move about November 1 to a new loca 
tion just a few doors up the street, 217 N. Tryon St 
This will provide three floors and a full basement in 
a very modern building so we will be looking for 


some fancy reports on this one so: 


Hamilton Supply Company, Bennettsville, S. ¢ 
will move December 1 to much larger quarters at 
223 E. Main St. New phone will be GRanite 99-3876 
Bennettsville is going to the dial system. Jack has 
been mighty cramped for a long time so when the 
grocery store now occupying the new location decided 


to go out of business he jumped at the chance to ge 





it. More details on this later 


Carolina Printing and Stamp Co., Wilmington, 
N. C.. have at last started construction on a new 
building out on Market St. 3405. This is out almost 
’ 
to the shopping center and directly across the street 
from the drive-in theatre. The firm expects to move 
} : 
: ' 
about December 1. The new location will allow a 
greatly expanded office supply section and room Tor 


furniture and equipment display 


New firm down in Pompano Beach, Fla Brandt's 
Office Supply, 641 N. Federal Highway. Mr. Brandt 
owns the Maywood Office Machine Co. in Chicago 


Bob Young of Coastal Business Machines in Holly 








wood, Fla., has sold his interest in the business to his 
partner, John Nipe, and joined us traveling gender 
is Carter's Ink representative in North Caroli ind 
Virginia. Well-well—welcome to the best. stat in 
the Unton, Bob. Look me up next time you are in 
Greensboro, and I'll give you a Southern Travelers 
applicatior | 
The first and by far the best Hear where Dave Thompson down Ft. Lauderdale 
pocket size Felt Tip aay way. has done gone an done it again. This time he i 
y took on the store to his left, having previously taken . 
the one on his right. Dave is one of the “younguns 
h/o-master in this ga but if he keeps up this fast pace of ex 
° pansion after expansion then Mia and Palm Beach 
better look out. Seems to me like I remember lun 


teering to wash your first Cadillac Dave. Jus mm 


IQOLLLOLULTA 





















Don't have anything to report about this one but 
/ / word comes in that Bob Sanford, Jacksonville, Fla., 
ef ) ‘ held a big celebration on August 19 to mark the 
(ruaranteed e pretentious expansion of his store. You gonna send 
in the details Bob? Maybe Inky’ will wake up long 
‘ " See eae mee | enough to do it if you can nab h 
ae a he Steen in doubt as to the felt tip pen $9 aie Mear wheee Lakeworth Office Sapnh 
_your valued customers, we invite you to compare the FLO- .< 
MASTER with any other and then decide. We sincerely same name down in Florida, has a real _ lo 
submit that the FLO-MASTER is unmatched in quality. the person of Trudy Van as new payee Ni " 
The three dollars your customers pay fora | | “*°Y °YS: Maybe the gal ts married a'read) 
i? single FLO-MASTER is a lifetime investment! Let's get back up in Georgia for a spell. Tommy 
= Pe ae ee Olmstead, American Office Equipment Co., M . 
: CUSHMAN S DENISON s | Ga., has greatly enlarged his display area by utilizing | 
2 Manufacturing Company,Carlstadt,New Jersey’ i 1,600 feet of second floor Space for a beautiful new 
: Please send Flo-master catalog and discount sheets : furniture department. Professional talent was called : 
a. Name : in so you know the decor leaves nothing { be de 
: < Company : sired. Both wood and steel lines can now be properly 
Address : displayed 
City__ a Zone State is Sam Wyrick, Sr., who suttered a heart atta SEN 
preooweneresseneesecceareesenesseeceesonans | €fal months ago is now back at the store for a few 
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8 BC.Allen 








WANTED 


...Dealers who'd like to learn 
how easy it is to sell the 8000 
line of R.C. Allen Cash Regis- 
ters...the fastest indication cash 
registers on the market, that sell 
for LESS than any competitive 


make with comparable features. 


Business Machines, Inc. 


680 FRONT AVENUE, N. W. @ GRAND RAPIDS, MICHIGAN 


Adding Machines ¢ Bookkeeping Machines « Cash Registers « Typewriters 
Safes and Files ¢ Carbon Paper and Ribbons « Precision Aircraft Instruments 





Please send me imformaton 
R_C. Allen tranctuse« 


NAME 


ADDRESS 


CITY 


STATE 
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nsboro, 


hours each day. S. T. Wryrick & Co., Gree 
N. C. hasn't been anything like the same since Sam's 












absence, so his return was a happy day indeed 


- FULTON MARKING INKS 


AND MARKING DEVICES The George Slater household is now gradually get- 

Sales ting bacl < normal Oo hz worgve d son Bob 

the ALL NEW 1960 QUALITY LINE creates | back hor re poe vd - ag hospital at 
a demand for MORE SALES and GREATER Ft K eee I d Sho Pe to ine you ie. tae 


PROFITS! . . . “Time Tested Methods” prove eee | 
THE FULTON LINE is the ultimate in Marking George and Bob. Will be looking for you 
Devices. Nearly fifty years of Highest Stand- a vom So 
ards in Production, Mr. Dealer, assures 
you the Finest Merchandise possible. 


back 


on 





Martha Avery, buyer at C.W.( in Atlanta, 1s . 
now bac t her desk after an absence of five weeks. 
part of which was spent in the hospital. Hope you 
é ee are your old buying self now Martha 


Twas indeed nice to run into Gunlocke’s new 
North Care 1, and other points south, man Joe 
Glassco sO many times recently. Seemed as how 


me and Joe was chasing one another all week. Joe 


was on his first trek through the area so ye writer 


had the pleasure of acting as steeri: ommittec 

, ‘\ 

Our industry lost another of its “old timers” on 
g 
september Clarke Evans, Sr., founder and presi : 
' rr 

dent of Off Equipment Co., Tampa, Fla., died of 

1 heart atta Very active in civic and NSOEA activ 
| | } | le 

es, Clar will be sorely missed. He was 66 vears 
ty 

S { timer BE. R.S partner with 

his brothes Swain Brothers-Stationers, Durham 


Ha I hearing some mighty glowing reports p 
ut the first sales rally held by the Southern Trav v 
rs Clul September 12 in Atlanta. As the NSOEA p 
Newsletter said ts success will assure future meet 9 
ngs of this 1’. Our sincere thanks go t Ralph d 
’ ng Wik Bender, genet hairman, for a wonderful job and te 
STAMP PADS to his able a tants, George Robinson, Bob Bishop, 
Bob Crippen, John Robinson and Dick Hill. All de 
erve a big hand for a job well dor 0 
(, 
Congratulation to Gordon Sharpton, Ivan Allen i 
Co., on his s tion of “Salesman of the Year’ from os 
ne [ hy 
Had sor help this month from ole “Inky pr 
“a Sanford Lydiard, Bob, S. P. Bishop, Fred (Speedy) ct 
FOAM RUBBER Pittman and (Veep) Wilson. Bob Cameron took pe 
STAMP PAI some valual out from his multitude of activi ay 
s (other than National Blank Book) to send in an er 
tem too. How about some more from down there st 


Bob? W ould sho use it. Bye now 


New Friden Director 
And Vice-President = 


- 
A new sident and director of Friden, In 
; ; Fie 
was na ] t a special meeting r th board held 
we 
Write for free catalog and price list. september 4 San Leandro, Calif wo 
Order your requirements now. Russ D. Shaver, of Lewistow mH 
Prompt deliveries. f ‘ Wa imed veneral Manaver ot Frider f 
- 


FULTON MARKING EQUIPMENT CO. i ial = 


rnational 
: 82 Fulton St., Elizabeth 1, New Jersey 


was ng with the 


Manutacturers of Marking Devices for Over 50 Yeors 


ns t it ulroom equipment ch 
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Pons AN. oR od neh eine 


VERSATILE NEW PEDESTAL PROVIDES 
| GREATER FILE AND STORAGE SPACE © 


























A new pedestal, developed by Globe- 
' Wernicke, provides customers with the 
greatest choice of box and file drawer ar- 
rangements ever offered. Designated the 
— pedestal, it offers a choice of two let 
ter-size file drawers, four box drawers, or 
two box drawers and one file drawer. 
80 different arrangements 
' Because G/W desk pedestals are com- 
' pletely interchangeable, this spacious new 
pedestal offers even greater flexibility | 
When used in conjunction with other G/W 
pedestals, your customers have a choice of 
80 different arrangements. This means 
drawer arrangements can be custom suited | 
to every customer's individual needs. 
The “C” pedestal has exactly the same , ere a es sadessete. Pedacet dk Aaa ca 
overall dimensions as G/W’s “A” pedest il e letter-size drawer; the one at right, two letter-size file drawers 
with arm slide, box drawer, and lettet ees ee 
size file drawer) and “B” pedestal (with in I 4 wa nod tok dane D 
fle rae) and Br Rede (oh | de arsine drawer, And to, standard | G/W Dealers Have More to Gffe 
' f 5 height guides and folders can be used 
e used in combination with any G/N equally advantageously in front-to-back or | Highly profitable sales come easier when 
' pedestal — drawer or typewriter — for a idetaside arranseaeais. | you can offer your customers the entire 
mpletel; ntegrated appearance. | line of Globe-Wernicke metal business 
| pedestals, as other G/W pedestals, ar furniture, equipment, accessories, filing 
vailable with the same metal island bases. | systems, and supplies. You'll be selling the 
lor matct = E fiber glass legs, os tubul ” | world’s most complete line. Clip and mail ) 
steel legs. All three have adjustable glid | the attached coupon today. Learn all the | 
. = as he oe | advantages of becoming a G/W dealer. 
=m i | Remember . . . success depends on the 
| — <= || = | | strength of your line. 
} oat ak | 
eae eel gpa =<. ee a Lee 
. . . re gprggee Magee Ree mage Fog FB ME ocr The Globe-Wernicke Co. | 
aes Ine °C aes pie = | owing the e of matching legs or bases | Cincinnati 12, Ohio 
work sta e purpose —— , “on . Information on this page interests me. Please 
; a The advanced pedestal is another | . send me details Resp. Wernicke Declershi 
c example of Globe-Wernicke’s continuous » ) 
roduct development program to provide | | Nome ee ae 
Exclusive file drawer construction more and better products for the modern | | 
The new “C” pedestal also has the ex business office. It’s also a sales plus. You | Company — | 
clusive G/W file drawer construction that can offer your customers a greater choice | | address Rend PAR | 
permits Verti-Swing and other hanging of metal business furniture and equipment | ! 
) folders to hang directly from the sides of when you sell Globe-Wernicke. j civ . 2S Sa | 
| 
| 





CONSULATE GENERAL of Guat 
mala for Chicago, Mario Sarmient 
presents an album of photographs d 
picting his countrymen to Mr. and Mrs 
Willis Wolf, Horder’s Stationery St 
Inc., in recognition of the hon 
stowed on his country through Hor 
Prismapastel Art Talent Search. M 
Sarmiento is second from left, Mart! 
Rodas, interpreter, cente: 


Guatemala Consulate General Honored Guest at Horder Reception 


Consulate General Mario Sarmient: to Guatemala” in company with other was presented to Mrs, Willis R. Wolf, 
and Mrs. Sarmiento of Guatemala were Chicagoland artists and Mr Wolt general manager, 
honored at a reception held recently in he Consulate General expressed Horder’s retail division. The real sur 
the executive offices ol the Hi rdet ° such pleasure in the favorable atten prise ot the evening Was th unveiling 
Stationery Stores, Inc., Chicago. The 
stati mery stores, ; tion being given his country through ind presentation of a return gift to 
occasion marked the beginning of the - “ 

‘ the art competition that although the Consulate, a drawing in Prisma- 


Eagle Prismapastel Art Talent Search, 


an art competition sponsored by Horder’s gave the reception, refresh pastels of Guatemala’s volcano, Atit 
py = riz for ents were provided by the Consulat« lan, by Artist Shirley Komeya, a mem- 
orders and the granc priz I : 
which is an all expense Sketch Trij On behalf of the Consulate, a gift ber of the design staff at Horder’s 






SERIES 100 and 200 — FULL SUSPENSION FILES 


® 10 Roller Bearing heavy duty full suspension cradle 


Newly designed finger-tip control follower block 


Symphonic, lusterous, permanent finishes of olive green 
or modern grey 


Rugged construction with 6 reinforced uprights 
Beautifully designed with solid aluminum hardware 
Made of heavy gauge steel for lifetime service 
Available with thumb latch upon request 


All models available in letter or legal sizes and with 
plunger locks 


Puzzled on how to turn shoppers into customers? . .. Then feature MODERN STEELCRAFT—the profit mak- 
ing line. Made by a company specializing in files for over half a century. Built with features that clinch sales 
and priced to give your customers maximum value .. . not to mention maximum profit for you. 


Write for new 1959 catalogue showing our full 
line of easy selling, high profit office furniture. 





modern steelcraft inc. 
2973 Cropsey Ave.- B’klyn.14,N.Y. 
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CURTIS-YOUNG CURIS: 


CORPORATION « 





Clean To The Touch — Instantly Smudgeless Copies! 


@ LIVE-CELL is the first radi- @ One weight, one finish—LIVE- 
cal, revolutionary inprovement CELL handles every typing re- 
in carbon paper in over 25 years. quirement with every type- 

writer—manual or electric. 














' @ LIVE-CELI I is cl 
a llpainsaargs:: re «gg agg i @ Copies are permanent, sharp, 
een copies are smuageiless 1e in- clean and clear. 
stant they are made. 
@ LIVE-CELL manifolds beauti- 
| @ LIVE-CELL outwears ordinary _ fully, making all the copies you | —-—_——--- 
: . ae rate — <r ye aad THE SECRET—THE SUCCESS — is in the 
carbon paper at least 3 to 1. want at one single writing. LIVE INK CELLS. The pressure of type 
ith bor releases UQUID INK from these 
vi 


cells . . . transfers it directly to the copy 
sheet. Other cells flow in to replace the 
empty ones giving a seemingly endless 


CURTIS-YOUNG CORPORATION sapetiinn of Goo cilite Gaah GAs 
110 West 18th Street New York 11, N. Y. : — 











NEW YORK PHILADELPHIA 





CHICAGO 


FCURTIS-YOUNG ) 
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Car Papers * Inked Ribbons * Carbon Paper Ribbons * Carbon Copy Sets * Spirit 
* Master Units * Printed Master Sets * Duplicating Supplies * Copyholders 





-~) 














BORROUGHS, 


adds another profit-booster for youl! 


NEW 


42 y swinging-door cabinet 


















This new addition to Borroughs’ popular line of 
swinging-door Cabinets will swing open the 
door on a broader sales and profit market for 
you. Offices large and small will find many 
uses for this handsome, practical Cabinet. It is 
36” wide, in depths of 18” and 24”, and has ” 
a central heavy duty chrome handle with Yale 



























& Towne built-in lock. Doors have 3-point Sf 
latching, and swing completely open for full ce 

accessibility. Shelves are adjustable on 2” 
centers without tools, nuts or bolts. There's a S 
choice of 4 modern colors, and white. Place O 

your order now for this profit-booster .. . it 

will sell on sight! 
cr 
K 
ti 
O 
nf 
M 
Si 
kr 
co 
ne 
th 
ye 
er 
TI | U 
He iy | th 
| | | | L te 
i} Wa HT | Pe <78" model another big value! o 
an | We i 4 1) There's always a big demand for Borroughs’ big, roomy 78" -high ® 
| | ae swinging-door Cabinets. Available in 3 styles as shown at the . 
storage 1 a —)| H combination left, these sturdy cabinets meet almost any supply and storage 
2a! need. 

wardrobe pa 
bu 
SO 
t  @ ) 4 R © U & + % MANUFACTURING COMPANY : 
OF KALAMAZOO A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT to 


3004 NORTH BURDICK ST. ap. KALAMAZOO, MICHIGAN 


x1 
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5th District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 


This is being written as the 
national convention is about t 
get under way in Chicago and, I 
hope before its end I will have 
seen all of you there. Have any 
ymmodations 7 
Those of you that did take 


are of next year RIGHT NOW 


trouble getting acc 





The Cle 1 Chapter of the Fifth Distr Travelers 

( h aborning that started at the monthly 
heon 1 ting on September 21. The thought 1s to 

vet th younger blood” among th tioners up to 
ictive | namely the sons and heirs and the 

rs the industry to take mor tive interest 

take part in the local and national activities such 

he old bys have always done thaps through 


ror \ ne executive organization 
Your Ol nts and ideas on this subject will be 
f d, and can be funneled to the proper 


ough yours truly 


ADDRESS: Cal Lon; 


Euclid Road, ¢ 


CHANGI OF & Associates 


“ i at 6368 innati 46 


Oh 


CONGRATUI ATIONS to Ray Mag! and his 


w at Qu City Office Suppliers, It Newport 
K on their first anniversary on August 8 
\X \ Office Equipment Dealers Associa 
that the fall meeting will be held or 
October 3 t Hotel Ruffner, Charleston, W. Va 
C. H. (Chuck) Wheatley has sold his office supply 


wceastle, Ind 


f n Elkhart, Ind. to John Nagle otf Ne 
Mr. Wheat will school field exclu 


oncentrate on th 
" 


bot n supplies and equipment The firm 1s 
w is W itley's, Inc., and ts located in an air 
house at 2522 Cassopolis St., Elkhart 
NEW DEALER Dayton, Ohi s Holly Bus: 
s Eq t Co.. 630 Wayne A President of 
Robert D. Holloway, who spent five 
witl f the leading office furniture deal 
Good Luck 
olis Chapter had rand time at 
arty on Augus With the 
the 90's (remember nost of the 
was t in the swimming This chay 
shi 1 be roud of the affair at the Lake Shor 
( try nd should have no trouble making 
affair 
P er manager the furniture de 
The F. J]. Heer Printing Ce Colum 
©} now alling on th nts in the 
( ‘ 
WEDDING BELLS: |] Ma ord § 
( it “ mat i Septeml 
I X h t They ly hor 
N Mexic Bob Lox who rey 
} B s (4 of ¢ vas to W 


OA-—11/59 





NEW NEW NEW NEW. 
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& 







NEW 


o = o - - 
ge 8,32 2.3% 232 & 
hk SEP SFET Fe 
| 25323 By SS 63 629 ee > 
3 3 
4 


price 


Write Today 
for Literature 
LUXCO y inc., 


sensationally low 
LA CROSSE, WISCONSIN 


® Seat of Soft Luxurious Billowy Foam 
© Stamped One-Piece Steel Base 
@ Easy-Rolling Ball Bearing Casters 


@ 5 Posture Adjustments 
@ Oversize Seat and Back 





= 
eS 





Deluxe 
Secretarial 
Posture Chair 


$29.95 
($32.95 in Zone 2) 


At lt! 
It’s a terrific buy- 
Top Quality at 
a Budget Price 


» You Look 





ins 


~ 
w 
w 











SUMFT 


ADDING 
MACHINE 


plus tax 


The 
Smallest Adding Machine 
in the World 


“Engineered to last a lifetime!” 
g 


SWIFT BUSINESS MACHINES CORP. 


Great Barrington, Mass. 
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on October 24 to lovely Dolores Van Troost of Cleve 


land. Bob is originally from Boston. Congratulations! 


SIR STORK STILL FLYING: Mary Lee and Jack 
Burke Oft 


were blessed with their sixth child, Patricia Marie. on 


Equipment Co., Louisville, Kentucky 


August 20. This makes four girls and two boys 
Helen and Don Rhoads, Carter's Ink Co.. came uy 
ed them Barbara 


Leigh and Beverly Lynne; they also have a boy, | 


with twin girls on September 5. Nan 


and a girl, 10. Again, congratulations! 


HURRY UP AND GET WELL DEPARTMENT 
Bill Willenbor Willenborg Stationery & Printing 


Cx Cincinnati, has been laid up for two months 
after a bad fall Vern Teeter, George G 
Fetter Co., Louisville, Ky., is now resting at home 
after a hos} ital session (,eorgze Hale Stand 
ard Offi Furniture Co., Louisville. just home from 
the hos} ita ifter a heart attac Steel« 
Harmon of the same tirm is now back to work after 
six weeks with leg trouble O}; il Barlow, sec 


retary to Harold Hampton, Indianapolis Office Sup 
ply Co Indianapolis, also is 1 u rating at home 


ll fast. Our best wishes for speediest 


PASSED AWAY Garry Wallace, Wallace Statior 
ery Ce Cincinnati, died on september 3 after a heart 


attack. H s his widow, Ceil, who will ntinue 


to operate the business. Our deepest sympathy to the 


Bainbridge-Florida, Inc. 
Opens Orlando Headquarters 


Bainbridge-Florida, Inc opened business October 

10, at 1110 Sligh Blvd. in Orlando, Fla 
The new company will serve the rapidly developing 
tail stationery trade in Florida. Officials say “‘the nee 
il idditional effective wholesal distributios enter 


nas beer ror some time appar nt Adequat st KS ol 


ill leading lines will assure con piete service and the 
promptest delivery trom a sour lose to all the dealers 

Florid 

Retail stationers in southeaster United Stat nave 
long be served by Bainbridg Eros 184 wher 
Bainl ge, Kimpton & Haupt iF was founded until 
19° when Bainbridge-Southern, I: was established 

sel was from New York Since Bainbridge 

Southe wa: established, s to Florida has 

n ft Charleston. Now the dealers in Florida will 
have the increased advantages which this new Orlas 
warenous LKCS possible 

For tl past seven years, Bainbridge-Souther Inc 
has served the dealers in North Carolina, South ¢ 
lina, Geor Alabama, Tenness Mississip} 

the present time, Florida. Si 957, Bainbridge 
Maryland, I: has served the stat rs in the Pens 
Ma S 

Incorporated under the state law t klorid Bau 
bridge-Florida Ir includes th following 


Mortimer H. Chute president \ im |. Schroede 


d general manag Ivan N. Olset 
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AT ONE AND THE SAME TIME 
contemporary styling 


traditional comfort...by Gunlocke 





P. S. to dealers: 
Sell contemporary design | tie o 
with old fashioned comfort "% ‘ 


CONTEMPORARY \ Tg 






Yy/ 
\ 

w 
Copr. 1959 by ‘ \ 


WwW. H. GUNLOCKE CHAIR COMPANY, WAYLAND, NEW YORK 
. A ; 

























For Easy Selling 
and More Profit 


EGOON 






No. 733HB Judge's or Top Execu- 
tive’s Chair has sheer beauty 
‘rhythm and flow of modern styling 
dependable construction 
faultlessly tailored upholstering . 
satisfying solid Walnut... . cud- 
dling comfort of loose foam rubber 
cushion and form-fitting 
back ... . plastic scuff 
el ee re 
bearing, soft rubber 
casters. All at a most 
moderate price. 


fe] 4 meee). ‘adele Priced 


PLU er LiL ima Fine Chairs For More 
LIBERTY, NORTH CAROLINA Than a Third Century 
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6th District Notes 


FRANK J. RYBICKI, correspondent 
35 E. Wacker Drive, Chicago 1, Ill 





The Great Lakes Travelers Club September voll 
tourney held at the Tuckaway Country Club in Mil 
waukee was a great success. The golfers couldn't hav 
asked for finer weather and everyone had a most enjoy 
ible time at this event engineered by Rus Ragan, Ameri 
can Pad & Paper Co., and his committe¢ 

Among the notables present were Governor Willis 
Wolf, Ex-Governors Art Finger and Ed Napp and 
\ president of the Field Division Earl Collins 

We were sorry to hear about Ex-Governor Bob Hed 
r losis i part of his finger. The accident ured at 
home while he was using his hand saw. He had quite a 
rough time for a while because infection set in, however 
he tells us that he feels much bett 


Congratulations are in order to Clarence Clemen of 


G. J. Aigner Co. upon his election as vice-chairman of 
the Field Division of NSOEA at the recent convention 
Clem” is an energetic worker and a good leader in 
Great Lakes Travelers Club as we all know. Good luck 
Clem’. We're all behind you 

While we are handing out orchids let's not forget the 
retiring \ president of the Field Division, Earl Col 


lins. Although he lives in Minneapolis and its active in 


the Seventh District he also travels in the Sixth District 


ind a member of GLTC. It was a wonderful gesture 
on the part of the Seventh District in presenting him 
with a plaque at the national convention for his untiring 
efforts in serving his District and the Northwest 
Travelers ! very proud to be associated with the 
same firm as this fine gentleman 


News fron the desk of our rnor Willis Wolt 


The 1960 regional will be held 

at Lake Lawn Delavan, Wis., Sun 

day, May 22; Monday, May 23 

on iad and Tuesday, May 24, as the result 
of the recent survey made among 


all travelers and dealers 


a Three locations had n re 
served ror ntion dates They 


Willis Wolf were Lake Law Morain n-th 
Lake at Highland Par and 
the Faust Hotel in Rockford, Ill. The results of th 
SUI yw [ is It llows Lake Lawt Mo I 
Lal Hotel, 12. Tot : 
l ora for th S 
Sunday afternoon. 9 to 4 p.m.—This 
Seller l for all dealer sales [ a first th 
Sixth 1 The object will be to train the deal 
This will be accomplished by 
g up a table, of approximat 
which he can display any lit 
icts which can be carried in his briet 
Monday morning, 9 a.m. to 12 noon—A session 


] } 


ome by the NSOEA president an 
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George would love to be able to answer: “Right away” or even 
“Tomorrow” or “Next week for sure!” 

He can’t, of course, because he is a printing and stationery dealer 

not a miracle man. 

But George does know that by placing his business form orders 
with Royal Register Company he can guarantee delivery within 7 to 
14 days on standard forms, and within three weeks on custom forms. 

That’s the fastest delivery service in the industry. It assures 


customer satisfaction and repeat orders — plus steady volume and lib- 
eral discounts! 











don't just envy the Royal Dealer... 





be one! Makers of Standard and Custom 





‘ Register Forms, Snap-Apart Forms, 

| ITS One-Time Carbon Copy Sheets, 

Registers 

i . } . . REGISTER omen EF a. m4 

: jor catalog, samples and prices, write 

. NASHUA NEW HAMPSHIRE 

132 Simon Street 
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215 Ld Extra Profit 


.»e because 


TELKEE 


was included in the sale! 


TELKEE Embassy, 
49 Capacity 
List Price $37.89 





The only complete system of key control 





You, too, can add extra profit like this to almost every 
sale you make. Every present customer for office 
equipment or supplies is an active prospect for 
TELKEE. With TELKEE, you offer customers the 
only system for complete key control . . . you sell con- 
venience, orderliness, and protection. And, you'll make 
profitable additional sales of TELKEE Expansion 
Sets, too. 


TELKEE is easy to demonstrate, easy fo sell. From 21 
to 2240 key capacities in 8 popular models, TELKEE 
gives you complete selling flexibility to fit every instal- 
lation, every budget. Even at commercial discount, 
every TELKEE sale produces meaningful profits. 


We are opening new dealer territories right now. And, 
we’re backing them with national advertising, in- 
store displays, sales aids and personal sales assistance. 
Write today—see how a TELKEE Dealership can add 
extra profit and extra customer satisfaction to every 
sale you make. 


Vite... Pp. O. MOORE, INC. 


ee ae A Subsidiary of SUNROC Corporation 


The MOORE KEY CONTROL System 


GLEN RIDDLE 13, PENNSYLVANIA 
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then a series of 10 to 15-minute talks by dealers on 
specifically-assigned subjects which are of interest to 


all dealers in the Sixth region 


Monday afternoon, 2 p.m. to 5 p.m.—The dealers 
forum will be devoted to small group discussions 
which will be presided over by the dealer speakers of 
that morning. This type of dealer forum received na 


tional attention in th stationery industry last year 


Tuesday morning, 9 a.m. to 12 noon—Devoted to 
the NSOEA traveling troupe 


Tuesday afternoon, 2 p.m. to 5 p.m.—This will be 
Profitorama’. The dealers will follow 





the dealers 
the same routine as the dealer salesmen by contacting 
each manufacturer at pre-arranged tables to discuss 
with the manufacturer any new products which are 
available, any particular problems and ideas for ob 
taining additional profit on the present sales being 


made to the dealer 
Tuesday evening—Annual banquet 


Many of the manufacturers have said they will 
send mailings to the dealers enticing them to attend 
the regional, as they will have some specific incentive 


program to discuss at the tables 


I 


The governor's wife, Peggy, has made a survey of 
the manufacturers’ and travelers’ wives to determine 
their likes and dislikes as to activities and entertain 
ment for a holdiday weekend. The response to-date has 
been excellent. 

Peggy feels that a strong ladies’ program 1s nec- 
essary and that, with the information gained from the 


survey, a pleasant and interesting program now can 


easily be organized by several committees. The com- ‘ 
mittees and the women selected for them will be an > 
nounced soon 

If your wife has not returned her questionnaire, 
please ask her to do So quickly We want to please 
as many of the wives as possible and this can only be 
done if you will let Peggy know what you would I1ke 
to do 

Several of the Sixth Region's dealers are selling 
pre-registrations to the convention There is a Sav 
ing of $2.50 by registering between October 15 and ‘ 
December 25 

x * 4 

New York NOFA Gets Answers 
To Management Problems 

Gilbert Sills, an authority on ounting and tax 


problems, addressed the New York chapter of NOFA 
at a recent meeting on the subject of “Decreasing Costs 


and Increasing Profits. 


His emphasis, and the points for discussion during 
the question and answer session after his talk, included 
warehousifig, trucking, taxes, sales compensation, pen 
sion plans i their effects on management 


The round table discussion which followed was con 
ducted by Charles Nathan, club president, and Ben 


Itkin, activities chairman. 
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FOR AN OFFICE WITH A BRIGHT FUTURE 


Jasper Desk Co.'s 10 Series features beautiful hand 
rubbed walnut, combined with a choice of color accents 
in top and modesty panels. The line is available in single 
and double pedestal units with a companion credenza 
featuring the same file and drawer space as the desk 


THE JASPER DESK COMPANY, JASPER, 


proper. Literature and information available on request. 


INDIANA 








NEW! BRIGHTER WHITE 












in a new 
sales- 
engineered 

package... 


THE FAMOUS 
ERASE -WITHOUT- 
A-TRACE 
TYPEWRITER 
PAPER 












Available in 100-sheet Packets 
and Reams, in four popular 
weights, including Onion Skin. 


EATON’S CORRASABLE BOND 


Packaging Advance [Eaton gives you massive 
NEW merchandising strength. .. sales-making 
CONSUMER-CONVENIENCES ... POWERFUL “a 

display opportunities . . . IMPACT that creates 
impulse buying...built right into the virile russet- ccve_ one wee ee 
colored new Corrasable package. (Display it with 

the new teal blue Eaton’s BERKSHIRE package DESIGNED TO TELL...SELL...AND RESELL! 
on aisle tables, gondolas, shelves and in windows 















EATON'S < RITER PAPER 





ORRASABLE ) 





. , " The new Corrasable ream-box end-label makes 
——to trigger buying action. } selling easier... shows customers exactly 










what they are buying... name, grade, 

Product Advance This new sales-engineered weight, finish and size of paper. And 
package introduces a new, even BRIGHTER Eaton's brand new package fea- 

. A rt a > : tures ... distinctive design 
W HITE Cor ra sa ble Bond $6 the unique and ... fumble-free fold-back, 
famous typewriter paper with the erase-without-a- reach-in cover . . . descriptive 
t fi ist If v aoe teakine for al ; contents band... bring satisfied 

race tinisn. you are looking sagt a real vo aie : customers back to you for more! 
seller, write Mr. L. G. Morris, Sales Manager. for 
samples of Corrasable Bond and details on profits simenenpnsabnnaniion ouiitledtidnianabeall 


and merchandising. 


WANCK@ — 


EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS + Showrooms: NEW YORK, 475 Fifth Ave. + CHICAGO, G N. Michigan Ave. 





Berkshire 
Typewriter Papers 
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7th District Notes 





CHARLIE CORDRAY, correspondent 
914 W. 80'/, St., Bloomington, Minn. 


Way back when -The following ts reprint of a 
ylumn written in November 1934 by Fred C. Schafer 
Art Bergstrom of the Parkins Brothers Company of 
Sioux City visited Sioux Falls recently where he called 
an old friend in the person of George Willig. Any 
ther friends visiting Sioux Falls are requested to get in 
ouch with Mr. Willig 
Carl Kaufman, who has been off the territory for 
as been calling on his old friends in Mil 
waukee, the Twin Cities, and other towns which he 
rmerly le. Carl is looking well and the travelers 
ill glad to see him back again. He is now represent 
gx the National Fiberstok Co 
B. J. Bristoll of Koch Brothers, Des Moines, and his 
mily left on October 1 for a visit with Mr. Bristoll’s 
ther rennessee. They expected to be gone about 
LVS 
The Aberdeen Paper Co. of Aberdeen, S. Dak. has 
n taken over by the Nash-Finch Grocery Co. and is 
ow known as the Dakota Paper Co. Mr. Mead, wh« 
was manager for the old firm, will continue in the sam« 
acit 
Three of the famous duck hunters of the Twin Cities 
Art Grayston of Thomas & Grayston, Ed Hansen of 
Miller-Davis Co., and Roy Clarke of the F. S. Webster 
( wef the job when the season opened on 
October These hunters can always be de pended on to 
ng hor the limit of ducks 
|. Russell Larcombe, editor of the Phillips County 
News and the Havre Daily News, at Havre, Montana, 
was in the Twin Cities during the early part of October 
business and pleasure trip. Besides being a news 
iper editor, Mr. Larcombe als onducts an office 
ply | 
Severa onths ago we were of the opinion that 
ultura nd business conditions in the Northwest 
" oming back. Since that time this prediction has 
een full 1. The rainfall in September was above 
al at ll late crops have gone far beyond expecta 
ns. Tl tlook for next year is the best it has beer 
some rs, because of the copious September rains, 
roduct sections are assured of a good beginning 
2 
Bobt ( pbell Minnesota Stat imateur golf 
ied the selling staff f the Steels 
nsberry ( f Duluth, Minn. printers and dealers 
fF ice nt and supplies. Before his final initia 
nks of outside salesmen he will underg: 
tt less arduous than that which 
ed to lift him to champrionship heights in golf 


Norick Bros. in Industrial Section 


Norick Bros., Oklahoma City, Okla., business forms 
has n 1 into a new building at 3909 W. 34tl 
S the Western Springs Industrial Section of the cit 
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Satisfy 

your 
customer's 
addressing 
demands with 


NEw MODEL 7O 

VERSATILE Prints from paper tapes pre- 

pared in a standard type- 

writer. A low cost system 
. easy to install. 

NO PLATES » NO STENCILS « NO INK 





Features ‘“‘Automatic 
Drive” that moves mailing 
pieces into printing posi- 
tion. Names change auto- 
Spirit matically with each pull of 
Procece the handle. 


Addressers... 








MODEL 99 
Prints from paper address 
slips prepared in a stand- 
ard typewriter. 

NO PLATES « NO STENCILS « NO INK 


Easy list maintenance. Fea- 
tures “Automatic Drive” 
that moves mailing pieces 
into printing position. 
Automatic address card 
feed. Address slips fit into 
3-fold HolderCards. Holder 
Cards are 3 x 5 and may 
also be used for record 
R keeping. 


mastek voll gil! e Attractive Dealer Discounts 
H 


Nationally Advertised in leading 
church, fraternal, office and business pub- 
lications. 


Dealer Aids — Direct mail pieces, 
statement stuffers, display cards and news- 
paper mats. 


FOR COMPLETE INFORMATION WRITE TO: 


"Gully Aduliy 


COMPANY 
6500 OA WEST LAKE STREET MINNEAPOLIS 26, MINNESOTA 
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incento Quality 


is Lasier to Se 
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The finest 

Workmal ighip. 
Gyle and 
Beauty! 


At first glance you can see INGENTO’s Quality 
and superiority. It’s the line that offers so many 
extras to dealers and users alike ... from the 
small 6 inch models right up to large heavy duty 
table models. 


THERE’S AN INGENTO CUTTER FOR EVERY PURPOSE 


Offices Homes Schools Industry 
Shipping Art & Photography Manufacturing 
@eeeeeeeosvet eet eevee eee et eevee eesseeereseeeeeeese 

Sales Representatives 
M. G. Patterson Horry Tehan, Jr. Wm. P. Corbett 
3710 Grosvenor P.O. Box 2762 Charlestown Village 
Cleveland, Ohio Jacksonville 3, Fla. Phoenixville, Pa. 
Martin M. Moldow Assoc. Joe M. Davis Co. Harry 8B. Gorline 
401 Broadway 170 N. Robertson Bivd. 930 Sutter St. 
New York 13, N. Y. Beverly Hills, Calif. San Francisco, Calif. 


seeeereneeneeteeteeeneeeseeee 


TRIMMERS 





Send for Illustrated Sales Brochure 
MANUFACTURED BY 


IDEAL SCHOOL SUPPLY COMPANY 
8312 South Birkhoff Avenve — Chicago 20, Ill, 
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8th District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Louis 17, Mo. 





Governor of the 8th District Karl Tollefsen and 
President of the Midwest Travelers Max Keating 
presided over our annual convention meeting. Some of 
the important details were discussed and the way was 
paved for our 8th District meeting for 1960 to be held 
at Western Hills near Wagoner, Okla 

We all missed our friend Leonard Wilcox at the con 
vention in Chicago. Leonard has had an operation but is 
now back to work full time. I hear he ts doing real well! 
Hurry back, we miss you! 

You will receive a notice shortly about the time 
and place for our 1960 pre-plan mecting. Hope you can 
all make plans to be with us 

[ spent a week with our fricnd Bill Frochle who 1s 
working with us, Wallace Pencil Co., out in San Fran 
cisco. He wants to be remembered to all his friends 

Poor Dave Neuhaus! He sold his dog. He once again 


gets all the attention! 


Golden State Travelers Set Plans 
For Sales Rally in 1960 


Greater Sales in a New Decade” is the theme upon 
which the Golden State Travelers is planning its 1960 
sales rally. This popular West Coast event will be held 
January 13 at the Los Angeles Statler Hotel 

Kenneth Fullerton, general chairman for this ninth 
annual rally and of the Fullerton Engineering Sales Co., 
asks that all stationers in the district enter their top 
salesman in the “Salesman of the Year’ contest. Loyal 
Carlson of the Bates Manutacturing Co., heads the com 
mittee for this contest. 

Fullerton, who says the Golden State Travelers ex 
pects between 500 and 600 in attendance, invites all 
stationers from around the country who are in Los An 


geles at the time to attend this rally 


Seattle Firms Merge Operations 


Robert W. Anderson, former president of the Oregon 
Trail Travelers Club, has announced that his firm, 
United Business Supply Corp., has joined with Coast 
Commercial Co 

The two firms will continue to operate trom their 
present locations, 308 Polson Bldg. tor the United Bus: 
ness Supply Corp. and 120 Bell St. for Coast Commer: 


cial Co. until suitable joint quarters are availabl 


Excuse Us, Please — 


The Seventh Region notes on page 167 of the Sey 
tember issue carried the item that “Art Letner is now 
president of the Marr Duplicator Co., the company 
which he purchased recently.’’ This information was in 
error. James Marr is still the president of the Marr Du 
plicator Co., Inc., 53 Park Place, New York City. Mr 
Letner is an officer of the Marr Duplicator Sales, Inc 
216 W Jackson Blvd.., Chicago Marr Duplicator Sales 
is a representative of the Marr Duplicator ¢ Inc., in 


the Chicago area 
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Furniture shown from Dovis Upholstery Co i 





| Offices 
| that 
look | Every office can have a highly mete — 
look—and economically, too, with “Fabrilite’™ vinyl 
ahead... / look great 


upholstery. Proof? The executive suite shown. It's 

in upholstered in amazing "Fabrilite” Elegance that looks 
durable ke finest custom fabric... yet sponges away magn 
and soil, keeps its smart appearance for years. “Fabrilite 

e ee ril — is a business proposition that can't help but pay off! 


VINYL UPHOLSTERY 











9th District Notes io" 


CHARLES C. MCDANIEL, correspondent 7 
4909 Overton Ave., Fort Worth 15, Tex. = , 


Many { the old timers will remember George Shaw 
f Wesbanco, Oklahoma City I am sorry to report that 


- 4 A Ul Aill I | i 
vy, Ae EX \ George passed away on August 2 n Oklahoma City 


VALET WALLMOUNTS after al ext nded illness George was associated with 
22° 3° 2% cui auntie whieh mount Wesbanco for many, many years and we will all miss 
on any foh'detticie)(- mm Zeal! } ole or -) beliclalerel 4 him very much. The sympathies of all of us as ex 
to make longer lengths. Accommodate tended to the family 
3 hats and coats per foot. 

I re ved an announcement tro! Mr. and Mrs 


George Millican, McMillan Book Co ot the adoption 
of a baby daughter, Julie Ann, recently. Congratula 


tions to Barbara & George 


new and 
[ Dallas 
The new address is 1525 Edison St., Trinity Industrial 


Distric t. Dall iS Tex 


Jess | Musgrave Co.. has moved int 


MeO NORHCH VALE 


7. «. ecc, 


larger quarters for his warehousing operation in 


The established, nationally advertised line, spe- 
cifiead by leading architects; carried by quality 
outfitters; standard equipment in modern offices, ; 
factories and institutions . .. the profitable line Fillingim & Co. Inc. San Antoni Tex. have oved 
to sell. to 1100 W. Houston St. Phone CA 6-336 


Hesse Et lope Co. Dallas, has announced th L 





ointment of our genial Texas traveler, H. | Gene 
Collins, as general sales manager of the orga 
Congratulations, Gene 
: —s I want to apologize tor overlooking a memo I had 
$6 . 3 
“ . i regarding oO! Of our very progressive dealers uj Okla 
This etficie flice Va an- - A ' 
This efficient Office let | homa way. At the NOFA convention in Miami, Fla. o1 
swers the small office wraps 7 a he 
problem— provides 6 individual : ge May 2, 1959, Dale Fenton of Fenton's, Stillwater, Okla 
hat spaces, 6 spaced-apart coat was recognized as one of th Mr. Oftice Furniture 
hangers, with built-in umbrella Deal a = f Dal | 
I ind Wi: p ; é y ird rtincat ale 
stand and overshoe platform. aESeS mS Siven an a : 
Keeps wraps aired, dry, in im sorry tor this ove rsight B’ 
press. Will not tip over 
I have memo that was taken from one of the Dallas 
apers to th ffect that Ennis Tag & Salesbook C 
Ennis, Tex., has changed the name of this organization 
to Ennis Business Forms, Inc. The name of the Ameri 
an Carbon Paper Mfg. Co. was also changed to Ennis 


- i 
ee ae Carbon Paper C 


. SY. . . 
‘ — EN I have at o trom Bill Scheftler regarding new 
‘Sn ie 





iotel located in almost downtown Little Rock, Ark. It 
is called the Coachman’s Inn and ts located at E. Capitol 
ind Ferry Sts. This is six blocks east of Main str 
ith or Capitol. Bill says it tis very 1 Thanks th 
| B 
| il told that Richard Reno IO! any ycal isso 
3U-4 ciated with Shelby Office Supply Dallas, has s red 
(Illustrated) is a this cont tion and ts now on th ty sales 
basic 4° 3° VALET c Print O | 
ery nting ¢ ftice Supply, Dal 
RACK which ac- ‘= eats toe 
commodates 12. : 
Also e K 4 he Bill Br [ Porm rly with Mi way Oftice 5 Ippty 
“® Valet Racks. and, Arlington, Tex., is now associated with Stationers Dis 
snap-locking. add- tributing Co. Ft. Worth, Texas. Bill lternating wit 
1t make continuous racks of longer and , ; - 
and capacity. Save floor space—ac- Buddy Brooxs on the order desk a saiibess 
persons per running foot territory of Ft. Worth 
Write for catalog sheets, dealer sales helps. ov -i3 | -—eeie ind te w < pep <sarn ‘ ahaa ” ie 
V Ff Odessa, Tex., has liquidated his business out th 
yel-P nC 
of © eterso oO. This is being written in Chicago at th cvINnNing 
RT. 83 and MADISON ST. + a a ‘yee ; i 
ELMHURST, ILLINOIS re CONVENTO! NOpe Bee SUS mu yV 
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For bigger Christmas profits, tie in with... 
MERRIAM’S FULL PAGE IN LIFE IN COLOR 


BY PROMOTING THESE FOUR MERRIAM-WEBSTERS 


For the first time, a 
dictionary for every age! 


To increase your Christmas sales, LiFe magazine will 


display in color the complete family series of Merriam- 


Webster dictionaries. Your customers will see there is 
now an up-to-date Merriam-Webster to fit every need 
for a good dictionary. 

This big, new Christmas campaign will follow up 


the current powerful series of Merriam ads in LIFE, 


Reaper's Dicest, TIME, NEWSWEEK, NEW YORKER 
and other top magazines — designed to boost your sales. 
Make this sales opportunity pay off for your store: 

1. Build displays of all four Merriam-Webster titles to 
remind your customers that you have the answer to their 
gift problems at any age. 

2. Make sure you have plenty of stock of all four titles. 
Check your stock today and send in your order for 
immediate shipment. 


G.& C. Merriam Company, Springfield 2, Massachusetts 
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Secondary School Dictionary 


Webster's New International Dictionary, Second Edition 





tL Sua pentane 


BATES 


telephone 
indexes 
ring the bell 


LL ALONG THE LINE! 


they build Profits plus Volume 


Here’s why: 


COMPLETE LINE . . . Bates offers a wider choice 


of models and prices. All proved profit-producers! 


QUALITY. - » Bates Telephone Indexes are built to 
last. Precision-engineered for long life, smooth opera- 
tion, trouble-free service... more customer satisfaction! 


LASTING BEAUTY. - « Trim, classic designs that 


retain their smartness. 


THE LEADER « « « Bates has led the field for over 
sixty years...recognized the world over for craftsman- 
ship and quality. 


Bates is the COMPLETE but compact line —from $1.95 to $7.95. This 
meons bigger volume, quicker turnover, more profit for you. Get set 
for the big holiday selling season ahead. Buy Bates and be sure! 
Order today! 


the BATES manufacturing co. 


Orange, New Jersey 
New York Office, 63 Vesey Street, New York 7 


In Canada ales Rep.: W. Lee Ga 


Eastern Canada: McFarlane n&wH 
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10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
1596 Jackson St., Denver 6, Colo. 





As this is written the 
Stage is set for the annual 
NSOEA convention and 
the doors are about t 
swing wide open for a 
crowd of 15,000 ‘lookers 
and learners’. It’s this re 
porter s rst Miss in S€vV- 

eral years 
And _ speaking about 
conventions the brilliant success of District 10 gathering 
last May at Albuquerque was reflected in the presenta- 
tion to Rocky Mountain Travelers Club of $150 towards 
expense of promoting the Dealer Salesman of the Year 
program. A gesture, also, that bears evidence of most 
favorable dealer and club relations. Our sincere thanks 
to these dealer friends and those in charge of conven- 


tion affairs for such able administration 


We are reminded here that selling is an art to be 
practised as such. Trouble is some of us fail to realize 
how poor an artist we are and arrange to pursue the 
means of improvement. 


The stork flies again: Bob and Jane Vawter (Weber 
at Ogden) blessed with a girl. Jack LaTora and wife 
(Boulder) also received a bundle. Sorry, Jack, didn't 
hear—boy or girl? A rousing three cheers for these 


new parents 


Honorable Gov. Al and Veta Bachman (Greeley) 
returned recently from a vacation in Canada. Any 
fish, Guvnor 


Jim Haynes (Venus) will long remember this year's 
vacation. Spent it the hard way hipping cement 
and remodeling his swimming pool. Your appearance 


shows you can take it, Jim. 


Looking and feeling fit again is Mac McGarvin 
(Buzza-Cardozo) present at luncheon recently. Bob 
Davidson (Carter) was also a ‘come lately’. Recent 
guests were Ed Kelley of Kelley-Fox Co. (Denver) 
and Bill Whitfield (Parker) Oklahoma City 


Enjoyed having Carpenters Dul (Credit 
Leslie (Wyoming 


territory) eat and visit wit 
George Feeley (Dennison) has beet 

again yet. Objective: Better golf. The 

very busy these days but weekly iuncheons 
noon OxFord Hotel) are well attended. Wh 


jOIn us. 


Kantor Joins Ames Supply 


ntor, joined the Ames Supply Co. Sept 
ident for dealer sales. A nationally known 


nber 


ndustry, he has had 34 years experience 
machine dealers 
has attended the NOMDA conventions for 
years and is a director of the Chicag 
is wife, Marie, has accompanied him t 
1s and is known by the ladies attending 
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AN OFFICE !S IDEAS... ideas from a coffee klatch, ideas from a brain- 
storm. ideas from workers who think and thinkers who work. 


TO SELL THE OFFICE, SELL IDEAS... ideas that save time, 
space, save money .. . ideas inspired by Y&E and Y&E’s wide office line. 
», Can seat up to nine workers 
nference—yet it takes the same or less floor 
sctangular desks! Ideal for the head of a small 


perfect for any office worker 


selling Y&E ideas? Write V. W. McCann at Y&E today! 


VWawman « Erse MFG. Co.. INC. +1024 JAY ST.* ROCHESTER 3, N. Y. 
S I E R N Pp R E c isi o i Cc Oo R f Fe A I | N 








AC-THRU PROFIT PAIR 


Just 2 in the fast selling, 
profitable C-Thru line 


C-THRU AT-S 
ADJUSTABLE 
TRIANGLE 


Traces any angle from 0 to 90 
Offers more features at less 
cost than any other adjustable 
triangle. Clear eye-ease plas 
tic. Openings for drawing cir 
cles. Tapered “4” spaced holes 
for division of any line into 
equal parts 


C-THRU G-150 
DRAFTSMAN SET 


5 useful items for profes 
sional or home use in 
colorful box. T-Square 
calibrated in 16ths and 
centimeters, accurate pro- 
tractor, French curve and 
2 triangles comprise the 
set. Only $1.50 list 


© TRIANGLES @ NAVIGATIONAL INSTRUMENTS @ STENCILS @ PROTRACTORS @ OTHER DEVICES 


VEELLALE, lifaereg Wy 


HARTFORD CONN 











MAYLINE 





—— MAYLINE - 


ame Sat 
Ag ist 





aINITAVW 


The May-0-Matic Lifting Unit! 


The May-O-Matic drafting table lifting unit controls top 
height and top tilt action. It counterbalances up to 55 
Ibs. weight added by drafting machine, et 


The Mayline lifting unit is described in Folder F-25. 
Send for this and Folder S-22 on table combinations 


MAYLINE COMPANY, INC. 
625 No. Commerce St. 
Sheboygan, Wisconsin 


MAYLINE 


llth District Notes 


Virgil Meskel, Correspondent 
2957 N. E. 54th Ave., Portland 13, Ore. 





That long legged bird with the large beak has | 
pretty busy fella in the Northwest of late 


Hal Sullivan (ex-very-active member of Oregon 
Trail Travelers and now partner in Seattle Office Sup 
ply) is the proud father of a girl. Hal and Joan now 


have two boys and one girl. 


Jim Thayer, owner of J. Thayer Co., Beaverton, Ore., 
is not the least bit bashful about telling people that the 
Thayers had a brand new boy. Nine and one-half 
pounds yet. For a birthday present, the gang at North 
west Wholesale Stationers in Portland presented the 
baby with a baseball bat and a football. Looks as though 


he is big enough to use them, too 


In case your correspondent hasn't told everybody, we 
have a new boy at our house. A new baby at the Meskel 
home is not exactly world-shattering news, but this is 


the first boy after a succession of five girls 


It’s a pleasure to report that John Alston (Lindy Pen 
Co.) is of ame again after 10 days in the hospital follow- 
ing a heart attack. Mrs. Alston says that John will be 
back to work again in about six weeks 


Gus and Paul Weigelt of Weigelt Bros. in The 
Dalles, Ore.. have remodeled their store. Looks real 
nice. Gus says they are not finished yet. They intend to 


remodel the front, too. 


Mahoney Office Equipment Co., Bend, Ore. is now 
set up and doing business in the new location. Mike and 
Maude took over a former garage, remodeled it, put in 
new fixtures, and had their grand opening a few weeks 
ago. Several stationers and factory men attended Mike's 
opening and report he has a beautiful store and the 
opening was tremendously successful 

On August 11, the Oregon Trail Travelers held a 
quarterly meeting at the Mallory Hotel in Portland. The 
business meeting was followed by a cocktail hour and 
dinner. 

Due to the resignation of our president, Ed Mc- 

Carthy, to go into another line of endeavor, former 
First Vice-President Bill Gagnon (Charles R. Barry 
Co.) automatically succeeded to president. John Burns 
(R. L. Smith Co.) was elected to position of first vice 
president, and your correspondent Virgil Meskel 
(Swingline, Inc.), was elected second vice-president 
Bud Dockstader (Joseph Dixon Co.) is secretary and 
Bob Lindstedt (Dennison Mfg. Co.) is the new treasur- 


ef 

President Bill Gagnon announced a list of new com 
mittee members and presented a detailed program of 
the club’s aims fire activities for the coming year. With 


President Bill's enthusiasm and leadership out club 


I tne 


should make the great leap forward with some 
ery worthwhile projects that Bill has in mind 

Jim Thomson, formerly Manager of the retail dept 

of Pacific Stationery Co., Portland, is the new North 

west representative for Webster Carbon and Ribbon Co 


All of us, of course, are already well acquainted with 
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WALLS WITH A FUTURE .... 
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MOVE INTO HIGH VOLUME PARTITION SALES WITH WORKWALLS 





SELL PARTITIONS 
AND ACCESSORIES 





MOVABLE 


AND 





ee 


® A complete line . . . low-rail to ceiling height. 


Division of L. A. DARLING COMPANY — Bronson, Mich. 


They Offer You Many Advantages 


Satisfy any requirement. 


Special features give you a competitive edge. 
Workwall's patented channel system locks 
office accessories of the type you furnish into 
the walls: 1) desk tops, 2) letter trays, 3) 
lighting fixtures, 4) pictures, 5) credenzas, 6) 
magazine racks, 7) bookshefves. (Not shown: 
coat racks, flower vases, etc.) 


Nationally advertised . . . to help you sell. 
Easy to price . . . by the lineal foot. 
Write today for catalog and dealer franchise 


information. 


FOR DEALERS 
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CURMANCO LETTER SORTER CURMANCO 
WITH NEW SLOTTED SHELVES SORTING TRAY 


Sorts, classifies, distributes papers 


Daily Business Sorter! 
of daily work. Sloping tray 





and hold the papers. Each tray ha Active j 
. B.- . : ct papers can be re P ix 
dete “dist” GREEN No pa rr tO ferred to instantly, open “ee. 
odae G — c ' 
GRAY — OLIVE GREEN —copper /ike 8 book for fast easy : 
TAN — BROWN ‘ observation when used with A-Z Index 
Folders or Tab Guides, corrugations 


mn the bottom prevent slipping 
No. 202 Letter size, 2 trays incl. base—$4.00 No. 115 Letter Size, Without Index — $4.0( 
No. 203 Letter Size, 3 trays incl. base—$5.25 No. 116 Legal Size, Without Index — $5.00 
No. 204 Letter Size, 4 trays incl. base—$6.50 
No. 205 Letter Size, 5 trays incl. base—$7.50 CURMANCO STATIONERY AND 
ENVELOPE SEPARATOR 
CURMANCO 





STATIONERY SEPARATOR Fits into desk drawer. Has four Letter-size and 
Fits into standard typewriter desk drawer with- one-half-size trays, also pockets at end to hold 
out papers catching when drawer is used. 3 a good supply of both large and small business 
inches high, 4 letter size and l-half size trays envelopes. Keeps stationery and envelopes handy 
Holds 200 sheets 87s” x 18” x 3” Electrically clean and ready to use. 3” high x 9” wide 21” 
welded one piece. Not ADJUSTABLE! id sa long No 311 Letter Size, individually boxed — 
No. 310 Letter Size with 5 divisions. wt. 4 Ibs—$4.50 SAVES STENOGRAPHER’S Wt. 5 Ib $5.50 
TIME! MADE OF ART 
CURMANCO STEEL, ELECTRO-WELDED 
CASHIER'S PAD RACK INTO ONE SOLID UNIT 
Every business has various pads, bank checks 
F ‘ receipts, contracts, part al payment delivery connessomnenen tapiiinee 
and service forms. This rack holds each in an easy to reach place : 
<A Saves space and confusion. Al! one piece welded steel. Hollowspace Keeps letters, price lists, folders or catalog 
separated for quick, easy reference. Special 
sx No. 566 - Six Pocket 8%x72/2"x4” $4.00 MORE THAN 50 _ ‘izes made to order. Not adjustable. Distance 
between upright 134”. Label slot each side 


No. 568 Eight Pocket 8”x9/2”x51/2” $5.00 OTHER ITEMS IN Gomes in Five colors 


x> No. 570 Ten Pocket 8"x9¥/2"x6%" $7.50 THE COMPLETE No. 105 Letter Size with 5 divisions Wt 
6 Ibs. $6.00 
CURRIER MFG. co. INC. 


2448 W. Larpenteur Ave., Saint Pavi 13, Minna. 
THE COMPLETE QUALITY LINE OF TIME SAVING STEEL OFFICE A/DS 









LERS WRITE FOR © 
maae AND DISCOUNT 



















CHAIR NUMBER 33... 


built by Jasper Chair Company 
to take years and years of wear 
and tear in the school or in the 
library. Extra-strength construc- 
tion and good-posture design 
have made No. 33 a top value 
seller. 







STURDY 








THE RIGHT CHAIR AT THE RIGHT PRICE 


See our complete line of other 
chairs—tablet arms, teachers, 
kindergartens—at the NSS! 
Convention, Room 764, Palmer 
House, Chicago, November 29 
thru December 2. 


JASPER CHAIR COMPANY 


JASPER, INDIANA 









DURABLE 







7. 
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n and welcome him into our group. Following such 
yutstanding personalities as Jack Ellis and Ed McCar- 
thy, former Webster men in this territory, is no mean 


isk, but if anyone can do it, Jim is the man. 
Ed. McCarthy (Webster Carbon & Ribbon Co.), our 
Oregon Trail Traveler president for this year, has 
signed his position to become sales representative for 
Pitney-Bowes Co. in the Salem, Ore. area. All of us 
wish ot good friend nothing but success in his 
w venture, but it took a little heart out of us to see the 
tionery industry lose a man of his caliber 


Vern Husk, Husk Printing and Staty in Pasco, Wash., 


sporting a brand new hard top convertible Pontiac 
Really a sleek looking job, and to say that Vern is proud 
would be a gross understatement. 

Sunday, Aug. 30, must have been Stationers day at 
Cannon Beach, Ore. Bob and Debbie Flynn of Flynn's 
Ottice Supply, Portland, were hosts at their beach home 


to Francis & Marianne Fowlks (Northwest Wholesale 
ind family, Ken (National Blank Book) 
Dickensheet and family, and Virg (Swing- 


stationers ) 
ind Donna 
line, Inc.) and Jo Meskel and family, and Bob Helwig’s 
(Chas. Helwig, Inc.) two children. The kids had a ball 
playing on the beach while the older and more sedate 
people whiled away the time basking in beautiful sun- 


shine on the lawn 


The annual meeting of Northwest Wholesale Station- 
rs, Inc. convened on August 21 at the Benson Hotel 
Portland in conjunction with a product information 
ind sales training forum conducted by several manu 
facturer representatives 
The officers 
R. Flynn, 


Ore.: James Henery, vice-president, Cooke's Stationery, 


elected for the ensuing year are: John 
sident, Flynn’s Office Supplies, Portland, 


Salem, Ore.; James Thayer, secretary-treasurer, J. Thayer 
Co., Beaverton, Ore. 

The general manager, Francis J. Fowlks, reports 
lume exceeded the previous year and sales by the 
stationers in the Northwest area look very promising for 
the tutur 

Larry and Rosie Moore (Commercial Book Store, 
Salem, O were dinner guests of Dick (Boorum & 
Pease) and Bessie Zeisler last week. Following dinner, 
they took the Philadelphia Eagles vs. Green Bay 
Packers professional football exhibition game. Dick ex 

d tw uples in the stationery business in Idaho 

lso, but learned at the last moment that they couldn't 

Those o who perused the Portland newspapers on 
Sept. 5 probably caught the news about Mr. & Mrs. Al 
Goldenber Al is an outside salesman for Pacifix 
Station entertaining the Mr. & Mrs. Rodman 
Rocket rs in Portland. Rodman is the senior son of 
New York’s G or Nelson Rockef 

In ord omodate a new furniture line, Spokane 
Office Supply Co. at 916 W. Riverside, has added 1,501 
quare feet of floor space. This was done by extending 
h CZZ e to provide well-lighted complete office 
displays. Thess separated by beautiful Alma semi 
transparent display room dividers which move easily to 
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simplest paper punches are 


4 
now better than ever! 


CLIX ' 
3-HOLE 


PUNCK 


MODEL 3 
For 3-ring binder sheets 11" x 82”. 
Punches 3 holes at once. No gauges to set or places 
to mork. Weighs less than 20 ozs. UIST $3.75 

















Because of a new Clix feature, paper 
jams are instantly released — without 
taking the punch apart! A simple lift- 
ing motion does the trick. No loss of 
time. No trouble. The world’s surest, 








CLIX 
DOUBLE. __ . 
DUTY 
PUNCH 


nee - 
MODEL 32 Mae 
For 2-hole or 3-hole sheets. 
Adjusts instantly by snap button. Takes sheets from 
6” to 12” long. UST $5.75 
MODEL 7 (Not illustrated) Same size as 3-hole 
style, but punches 7 standard holes in 3-1-3 order 
for 11” x 82” sheets. LIST $7.50 














CLIX 
y Pe) 
PUNCH 


MODEL 2 Punches 
= 2holes spaced 2%” 
; on centers for 5” to 
12” sheets. Gauge- 
marked in V2” 
s graduations. 
ust $2.75 
TTC 
MODEL 100X 


Punches %” hole, 4” 
from binding edge. 
Red top, nickel-plated 
base. 12 in display 
carton. List 65¢ each. 


See your Wholesaler or write to: 


NEW ENGLAND 


at od Oo ee Od On 


NATICK, MASSACHUSETTS 
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exact size so that the prospect has no difficulty visualiz- 
ing his new comfortable and efficient office 


makes finest furniture A modern office machine display room, with separate 


shop facilities, is also on this floor together with an 


E VEN BE TTER / expanded accounting section containing the latest book- 


keeping equipment 
President “Al’’ Allen's quarters are lined with light 








mahogany and serve as another example of what the 


} 


— executive should have. 








[he newly decorated main floor will display general] 








4 supplies and duplicating machines. A reserve stock ad- 

61-574 61-595 joins the delivery department where trucks back into the 
loading dock. Desk space for the eight outside men is | 
provided. Henry Doell is general line sales manager, L =. 





Koehler supervises the office machine department and 
H. D. Reader is manager in the duplicator department. 








12th District Notes 


RAY F. LANGLEY, correspondent 
ae 34 Fremont St., San Francisco, Calif. 








61-379 


68-3715 
Fall meeting Diablo Country Club August 28. . . All 


NATIONAI t OCK that attended the Diablo get-together had a wonderful 
time. Weather was good—Food was great—Drinks were 
tremendous and Fellowship the most 


decorative and functional Bud Konnersman was presented with a life member- 


ship in the 49ers Travelers Club. The presentation was 


HARDWARE made by Club President Charlie Laumeister. Bud claims 


(he’s sentimental you know) that this is one of the 
highlights of his life. 
The golf tournament directed by able chairman Dick 





Wallace was a lot of fun and prizes were awarded to 





the winners as follows... 
Low Gross Dan Kerr with a fine 75 
Low Net Bob Beatty 
2nd Low Net Dick Wallace 
3rd Low Net R. L. Smith 
ith Low Net Bob Cass 
61-081 Sth Low Net Bill Morris 
Hole in One Howard Peck 15 feet from pin 











President Charlie Laumeister announces that 49er 





mascot Monsieur Cornelius, Corney to you, is now only 





two points away from being a Bassett champion. The 
62-385-P43 last two times Corney was shown he went best of breed. 
61-621 Owner Charlie has no points at all 


Hordware makes the difference... in providing Special announcement! Chairman Bob Heath advises 


the proper styling to accentuate the design that all arrangements have been completed for the an- 


of your desks, chairs, credenzas and cabinets... nual Harvest Cocktail Party and Dance. Date Friday, 

; . . “ . . lovember 13 >] n eo 20 

' in assuring the ultimate in user convenience, November 13. Place American Legion Hall, 130 

security and dependable service. That's South Blvd. San Mateo. Music by the famous Simp- 
why leading furniture manufacturers select Fony Band 

Nationol Lock . . . reliable supplier of superior- licket of admission is a gift for a needy child not to 

exceed $1.00 in value. Please gift wrap and mark on 


quality decorative and functional hardware. 


And it’s available . . . all from | source. outside whether for a boy or girl. All Stationers & 49ers 





are invited to attend. If unable to attend your gift will 
if inal equipment nr focturer or iobber : ; 
you ore an origine quip : obb Vis tor Sean the Southland KB ick Hoop P | S 
write us. If you are a dealer r ' i 
Webster Co t the Monday luncheors 





IN My personal thanks to Dan Hemmingway Kerr for 
‘ NATIONAL LOCK COMPANY th fine job of guest columning n the last issue a J 


1+ Wy person with his talent should do a repeat performance 
Rockford, Illinois ¢ Industrial Hordware Division : ; ; : : 
- ‘a ind Iw ll on him again in the future 
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Chairs 
OHN {SON 


Dish Ni inclu oy Witness 
ty ) 


Johnson Chair Company 7109 Merchandise Mart Chicago 54, Illinois 
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If you have an 

offset duplicator 

-.and a direct-print 
copying 







you need 


EAGLE-A 
TRANSLUCENT 


BOND 


Here’s a master paper that’s a star 
performer two ways! Eagle-A Trans- 
lucent Bond gives you sharper copies 
when used as the master sheet with 
Bruning, Ozalid and other direct copy- 
ing machines. And it prints so well 
on offset duplicating equipment, you'll 
find it perfect for running printed 
forms — for use as masters in your 
copying work. Eagle-A Translucent 
Bond can also be used for preparing 
positive working offset plates. Com- 
pare its performance and low cost! 
Made by the manufacturers of Eagle-A 
Business Papers and available through 
Eagle-A distributors. 


Clip this coupon to your letterhead 


AMERICAN WRITING PAPER CORPORATION 
HOLYOKE, MASS., DEPT. O 
Send FREE packet of Eagle-A Translucent 


# 

= 

% 

& 

Bond with printed samples and blank test € 
a 

g 

& 


sheets: 


NAME 


a 
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14th District Notes 





BUD SPANGLER, correspondent 
3510 S. Garfield Ave., Los Angeles 22, Calif. 


Down by the sea, the Irvine 
Country Club, Corana Del Mar, to 
be exact, is where the Stationers 
and Travelers Club had our last 
golf outing. The day was beautiful 
and so were some of the scores, 


Ist low Gross, Jim Montgomery 





2nd low gross, Dick Green 
3rd low gZross Jack Kellogg 


Bud Spangler 


Low net, Ken Fullerton 
18 tor dinner 


We had 


The food and drinks were excellent, more prizes were 


about 40 golfers and about 


given by Stew Anderson, chairman. Blind Bogey 

lst Bob Hoven 

2nd Joe Kinsley 

3rd Larry Garritz 

Stew as chairman went even further by giving more 
prizes to F. Krinke, Dick Mulhaupt, Russ Davis, Hank 
Wyland, Milt Walt Waldvogel, 
Harris, Art Grey, Vic Hall, Dean Eastman, Charley 
Weede (Stationers Corp. men got two prizes) and then 


Stromberg, Davis 


some guy by the name of Bud Spangler made the scene 


with high gross. 


George and Ed Morgan came by but were too nervous 
to play as Ed was co be married the next day. 

Some of the others to come out were our president, 
Willis Clark, my president, Roe Powell, Ernie Daniels, 
Dean Despie, Al Baugher, George Frey, the Stationers 
Associations President George Gillfilen, Essley Grissam 
(who is one fine golfer), Loyal Carlon, George Hatten, 
Bill Lashbrook, Ralph Maneval, Bill Hillis (the first 
time Bill played golf was at Irvine some years ago), 
Pete Masterson, John Radovich, Sig Sieger (Sig is also 
good at cards), Paul West, and Mrs. Hank Wyland 
(she was a lovely addition to the evening.) 


The next golf party will be at Palos Verdes Novem- 
ber 6. This is a big one because of the Pacific Stationers 
Cup. 


Jim Young, Ralph Graham Incorporate 


After serving as sales manager for Stein Bros. Mfg. 
Co., for a few years, Ralph Graham returned to sales 
representation work in the southeast a few months ago, 
teaming up again Jim Young, a veteran representative 
in the area. 

Graham and Young have now organized S. E. Reps, 
Inc., 367 Tall Oaks Dr., N. E., Atlanta 5, Ga. Mr. 
Young is president, Mr. Graham vice-president and 
treasurer, and Florence Young is secretary of the new 


firm. 
Covering the eight southeastern states, S. E. Reps, 

Inc., represents Stein Bros. Mfg. Co., Cooks, Inc., Zeph 

yr-American C National Fiberstok Corp., Artistic 


Desk Pad Co Tiffany Stand Co., and I D L Mfg. & 
Sales Co 
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A FEW MODELS 
PICTURED FROM THE LINE OF 


KAM 


UPHOLSTERED ALUMINUM CHAIRS 


a model for every use. . . unlimited choice of 

upholsterings, natural aluminum or color 

anodized frames for any interior... 
MANUFACTURED IN YOUNGSTOWN, OHIO, HEART OF 


THE NATION’S EXTRUDED ALUMINUM INDUSTRY, BY THE 
NATION’S FINEST ALUMINUM FABRICATORS AND FINISHERS 
















New York 
Showroom 
440 Fourth Avenue 





Export Dept: 25 Beaver St 
New York 4, N. Y. 
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Patents 


(Copies of patents can be obtained from the Commis- 


Temttize of QUALITY and ECONOMY... sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


a Granted September |, 1959 
902,039. Locking Mechanism for Binders. Wait f hroer, Affton, Mo 
Victor Try , East St. Louis, Ill., and Irv H. Wi g, St Mo 
assig t f Metals Co., St. Louis, M 





nN 














2,902,092. Punch Coding Records from a Typewriter Keyboard. William J 
nila t J assignor to Underwood rt New York, N. Y 
2,902,124. Operating Mechanism for Power Driven Business Machines. Natale 
Y signor to Ing. C. Olivetti & 3. p.A ea, Italy. 
f ( CP 2,902,131. Office Machines, Particularly Typewriter Enzo A i Nor 
t t witzerland assignors ; A ; ‘ - x 
2,902,133. Type ter Carriage Return and Indexing Mechanism. Nei! D 
pe. Lexinaton, Ky P ae 3usi- 
Four Drawer, Two \ Jew York, N. Y 
Drawer and One 2,902,134. Pull Stroke Positive Feed Printing Plater s W worth 
Drawer Files with Mount r to Monroe Ca ' a 
Nylon Rollers and 2,902,135 Ribbon Mechanism. Thoma ye, N assig 
Compressor Blocks. to Monroe Vlachine 
2,902,136. Ribt Mechanism. Walter 
tor ; Vi Corr New 
2,902,137. Tat ting Device. Thurston H 
FILING EQUIPMENT cee saceinnis SaRD, nite 
2,902,166. Stor ind Filing Devices 
2,902,175. Rotary File Cabinet. W 
Seven Styles 2,902,213. Accounting Machine. Francis t 
and Sizes in Nolt harles acko 
Durable Grey, ee 
Mist Green and oon contigs: Prose New \ ms | 
Desert Sage. 02,214 J Input utput Syste } : and 


Beautiful 
DURA-STYLED” 
Plastic Molding 

in matching 


2,902,295. Sales Book Holder. Dan £ 





espe Granted September 8, 1959 
2,902,925. Printing Machines. Robert L. Wagner, V ghby assignor 
ph Corp., Cleveland 
2.902.928. Print Devices. Wilbur A. Way, & t assig Ad 
evelanc Oh 
29 9 Per WU ff 
2,902,978. Fountain Pens. Umberto Legnani, M 


2.905,118. Motor Control for Electrical Typewriters. Manfred Link, Nurnberg, 
r i mph Werke Nurnberg A f t 
2,903,119. Head Rests for Typewriters. Antt 
\ oyd J. Lapointe, M te Conr jnors to 
y hester, N. Y 
2,903,133. Electrical Control System for Business Machine Card Apparatus 
} nd James inca Park Ridge, | rs to 


Granted September 15, 1959 





2,903,808. Record Filing Devices. George 0. Ander Char 
ussignor to Acme V e Records, Inc., Crozet 
2,904,155. Stencil Machine Table Alignment Construction. Herbert W. Hem- 


BLUEPRINT CABINETS 


Bellev ; gynor to Marsh Stenc Machine Bellev 
Write for our attractive color 2,904,157. Stenographic Machines. Howard B. Smith, Washingto C 
Catalog Illustrating the com- = 2.904.158. Power-Operated Office Machine. Hans Hess, Wilhelmshaven, Ger 


plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks... Bookcases and Sec- 


any, assignor mpia Werke A.G., Wilhelmshaven, Germany 
2,904,159. Proportional Spacing Mechanism for Typewriters. James Fields 


< 








tional Bookcase. .- Tea . 2,904 160 Inking Slee for Typewriting Machines arence F elzer and 
and Utility Equipment and Engi- | ~°---~--- Robert 7 mn, Fort Lee, and Max Ebert, Ridgefield, N mors te 
neering Blue Print cabinets. N. J 
PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 
ted September 22, 1959 
DURABLE DESKS ARE CAREFULLY PACKED IN oe ee 
STURDILY CONSTRUCTED WOODEN CRATES 2,905,146. Protraction-Retraction Mechanism for Writing Instruments. Frank 
DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 2,905,147. Protraction-Retraction Mechanism for Writing Instruments. Frank 
T. Johmann, Berkeley Heights, N. J 
ay 2.905.148. Fountain Pen. Marlin S. Baker anes e Wis assianor to The 
Parker Pe anes e Wis 
2,905,244. Recording Devices. Edgar H. Sonnanstine, Jr., West Carrollton 
hio, assignor to The National Cash Register Co., Dayt Ohio 
DEPT. 0-1 L 2,905,296. Type Lever Actuating Mechanism. Walter Stuiber, Stein, near 
38-42 REVIEW AVE., LONG ISLAND CITY, NEW YORK Nurnberg, and Rudolf Neidhardt, Nurnberg, Germa assignors to Triumph 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda, Werke Numberg A vurnberg, Germany 
El Segundo, Calif. 2,905,297. Repeat Actuation Mechanism for Business Machines. Walter 
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$ Standard 
of the 
gall 


for over 
4 40Years 


Went’ 4 Gare vom 


CHAMPION of ALL Clasp Envelopes 
is Quality Park's Champion Clasp! 


Now available in 23 sizes in choice of THREE famous stocks 
(1) CAMEO —the distinctive light colored Kraft for better imprint 


and greater attention value . . . (2) PARKRAFT—the tough QP Ask your 


work horse Kraft... and (3) PINEKRAFT, the new, rugged, QUALITY PARK 
machine glazed Kraft. Champion earmarks are in all—wide seams, SALESMAN 
double gummed deep flaps, round plated finger-protecting clasp for the 
and customer satisfaction that “‘re-sells’’ for you. WAISTFOQE 

' Fr , . : 4 PROGRAM 
Ask for Quality Park’s Champion Clasp promotion material for . 

‘ . : . . — sure-fire 
customers... the big No. 110 Champion Clasp Sizer showing ry Ser tuiinieatindianie 
all 23 stock sizes in actual size, and the No. 10 Champion Clasp, oof printed envelopes 
2-color promotion envelope with YOUR imprint. a at « PROFIT! 


Sold through Dealers Only 
QUALITY PARK ENVELOPE Co. 


General Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. 

Dallas Office and Warehouse, 21loU irving Bivd., Dauas, ‘texas 
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Yarns have been treated 





and Fabric constructed to assure 


maximum wearing qualities 





we a p04 = oe-pes * — 
+ AA * Se Sn RASS 
~~ * > ~ > ~ ea . 






Resistant to Se 
Wearing 
and 
Fuzzing 


Colors 
and 


Wide Range 
of 


Patterns 


Q JAMESTOWN. Opler, 





Showrooms: and. Sales Offices: 


4 470 4TH AVE., NEW YORK CITY 

~ SPACE 240 AMERICAN FURNITURE MART, CHICAGO 
SOUTHERN FURNITURE EXPOSITION BUILDING, HIGH POINT 
: 819 SANTEE ST. LOS ANGELES 


PHILLIPS-DAVIS, INC. 


Selling Agents 
HIGH POINT, NORTH CAROLINA 
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298. Writing Machine. Edwin 5 
, a er N 
2,905,299. Date Recording Device or Devices a P ming M 
2,905,302. Selection Mechanism for Typewriter 


304. Rotary Proportional Escapement 


2,905,305. Typewriter Bail Structure 


905,30 Movement Controlling Mecha 
Jerwood A 
2,905,307. Type ter Carriage Position Indicat 
. Haze't e Re 
9 36. P r Filing Cabinet Rocker Compartment 
» Yaw 


2,905,381. Early Setting Keyboard Mechanism 


2,905,382. Ten-Key Printing Multiplying and Dividing Machine 
y for Duplicators 


fer System 


2,905,933. Magnetic Drum Storage Unit 


Granted September 29, 1959 


906.242. Copy Holder. R 
2,906,243. Jewelled Pc fgg 
706, 2¢ f Binder 
906 269. F for Filing Cabinets 
2,906 ypewriter en Kier, Esbjerg, C 
2,906 425 Labe erting Apparatus. Ber 
' Mfg ey 
2,906,574. Anct Bar Means for Joining Meta T 
> ang §=Lonn n 


Clary Line Shown to N.Y. OMDA 


After a sums vacation, the OMDA of New York 
ot together on September 8 at the Adverti lul 
under the leadership of President Harry Ritch Ad 
& Equipment C New York ( 
repo! past NOMDA convention was gi\ 
by Harold Peck, Ideal Business Machines, and San 
Office Equipment Co. Harold also dis 


ssed the annual dinner-dance being held No 
14th at the Waldort-Astoria 
S y Blaustein, district manager of dealer 


id Willia loyce, eastern representative, Clary ¢ 


onstrated the “H-D 


( hea\ \ 


iddin g s. These included k ind tw 
hk b _ 
r! s were told of « : : 
a the idd iy I \ 
l A ge Si d ) r 


Staft, was introduced 


APPLIANCES 
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EFFICIENCY AND CHAMPION 
Paper Products 


For Office, Factory, School and Home. 


Letter and Legal Pads — Receipt Books — Wire-O 
Notebooks — Typewriter Paper — Scratch Pads — 
Blotting Paper — Quadrille and Cross Section Pads 


— Legal and Translucent Paper. 





Serving the Stationery Dealer For Years 





American tad Paper G ompany 


HOLYOKE MASSACHUSETTS 


Manufacturers of 


EFFICIENCY and CHAMPION LINES 





FOR THE INVESTOR 
STOCK-AIDE* * iinii"scox’ 


FOR AN ACCURATE RECORD 


OF THE 
PURCHASES AND SALES OF STOCKS 


$2.49" “Ez” 


Fine Stores 
A well bound book 83, x 1134 printed on 80 Ib. white 


stock. 
Bound in dark green Duroid and stamped “Stock-aide” in 
gold. Ideal for industrial gifts, as well as retail promotion. 
The book jacket, as pictured, is heavy yellow stock printed 
in red and black ink, making a fine silent salesman. 


COST $18.00 PER DOZEN FOB N. Y. C. 
Packed with display cards and posters 


SPECIAL OFFER 
NOVEMBER AND DECEMBER 1959 
ORDER 2 DOZEN @ $18.00 —— WE PAY POSTAGE 
OR ORDER FROM YOUR JOBBER 


QUANTITY DISCOUNTS F.O.B. N. Y. C. 
DISCOUNTS COMPUTED FROM $2.50 LIST 
3 dz. LESS 40 and 5% — 6 dz. LESS 40 & 10%, — GROSS LESS 50%, 











TO JOBBERS AND MANUFACTURERS REPS. 
Write for details concerning open territories. 


PECK INDUSTRIES, INC. 
36-18 Main St. Flushing 54, N. Y. 
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Cash in on the holiday trade—-sell the lightweight, 


precision-built Adler Portable. It gives big machine 


performance. Two-tone gray finish with carrying case. 


Write : “addo-x inc”, 300 Park Ave, New York 22, NY 


B= Adler Portable <a 








Deaths 


William F. Arnold, 


a vice-president of the Underwood 





Corp. and a leading figure for 
many years in the field of business 
machines, died recently in New 
York's St. Luke’s Hospital. He was 
61. 

A native of Cincinnati, Mr. Ar 


nold joined Underwood in 1928 as 


sales manager of the adding ma 
chine division after previous experience with the Dalton 
Adding Machine Co. In 1936 he was appointed general 


sales manag of the company He was made a vice 


president in 1944 
Formerly treasurer of the Offic Equipment Manu 
facturers Institute and a director of the Sales Execu- 
tives Club of New York, he was a past | 
New York Sales Manager Club, a member of the 
National | deration of Sales Execut ves and the Ad 
vertising Club of New York. 
He is survive 
Robert William and Thomas Frederick 


president of the 


d by his widow, Lola, and two sons, 


John S. Keir, 


former chairman of the board and 
Dennison Manufacturing Co., Framingham, Mass., died 


suddenly at his home there on September 21. He was 67 


president of the 


’) 
years Old 


Mr. Keir joined the Dennison organization in 1924, 
served as } resident from 1952 to 1957 and as chairman 
of the board from 1957 until his retirement in March 
of this year 

He was a graduate of Wesleyan and the University 
of Pennsylvania Graduate School where he later taught 
industrial economics. Hé’also held tea hing positions at 
the University of Pittsburgh and headed the economics 
department at Carnegie Institute of Technology before 
joining Dennison in 1924 as an economist 

Mr. Keir was long active in many civic and profes 


sional organizations and served as chiet management 


consultant for the Office of Price Administration during 
World War I 


He is survived by his widow, the former Helen H 


Fraim, two daughters and a son 


James A. Lynaugh, Jr., 


Tyler, Tex., branch manager for the National Cash 


Register Ci lied in a Dallas. Tex., hospital Sept 
10 after an illness of several weeks. He was 50 years 
Texas Dealer Gains Space 
The Texas Off Supply Co. of Houston ha 
ed its new business home at 6628 G Freew wher 
is has 36,000 square feet of floor space for offices, dis 
} 


ay rOoOOMS ana Warehousing. 
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REPUBLIC STEEL BOOKSHELF UNITS 


Republic Bookshelf Units are another big oppor- 
tunity to increase sales, service, profits. Because, 
Republic Bookshelf Units are first choice wherever 
books are valued in business, law offices, schools, 


public and private libraries. 
Republic’s full size, full width Bookshelf Units 
ire available in two height sizes, 84 and 90 


REPUBLIC STEEL 


BERGER DIVISION 


(erti Canton 5, Ohio 


OA—11/59 


inches, with six adjustable shelves. Republic’s 
Counter-High Bookshelf Unit is 42” high, 36” 
wide, with two adjustable shelves. Strong, sturdy, 
steel construction. Available in attractive colors. 

For a real deal in steel—stock, display, and sell 
Republic Bookshelf Units. Attractive dealerships 
available. Write today. 


REPUBLIC STEEL CORPORATION 
BERGER DIVISION 

DEPT. C-7971 

1058 BELDEN AVENUE + CANTON 5, OHIO 


Please send additional information on the following: 
0 Republic Bookshelf Units 
DC Available dealerships 





Name Title 





Firm ee oe 


Address a 








City OAR Eee 
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Guest Book 


Harry C. Anderson and John R. Postler signed 
OFFICE APPLIANCES’ Guest Book on October 2. Mr 
Anderson attended the NSOEA convention but had 
tasks to do after the latest NSOEA gathering had gone 
into history. A ompanying him was John R. Postler, a 





young man who is a new member of the Globe-Wer- 
nicke organization working mostly with or for Mr 
Anderson 





Read how 
Among pre-convention visitors who visited his 
you can get FREE, samples i : ( isited at this 


journal's offices were E xolden an ner Schu 
of Barkley SPECIAL PURPOSE File Folders aconiga s were Ed Golden and Elmer Schu of 


Williams Office Furniture Co., New York City. They 
called on September 24, arriving in Chicago early 
enough to take care of other matters before the NSOEA 
gathering and merchandise display opened. Mr. Golden 
is president of the company. Mr. Schu is concerned 
particularly with production. 





Your 
“Salesman with a Sample” G. E. Hartley, McNeff Industries, Inc., called on Or- 
isa FICE APPLIANCES on October 1. For five days preceding 


he had been showing his new line of chair mats to NS- 


Powerful Business Builder. 
OEA convention visitors. His company has been making 


laminated plastic desk and table tops and recently 


Until you SHOW your customer why entered the field for chair mat business. He reported 
the Barkley Pressboard File Folder is an enthusiastic reception of the new product. 

ideal for special purpose jobs with 

lots of — and cones reference, Leland C. Adams of Charles R. Barry Co. and Robert 
he’ll think it is just an ordinary B. Frier. editor of Pacific Stationer. dropped in at 


folder, and expensive at that. He 

needs to SEE and FEEL it, to note the 
angled and magnifying unbreakable 
plastic index tab, the 25 pt pressboard 


OFFICE APPLIANCES for a much-too-brief visit on 
October 2. Both had matters in Chicago that demanded 
their attention. They were shortly to be on their way. 





and the “W” shaped cloth expansion Mr. Adams through his company is one of the out- 
gusset . . . all ideal for the heavy standing representatives on the West Coast. He was 
loads and frequent use required for visiting with several of his manufacturers at the 
certain special jobs. Many customers NSOEA convention. He and Bob Frier were anxious to 
don’t know such folders exist. get back to home territory which for them is Rocky 


Mountain and Pacific Coast areas. 


A sample takes almost no room in 











your salesman’s brief case, can be Charles Lipman of the George B. Graff Co., a traveler 
ee " ck’ call—and can who never misses an NSOEA convention, dropped in 
yIckIng . 
‘ oe ee to say hello on September 24. Few people have attended 
surprising number of trial orders ; 
» week. These small orde as many of these annual meetings as Charlie. Few people 
every week. ese small orders can leale , ae ; i. \ 
in time build up to appreciable extra KnOW as many dealers in the territory east of the ‘ 
business .. . which your salesman Mississippi, including eastern Canada. He is naturally U 
‘ | ) 
created because he carried the sample. optimistic and Wears a perpetual smile / 
] 
. . [cht ue Tunailan of Wa —— . | 
Ask for Samples for your Salesmen W illiam Tras ler of North Hollywo GU Calif . called RP 
ne | Pp Se her ? r Tro 
Free Sample Offer: Ask your secretary to type on ad | on OFFIC! AI PLIANCES = Septem! Cf <3). M1 Tr = U 
your letterhead the names of your salesmen and ler is a man with a fertile mind. He had just dev loped 
send it to us. We will return to you at no charge or . small specialty known as Phone Pad, an ingenious and p 
obligation a Barkley Pressboard File Folder for ie ene hicl hed } mple means to tt T 
each salesman, with his name and your company useful article which ts attached Dy a simpie means to the 
name typed and positioned in the magnifying tab. base of the telephone. At the time of his call he was in ; 
Each folder will also contain a price list and speci- the process of seeking capable representatives for several Pp 
fication sheet covering all details. Properly used, we . : p 
these samples can bring in extra business not likely rricories i 
to come in any other way. Send us your names today. 
n 
Gerald L. Eberly, of Harris D. McKinney, Inc 0! 
Philadelphia, paid a visit at our offices on September 25 0 
C. L. BARKLEY & CO. he alee ix: a 'eubliiee Guiabatinn saving. twe b 
The ey Cold of off Se ae 
Founded 1921 © All Phones MOnroe 6-7061 accounts in the field of off ice ae laa nt and supply 
1220 W. VAN BUREN ST. * CHICAGO 7 one being Penco Division of Alan Wood Steel Co., the 
ther National Vulcanized Fibre Co. Learning of the } 
© 
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How Mosler 
Dealers are 
Selling 


In Kenosha, Wisconsin, Mosler representative Henry Spiker (seated), 


hecks rospects 


with Brosk Office & School Supply’s Henry Lindeman 


3ecause he sells Mosler, he follows up business fires 


ndeman of Brosk 
Supply, can’t help his 
records lost in a 
t were incinerated 
“safes” and files 
I andles Mosler’s line 
! nsulated files, he 
llow up fires to 
her loss of records 
ises these local 
iade other pros- 
records prope! 

er protection. 
e of how this tech- 
b. 19th, the main 
o Farmer’s Co- 
npletely destroved 


man followed up 


this fire and found that they had 
kept their accounts receivable in a 
Mosler record safe. All their other 
records had been kept in ordinary 
files. The accounts receivable were 
unharmed. All the other records 
were destroyed. In this case, Mosler 
equipment sold itself. When the new 
office opened, it contained a new 
Mosler “A” Label Record Safe plus 
two of Mosler’s New Insulated Files 
for all other records. Jn addition, Mr. 
Lindeman landed the business for all 
the new office furniture. Since then, 
Mr. Lindeman has used this local 
case history to make many other 
sales. Mr. Lindeman’s advice: “Don’t 
try this technique unless you can 


back it up with equipment that really 
works... Mosler equipment.” 


Mosler Franchises 


A limited number of Mosler fran- 
chises are now available for qualified 
dealers. A Mosler franchise gives ‘ 
you exclusive rights to these potent 
selling tools: 

1. The finest office protection and fil- 
ing equipment made. 

2. The assistance of the Mosler sales 
force in developing and expanding 
your markets. 


3. The support of national advertis- 
ing and merchandising. 


Write for additional information: 


t Builder of Safes and Vaults, 320 Fifth Ave., New York The Mosler Safe Co. 
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Dealers Everywhere Report — NSOEA convention, he planned to spend some time 
| looking over exhibits before the day was over. 

Jones Dashiell, manufacturers’ representative with 
headquarters in Atlanta, an early arrival for NSOEA, 
visited with Office Appliances by telephone on Septem- 
ber 24 and 25. Mr. Dashiell, formerly a retail stationer, 
sells office furniture in a group of southern states. He 
is interested in promoting sales of complete executive 
installations based on quality furniture but including 
the extras that make a job complete 


Elias B. Gunsburg, president of Modern Steelcraft, 
Inc., registered with OFFICE APPLIANCES by phone on 
September 21. He came to Chicago to attend the NSO- 
EA convention but anticipated that event about a week 
to take care of some business requirements having no 


convention connections. 





nn eaves ° ny Latest Office Units Shown 
At Michiana Business Show 


New, highly automated business machines with a 
total value in excess of $350,000 were recently on dis- 
play at a three-day exhibit of the Michiana Business 
Show held at the Indiana Club in South Bend, Ind. The 
show was open to the public without charge. 

Twenty exhibitors had some 200 items on display 
from typewriters and simple adding machines to inte- 
grated data processing units that ‘talk’ to many other 
office machines through the common language of 
punched cards and tape. 

The show pointed out that a new concept of executive 
environment is contained in displays of new types of 
oftice furniture. New materials and new designs are 
combined for both attractiveness and efficiency 

Sponsors of the exhibit were the Michiana Chapter, 
National Association of Accountants; River Bend Chap- 
ter, National Secretaries Association, and South Bend 
Chapter, National Machine Accountants Association, 


1 


with the co-operation of the South Bend Chamber of 





Commerce and the Downtown South Bend Council 
General chairman of the show was William H. Fulton 


Jasper Chair Adds Jim Wallace 


As of October 1, James A. Wal 
lace, Jr., became the representative 
of the Jasper Chair Company in 
NSOEA Dist. No. 5 (West Vir- 
ginia, Ohio, Indiana, Kentucky, 
and lower Michigan). He has been 
serving dealers in this territory for 





many yea rs. 


Jim Wallace 





Desks, Inc., Chicago, Adds 
GET IN ON VISI-SHELF PROFITS NOW! Another Interior Designer 
WRITE FOR CATALOG & FULL DETAILS OF Virginia Hawley recently joined the staff of Desks, 
THE VISI-SHELF DEALER PROMOTION! Inc., in Chicago. Miss Hawley, who has a Bachelor of 
Fine Arts degree in Architectural Interior Design from 
V | S | ° 7 M4 is L F is | L £ { | on the Art Institute of Chicago, has gained an outstanding 


reputation in the Chicago area. Her work has included 


225 Broadway New York 7, New York the design of executive offices, country clubs, hotels, 
banks and institutional dining rooms and cafeterias 
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Chicago Locks...small, but 


It’s hard to believe that so much rugged se- 


curity and precision could be built into an 
office equipment lock. 

But Chicago Lock has done it. 

Each smartly-designed Chicago Lock is a 
smooth-working, close-tolerance mechanism 
that enhances any appliance and provides the 


sure protection your customers want. 


Plan now to install Chicago Locks or locking 
mechanisms in the wood or metal equipment 
you make. In Chicago Lock’s broad line, 
you'll find rugged, precision-built models for 
all types of desks, cabinets, lockers and strong 
boxes . . . and all at reasonable cost. 


Write today for your copy of our catalog which 
displays the entire Chicago Lock line. 





| SHICAGO LOCK CO. 


6 NORTH RACINE AVE. + CHICAGO 14, ILLINOIS 





OA—11/59 





167 

















[]/) Reduce Ball Pen Refill Inventory 









PATENTED 


MICROPOINT 
REFILL 
FITS ALL BALL PENS 


Gives you up to 


CHECK THESE BIGGER PROFITS! 


LA aN » . 
: d 
ae 





al : 
NO. 400 DISPLAY | ss) NO. 200 DISPLAY | SINGLE DOZ. DISPLAY 
bu | 4 dozen refills | ; - 2 dozen refills 1 dozen refills 
' . alia | 
Plus 16 FREE! | 42, Plus 6 FREE! | | Plus 2 FREE! 
po petgn Dae od Blue ink. 1 ink color, point 
colors = | e Assorted style per display”* 
point styles oan | point styles | 
ce PROFIT 48% 
| Retail Value... $6.86 
| Your Cost 3.60 
“ PROFIT 54% | PROFIT 51% a ee 3.26 
*When ordering the Single-Dozen Display, use 
| | the following stock numbers: 
citVees _ $31 36 Retail Value - $14.70 — — F — 
Your Cost + RO 14.40 Your Cost 7.20 | ae 202 302 
203 303 
| a 16.96 | Your Profit 7.50 | rae 204 304 


WHY SELL TWENTY WHEN ONE IS PLENTY? 


Order From Your Wholesaler or Direct, Giving the Name and Address of Your Wholesaler 


MICROPOINT, INC. sunnvvate, catir. 


CREATOR OF ADVANCED WRITING INSTRUMENTS 


IN CANADA: Ben Sanders Co., Ltd., Toronto 1, Ont. (Prices Slightly Higher in Canada) 
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NSOEA Sidelights 





continued from page 56 


nice’ for a favorite salesman, Tom Seward of Swing- 
In Recently, he created a cross-word puzzle 
Tom properly filled out became an order 


worth several thousands of dollars. We hope Herbert 
will forgive us for divulging something for which 
he was t seeking publicity 


* * 


50th State Sends 
Several Delegates 


In the Hawaiian delegation at the convention were 
Det S. Ho and Claude W. White of Honolulu Paper 
( Ltd., among others. 


* * * 





HASKELL of Pittsburgh rewards dealers. From left: Bill 
Thomas, sales representative; S. W. Weatherall of Weatherall 
Office Outfitters, Tupelo, Miss.; R. D. Streicher of R. P. Lewis 
Co., Saginaw, Mich., and Bud Haskell, president of Haskell 
presenting $100 checks to the two dealers who wrote prize 
winning letters. Missing from the picture is Vic Parr, southern 
sales representative in Weatherall's area. Mr. Thomas was the 


representative in Streicher’s section 
. 2s 


Valuable Prizes 
Stir Interest 


Many conventioners shared in the prizes offered at 
the various sessions through the generosity of manufac- 


turers. There were 28 prizes altogether, worth about 
$?.000 
* 
Committees Work 
On Regional Idea 
Plans { 1 possible joint convention of Regions 6 
NSOEA in 1961 were advanced at a meeting of 
t the room of Willis Wolf, District 6 gov 
rnor, during the convention. 
Present for the session were Governor Ned Safford 
1 Ed Eriksen, representing Region dealers, Bob 
Vater representing Northwest Travelers Club, Byron 
Johnson and Wolf from Region dealers, Clarenc 
Clemen and Walter Lennartson from GLTC. Other des 
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Outstanding quality tubular steel 
chairs that cre built to last for years! 


KRUEGER 
900-E SERIES 
CHAIRS 


A most popular series, these chairs have 
comfort, size and structural features 
you'd expect to find only in chairs costing 
much more — 18-gauge electrically 
seam-welded tubular frames, extra strong 
bracing, heavy-duty hinges, jumbo size 
pivot rod heads, one-motion operation, 
and flat folding for compact stacking are 
just some of the details that add to long- 
life durability—value beyond comparison. 


IN 








‘ 


f 





No. 902-E — Veneer pone! seat 
within tubular steel frame 





- 
No. 901-E — <' No. 903-E — Upholstered seot 


All stee! seot within tubulor steel frome 


Investigate these 3 Top Sellers 


..-learn why you'll get the best 
in seating comfort and performance! 


KRUEGER 


TABLET ARM 
CHAIR 


Practical and 
versatile . .. where- 
ever a writing 

surface is required 


\ } 


Chair features ao plywood 

tablet arm, rigidly mounted on 
o tubular steel support which 
automatically raises or lowers 
arm when chair is opened 

or closed — folds flat to chair 
for storage. Choice of natural 


U 
. 
— oo 
birch or maple — or, plastic 


laminate writing surface. j 


/ 


o 


KRUEGER All- Purpose STOOLS 


With or without backrest — Standard 
and Adjustable height features 










Sturdy, heavy-gauge, tubular steel leg 

and cross-brace construction with self-leveling 
feet for solid floor contact. Extra large, 
die-formed steel seat has recessed Masonite 
panel for added comfort. Standard or 
adjustable height models— 
with or without lateral 
adjusting correct posture 
backrest. Also “‘low-boy”’ 
bin and drawer filing stool. 


Wrute 


for complete 
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GREEN BAY © WISCONSIN 


METAL PRODUCTS 
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America’s Leading Industries Choose 


BENTSON 


OFFICE FURNITURE 


In the air— it’s Braniff for the distinguished 
“Silver Service” flight. In the office—it’s Bentson 
for the most distinguished line of office furniture. 
Yes . . . again and again Bentson is chosen by the 
leaders to provide beauty and design combined 
with sturdy construction to give the “last word’”’ 
in efficiency and comfort. Bentson . . . first choice 
always! Whatever your office needs . . . in func 
tion, color or styling—Bentson has it. Join the 
leaders who know. Put yourself behind a Bentson 
today. 


A dealership 
may be open in 
your area. 
Write for 
information. 


xo 
, 


BENTSON MFG. CO. 


651 HIGHLAND AVENUE 
AURORA, ILLINOIS 
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ignated members of committees, Del Deming, Bill Car 
roll and Earl Collins, were unable to be present 

It was stressed that no steps to disturb the identity of 
the districts will be taken. This was only an exploratory 
session out of which can be presented a plan for possi- 
ble joint convention, to be presented in idential form 
for vote Regions 6 and 7 conventions next spring 

Such a pattern of action could well be taken by other 
regions of the NSOEA setup if joint conventions with 


larger ittendan ( and better progran S are wanted 





Sales Manager Robert 


AT THE BLAISDELL BREAKFAST 


Seeman, Vice-president Kenneth Berol and General Manager 
Richard Brainard (left to right) stand behind the display 

Blaisdell Pen ( ine of marking pencils in redesigned pack 
iges. Nearly 100 franchised dealers viewed the new packaging 
Saw S f factory operations and engaged in ! nd 
taDle dis ssions at the’ breakfast 


% + 





MRS. P. N. WATTERSON of Plainwell, Mich., pulls n 


Denver Staty. ¢ Denver, from box in Charles C. Smith Ce 
stor radio. Frank E. Tauriella ! is 
% + ¥ 


Ball Pens Win 
Lodge Acceptance 


| | Evans 


furnished this 


Apsco Products, Inc., Toronto, Canada, 


resting bit of news during th 


vention 
The United Grand Lodge and Ancient and Free A 
nted Masons of England at the quarterly convent 
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DOUBLE 





_with 









pronounced you-were) 


does all this 





>K REMOTE CONTROL DYNAMIC MICROPHONE — stops, 


starts, tape reverses at will for checking or corrections 


7 PUSH-BUTTON-CONTROL KEYBOARD — Record, Start 
Playback, Automatic Playback, Fast Rewind, Fast Forward, 
Instant Stop (Pause), Stop 


JAM-PROOF KEYBOARD 


COUNTER — for precision tape-finding in seconds — tape 
can be ndexed”’ by the numbers 


LONGER PLAY — up to 8 hours recording time 
3 TAPE SPEEDS 


super-low speed provides highest tape economy 


40- 4,000 cycles at 15/16”/sec. 2x4 hrs 
40- 8,000 cycles at 1 7/8”/sec. 2x2 hrs 
40- 16,000 cycles at 3 3/4”/sec. 2x1 hrs 


VOLUME CONTROLS — independent record and playback 

contre >s 

AUTOMATIC MODULATION CONTROL — for dictation, 
? 


telephone pick/u 


HIGH FIDELITY RECORDING AND PLAYBACK of ali — 


live recordings (conferences, conversations, music); “‘off- 
the-air’’ recordings; or record player 


FULLY AUTOMATIC STOP AT END OF TAPE 
FULLY AUTOMATIC CONTINUOUS PLAYBACK — 


ad infinitum 


5 INPUTS —Radio-Phono, Microphone, Loudspeaker, 


Akustomat, Mixer Unit 








KRH KHKHHKX HEE F 


both at highest professional levels 


Complete 

UHER UNIVERSAL 
with 

Remote Control 
Microphone 
Carrying Case, 
Empty Reel and 
Dust Cover 


WARREN WEISS, sole U. S. Agent, 1650 Broadway, New York 19, N. Y. Cc 
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CONVERTIBLE — at the flick of a button — for DICTATION — for MUSIC RECORDINGS — 





HE SALES POTENTIAL 


the only tape recorder that 






>k akustomatict — voice operated 


stops and starts at sound of voice! 
Perfect for dictation (both hands are free)— for recording business conferences — 
for creative writing — sound reporters — ‘private eyes”’ 


*k SLIDE-and-MOVIE-SYNCHRONIZEDt — with same simple attachment. 


E. g.—-lectures can be set up in conjunction with slide viewers, by means of a “beep”, 
and will automatically change slides in sequence, synchronized to lecture 


Kk TELEPHONE PICK-UPT — records orders, conversations, verbatim — saves writing, 
time, money 


*K TRANSISTOR MIXERt — mixes four different signals at the same time, automatically 
— e.g. mike, radio, phonograph, telephone pick-up 


AUTOMATIC TRANSCRIPTION CONTROL — choice of Unda-Typewriter Push- 
Button Controlt or Foot-Pedal Controlt 


SELF-CONTAINED SPEAKER SYSTEM — also plugs in for Tape Deck operationt 
DYNAMIC AND CRYSTAL EARPHONES AND STETHO-CLIPSt 
EXTENSION CABLEST 


WORKS ON ANY POWER SUPPLY 
110/125/160/220 volt — AC — 60 cycles — 

converts to 50 cycles — 

WORKS IN AUTOMOBILE with optional invertort 
Sig to Noise R 45 dbs . 

Wow and Flutter + or — .3% 


HYSTERESIS SYNCHRONOUS MOTOR 
FEATHERWEIGHT! Only 17 Ibs! 


toptional plug-in occessories 


KEK HK 


* 
* 


Precision Engineered by 
Craftsmen of West Germany 
where the tape recorder originated 





SELLS FOR 


$299°° 


plus Fed. Exc. Tax 





eine - 
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on June 3, 1959, passed this 1 tior In view of the 
great improvement in quality ill-pointed pens since 
Grand Lodge's resolution in 1, the board now con- 
siders that such pens may properly be used for writing 


minutes and other important 


“tu im 











ED SCHADE (left). a new addition to the Cole Steel Eq lip 
ment sales force monstrates the Cole D r to on his 
stomers, M: H. Holst (right) of Holst Printing ¢ 
Cedar Falls, | while vice-president Vic Scheinman looks 
on 
% + & 
Exhibit Launches 
“Carnival of Color’’ 
BUSY MEETING dealers in the Charles C. Smith exhibit, now Bright striped jackets worn by Eberhard Faber Pen 
sidi 7 ; ice rox icts , a Johr ( ; ; 
sean “ ae sgt ' r 5 cil Co. booth attendants gave emphasis to the company’s 
SKY, etroit, ich. are ert } A1cl muti ae I : . 
Harold Panter, John C. Sobesky D ¢ Frank D launching of a “Carnival of Color. 
Tauriella and Richard Wilson Featured were the four Eberhard Faber color lines in 







Simplified We 


snaxveENG | 


NOW ! 
TO SERVE 
YOU FASTER 
A New 
Pacific Coast 
Warehouse 
> 
4802. Loma Vista Ave 


Los Angeles 58, 
Calif 


DOME PUBLISHING 
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with Versatile DOME BOOKKEEPING RECORD 


35° 


— 


DOME Personal. 
TAX RECORD 


pS 


moving book- 
popular book 
full big profit 


Why stock a variety of slow 
keeping records ...? This one 
is all you need. No refills... 


on repeat sales! 


Others for RECORD SALES ! 


PAYROLL ae ‘ig 


For Sm tier 
Having 1-25 







Short-Cut 






PAYROLL BOOK 
For Firms Seas 1-50 Employees 


pomt 
exw 1 
TAK RECORD 





e Contains Weekly Sum 


’ y mmary 50 mary with Cut-Leaf 0 Specially Designed for 
+ - ia No W r i, - . Sheets 25 Salesmen Susteniee ]-00 
g S [ atec r Name Inct 
* Exclusive [ ! ant and Homeowners 


FICA Tax Calculator 
* Exclusive Calendar of Tax Forms 


The DOME Building - 357-361 Canal St. - Providence 3, Rhode Island 
4802 Loma Vista Ave. + Los Angeles 58, California 



















CO., Inc. 
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BIG 
SELLING 
POINTS 








All these and more sales advantages are yours with... 
HERRING*HALL* MARVIN 


INSULATED SAFE RECORD FILES 


With Receding Door 


These compact-design fire-resistive files are 
availabie in 4-drawer and 3-drawer models, 
letter and legal size. Full specifications plus 
details of other types of interior filing units 
will be sent on request. 





Point-of-use protection of a safe 
Easy filing convenience of a file 
Out-of-the-way receding door 


Straight-line design for space- 
saving counter installations 


One-hour labels of Under- 
writers’ Laboratories, Inc. and 
the Safe Manufacturers Natl. 
Assn. 


ek THe 


¥ % 
(qERRING-HALL 


~ 





“MARY) 


Op 
‘. A 
s er" @ 
4 Sart * 













HERRINGeHALL«eMARVIN SAFE COMPANY HAMILTON, OHIO 
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a three-month campaign to stimulate wider utilization 


La EW erver of colored writing instruments to industry, the office, 
ooo a /rays 


school and home. A highlight of this color push is the 




























THE FIRST IN A SERIES OF NEW PRODUCTS window display contest in which prizes will be awarded 
DESIGNED WITH YOU IN MIND... to the dealers whose window displays between now and 
November 30 most effectively dramatize the “Carnival : 
of Color” theme. The first prize is a color TV set 
Weis Salesmen 
Honor McPike | 
After the NSOEA exhibits closed and before the 
annual banquet, salesmen for the Weis Manufacturing 
Co. gathered in a parlor of the Conrad Hilton to which 
rf => they invited Mr. & Mrs. H. C. McPike 
7 oe & Mr. McPike. who was retiring from the oftice of 
eh president and general manager of the company, was 
bape presented with a gold watch by Stanley Woodruff, 
senior salesman, on behalf of the entire sales force 
Mr. Woodruff had been working under Mr. McPike’s 
— Pr direction for 25 years. Well deserving of the title, “Mr 
SINGLE *” Wide enough to hold a file folder Weis’, Harold Curtiss McPike has been with the com 
pany for more than 37 years and is succeeded by Albert 
% Rugged 20-gauge steel construction Wuest, secretary and treasurer, who will take over the 
*% Styled and designed to fit in any office reins as chief executive. Mr. Wuest has nearly a half 
% Papers can be easily removed from either end century with Weis 
INQUIRE TODAY ABOUT THE SPECIAL INTRODUCTORY OFFES 
Delure Specialties Wh9. A 
BOX 19% HUTCHINSON, KANSAS 
Mr. McPike’s two sons, John and Bill, are both 
traveling for Weis at the present time, keeping the 
er family name in the business. 
because nothing compares The presentation resolved itself into a warm parting 
with Gumption’s superaction reception. Pictured for the congratulation scene (left to 
—. omen Mae right) are H. C. McPike, Mrs. McPike, Vice-President 
and ditto ink stains — Roy Atherholt and Stanley Woodruff 
and crayon marks — 
From Linoleum and Plastic $ * ¢ 
Desk Tops. 
DEALERS CHEER GUMPTION . .. NOES hag 
—. 2 te mga — = s and Q sy 
hen Seinen manelaed profits thet make it smart a ee) T| [he annual NSOEA breakfast for Globe-Wernick« 
business to carry and display and feature Gump / dealers was held on Monday, September 28, at the : 
tion Desk Top Cleaner. Available in 12 and 36 Sheraton Blackstone Hotel. Noteworthy of the attend 
OZ. Cans. f oe ea ee, ee 6 si a , 
Write or call for complete information today! ' CO Fi ance is that dealers from all BEKEIORS GF ChE NAION East 
f Coast, West Coast and Gulf, and numerous areas be 
IRVAL ASSOCIATES | 33% tween—were present 
Division of Gumption Products Corp a The address of welcome was given by President 
56 Reade Street @ New York 7, New York @ BArclay 7-8482 Herman Hammer. He told something of company plans 
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VICTOR TREASURE CHEST® X= 
is the perfect practical gift bsg 
sure to please business people 


The trend to “practical gifts for business people” is greater 
than ever before. Victor dealers who actively promoted 
the low-cost TREASURE CHEST last year as a Christmas 
gift their year-round customers could give, found a 
surprising new source of holiday business. 



















[he certified VicToR TREASURE CHEST is an un- 
usual, lasting gift that takes only your suggestion 
and your demonstration to sell. We have special 
free Christmas promotion aids such as envelope 
stuffers and newspaper mats that will help you 
reach your customers. Make sure you don’t miss 
out on this “plus business” by ordering several 
TREASURE CHEST insulated containers and your 
FREE promotional material now. See your Victor 
salesman or write immediately to: 


% | viCcToR SAFE & EQUIPMENT ( aun ns 
Ss 315 PARK AVENUE SOUTH, NEW YORK 10. NEW YORK Fo a 
@ius iB: - Modern interpretation of quality 


eS — * and taste in design...Practical 
durability in tapered tubular steel 
and plastic...Custom versatility 
in styles, finishes and upholstery 
combinations... 

















Howell—for over 30 years the 
leading metal furniture for home 
and institutional use. Choose 
from a complete, coordinated 
line of lounge, reception room 
and dining furniture. Warm, 
gleaming electroplated Bronz- 
tone or Blactone metal finishes— 
dozens of decorator upholstery 
covers—wide selection of wood- 
grain plastic table tops. 























The Howell Co., 429 S. First St., St. Charles, Illinois = § 
Please send me your new 4 color catalog of contract furniture © 
and room arrangement planning kit ° 
7 
7 
Name__ 
Address z 
> 
es Zone State : 
. 
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PLENTY OF PROFIT IN SELLING 


Dav» 1 «2 
Pa CHANGEABLE LETTER ‘aS 


eee an BULLETIN BOARDS 





DIRECTORY 
——— — a CORK AND CHALK BOARDS, NAMEPLATES, METAL 
a . i SIGNS, OFFICE ACCESSORIES...With such a complete 
. line of Bulletin Boards and Directories, DAV-SON 
WOOD OR gives you the widest possible sales opportunity. No 


METAL FRAMES matter what your customers need, you can meet 
their requirements with the largest, the finest, the 
best known line of its kind now on the market. 


: 
: 
: WRITE today for complete literature and details on 
: DAV-SON's profit-moker franchise. No inventory . . . no 


stock necessary! j 


_— 
AMERICA’S MOST COMPLETE LINE... DAV-SON | _ == __ 
SINCE 1932 , 


A. C. DAVENPORT & SON, INC. 


Dept. OA 311 North Desplaines Street . Chicago 6, Illinois . Telephone: STate 2-6683 






































The Ultimate in Service Wholesaling 


@ ORDERS SHIPPED SAME DAY RECEIVED 
@ FREIGHT FREE!! e@ COMPETITIVE PRICES ! 


For Further Details 


Write for our new 1959-1960 Catalog No. 60 


PRIOR, INC. 


Wholesale Stationery Distributors 
41 Bancker St. Englewood, N. J. 
Phone: Lowell 7-0960 


We sell to the Trade Only 
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and stated that notwithstanding the steel strike normal 
production was being maintained. 

Vice-president Elmer Rahe and Sales Manager Robert 
Sprott to ver and demonstrated some new equip- 


pr ss of development 


* 


ih> * 








4 STONE MARTEN FUR is the prize for Paul Seibenick of 
Defiance, Ohio. Here, John A. Gilbert, pub- 
APPLIANCES, pulls the winning ticket at the 
xhibit while Bud Bentson, president, looks 


Se1benick Ir 
her tf Orr 
WX stern Mt { 


HOTTEST THING 
ON THE MARKET 


PLAQUE for 10 years of continuous representation, since 1948, 

Yawman & Erbe Mtg. Co. is presented by F. ¢ (Chet ) 
‘ ms (left), branch manager at Seattle, Wash. to Leslie 
S rs of § Stationery & Office Supply, Caldwell 


Yawman & Erbe 
Lists Winners 


First pi student’ s home desk, was won by Don 
hardson’s, Grand Junction, Colo., at the 

Yawman & Erb onvention room. 
Second pr 1 two-drawer Pro-File, went to H. H 
Popha H. H. Popham, Ottawa, Canada. G.S. Jaeger, 
[robridge Desk Co., Seattle, Wash. was the third prize 


ed a Sort-O-Mat o: oaster base 


Mrs. Strong Wins 
Smead Top Prize 


The pilot stereophonic ensemble offered at the conven 
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For the most important seat 
in an executive's life .. . 


SENG ACTION CONTROLS 


Executives — and indeed all office personnel 
— spend far more time in their office chairs 
than in any others. Remind your customers that 
they deserve the best — chairs with Seng Action 
Controls providing the comfort and firm sup- 
port that reduce fatigue and step up efficiency. 
The Seng line features such basic models as the 
Syncro-Tilt for executive posture chairs and the 
Style P for secretarial posture chairs, as well as 
Style V and G controls for regular tilting chairs 
with or without arms. 

Advanced engineering and design incorporate 
such features as life-time Nylon bushings and 
bearings, and easy-to-adjust height and tension 
controls. Precision workmanship assures lasting 
satisfaction. 

You'll please your cus- 
comers and build repeat 
business by featuring 
Seng fixtures. 





f 


Seng Syncro-Tilt Control 


The SEM Comaany 


CHICAGO AND LOS ANGELES 


General Office: 1450 N. Dayton St., Chicago 22 











SOMETHING 
NEW 


IS HATCHING IN 
FILING SUPPLY 
Merchandising 





Pic-A-Pack 


POLY-PACKED 
SELF-SERVICE 


¢ FOLDERS 
GUIDES 


INDEX CARDS 
AND GUIDES 


FREE COUNTER 
DISPLAY WITH 
STARTER ORDER 





At last — real profits in the small filing supply order! 
Merchandise stays fresh . . always in view in clear plastic 
package — invites impulse sales from “smaller quantity’ 
buyer with minimum effort on your part. Attractive low 
prices — greater sales and profits for you! Ask for complete 
details. 


Imperial Methods Co. Forest Park, Ill. 


HEDGES files your 
RECORD YEARS! 


A— HEAVY DUTY POP’LAR WOOD 
TRANSFER CASE 

B — GREEN EDGE CORRUGATED 
STORAGE CASES 

Cc — "DANDY” TOUGH 
CORRUGATED TRANSFER FILE 

D — THRIFTY ALL STEEL 

TRANSFER CASE 




























Hedges 


MANUFACTURING (CO. 
2931 WENTWORTH AVE. 
CHICAGO 16, ILLINOIS 


‘The Line... 
that makes things Easy to Find 
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tion by the Smead Mfg. Co. to the dealer or employee 
holding the lucky ticket Mrs. Donald 
Strong of Kalamazoo, Mich., employee of Doubleday 
Bros. & Co 


was won by 


the Conrad Hilton Hotel for inspection 
ot Murphy-Mille: Owensboro, Ky 1 
the manufacturer 

* 


PARKED OUTSIDI 


was this mobile display 


traveling showcas¢ 


Lawless Shows 
Badge Collection 


Arthur J. Lawless, semi-retired, yet well known sales 
men for the statione ry industry, this year was attending 
his 42nd NSOEA He 
sampling of the convention badges he has accumulated 
over the years, dating back to 1917. They are still in 


good condition and just beginning to show signs of 


was 


convention. carrying a 


fading 


Wholesalers In 
Dinner Meeting 


conference on 


in the Upper 


A manufacturer-wholesaler dinner 
“Progress in Wholesaling’’ was held 
Tower Room of the Conrad Hilton on Friday evening 


before opening of the convention. 





FOUR MANUFACTURERS receive awards from the Whol« 
sale Stationers Association at banquet E. P. Moser (left) f 
Carpenter Paper ¢ presents the plaques to (left to right) 
Bob Wieringa of | r Mate Pen Co., Dexter | | of Aps 
Richard A. Jonas, Jt f Oxford Filing Sup; ( ind F. D 
Clar f LeP , 
Prot conference wet Paul Courtney 
executive \ | dent of the National Association of 
Wholesalers WI Be vothby, pre side nt the Whi “7 
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on't take our word for it... 


let your customer be the judge 









Comparison by test will 






quickly prove the superiority 






of Maple Leaf Erasables 







Find 
ye The superiority of 
SS Maple Leaf Erasable 









| 4 , Bond and Onionskin 
LK "S FG is easily demonstrat- 
wl ed. You can see the 
Y difference. You can 
feel the difference. These papers are 
not heavily coated, yet typing errors 
erase quickly and cleanly with a 
pencil eraser. No smearing. No 
smudging. No need to retype let- 
ters or homework. Saves time. 

\ Saves paper. 









\ Send for sample sheets. A simple 
demonstration will tell you more 
' than words can. 


Erasable Bond, 25% rag, 16#, 
8% x 11—boxed 100 and 500 


Erasable Bond, 25% rag, 20#, 
8% x 11—boxed 80 and 500 


Erasable Onionskin, 25% rag, 9#, 
8% x 11—boxed 100 and 500 


Maple Leaf also makes high quality 
regular bonds 

















OA-11/59 179 








salers; W. F. Boothby, president of the Wholesale 
Stationers Association; R. A. Moser, vice-president; M. 
H. Chute, chairman of the board of WSA, and Donald 
Frey, secretary manager. 

Speakers at the conference discussed improved whole- 
salers’ services, improvements in catalogs, benefits of 
dealer sales meetings and comparative studies of operat- 
ing practices of wholesalers and marketing policies of 
manufacturers, based on recent WSA surveys 


Announce Dates 
of ’60 Convention 


NSOEA will hold its 1960 annual convention and ex 
hibit at the Conrad Hilton on September 24-28 


Four Win Radios 
at Clarin Booth 


Clarin Manufacturing Co. announces that four were 
winners of Zenith transistor radios offered by Clarin at 
the convention. The lucky four wer 

Ralph C. Honda, manager Offic 
Honolulu, Hawaii. 

George W. Knochel, president of Patton Office Furni 
ture Corp., Mineola, N.Y. 

H. F. Jones, ““Y"’ City Office Supply Co., Zanesville, 
Ohio. 

Dick Momand, Miami, Fla 


Appliance e Co. 










Attractive metal 
thread guards optional— 
guard against string, 

threads, etc., getting 
caught between 






wheel and horn. 





Davidson (center), 
retail marketing director of the W. A. Sheaffer Pen Co., en- 
listed the support of Marie Wilson and Ken Murray, popular 
nightclub and stage entertainers, in welcoming visitors to the 


GETTING INTO THE ACT .. . Glen I 


convention. To dramatize Sheaffer's ‘‘genderizing” marketing 


plan, Miss Wilson signed her greetings with a Lady Sheaffer 
fashion accessory pen and Murray used one of the new Sheaffer 
PFM pens for men that had its first trade showing in Chicago 


ok ok 


Charlie Blad Feted 
by Corry-Jamestown 


Charlie Blad, who has sold office furniture to the 
trade for 55 years, retired recently. In recognition of 
long and faithful service the Corry-Jamestown Mfg. Co. 


OKING 


... this new one-piece 
hooded caster 
for office chairs 


This is Bassick’s new one-piece hooded caster, entirely new in 
appearance, with attractive lines that do not exaggerate its 
bulk, despite its very sturdy construction. Incorporated here is 
the popular Bassick Diamond Arrow construction that assures 
easy swiveling, smooth rolling, long life. The smart ball race 
cover maintains the caster’s clean lines and protects the swivel 
bearing from dust and dirt. The caster may be equipped with 
either’ Bassick’s new, non-marking, stain-resisting soft rubber 
tread wheels (“Baco”) or non-marking, non-staining: hard com- 
position wheels (“Atlasite’’). 

Stock the new Bassick hooded casters—suggest them to your 
customers as replacement casters. 9.54 


mbolo 


THE 
BASSICK COMPANY 
BRIDGEPORT 5, CONN. 
IN CANADA: 
BELLEVILLE, ONT. 


wan 
ae 


RNER CORPORATI 





OA—11/59 


The 
sele 
18 ; 
ham 
9%’ 


No.! 


The 

mult 
plete 
exan 
ship. 
guid 
three 
pour 
mert 
and 

ually 





OA- 


) ee ed 











The finest quality, high capacity desk punches 


MUTUAL 


the punches which center 
the paper automatically 





Quality control is the one important guiding prin- 
ciple behind every punch that bears the MUTUAL 
name. It is quality you can see; quality you can 
feel; quality you can discover in the very “heft” of 
Mutual punches. Mutual punches center the paper 
automatically . . . saving time and errors in punch- 
ing. Mutual gives you high capacity, too. Up to 
25 sheets of 16 pound paper, for example, with 
Mutual’s distinguished No. 400 Model; up to 30 
sheets with the popular-price No. 200 Two-Hole 
Punch. Sturdy, good looking, competitively priced 

. Mutual’s complete line of 5 desk punches and 
3 hand punches can be ordered in any combination 
for quantity discount. Write, or ask your distributor 
for full details. 





No. 250 Centamatic® Multiple Punch No. 300 Centamatic Multiple Punch 
The number 250 is a popular economy model. By setting the (Not illustrated.) 
selectors in place, you can punch up to three 4” holes through 
18 sheets of 16 pound paper. Heavy steel construction. Grey This punch is similar to the 250 described at left except the 
hammertone finish with nickel-plated paper guides. Base 534” x handle is nickel-plated and the four selector heads click into 
934”. Individually boxed; 12 boxes to a carton. List price — $13.75 position with ball-bearing ease. List price — $14.95 





No.400 Dial-Contro! Centamatic Punch No. 200 Two-Hole Centamatic Punch No. 50 Two-Hole Punch 

The number 400 is a fast, heavy-duty, The only two-hole punch available any- Strong and efficient. It accurately punches 
multiple precision punch which is com- where equipped with Centamatic guides two %” holes, 2%” center to center, 
pletely automatic in action. It is the finest which automatically center the paper. It through 25 sheets of 16 pound paper. Of 
example of engineering and workman- punches two 4%” round holes, 244” center heavy steel, finished in grey hammertone. 
ship. Set the dial—adjust the Centamatic to center and punches through 30 sheets Equipped with adjustable gauge. Handle 
guides, and you can punch one, two, or of 16 pound paper. Heavy steel construc- Hold for compact storing. Punch Lifters. 
three 4%” holes through 25 sheets of 16 tion. Finished in grey hammertone with All bright parts nickel-plated. Punches 
pound paper. Ruggedly built. Grey ham- nickel-plated guides. Base 4%” x 7%”. hardened and ground. Base 44%” x 6%”. 
mertone base with nickel-plated handle Individually boxed; 12 boxes to a carton. Individually boxed; 24 boxes to a carton. 
and guides. Base 5%” x 11%”. Individ- List price — $5.95 List price — $3.95 


ually boxed: 6 boxes to a carton. 


List price —$35.00 PLUS! Mutual’s fully adjustable hand punches . . . the best on the market! 


® You can't find a better 
No. 23 SPACEMATIC hand punch line. Care- 
List Price — $5.95 fully constructed of heavy 


sheet steel, finished in 
grey hammertone, with 
nickel - plated adjustable 
heads. Punches 2 to 7 
holes by the touch of a 
finger tip. Models 20 and 
27 not shown. 


PRODUCTS ete UNC. 


Manufacturers of the fan 


110 Barber Seenee, Worcester, rey 
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NO FREIGHT TO PAY 


TEX-N-SET 
BUSINESS FORMS 


Now you can 
Sell Quality 
Snap-Apart 
Forms at a low, 
delivered price 









BUSINESS FORMS 
07 WP -VROle18) mp (@)','/ AVAILABLE 
Write Today on Company Letterhead 
fo) aw DY -To d(-) a Ole ile tlore it = 


2 WEEK DELIVERY 
On Repeat Orders 
Or On Orders NOT Requiring Proof 


TEX-N-SET MANIFOLD CO. 
Div. Dudley Hodgkins Co., Inc. 
115 E. Abram Arlington, Texas 


Rings up a sale every time a cus- 
tomer says “‘variable number- 
ing.”’ Prints or skips any number 
as many times as desired in a 
progressive series. Sells itself as 
soon as you demonstrate it! 


eng | 
focsi™ () \ 
, 4619" 3 


L 
Write for Selector Catalog and Dealer Discounts 


WM A & CO., Incorporated 
. 4 S46 Nich ; 
ae 16 N Ave 
to¥ Brooklyn 8 N Y 

v 


PONTREAL 








gave a dinner in his honor in the Conrad Hilton during 


the convention 





rIES THAT BIND 


INK His destiny 


To emphasize the ties that alread 
that of the Eberhard Faber Pencil ¢ 
lleagues gave Eric Q. Bohlin, vice-pres 
Oth anniver 


executives and sales 


lent tor manufacturing, 30 cravats to mark his 


sary with the co [he impromptu presentation was made 
in Eberhard Faber headquarters during the NSOEA convention 
by John D. Horne, vice-president in charge of marketing. Tied 
up with the presentation were (left to right) Eberhard Faber's 
Richard Madden, covering northern Ohio; Marvin Moats, of the 
Chicago sales staff; A. E. Van Horne, Chicago, Midwestet 
regional anager; George Chisholm, Toronto, vice-president 
in charge of sales of Eberhard Faber of Canada, Ltd.: Mr: 
Horne; (kneeling) William O'Connor, Los Angeles, western 
regional manager; John Mislan, Detroit, central regional man 
ager; Charles L. Sampson, of the Chicago staff; (standing) Mr 
Bohlin, National Sales Manager C. Paul Mailloux, Eberhard 
Faber President | s M Brown Wes Har New y 
eastern regiona anag and Arthur Mullen, n ial 





R. E. CLINGENSPEEL (center), manager of the furnit 
lepartment of Caldw Sites Co., Roanoke, Va., and winne 
Protectall's Win-A-File contest here accepts the insul 


hle and $100 U.S. Savings Bond offered as prizes to the dealer 


mbination of the Protectall file. Making 


guessing the correct c 
presentation is Ed Mosler (left), president of the Mosler Safe 
Co. At right is the ) Protectall convention ‘Indian Princess 
+ = 
_ > 
A View of Chicago 
> 
From Dixon Room 


One of the finest views of Chicago was offered, 


along with refreshments, to those visiting the Joseph 
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from corner store to corporation— 


Your adding machine market is bigger with Burroughs! 


Eager to round up more sales in more markets? You 
can—with the famous Burroughs line! For here’s a 
line that features quality, styling and accuracy in 
each of its best sellers: Full keyboard models, ten 
key machines to 99,9 capacity, thrifty 
hand-operated and electric cash registers, plus several 
new models economically priced to reach the low- 
cost market. 

Another strong point: outstanding dealer support. 
Burroughs is always at it to keep you out in front all 
the way. Examples? Top-flight national, in-store and 


direct mail advertising support—the best the industry 


’ Burroughs 


OA—11/59 


offers. Personal marketing ideas from a specially 
trained Burroughs representative to help you cash in 
on concentrated pre-selling campaigns. 


Nothing sells and resells like quality and durability 
-as you'll readily discover when you investigate the 

further benefits of a Burroughs dealership. Take the 

opportunity now . . . just write Dealer Sales Dept., 

Burroughs Corporation, Detroit 32, Michigan. 

P.S. Another profit-puller: Burroughs fast-selling M&V 


carbons, ribbons and other supplies—including revo- 
luteonary plastic-base NU-KOTE carbon paper. 


adding machines and cash registers 
































THE 
JUSTICE 

BY 

STANLEY... 
EXALTED 
COMFORT 
WITH 
COMMANDING 


DIGNITY 


#240012, “Justice” from Stanley's 


“Bond Street’ series 
4 
( 
t! 
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STANLEY MANUFACTURING COMPANY 
1310 NORTH MAIN, FORT WORTH, TEXAS 


Dixon Co. and American Crayon Co hospitality suite 
the Skyline rooms at the Conrad Hilton 


a a 





A WHOLE NEW WORLD’ scene from the new Columbia 
Hallowell Divis 
t the convention. The picture displayed the 
yffice workers. Said to be the first of its kind in the 
ffice furniture field, the 10-minute 16 mm. film depicts the 


lvantages of office modernization. “Only through a dynam 


KS TO ¢ 


edium like the motion picture can the full impact of up-to 
late office furnishings be expressed,” said Jack Embhardt, Co 
umbia genet iles manager 

* & 


Popular Booths 
For Refreshments 


Apples at the Dennison Mfg. Co. exhibit, Coca Cola 
at Eureka Specialty Printing Co. booth; coffee and 
doughnuts in the G. J. Aigner Co. room, tomato and 
orange jui at the Louis Melind booth, all these 
refreshments and more, too, were available to conven- 


tron visitors 


Eagle Pencil Co. Does It Again... 





‘ 


Al Magid, sales promotion manager of Eagle Pencil Co., a 
t I Direct Mail Leaders Award in Montreal 

( ( 1 Campbell (right), awards’ chairman of 
D M Advertising Association. ( peting against 

7 the second year in a r hat Mr. Magid 

for Eagle's direct ail advertising and sales 
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on of Standard Pressed Steel Co. movie shown 
new world” as it 





The 
cleanest 
line 
between 
two 
points 


is drawn with 


HIGGINS in 


With all the drawing instruments your 
customers use — they can always rely on 
HIGGINS to flow on smoothly, with 
dense black lines that dry uniformly. 
















American India Inks encourages perfect 
performance with every instrument 
on every drawing surface. 
There's no “Belling”’ 
or “‘Filling’’! 
Flow starts instantly on contact . 
» 7 
with the surface. Stops instantly Hy H | (; (; | i] 5 
when pen is lifted. MERI AN INDIA I? 














YOU GET THIS: ; NOT THIS: 
: “BELLING” 
YOU GET THIS: : NOT THIS: 
: “FILLING” 











Because the working qualities of HIGGINS are so exactly defined and 
preserved — your customers have greater control over their work. 
That’s why most artists and draftsmen insist on HIGGINS Ink. 


The basic art medium since 1880 


HIGGINS INK CO. ING 220 2 ee ven 
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Chairs 


can take it! 


STURDY FOLDING CHAIRS 
... LAST YEARS LONGER 







Exava wide Hampden offers the finest quality 
‘eck, style and value for every adult 
and juvenile public seating need 
— and in every price range 


No. 76 


Tybvior veel : : P 
frame, wob- Even Hampden’s thrift-priced chairs 


ble free com 

erection are unusually strong, good-looking 
have costliest chair features. 

They are comfortable and safe — 

won't tip or tilt. Enamel bonded on 

breck ... fust resistant. WRITE: Dept. K-2. 


Chairs also available with tablet arm: steel. HAMPDEN, Easthampton, Mass. 
padded, wood or foam rubber seat 


Hampden 


Manvfacturers of: 
PUBLIC SEATING ~ OUTDOOR and JUVENILE FURNITURE .~ BRIDGE SETS 


U-shaped 
cross bors 
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Corry Jamestown Symposium 
Looks into the Office 


Status seekers in offices came in for some ribbing re- 
cently at a symposium, “The Office: A Cultural Micro 
cosm,” held at the St. Regis Hotel,, New York City. 

Sponsored by Corry Jamestown, the symposium was 
attended by about 100 architects, designers, equipment 
and furniture manutacturers, management consultants 
and representatives of the press and trade publications 

The speakers included Jo Mielziner, set designer; 
Ralph Eckerstrom, director of design, Container Corp 
of America; Robert F. Dick, president, George Fry As 
sociates; and Dr. Ralph H. Markus, managing partner 
Psychological Consultants to Industry. 

Management, for status reasons, wants large offices. 
striking decorations, and gadgets, such as motorized 
draperies and hidden hi-fi sets, said Dick; but he ques 
tioned whether these status symbols made executives 


more efficient 





THE OFFICE: A CULTURAL MICROCOSM,” was the sub 


ject of a symposium conducted recently by the Corry Jamestown 
Corp. Three of the panelists were Ralph Eckerstrom, director 
of design, Container Corp. of America; D. Armour Hillstron 

vice-president and general manager of Corry Jamestown; and 
Dr. Ralph H. Markus, managing partner of Psychological Con 


sultants to Industry 


Dick pleaded for greater simplicity, efficiency and 
economy in office design, and he believes that manufac 


turers of office equipment and furniture can make a 


jut} 
major contribution to better office designs by offering 
their customers an engineering design service similar to 
the industrial plant engineering service offered by many 
machinery and tool manufacturers. 


While money lending was considered thoroughly 
déclassé in past centuries, the “Roman temples’’ in 
which banking is now conducted reflect the reputable 
status that banking has gained today, said Mielziner 
Office design should reflect the economic, social and 
cultural position of the businessman, he beiieves. It 


should be less functional, more humanized, and more 


flexible. 


“I believe that some of our most carefully and elabo 
rately designed executive offices would gain if some 
touch of human warmth were added,” said Mielziner 
“The chairman of the board can still be enormously 
impressive to his visitor despite the mortal lines on his 


1 
il 
face, the comfortable crease in his shoe, a flick of ash 
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Inventory is a tedious “must" - however, Reyburn’s 
informative inventory tags make it an easier chore. 
Perforated, patched, couponed and numbered, our 
tags do everything but write in the figures. 

Our contrasting Sale Price tags help make special 
sales outstandingly successful. A quick glance 
informs the customer that “the price is right”. 
Stimulate your customer's interest by keeping 
well stocked with Reyburn’'s tags. 
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Ready for immediate installation 


and operation 





SPRINGER-PENGUIN, INC. LONG ISLAND CITY 6, WY. 
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OA REPRINTS 


The following reprints are available at 15¢ each: 
1—Create the Time to Sell School Supplies 
2—Demonstrate to Sell Phone Amplifying 
3—Partitions Lick Space, Sound Problems 
4—How to Determine Your Break Even Point 


5—Office Furniture Nears $1 Billion Status 
analysis of census data by OA 


6—Discount Selling Spreads Its Tentacles 
7—Basic Color Guide 

* 
The following are available at 25¢ each: 
8—Can You Afford to Ignore Copy Machines? 
9$—Dealers say: Sales Up 10% in ‘59 


10—What's Happening to Office Furniture? A 
at a primary segment of the C ; 


11 —Industry Sales Potential for 1959 

12—Color Is Your Business 

13—3 Out of Every 4 Dealers Sell the Complete Office Interior 
14—Business Forms Sell Best When You Sel! Ideas 

15—Copy Machines . . . Developing 


16—Electric Typewriter Rental Plans and Office Machine 
Leasing Opportunities 


17—Booming Potential in Furnishing New Office Buildings 


18—Dealers Are In the ‘‘Packaged’’ Office Business. 
research project determining . 
are furnishing, designing and 
ices 


The following are available at 50c each: 
19—Automation Comes to the Office Supply Dealer 


20—Today's Best rth — Office Machines. 
by OA's Research Bureau ; 
creases in general consumer 
in office machine prices. Exc 


21—Fixtures—Tools that Make Retail Merchandising a Success 
or Failure. 


The following are available at $1.50 each: 


22—The Salt Lick. A compilation 
practical essays written fcr 
salesman. L. R. Addington, Vic 
Construction Company 


23—The Ad-Viser. A 76 page booklet 
tising that have appeared in 
Settel 


Circle the number of the reprint and enclose this coupon 
with the exact amount in coins, stamps or check. 


Service Bureau, OFFICE APPLIANCES 
600 W. Jackson Bivd., Chicago 6, Illinois 


Enclosed please find $————— to cover the cost of the 


booklets circled below: 


1 2 3 4 5 6 7 8 >, ve 3s Te 
~ we we 1 WW 3 @ 22 3 se 


Name 

Position 

Firm 

Address _... 


elaine idiceos . Zone State 
(0 Check here for quantity prices on items circled. 














on his lapel, and a slight break in the crease of his well 
cut trousers 

Status for the executive, and functionalism tor 
the staff, are not all in office design, according to Ecker 
strom. 

We have oversold functionalism,’ he said. “Rows 
of desks, regimented, clinical, and clean, do not neces- 
sarily mean optimum efficiency, in spite of the gaping 
hole in the pattern left by the girl gone to the drinking 
rountain. 

Eckerstrom recommends a better use of space, light, 
color and decoration to remind us that “man does not 
live by bread alone.’’ He believes that beauty has a stim- 
ulating effect on office efficiency. 

Too much attention has been paid to status in office 
design especially in the allotment of space and sun 
light, said Dr. Markus. 

Speaking on the human factors in the office enviorn 
ment, he pointed out that there is no ‘‘average man’ for 
whom an office be designed. If the strait jacket of 
standardized jobs and office design is too tight, and the 
work rhythm of individuals is ignored, efficiency may 
be seriously affected. He believes that the talent and 
ngenuity of the designer and architect have by no 
means been exhausted in producing better offices that 
meet the human needs of office workers 

The office worker spends more waking hours in the 
office than at home, D. Armour Hillstrom, vice-presi- 
dent, Corry J imestown (¢ orp., said. Offering some back 
ground information for the subject ot the symposium, 


Hillstrom pointed out that the n 


man 
conquers 
mountains 


umber of ottice workers 





And, some day, man 
will also conquer cancer. 
With your help. 


Guard your family... 
fight cancer with 
a checkup and a check 


AMERICAN CANCER SOCIETY 
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has increased from about five million in 1940 to about THE ULTIMATE IN QUALITY... 







ten million today. In 1940, office workers represented c 
ubout one-third of the working population today they 
make up one-half. 
In industry, the number of production workers has 

ised by only 3 per cent since 1940, while the num 
ber of off workers has increased by 33 per cent. In 
addition, of course, the number of office workers has 

ased vastly in government agencies and service in 
dustries. And this trend is likely to continue. The need 
for new office space is, therefore, likely to rise consider 
ib] A top-quality punch offering out- 






standing features that heretofore 


Hillstrom had this to say about the purpose of the . , 
pur} have been available only in far 


symposiun A great variety of psychological, cultural more expensive paper punches. 
onomic data is necessary to the proper planning Constructed of sturdy steel .. . 

. beautiful nickel plate finish. H 
of an oft which contributes to pleasant and productive enucergtias “2 ay . — _ 
dies are cushioned with soft plas- 


living. We hope that our sponsorship of this symposium tic, available in many colors. The 


will lead to a better understanding of office design ote helical compression spring assures 
d Packed in Buy- ositiv achin +i Adiust 

problems, and that we will be able to lay the ground come > Fee eee ane a 
: E dividual pack- able paper gauge measures depth 
work for other symposiums of this kind in the future woes ener = of reach .. . receptacle holds clip- 
shelf Palle —¥ pings, easily emptied when full. 

display Available with six dies of assorted 






shapes and three round dies. 









Smith-Corona Takes 
Three-Page Gatefold in Post 






GEM TICKET PUNCH... 


pressed steel, nickel-plated 


The Saturday Evening Post recently ran a doubk punch with knurled handles. 
front cover, backed with a three page gate fold adver Available with six assorted 
/, dies, three round dies. Pre- 

tisement for the first time in its 231-year history. 


priced card attached. 
[The September 19 issue of The P reproduced a ; 

two page Alajalov painting, backed by a full cover gaté —— acai ae 

METAL PRODUCTS CO. 


MARENGO e@ ILLINOIS 


new in style...speed... spirit! 




















LM. 
ESicxett 
co 
Sone ae SMITH-CORONA - 
SMITH-CORONA recently ran this three-page gatefold ad 
tis nt in f olor in the Saturd Evening Pos 
[his w t first ti a double front tr had been run 
n the t t vear history 
fold inside front cover and adjoining full page Smith 
Corona Marchant, Inc., advertisement 
The thr pag Postacular’’ advertisement featured 
ew Smith-Corona color portabl typewriter called 
the Galax The ad appeared exclusively in the Satur 


y Et Post, as the introduction to a major new 
mpaigi for th product 
Musgrove Moves to Larger Quarters keke; 











[he Jesse L. Musgrove Co., Dallas, Tex., distributor 
of office furniture and equipment, has moved into new Send coupon for FREE beautiful colored literature in box reply form 
nd farses quarters at 1924 Edison %&. in the Theis DEALER INQUIRIES INVITED 
Industrial District NAME 

ADDRESS 

New Orleans Firm Changes Name A Oe et. svate 

The nat of the American Safe Sales Co. in New 

L. M. BICKETT CO., DEPT. oa-.1159, WATERTOWN, WIS. 
Orleans, | has been changed to the Office Mart, In 
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Ideal for 
For den 








Pull Down Globes 


Finger Touch to Move 






CHRISTMAS GIFT 
study * children’s room | 


Cram SHATTER-PRUF Globe, 10!” or 12”. Completely 
safe—Virtually unbreakable. Illuminated or Universal 
Models. Stock up now with CRAM Globes for Christmas 
buying. Large selection available for immediate de- 
livery. Window trims and other dealer helps available. 


GEORGE F. CRAM COMPANY, Inc. 


730 E. WASHINGTON ST., INDIANAPOLIS 6, IND. 






Up or Down 
Right or Left. 






Adjusts to any 
Height. 
Counterbalance 
holds at any 
position. 




















Spacesaver¢ 


FOR BUSY DESKS 


These all-metal racks have attractive 
appearance. Save valuable space on busy 
desks. Each rack consists of a base, exten- 
sion rods, one or more wheels to hold either 
6, 8, 10 or 12 stamps, and a top stud 
Wheels have spring metal clips to hold 
stamps in readiness for instant use. Wheels 
revolve for instant access to any stamp. 

Supplied as complete racks, or as parts 
for assembling racks to your individual 
needs. 

All parts are beautifully plated to retain 


Cosco 
STANDARD 
CASTOR 
RACKS 








cosco 


ero % 
“D 


TRON: 


aacks 


Sturdy, cast metal racks designed to pro- 
vide economical storage of rubber stamps 
on desk or table. Each all-metal rack has 
a base, extension stud, a top and one or 
more wheels which revolve for instant 
access to any stamp, Can be assembled to 
order and are available in 8 practical sizes. 


LIBERAL DEALER DISCOUNTS 











ALLAS « L 


CONSOLIDATED STAMP MFG. CO., INC. 


)S ANGELES « NEW YORK CITY © SPRING VALLEY, N_Y. + TORONTO 


The stamps you need 
are always within reach — 


at your fingertips! 


Compact and practical on modern desks! 
There's even a pencil and pen rest! Porta- 
ble and lightweight for use anywhere 

Beautiful mahogany finished wood base 
supports plated crossbars and individual 
holders, even when filled to capacity with 
rubber stamps 

Made in two popular sizes. No. 1 for 12 
rubber stamps, No. 2 for 18 rubber stamps 
Mahogany finish is standard. Can also be 
supplied in modern gray finish 


ATLAS DESK STAMP RACKS 


| — 


_ epee hb "] 





COSCO STANDARD 





Heavily plated, all-metal strip racks have 
spring ps riveted to flat steel bars 
Each end of bar has a drilled hole for 
attaching the bars to wood or steel. Can 
be mounted on tables, desks, in desk 


drawers or on wall mountings. Made in 
sizes to hold 3, 6, 9 or 12 stamps. Also 
supplied as individual clips without bar 









Ivan Allen Opens 
Twelfth Branch Store 


In an effort to expand its sales operation in the fast 
growing Tennessee Valley area, Ivan Allen Company 
recently opened a new branch store in Chattanooga 

This is the tenth store in Ivan Allen's general line 
Operation and its twelfth including two Thermo-Fax 


Sales div sions 





Dodds Ave 


branch store located at 7 


IVAN ALLEN’S new 


Chattanooga, Tenn 


Heading up the Chattanooga store is Jack McGehee 
who has been with the firm for ten years. He was previ 
ously manager of the firm’s Quick Copy department in 
Atlanta, and brings to his new position a wide back 
ground in graphic arts and business forms printing 
Associated with him are Jere Bennett and Buddy 
Herren, both of whom were previously in the Atlanta 


Sales Department. All three of these men will be call 











ENGRAVED INTERCHANGEABLE 
ee ween mo mmNAME PLATE S 








in black or grey with metallic grey stands 





Desk Nome Plotes = 103 One Line $395 
10” stand with 9° lamacoid insert 


FOSTERH. PARKER 
TAX DEPT. 





Desk Nome Pilates =103 — Two Lines $425 
10” stand with 9 lamacoid insert 4 


ee a 
CA SEPHIE 





Replacements of inserts only $400 
for # 103 






CRAVILION 









ROBERT S. 
Desk Nome Plotes = 102 — 10 $925 
Desk Nome Plates = 102 Zw $950 





FOSTER PARKER 





Desk Nome Plates = 102 6" $400 


Replacements of inserts only for 50 Net Ror C FOS 


The above name plotes with gold stonds and mahogony 
inserts are available at $1.00 in addition to the above prices 





P.O. BOX 223 


Acme Products Co. creen BAY ,WISCONSIN 
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ing regularly upon business firms in the Chattanooga 
a wide selection of office equipment and 
Ivan Allen's six basic departments: furni- 


area, offering 
supplies from 
ture, stationer 


yrinting 


[he store occuptes 90 feet frontage at 715 
Avenue and is the second largest in the Ivan Allen Op- 

on. | thousand square feet are donated to dis- 
play and stock inventory. The store has 90 feet of glass, 





INTERIOR VIEW 


ve is] ind 


of the new Ivan Allen branch shows the 
ters and customer service counter 


ffering total visibility of the attractive interiors. 


Natural paneling and cork-tone floors provide 
neutral background for displays of wood and steel 
quipment varied price ranges. Accent spots 


y, technical supplies, machines, quick copy 


Dodds 


at 


a 


of 





Presents Another First 


EVER re New Deluxe Insulated 


Portable LEDGER FILE 


Model 


No. 1930 
CERTIFIED FIRE PROTECTION—-1700° 1 Hour 
( ent | € Use’? Fir pant ‘ 
( O g Height - N i t t Post 
R Around Portability . 
e 1] 
rOP INSUI LEDGER DRAWER ext . = Oo 
>* : Y : Pin 
Write for complete information and prices 


Division Schwab Safe Co. Inc. 
Lafayette, Indiana 


EVER-SAFE Co. Inc. 
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There's a Nationa 


ly Advertised and Universally Accepted 


TIFFANY STAND 


. that's best for your customer's purpose 






MODEL 5000 


GREATEST ALL PURPOSE, com- 
pletely safe, Stand for costly 
office machines. Adjustable open 
top .. . noise-escape hatch. Cast- 
ings cover retractable casters; 
anchor firmly on floor. 


MODEL 2300 


MULTI-PURPOSE UTILITY TABLE. 
Heavy steel construction. Top 30” 
wide, 1842” deep; undercoated 
for sound-vibration abatement. 
Tray inverted, becomes shelf. 2 2” 
rubber casters, two with brakes. 





For further information, write Dept.OA 


TIFFANY STAND CO. 


St.Louis 5, Mo 


7350 Forsyth 





SELL THE Best -SELL MOORE 
~ (Map Companies do- EXCLUSIVELY) 
—~MOORE METLHEDS ARE 
~ Nationally Advertised 






Makers of fameve MOORE Picture Hangers & Push-Pins 


MOORE PUSH- PIN CO. Since /900 


|e & BERKLEY PHILADELPHIA 44, PA 
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THE NEW GBC STENOMASTER 
Dictating and Transcribing Machine 


a 2 Only Dictating / 
f Transcribing 
Machine with 
3-Hour 
Recording 


p> Capacity 
y, 


$15950 


plus F.E.T. 


Some Exclusive Distributor and Dealer Territories Still 
Available 


@ Dictate and Transcribe @ §£ 
@ Automatic Microphone 
@ 3-Hour Recording Mag 
Capacity ndicator 
@ Full Power-Fine Dual Spe: 
Fidelity 
Built-in Loudspeaker 
No-Run-Off Reels 
Weighs only 10 pounds 
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Plus a complete selection of quality accessories, custom- 
designed for the new GBC ‘‘Stenomaster”’ 


GBC AMERICA CORP. 


89 Franklin St., New York 13, N. Y., Worth 6-5412 














«| Fasteners 


WJ 


Large Variety ‘of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


J)ESTING PIN TICKET CO. INC. 
t. 136th Street, New York, Ny. 
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PREMIER 
TRIMMING 
BOARDS 


QUALITY DESIGNED WITH 
SAFETY IN MIND! 














e7 Sizes 


e From $6.00 
to $55.00 


e Wood or 
metal base 










Precision 
machined markings 
on select heavy hard 
maple ...a brand new easy-on- 
the-eye pastel green, in lifetime lacquer 

. removable self-sharpening blade of 
hardened tool steel. . . exclusive design 
slide-guide all new safety guard to make 
cutting safe and fast. 


QUALITY For shop, school, studio, office, industry. 
PRODUCTS PHOTO MATERIALS CO. 


WEST FULTON STREE ° HICAGO 72, ILLINOIS 





PREMIER 















MEET THE “NEW CHAMP”’ OF THE N.O.M.D.A. 


HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND. 





HASCO’S 
rorece BRAND 


Retails for 


$15.95 each * ST 





2 
~ 


Elimates SLIDING .. . SLIPPING .. . VIBRATING . . . NOISE! ~{ 
17 
j + 
- de G 
i 
y y! Ave 
* Slightly higher West of Rockie I 
ORDER TODAY! 
No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leave ”" x 16”. Free rolling 3” Caster ocking caster 
Available with Formica T Drawer. and in Chrome, at jhtly additional 
Shipped set up, ready for use — 2 in — 42 Ibs 


menyfactured ond guaranteed by 


h. a. STEGER CO. — 


822-824 Spruce St. @ St. Lovis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands 
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brightly painted peg board are focal points for the dis- 
play of accessory and stationery items. The displays are 
actual inside-store windows and are treated as such with 
semi-monthly changes of copy and merchandise. 

‘We're hanging 
was carried out in a 
radio campaigns 


The opening theme for the store, 


out our shingle in Chattanooga,”’ 


series Of newspaper ads and spot’ 
on two local stations. 


presentation a desk clip-board 


memo pads were distributed to 2500 key 


Handsome gifts of 
with refillabl 
area. 


uccounts in the Chattanooga 


Houston Firm Leases Space 


Keeper's Book Store in Houston, Tex., has leased 
1,000 square feet of floor space in the new Stella Link 
Shopping Center at 9200 Stella Link Blvd. The com- 
pany opened door for business at the end of Sep- 


tember 


J. K. Gill Window Features Lindy 


ei 


(Lae 


Je rk ce pam | 


td 





I. K. GILL CO. of Portland, Ore., recently devoted its window 
display of Lindy pens and offered free prizes to customers 
in the It ] 

STATEMENT RI IRED BY THE ACT OF AUGUST 24, 1912, 
AS AMENDI Dd BY in ACTS OF MARC H 3, te AND 
JULY 2, 194¢€ d State HOW- 
ING THE OWNERSHIP, "MANAGEMENT. AND CIRCULA. 
TION OF Office Appliances, published monthly at Chicago Post 
Office, Chicas Illinois, for October, 1959 

resses f the publish et managing 
nager are Publisher I Office Appliance 
n Blvd Chicago I Editor—Walter 
5s. O Ave Chicag I Managing Editor 
) > l-Okla ve M nt | spect, Lil 
M W Gilt \ > ( don ills 
i at ind address 
it names an 
x x more ¢ 
‘ I A corp ames an 
t x i ied 4 
ated firn its 4 i address, as 
a er must The Oftx 
( VV « lackson Blvd., Chicag I : J hn A 
I t Glen |} n, Ill.; Jeannette J. Gilbert, 310 
G I Walter S. Lennartson, 11638 S. Oakley 
( L. Sin 10 S. Oakle Ave., Chicago, 
F. M Ave., Des Plaines, | Charles W. Gil 
Ann S Hills, Ill.; Richard M. Daugherty, 22 W. 
g V I e, Illinois 
kr tgages, a curity holders 
cent or more f total amount of bonds, 
are; (If there are none, so state.) None 
ude, in cases where the stockholder or 
books of the company as tr ustee or in 
t an f the person or rporation for 
g; the statements in the two paragraphs 
affiant knowledge and belief as t circumstances 
h stockholders and securit Iders who do 
a1 of the —— any +“ tr nese stock and 
3 le ne 
R 1 HARD ML bAUG HERTY, _Treasurer. 
e this day Se nber, 1959 
Public 
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TO A 
DESK 


BOSTON CHAMPION 


4 decorative colors; 
blue—green—sandtone—gray 
The finest in convenience! Boston 
Champion portable pencil sharp- 

eners save time . 
build efficiency. 
Order today from 
your local stationer. 





C. HOWARD HUNT PEN CO., CAMDEN 1, NJ. 







brushed or polished 


catalog and price list on request. 
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317 east 34th street, new york 16, new york 
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602 BILTRITE PEDESTAL TABLES 


TOP-BOARD SIZES: 


No. 602-1—23"x31” 
No. 602-2—24"x36” 
No. 602-3—31"x42” 
No. 602-4—38"x48” 
No. 602-5—38”"x60” 
No. 602-6—38"x72” 
No. 602-7—44"x72” 





PREFERRED by AGENCIES and STUDIOS 


New...steel end channels for more ac- 
curate draftsmanship! The first table to 
feature a full-length guard rail and ser- 
rated arcs on size 38” x 48” and larger. 
Two stabilizing wheels plus easy grip 
handwheel provide fast and easy tilt and 
height adjustment. Minimum 3234” to 
Maximum 421” high. 








ANCO WOOD SPECIALTIES, INC. 
71-08 80th Street, Glendale 27, New York 








A proven way 
$ to accumulate 


$ money 











STEEDS $<rrONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 

Teller’s Moisteners * Currency Racks * Manvel Coin 

Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 












COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kweortet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 






Write for information! 


THE C. L. DOWNEY CO. HANNIBAL, MO. 
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Karasik Says Russian 


Stationery Industry Lags 


RICHARD KARA 
SIK traces the itin 
erary of hus recent 
Russian trip t 
editors of OFFICI 
APPLIANCES 





The stationery industry in Russia looks forward to 
level of development comparable to that present in this 
country in 1912, says Richard Karasik 

Karasik, president of the Jaclin Stationery Corp., 
Frank A. Weeks Co. and the Stationers 12:30 Club of 
New York, made this observation during a recent trip 
throughout the Soviet Union with fellow members of 
the Young Presidents Club. 

In an interview with OFFICE APPLIANCES editors 
at the NSOEA meeting in Chicago, Karasik said 

He was unable to find a stapler in Moscow that he 
traveled to four Russian cities before he came across one 
in Leningrad. Though of recent manufacture, this re 
sembled a 1929 model of the old Babe machine. It sold 


for 27 rubles, or $2.75 
The abaccus is the most popular machine. There 
no electric office machines in Russia, and only a few 


ty pe writers 

Most writing is done with pen holders and points 
Fountain pens, what there are of them, cost one day's 
pay. Ball pen are known of but not in circulation; 

Paper Supplies Are Short 

Paper is in shortage. What there is, is of poor quality 
(Stores do not have bags to w rap goods. Karasik had to 
go Out of a store to find some newspaper in order to 
wrap some pears he bought.) ; 

There are no filing cabinets, most records being stored 
on shelves (not upright as with our open shelf filing 
systems, but stacked in piles.) ; 

Karasik explained this general condition as being the 
result of government ownership of all goods. In the 
planned economy, without competition, there is little 
pressure for improvement of methods for the worker 
Government outlets supply office supplies and equip 
ment at the same price across the country, and govern 
ment outlets distribute the items. 

However, this is only a surface explanation, Karasik 
says. The planned economy is again the basis of the 
problem but goes deeper. 

The people, Karasik says, are of a patient nature 
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plodding along with their eyes on the future. They are 
ontent to believe that after Russia becomes industrially 
equal to other 


nations consumer goods can, and will, 
be produced. Such a feeling on the part of the people 
illows them to accept large outlays for arms and heavy 
machinery, and to accept the tedium of less efficient 

thods 

Many hours are wasted because of inefficient methods, 
but man hours are nothing when the state is supreme 
ind the individual secondary, Karasik says. Office work- 


rs bow to their long hours in the same way battalions 


of women clean the streets. One machine could free 


ill but one 
Of lighter interest, Karasik says vending machines 

tablets and other school supplies and that 

| stationery items and sundries on Moscow 


g the summer 


Sheaffer Pen Announces 
Holiday Display Contest 


Fifty-thre ish and merchandise prizes with a total 
will be awarded to retailers by the W 
A. Sheaffer Pen Co. in the 1959 Sheaffer Christmas 
that runs from November 15 to Decem- 


tail advertising and merchandising 
of the firm, said there are three first prizes of 


awards of $59.50 Bulova Pacemaker 


Prizes will be awarded for outstanding window dis 
merchandise, used by dealers for at 
ist one week between November 15 and Christmas 
luding the firm’s new Christmas window unit 
aging W aone trom photographs submitted by 
dealers,” Mr. Rouleau explained 

is display, he said, is a striking unit in 
at affords an excellent opportunity to show 
Sheafter’s “PFM”’ (Pen For Men), the Lady Sheafter 


shior ry pen for women, and a Sheaffer desk 
Keyno the display is a replica of an old-time 
ppost s uinst a typical Christmas landscape with 
ow-covered trees and cottage. The lamppost provides 
ple space to display a ““PFM”’ pen and pencil set, and 

\ I ting 
Retailer in get entry blanks and full information 
bout the 1 contest from their Sheaffer sales repre- 


sentativ Mr. Rouleau said, “‘or they can write directly 
Christmas Display Contest’ at the W. A Sheaffer 


Business Forms Regional Scheduled 


Forms Institute has scheduled a West 
regional meeting for Friday, November 
the California Golf Club, San Francisco. Thomas 


4. Taylor, second vice president of the BFI, who is 
e-president of Schwabacher-Frey Company, of San 

Francisco, will direct the one-day business meeting of 
Institr 
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Quickly recognized as the 
efficient way of perma- 
nently modernizing any 
office, Frontier equipment 
is built to last and adjust 
o different floor plans. 

Write for 
Catalogue. 


= 





BOOK CASES 








SORTING CASES 


P. O. Box 13266 
Dallas, Texas 
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ANOTHER POPULAR 
COAL “AT-A-GLANCE” PRODUCT 


Popular with business men. Gives an easy, accurate means of 
listing travelling expenses, with itemized expenditures for each 
day and column for weekly recap. Undated pages can be started 
any time. Wire-O bound k lies flat for easy notation. Fine 
simulated leather cover in Black, Saddle, Red and Blue. This is a 
fast-selling Nascon item that answers an important daily need. 


Retail: Vest-pocket size $1.20; Pocket-size $1.50. 
SELL BEST BECAUSE THEY TELL BEST 
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Vasconm qance Products 





me 4 a 
EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS 
Showroom: NEW YORK, 475 Fifth Avenue 





Edsal — manufacturers and designers of shop and 


material handling equipment — deals with dealers only 


and does no direct selling Quality service and econ 
omy are the keynotes of our program to supply our 
customers with precision equipment when it is needed 


economical that 


at a price the budget can take. S 


even our dealers can compete with direct sellers 


Tool Stands, Shelf Trucks, Stock 
carts of heavy gauge steel 




















Shelving — Exclusive KWIP-KLIP ae 115 
nut and boit type design for ‘is ha 


hundreds of uses. = t 
mee ) q 


Work Benches — 
durable 

always level, with the 
exclusive ribbed deck 
construction, presdwood top 








te See 





Write today for catalog of prices and information on our 
Deoler Protection 


Ws Wi, Pe hs 


program 


Best...by Design 


3817 S. Racine Ave. 
Chicago 9, Ill. 
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Venus Pencil Appoints New Sales 
Representative 


A. L. Van der Kar, sales manager for Venus Pen & 
Pencil Corp., announces the appointment of William 
W. Schultze of Springfield, Va., to the Venus Staff. 

Mr. Schultze spent several years as associate manager 
for Life Insurance Co. of Virginia; he also served as 
sales representative for Carter Ink Co. 

Mr. Schultze now resides at 5808 Floyd Ave., Spring- 
field, Va. 

His territory will cover the entire states of Virginia, 
Washington, D. C. and Maryland. 


Report on Typewriter Shipments 

During August 1959, factory shipments of type 
writers amounted to 114,052 units valued at 16.8 mil- 
lion f.o.b. plant. Domestic sales of typewriters totaled 
122,869 units valued at $25.8 million at retail value 

The statistics in this report are collected on Census 
Form M35C, Typewriters, and represent complete cov- 
erage of all companies manufacturing typewriters in 
continental United States. The dollar values of factory 
shipments are based on net selling prices f.o.b. plant 
the domestic sales values are based on retail list prices 

Any inquiries concerning these figures should be ad- 
dressed to the Bureau of the Census, Industry Division 
Washington 25, D. ¢ 





MY CHOICE is 


LOOSE LEAF ACCESSORIES 









“Customers’ re-orders 

prove there’s more 

profits in the 

Charles Leonard 
Line.” 









ALUMINUM 
SCREW 
POSTS 
AND 
EXTENSIONS 











All Charles 
Leonard prod- 
ucts are Precision 
engineered of top 
quality materials to 




















insure uniform qual- LOOSE 

ity and performance. LEAF | 
BINDER | 
SECTIONS 1 









Write for 
Catalog 
today and 
information on 
SPECIAL PKG. 

DEAL FOR EXTRA 
PROFITS! 


—— 
CHARLES LEONARD Inc. 
¢ |Wining 
4-6832 































Manufacturers of loose leaf and Stationery Specialties 


79-11 Cooper Ave., Glendale 27, N. Y. 
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Choose the Right Words 
For Direct Mail Ads 


/ 5 Wrst 7] ia eries f f ay [I¢ ; i ¢ THI? Il 
OFFICE APPLIANCES u hich will « / 43a P c 

direct? dvertising. 

Time after time you have heard someone say regard 


g direct mail letters, “‘write as you talk.’ There is a 
t of truth in this statement because it ts very important 
y sound natural. But there is a lot more 


=x 
> 


g than making it sound like every- 


talk correctly. The majority of people 
tional faults which must be corrected 
as they talk. Many people fill their 


ith useless and objectionable words and 


Son » rsa 


fore they W 


' asily check on this by listening to a 
e your family or business associates 
idition, many good conversationalists capitalize 


hang the arrangement of the words and by 


words to better emphasize them and 


out their meaning. One great copy writer onc 
that hi ) would have sold ten to a hundred 


S mot eoods if he could have read it to each pros 
Again 1 f us, when talking with our friends and 

words that we understand and, for 
1SO think our listeners understand. Some- 


we af rrect in our use of a word and, at other 


good profit maker with a wide market 
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Get your share of the profitable electric eraser business. Sell 
the fully automatic Barber-Colman electric eraser with ex- 
clusive self-starting feature. Just pick it up and start erasing. 
Quickly, smoothly erases pencil, ink, type . . . fine lines or 
solid blocks. A valuable timesaver needed by engi- 
neers- draftsmen, architects, artists, business offices, 
schools, studios. Carefully balanced palmfit for effort- 
less erasing. Quiet, efficient, trouble-free 115 V, 60C 
a-c electric motor. Highly dependable . .. thousands 9, = 
in use. A good-profit, good-selling item for you. Ac- ‘seasta 
cepted by Underwriters. Write now for prices and 
descriptive folder 


BARBER-COLMAN COMPANY 
+ W. 1244 Rock St., ROCKFORD, ILL. 
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There's lots of business to 
be had in traditional book- 
cases ... and Hale is the 
leader for modern, contem- 
porary or traditional designs. 


Fashioned by skilled crafts- 
men from genuine walnut, 
oak and birch, Hale cases are 
available in solid end design 
or in sectional construction 
(ideal for later expansion ). 


There's a Hale bookcase 
for every customer! 
Write for free catalog. 


Mlustrated is Hale's “800” line with receding 
glass doors. (Sliding doors also available.) 


INDUSTRIES, INC. 


DIVISION OF F. £. 


HERKIMER, NEW YORK 


MANUFACTURING CO 





YOU CAN’T AFFORD TO OVERLOOK BOOKCASE PROFITS... 





Dekuxe CONVERTIBLE... Foam rubber neatly 


upholstered with a rich corduroy on one side, fibre on the other. 2” 
thickness with boxed edges. Colors: Brown, Green, Maroon, Grey. 


Sofscat STOOL CUSHION 


TRANSFORMS HARD, UNCOMFORTABLE 
STOOLS INTO SOFT SEATS 


=> Made of resilient foam rubber covered with 
sturdy material. SofSeat Stool Cushion is in- 
stantly slipped on—to 
stay until removed. 
Cloth and leatherette 
coverings. 

Colors: Brown, Green 
Stock sizes: 13", 14", 
15° diameters 





Write for 
New Illustrated 
Folder Giving 

Complete 

Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


6451 “EDMUND STREET PHILADELPHIA 35, PENNA. 
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‘‘Co-ordinate Series’ 


WORDEN 


. for offices that reflect business and 
professional accomplishment” 





A UNIT COMBINATION, sinale pedestal desk with FIBERGLASS MODESTY PANEL 
and No. 72 BASIC CABINET 


we woroen Company 


ROLAND mOCHNGAn 
@amuracteaetes CF {, LOUNGE AND Liseaet Feanitese 


"ARCHITECTS, DESIGNERS, DECORATORS AND DEAI ERS 
It will be a pleasure to send you our brochure with purc 3 informatior 


LOOSE LEAF 
COVERS 


5¢ to $1.50 Retail 






L 
5 
S 
ed 
Amf 
Variety means happier, more profitable customers - . and 


Amfile has the hottest seasoning to increase customer demand! 
165 styles, materials and colors plus new covers and new colors 
to help excite buying action. Order ao stock of Amfile Loose 
Leaf Covers today and attractive counter display, too! Most 
items available in boxed assorted colors. 


Extra Dealer Profits From Amberg 
All Amfile filing supplies, covers and paper 
specialties listed in ovr new catalog can be 


combined on one order to earn Combined 
Order Discounts. 


AMBERG FILE & INDEX CO 


KANKAKEE, ILLINOIS 








times, our listener does not oa understand it 
and tend to 
confuse the issue as the reader does not know what we 


Such words creep into our mail order copy 


mean when we use them. 

Finally most of us use too many words when we talk 
and these words add nothing to our story. Brevity is an 
important rule in writing direct mail copy even if it has 
no place in conversation. 

These faults are pointed out so that they can be rec 
ognized and corrected before you take on a mail order 
cOpy writing assignment, In addition, before you can 
proceed, you must learn what motivates people and what 
they look for in such copy. 

The primary thing to keep in mind is the reasons 
why people buy. Does your product give them a new 
benefit or does it protect one they already have? If you 
are going to sell your product you will have to convince 
your prospects that they will get more product or service 
from you than from anyone else. 

Most people who purchase through the mail are likely 
to make their decisions based upon snap judgment and 
not after a careful analysis of the offer. Generally speak 
ing. a purchaser buys upon impulse without knowing 
the why of his action. For this reason, the attention 
value of your mailing 1s most important, for the best 
sales story is of no value whatever if it doesn't get read 
There are basically two kinds of attention—favorable 
and unfavorable, so it is important that the prospect b 
approached in a favorable manner, his attention secured 
and held long enough for him to read your sales mes 
Saye 


In order to do this you should not barge right into 


ROBERTS for SALEABILITY 


Q2e9 
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Last year, traffic accidents killed 37,000, injured 1,400,000 


...and they wasted Five Billion Dollars! 
Traffic accidents’ human toll is so tragic we sometimes overlook their 
staggering economic waste. Five Billion Dollars in lost wages, medical 
expenses, insurance costs and property damage! Your business—every 
business—shares in this loss. So you have a double interest in helping 
reduce traffic accidents. And you can help! Drive safely and obey the law 
yourself... certainly. But go further. Use your influence to promote safe 
driving and urge strict law enforcement. To make your efforts more effec- 
tive, join with others working actively to reduce traffic hazards in your 


community. Support your local Safety Council! 





Where traffic laws are strictly enforced, deaths go DOWN! 


Published in an effort to save lives, in cooperation with the National Safety Council and The Adverti ng Council. 
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your sales story. You should ease into it, using an ope: 


¥ 
ing paragraph that is easy to take, overcoming the pros < 
pect s natural waryness. Once he is in a more receptiy 

mood, you can continue with your sales story under Cl 


certain community of interest which has been estab 


FOLDING TABLES lished ; 















t The final action that is needed is to get a favorabl p 
decision and to make the sale. Your plea for action a 
must come while the prospect is in a receptive mood Vv 
conditioned by the copy and appearance of your mailing a 
. pic 
* Easy Folding! ers B 
* Compact A great many formulas have been developed through - 
Storage! the years for writ! ng r direct mail letters and bulletins, s} 
* DuHoney 20 but the most important thing to keep in mind is the on 
Safety Lock! I — 
answer to the question “What will your product do for 
* Beautiful Smooth 10 year guarantee on 
Tops! all Midwest Legs me? Peop le are not interested in your product as such VC 
* Double Bracing! but in what it will do for them. It is ‘benefits’ your a 
A COMPLETE LINE OF prospects are interested in and it's up to you to writ m 
FOLDING TABLES copy that will tell them about these benefits li 
ys S gts — A number of years ago a book was written by Elmet 
Wide range of styles and sizes CHORAL & BAND STANDS Wheel which he listed the { fi Wheeler 
Choice of tops weier In ncn ne ISTCC 1c amous flve Iecict or 
Midwest Folding Tables feature the points and, if you use these points as a guide, you can't a 
exclusive Du-Honey 20 safety lock help writing effective direct mail copy ~ 
that secures the legs automatically oes a a need Sell the benefit | 
in both the folded and the extended Irs fell the le, not the stea ll the benefits én 
positions. Improved leg design gives and uses of the product and not the product itself. When th 
added strength with greater comfort. you come to this point, make a list of all the “benefits 
All-welded construction. Extra strong FOLDING cit 
under-bracing with tops laminated to (_4 PLATFORMS you can find in your product, select the most important 
frame by special hot press glue proc TABLE & one and concentrate on telling about it 
d steel apron. CHAIR ie , 
ga pee compe P re ar CADDIES Second, Gon write, tel le gr ip/ Tell your story n B. 
rite or compielte ta al 4 i ; 
SALES the fewest possible words. Usually you have little time 
a FOLDING PRODUCTS iss y | 
to get your story across, if your prospect does not read 
Dept. 59F, ROSELLE, ILLINOIS ' of 
he 

































ot 
LOOKING Euery Gusiness can “se.. ig 
FOR THE ” 
BEST? eee mé 
} You'll find... va 
“THE 
CROWN LINE” “Under Counter” CASH DRAWERS me 
OF DATERS ma 





SMALL BUSINESS—for Cash Handling and Storage. 


DEPARTMENT STORES—for Auxiliary Cash Han- 
dling, Bank Drawers, for Special Sales. 


MANUFACTURERS—in Cafeterias, Parts Sales 
Counters, for Petty Cash. 


CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 

on the market. 










Model V-1 (ill.) 
List $29.50 


@ No stock to carry. 
@ 24 hour shipment. 





@ Full dealer discount. 


information A Quality Product 

on our A wonderful door-opener for follow- 

complete line up sales of more expensive equip- 3 other models. 
today! ment. Write now . 


INDLANA CASH DRAWER CO. 





R. A. STEWART AND COMPANY, INC. 


80 Duane Street - New York.7, New York 


‘ 
P.O. BOX 236E e@ SHELBYVILLE, INDIANA 72: 
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headlin 1e¢ will not read the rest of your copy 

So be brief legraph your story but make it complete 
Third, *h flowers.”’ Put salesmanship in your 

y but don't } it so overpowering that your story 
uurth, “a wk ‘If’ ask ‘Which? Offer your 
prospect a che between two things and write your 
py so h n't sey “No.” Remember the famous 
Wheeler story of the soda clerk that had little or no 
ss when he asked “Do you want an egg in it?’ 


ld an egg in each hand and asked “Will 
r or two?” the sale of eggs in his milk 


ew so fast that he ran out of eggs in short 


ifth “wat ur bark.’ Make your copy pleasing to 
prospects most cases, avoid high pressure sell- 
low pressure and few broad unsupporte d state- 


ts. Make your copy wag its tail and show its friend- 
' way possible 

There in brief is a good formula for writing mail 

| sell. Keep in mind that few people 


think and that the majority buy b 


cause of the 
vay they feel—most things are sold by an appeal to the 
ns. not to the mind Consequently you must stir 


they will act favorably on your propo 


Borden Develops New Adhesives 


B ( | Co. has announced the development 
plasticized vinyl book binding ad- 
wide variety of book cover stocks 

These products are an extension 

Borden Cl l’s line of Cascorez paper and pack- 

1} 
| I w series is an all purpose type ad- 
wl S unique penetrant system. Book 
ipply the resin adhesive to a wide 
materials 

Both laboratory and field engineering services will be 

lal inalyze particular needs of book 

npany stated. Th w products 

sold gallon drum quantities. For further 

formation write Resins & Chemicals Department, The 

Borden Ch ( 350 Madison Ave New York 
N.Y 


Keep Klean Imprinted 
Typewriter and Business Machine 
Covers help you sell more! 


Keep your old customers “Dealer Con- 
scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub- 
ber and black rubber. Write today for 
prices, discounts, etc 


KEEP KLEAN PRODUCTS CO., INC. 
4077 PARK AVE. N.Y. 57, BLY. 











MANUFACTURERS OF DRAFTING SUPPLIES 








CARDINELL CORPORATION, MONTCLAIR, N.J. 








BUSINESS FORMS f = / 


FOR EVERY BUSINESS 





=) LOW PRICES 
ALL TYPES PRINTED FORMS 
Slack and white only 


® 16 Lb. Sulphite Bond 
e Padded or Loose 
© 2 Week Delivery 

Send for price list nou 


THE WORKMAN MANUFACTURING COMPANY 
7220 W. Wilson ° Chicago 31, Illinois 











OA—11/59 


IN QUALITY 
FIRST | IN PERFORMANCE 


ATLAS VERTICAL FILING SYSTEMS 
FOR 
NEGATIVES © OFFSET PLATES © MAPS 
BLUEPRINTS ® SKETCHES ® STENCILS 
MASTERS ®@ X-RAYS © ARTWORK 


POR STENCILS, OFFSET PLATES & NEGATIVES, X-RAY, ETC...... 








Atlas Stencil Files Corp., 16716 Westfield Av., Cleveland 10, O. 





Tor niet ‘Aa: ye & Fre 
4 
ae elste 
5 - ‘ 

















201 











Why Gamble on Getting REPEAT Sales? 


sell BEACH S | 


Then you can be SURE of 
satisfied customers who 
buy repeatedly! Show 
the Sales LEADER — 
up front — in this 


Counter Display 
Shipping Carton 


Samples, Prices: 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 


' 

















Ls 
— 
Lb, MFG. CO., INC. 
P.O. Box 243 
Winthrop, Ma 





Duraluminum HOLDERS 
for your Business FORMS 
LIGHTWEIGHT ® WEATHERPROOF 


SEND TODAY FOR OUR NEW CATALOG 
JUST CLIP THIS AD TO YOUR LETTERHEAD 











More and More Leading Draftsmen, 
Accountants and Artists 
are INSISTING on 


“/1a- Potut 


LEAD POINTER 





For Perfect Lead Points 
Blunt to Hairline. Two Models. 


Standard Model gives you points up 
to %” long without breaking. Just 
insert lead and rotate lid. 


Write for Literature and Dealer Prices. 





Variable Taper Model 
lets you dial the taper 







you won, 










SHORT << 










LONG 


ELWARD MANUFACTURING CO. [ITT 
Coloma, Michigan BETWEEN 












— 





Boker Street 


New Full-Color Desk Folder 


H-O-N presents its "Million Line’ desks 
in a new full-color folder. See how 
handsomely H-O-N desks fit any office 
decor — and work center plan. Popular 
models of this exciting modular line are 
illustrated. Write today for your free copy. 















THE H-O-N CO. 
MUSCATINE, IOWA 
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Build $850,000 Sales 


From Warehouse Operations 


“The right way to go about building up a successful 
office furniture dealership” was the theme of a full 
page newspaper article which the Denver Post ran in 
late September, honoring Desks,.Inc., of Denver 

Pointing out that the firm built up a million dollas 
a year volume in only three years, the article described 
how George Swerer, president, Ed Brown, sales man 
ager and Harry Hawkins, buyer, entered a field already 
described as “over crowded’’ and mad resounding 
success OF it 

The three young partners, all salesmen in one aspect 
of the office furniture or office supply business at onc 
time, joined forces three years ago to merchandise sev 
eral leading lines which hitherto had very little repr 
sentation in the Denver area. Steel offi furniture was 
the leading feature. 

Together the partners scraped up $51,000, resigned 
their sales positions, and began Operations in an old 
warehouse under the title of Desks, Inc. Selling from 
the warehouse space, largely by brochures, they ‘burned 
the midnight oil’, concentrated on giving businessmen 
customers unusual service by designing coordinated of 
fice furniture setups. Now, with a gross sales volum 
of $850,000 at the end of the 1959 fiscal year, the firm 
is completing a new structure. It stands alongside th 
original rented warehouse, now allowing space for 
complete showroom, a warehouse, and an office supply 
inventory. 

Outstanding features include twelve new model of 
fices at the showroom, set up by two women interior 
decorators and office designers on th payroll The 
twelve model offices fit in with president Swerer's be 
lief that it isn’t practical to attempt to sell office furni 
ture today without a solid designing service for the 
customer 

New emphasis is being placed on designing an offic 
in the home, because of the tendency of more and mor 
top business executives to increase their homework 
Consequently, among the twelve model offices at Desks 
for both busi 


Inc., showroom aré¢ packaged offices 


ness-building and home offices. Each “‘package’’ incor 


porates everything from carpets to calendars, drapes to 





All New for 1960 
THE IMPRINT CATALOG 
MADE TO SELL YOUR 

CUSTOMERS 


SUPPL 


@ OVER 16,500 ITEMS 
@ TOP-SELLING BRAND 


NAMES 
@ COLORFUL IMPRINT 
COVER 
@ SPECIAL WEST-COAST 
EDITION 
tg More About 
Fab Catalog Offer 
UTILITY 


WHOLESALE STATIONERS 


641 West Lake Street 
Chicago 6, Illinois 
FRanklin 2-3700 
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“There is nothing finer than a Stromberg-Carison" 
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ACT NOW for BIG PROFITS that can be yours in the 
office intercommunication field. Specialize on Key-municator 
—Stromberg-Carlson's new concept in loudspeaking intercom 
that obsoletes all others. ‘‘V.I.P’’ in appearance—loaded with 
sales-closing features—backed by national advertising and 
local promotion funds. Act now while profitable franchises 
are still open—this can be the “big ticket’’ item you've 
thought of specializing in! Write for full details; no obligation. 


STROMBERG -CARLSON 
GENERAL DYNAMICS CORPORATION 


AN STREET ee ROCHESTER 3, NEW YORK 





“There is nothing finer than a Stromberg-Carison' 











THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


For every pasting and mounting use. Clean, Ames Supply Company 






speedy—excess rubs off. Will not curl, shrink ATLANTA DETROIT 
or wrinkle paper. Tube to 5-gallon sizes at 156 Alexander, N.W. 6257 John C. Lodge Expwy. 
CHICAGO NEW YORK 
art, stationery and photo stores everywhere, 564 W. Randolph St. 37 y St. 
OR CIRCULAR DALLAS SAN FRANCISCO 
ee 1232 Crampton St. 545 Mission St. 
UNION RUBBER & ASBESTOS CO. cuv a 


TRENTON, WN. J. 


(oesr-TEsT ML 


1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 











MEMO TO DEALERS 


OUR OFFICE MACHINE 
COVERS are a good profit 
item for you. With your 
name imprinted on each 
cover it will put your sales 
message before every ma- 
chine purchaser — a con- 
stant reminder of your 
store and service. 


VOLUME PROFIT 


vc" tobet SENTRY’ € 
that sells for $48.55 less than lowest 
competitor — $130.04 less than highest | 


Only SENTRY offers so many quality features 





at so low a price! “C” label protection—plus 
Vermiculite insulation, all-welded construc- 
tron, built-in 3-number combination lock, 
bank vault type lock bar, 2 drawers. Dimen- | 
sions: Outside 24 e” 2 17%" x 17 Inside 

$s” x 12" x 137. We 240 Ibs Full profit, big 


FREE — ROTATING WIRE DISPLAY RACK, 
FREE — SILK SCREENING. 


Write for our catalogue 


OFFICE COVERS CO. 


3526 Boulevard Jersey City 7, New Jersey 


i a tn TE i te 


market. Write for details 


seosestes s7q9; JOHN D. BRUSH & CO., Inc. @ 


Sastove Sit 563 West Ave., Rochester 11, N.Y. | 


Std. Dise.-Adv. Allow 





- eee - -,*, 


Get your share of Apsco’s $1,000,000.00 I 





SNAPEX TAX & STOCK 





_ BUSINESS FORMS MANUFACTURERS ( T R S TMA S B 0 N U 4 
W-2—A d Federal, S dC 
| sax reper for praceidng bb one eguetion 
W-2 -_ Forms specifically designed for NCR, Bur- TO DEALERS 


a roughs, etc 

At o. STOCK FORMS—invoices, Bills of Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc 


Nearly 2'/, Million Free 
Cash-Value Redemption Coupons are being distributed 
to your customers Oct. 1-Dec. 31 ‘59. 
Write for your FREE store promotion Kit 
including 100 “Silver Dollars"’ 


APSCO PRODUCTS INC. P.O. BOX 840 Mailing Address 
Beverly Hills, Calif. 


les Angeles - Rockford - Toronto 










You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain. 


IMMEDIATE SHIPMENTS right from stock 


235 Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 
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file cabinets, waste baskets to telephone plug-in con 
The World's : 
nections 
Largest 
Independent Along with a brisk sales volume which has surprised 
P Z ’ 
HP f : 
Rebuilder o their cont mporaries, the Desks, Inc., partners claim the 
Office Machines.” 


SUPERIOR equally. This plan was worked out with officials of the 
TYPEWRITER m Denver-U. S. National Bank, which acts as trustee for 
F. all profits. They are held until an employee retires or 


Select Rough and : leaves the firm after five years of servi Among the 


Rebuilt Manual and 


Electric Typewriters 


only profit-sharing plan of the industry in Denver, with 


; 


all employees from the president to the janitor dividing 


advantages which have been developed by the profit 


e Adding Machines sharing ie have been impressive sales of office fur 

e Calculators niture by th ompany custodian, as well as by its 
Write for confidential dealer's price list. pre sident! 

SUPERIOR TYPEWRITER co., INC. Among outstanding orders which Swerer. Brown. and 


34 Hubert Street. * New York /3,N.Y¥. * WOrth 6-2626 





Hawkins have rung up in the past three years is the 





complete refurnishing of the big new Gardner-Denver - 


executive and commercial offices, the interior furnish 


Loose-leaf envelopes, 


punched; card-holders, ings for the swank Harvest House Hotel & Apartments — 
any size; menu covers; several banks, clinic buildings, the new Student Union 


foctery ere pre- Building at the University of Wyoming, and all office 


tectors; tag holders; . ‘ > 
a equipment for the huge new U. S. Air Force Missile 


bill-fold envelopes 








stamp: eeiibiners, eft. Base in Cheyenne, Wyoming. 


A | A R K ! LL '@) 902p S. Wabash Ave. + Chicago 5, Ill 
MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS Time Clock Assists Physicians 


Made of acetate 





flome resistont) A group of four midwestern physicians have turned 


transparent cellulose. to a widely used piece of industrial equipment to solve 








We build to fit your an everyday office problem. 











particular need They've installed a hand operated time clock to 
Write us details record the arrival and departure of each patient in th 


reception office 


I. 
According to officials of Cincinnati Time Recorder 
Co., Cincinnati, who make the clock, the physicians 
stamp the time record on each case history folder. This 
prints the year, month, date, hour, and minute. From 
reading this record, the doctors can easily tell when each 








If you have not seen the Cotton- patient came to the office and how long the visit was 


smith TYPO-LIFT, be sure that This record is used to eliminate patients’ complaints 
you write for free folder TODAY 
You will be glad you did. 





concerning long waits in the reception room 


Dallas Book Store Opens 
The H I I] : 
‘ « yme of Books was formally opened to tl if Lif 
I 
MME: Ahk Lic September 18 in the new Preston Royal Shopping 
Makers of Fine Office Fi ' Village at Preston and Royal Sts. in Dallas, Tex 
WINSTON-SALEM, NORTH CAROLINA | 
ee A eee . 
MODEL FH-SC 
FOLD-0- MATIC | 


Meetric Folding 
Machine 












FIRST NAME 
IN FILING 


FOLDS+ CONVEYS «STACKS 





120 SHEETS PER MINUTE 
OXFORD FILING SUPPLY Co., INC. any fold... any stock .. . automatically! 


Clinton Road, Garden City, N.Y. 


——E Sem 
724 W. WASHINGTON BLVD © CHICAGO 6 TL 
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"Rock-lt 88' 


OFFICE CHAIRS 


FOR EXTRAORDINARY COMFORT 





White 


RICHCRAFT cooperates! 


DEALERS — Our new streamlined “Statesman” line of type- 
fC U R N | 5 i U R b C O R p writer ribbons with self-service MERCHANDISER will boost 
: your sales, simplify your inventory control. Write for proof! 
j . N.Y. 
P.O. Box 2353 Tulsa, Oklahoma WRITE, ING, 42° Lexington Avenue, New York 17, N. ¥ 


Factory: Bridgeport, Conn. 














_ROLLING STORE LADDERS STAND-BY ‘ VERY BEST VALUE 
ROLLING LADDERS—Made from NC : 

] Oak or Birch iY 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 


e Patented Knee-Action Grippers 
Hold All Copy Securely 

Brake Casters. Ladder can be rolled ar 

freely when no one is on it. When g 

you step on the ladder the rubber s 


tipped legs rest on the floor and 
prevent rolling. Made in 1 to 13 











— step heights, and 4 widths. 
Send for Circulars 5BWOA (Wood) & 56-OA (Steel) and Deoler Discount. 
Monvfactured by 


1. D. COTTERMAN __ ‘evervitia, iitineis 














Upholstered Furniture of 
Distinction For Offices, 
Hotels, Institutions 


Write For New 





Write for Dealer 
Literature & Prices 


HARDBOARD FABRICATORS, INC. 


$9 BRANCH ST. + ST. LOUIS 7, 


OGERSNAD § Walnut base, glass lined 


TRADEMARK ® 
P. 0. BOX 10425 - DALLAS, TEXAS ASH TRAYS 


Attractively designed for 
F any office. Wood base 
or stationery departments 4 

that stock Rogersnap Carben with amber glass lined 


















Second Sheets in the fast *Flip- ve 
Out Dispenser Box. Write to ash eee Available in 7 
Dept. OAS Rogersnap or 10” size. Another one 

sj today! of ovr quality, precision 


built products. 





Write for catalog giving prices and complete information 


Decatur Industries, Inc. 
209-211 S Eighth St., Decatur, Indiana 
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Want Ads 





Deadline 10th of m 


cents a word 


Addre ss De pt Re ply 





SALESMEN WANTED 





OFFICE SUPPLIES SALESMAN. Oppor 
Area. Call on large industrial ac nt 
supply selling experience necessary 
Appliances, Dept. 673 





LARGE OFFICE EQUIPMENT MANUFAC 
in San Francisco area Excellent opport 
top level management Salary plus other 
pliances, Dept. 6758 





COMMISSION SALESMEN. Steel lock 
territories and Metropolitan New York area 
East 42nd St., New York 17, N. Y 





SALESMEN AVAILABLE 





SALESMAN WITH EXCELLENT RECORD 
ably in Middie West territory. Prefers 
important city, as headquarters. Wel! ext 
erations. Acquainted with all product 
Excellent references. Write Office App 





EXPERIENCED OFFICE FURNITURE and 
desires sales position with more respon 

in present territory. Annual sales over $1 
tion with office equipment manufacturer 





MACHINE OR SUPPLY LINE wanted for 
ing to field after brief absence wants a 
eastern states. Well acquainted in that ars 
typewriters, dictating machines, photocor 
Dept. 677 





EXPERIENCED AGGRESSIVE ALESMAN 
in Southwest or Western United Stat Q 
furniture, equipment, systems and 
ing and inventory. Convincing reference W 





SALES REPRESENTATIVES WANTED 





KORES MANUFACTURING CORP 
Inked Ribbons-Stencils-Inks) offe opport 
east territories. Will excellently round 
representative. Line has become No. 1 
pation in travel expenses to develop new a 
details of states covered, lines now handled 


St., New York 59, N.Y 





REPRESENTATIVES WANTE to sell Aer 
Exclusive territories available. Sold to wt 
and School suppliers, Dept stores et W 
Company, 9225 Watson Industrial Park ‘ 





WE HAVE NO HOUSE ACCOUNTS with 
for mimeograph stencils for all types of 
9, Bayonne, N. J. Write Office Appliance: 





SOUTHEASTERN REPRESENTATIVE WANTE 
facturer needs an aggressive salesman for the 


potential. Available immediately. Write Air M 


Appliances, Department 679 





SALES REPRESENTATIVES AVAILABLE 





TOP NOTCH SALESMAN now travelina ex 
additional major line. Well known and estab 
West Virginia. Stebco products, Manufacturer 
Stein Bros. Mfg. Co., Chicago 7, I!linois 
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ale lor Classi a idveriisemenis 78 twenty-five 


t@ Wii} rder. Add ve words it de pl dddare 4S HS@a 


Chicago 6, Attn.: Dept 
























































Ww t 
MANUFACTURERS’ REPRESENTATIVE WANTED 
Ww v 
" , 
MANUFACTURERS’ REPRESENTATIVES AVAILABLE 
DEALERS WANTED 
MANAGER WANTED 
MANAGER - For estat ed territory y ale 
y “ teel office f ture manufacturer. Opportunity exce ve 
experie ad fice ff » 1 ystem salesman to represent r year old ue 
facturer. Excellent opportunity to advance. Must be agar and | 
back j Age 30-45 >alary, expenses pe surance ia 
ecurity and respect ¢ yed y few. Give complete history from high } to 
Send picture. R fidential. Write Office Applia Dept. 67¢ 
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BUSIN 
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POSITIONS AVAILABLE 








‘ # e seeking mar 
xf g y off ty — lear 
Travel ed J Midwe 
HELP WANTED 

VICE F OFFICE 
WEEKLY Machine 
8-9961 

OFFICE MACHINE MECHANICS AVAILABLE 
ve hir jisters. Good 


9 Co pper 





OFFICE MACHINE MECHANICS WANTED 


Must know Electr Adders & 
rg Typew r e, 120 W 
KNOWLE at t tr esirable not 


r both mer 


r town of 


nventory 














Nest OF 
achine 
BUSINESS FOR SALE 
, TES 
t 3 Dusines 
é t ” portunity 
Writ re t. 675A 
BUSINESS WANTED 
] 4 t nq Office 
Write Office Apc Dent. 694 
f t. 685 
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FOR SALE 





TATE DISTRIBUTORSHIP FOR BUSINESS MACHINES Sz d Service for State 
Wyoming. Exclusive tines and five (5) major Business Machines. Good clean 
ventory—$75,000.00. Service equipment, furniture and fixtures, display cabinets— 
value—$10,000.00. BUILDING. 7500 square feet, beautiful fire proof building in 
80% ation. Built for the business. Kawneer front, air-conditioned. Owner will 
ell or lease building to responsible firm. Located in robust growing industrial city 
enter of Wyoming. Boyd R. Sims, Casper, Wyoming. Phone 3-6358 





TYPEWRITERS IN GOOD OPERATING CONDITION: 1 Rem. manual, long carriage; 
Ri 


4 IBM electr pinfeed and regular platens; 5 IBM electric billing machines; 1 
Rem electr 1 Rem electric, pinfeed and regular platens; 3 Rem, manual, billing 
machines; 3 Underwood electric, pinfeed and requiar platens; 2 Royals, manual, 


feed and regular platens; 1 Rem manual regular and pinfeed platen. CONTACT: 
W mons, St. Johnsbury Trucking Co., Inc., 38 Main Street, St. Johnsbury, 
, t. Tel: Ploneer 8-2381 





IMBINATION STORE OFFICE SUPPLIES, Office Equipment and machines. Al! 
good standard brand names, of both. Will sell al r part interest. A very fine 


f 


SS Sentral Illinois. Write Office Appliances, Dept. ¢ 





WANTED TO BUY 








WANTED: National Burroughs and Underwood Sundstrand Accounting Machines, ALL 
AAKE Adders and Calculators. TRY WEST COAST. Al Steen Office Machine Co., 
125 th Main St., Los Angeles 15, California 





WILL BUY Bookkeeping Machines BURROUGHS Billers, Sensimatics NATIONAL 
, 300( 31, 32, REMINGTON SUNDSTRAND indicate details model, serial. 
31IAN BUSINESS MACHINES, 128 Lafayette St., New York 13, N. Y. 





ARD GRAPHOTYPES, MODEL #6340 AND #6383. ALSO SPEEDAUMAT, 
MODEL #2600. HIGHEST PRICES PAID. International Office Appliances, Dept. 
326 Broadway, New York 7, N. Y. — WO 2-320 





WANTED: Burroughs Billing, Sensimatic, and N. C. R. machines Addressographs — 
raphotype List complete mode! and serial for quotation. William Marion Co., 
173 Lafayette St New York, N. Y. 





HIGH PRICE PAID for Burroughs Sensimatics Mode N F211, F212 and 
, 22) 26 SP, Brandt Coin Machines’ No. 60, 61, 100, 
A. Pearl Co., Dept. OA, 140 West 42nd St., New York 36, N. Y 

















v) Burroughs ¢ N. C. R. Bookkeeping and f Machines, Calculators 
s, Adding Machines, et any style. Quote complete description and 
AMERICAN €E NESS MACHINES, IN 573 Broadway, New York 12, 
FOR SALE AND WANTED TO BUY 
EXCHANGE M +} AA it apt f 4 ’ uM r eo Vari Typers, 
Rone ha if ator: Sept oe d Stamping 
Embossograpt howcard Presses. New pecialty f King, North 
F ey Bowes Addressographs, f tt binets, tying machines 
adder : ators, typewriters, Varityper BM ACHS, 121 West 
New York. N. Y Helsea 3-808¢ 
FISHER AND SUNDSTRAND MACHINE Electromat Typewriter, Adders 


ator und all office machines bought and sold. Teeter-Warsh Co., 849 No. 3rd 
waukee 3, Wis 





LISTS 








FREE MAILING LISTS OF 6,730 commercial stationers and office appliance 

Jealers. Also 7,920 typewriter and adding machine stores. Write for FREE catalogue 

f tists of ers, wholesalers, manufacturers, institutior an others. We 

harge only addressing. SPEED-ADDRE 48-01 gq Island City 
New rk 
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WHERE THERE’S BUSINESS ACTION THERE’S A BUSINESSPAPER 


Used to be a song, back in the Thirties, titled, Little Man, 
You've Had a Busy Day. Didn't mention the Big Man. 
But his days are busy, too. He’s the man who must make 
iop-level decisions in business. And to make those de- 
isions, he must have facts. All the facts. All the pertinent 
nformation he can get. 


He finds time, in his busy days, to get that information. 
How? By getting a major portion of it from one unique 
source: the business publications serving his particular 


ield. 


No businessman, Little or Big, is fully informed until he 
reads his businesspaper. He reads it for profit, not for 


epared by THE ASSOCIATED BUSINESS PUBLICATIONS 


MEMO TO MEN 
ON THE WAY UP 











pleasure. He searches it through for news of the trade or 
industry. For facts. For fresh ideas. For new products he 
can put to work. And he reads the advertising with the 
same intense concentration he devotes to the editorial pages. 


For the man on his way toward becoming a Big Man, his 
businesspaper is especially important. Take a tip from the 
reading habits of key men at every level. Take out a sub- 
scription of your own. Then, make the time to read every 
issue—and read it thoroughly. 


OFFICE APPLIANCES 


Stated simply, there's this about an Art 
Metal franchise: More than 200 types of 
office furniture...more than 10,000 acces- 
sories. In fact—the widest variety of metal 
office furnishings...the largest profit line. 


Art 


41 East 42nd Street, New York 17, New York 
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YOUR COMPANY NAME! 
123 MAIN STREET 
ANYTOWN, U.S.A. 
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SCAR, B.O.N 


PrP A, PP, BR 






see-through window 
for easy ordering! 


Underwood Corporation DISTINCTIVE Carbon Paper 
doubles sales with all these advantages: 


EXCLUSIVE FRANCHISE— you're the only 
dealer in your city who carries DISTINC- 
TIVE, the newest advance in the carbon 
paper industry! 

IT’S MULTI-PURPOSE— one type of carbon 
paper works on most every typewriter, for 
every typist. Reduces inventory! 
NON-SMUDGING, NON-CURLING. Gives un- 
limited, clean nicest to handle. 


copies 


COMPETITIVELY PRICED — Top markup too! 
Shipments en route to you promptly from 
many regional warehouses. 


FOR FREE SAMPLE, write to Underwood 
Corporation, One Park Avenue, New York 16, 
N. Y. We'll also be glad to send you informa- 
tion about our unlimited special services, never 
before available—also news of our complete line 
of typewriter ribbons and carbon papers. 


underwood corporation 





NEW DUO-PAK 
RIBBON 


Double spool ends 
threading prob- 
lems! Just clickin! 















A4 MINUTE, 


A FEATURE 


~~ 








IS ALL IT 
TAKES! 


sf 
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When prospects say, “Let Me Try It!” 
You've sold a Heyer Mark IIT CONQUEROR! 


Conquerors make short work of borderline prospect Demonstrate and compare. No other make can match 
Warm up even the most skeptical during a 4 minute the Conqueror’s combination of fast, effortless, eeonomi 
demonstration, in which you can point with pride to cal Spirit Duplicating and low maintenance. 

A greatly improved new feed table, high! ible re-set 


Are you ready to demonstrate? Be sure you can show 


counter, adjustable feed wheels and feed tension control ; ; 
eae all three great Conquerors. Check supplies today. 


as standard equipment! 

Other saies-clinching features include a copy positioner 
control, visible fluid supply, positive fluid and pressur Heyer Conquerors are sold through fran- 
controls, the automatic start-stop (for electrics) that chised dealers —some dealerships are 


shuts the motor off when the last sheet is printed. And available. Write for details. 
the low Conqueror prices starting at just $214.50! 

















Duplicators and Supplies Since 1903 





ONSTRATION 


® 
Yt “Always Makes | 
uf P te Impression” | HEYER INC.+1852-c South Kostner Avenue * Chicago 23, Illinois 





- 





